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The purpose of this study were to study: 1) the relationship of actual self-
congruence to brand preference and purchase intention 2) the relationship of ideal
self-congruence to brand preference and purchase intention and 3) the relationship
of brand personality and consumer personality congruence to brand preference and
purchase intention in both publicly and privately consumed product. Questionnaires
were used to collect data from 400 working people aged 21-45 years old in
Bangkok. Mobile phone and soap were two products used in this study to represent

publicly and privately consumed product, respectively.

The results showed that

1) Self-congruence in two dimensions had significantly positive correlation
with brand preference and purchase intention. When considering in details, it was
found that actual self-congruence level of publicly consumed product is higher than
that of privately consumed product.

2) Brand personality and consumer personality congruence had significantly
positive correlation with brand preference and purchase intention. When considering
in details, it was found that brand personality and consumer personality congruence
level of publicly consumed product is higher than that of privately consumed

product.

Field of Study : __Communication Arts Student’s Signature
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consistency esteem consistency approval
motive motive motive motive

AN Berkman, H. W., Lindquist, J. D., & Sirgy, J. M. (1997). Consumer behavior.
Chicago: NCT Business Book, p. 191.
FIRNUNUNN 2.1 azinlfidn nnaneniinasfunuemsdianinasiongingss
dll dl o o ra} dl a % dll v a

293YAAR LHBIAINAWINENNNNAZENENNANHRIALBLNFaRWean 1S e liiAe

[~1 v o o . . . = 09; v KR ]
HUANARAARBNNLAWLEIN NEIAN (Social consistency motive) ‘ﬂﬂmﬂuL?’]%g@ﬂim
aunglannndieaninludan liaenadesfun 1NN ALE LN

4) pawanendineniunuemsdianluganai (Ideal social self-image) Ll

v
=

NINANEDIIDIYARRANNNNBITBIAUBY (Public self) TRANMNNETY NMNANHOILAAS
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'
Ay a

v dl 1 | 1 1 dgj 8 [~ v d‘
@mﬂsmmu@umfmmmLﬂumumu% bd ﬂ’Wﬁ‘VIfﬁ;lj‘]_I?Iﬂﬂ"ﬁﬂﬁ‘ﬂ@ﬂﬂﬁ‘ﬁ] fngnzagnliinuauney

IS o

IAUaIRdUWl paRsrauTaLneaLaziuALnawalLe

U

Tnannansniinaaiuauem9dsanluganARTLAAINAREN1TUAAIBANTINY

NEFNITHN dHasannawsfieanisnisaeaniuanndann (Social approval motive) AN

0 = o Yy o o o= y A
agn ludNaaardasi LN WANENINas N ANE UL (@JLLNuﬂ’]W 2.1 ‘ﬂ‘j‘ﬁiﬂ‘ﬂ‘]_l)

FTIUANNDAANN T ANINNANN AN LAY TauRs el Uil AnLA s

!’

1 o

puesluanuaslRtassatina (Hanna & Wozniak, 2001)

a dl o = ] a dl Y a dl o
- BRIAALNEINUALLAINEI NUEINE (Extended self) LANANAINLUIAANLENATILNYINL

= | @ v = 9 o ) %
MULA (Actual self) WazuRIAANa9INNniwR 1R lndeniNazdaaas eyl

Uﬁﬁ@ﬂﬂWWﬁIﬂQLLﬁ]@”Uﬂﬂ@ ﬂ\iﬁﬁﬂ@’]’]%ﬁl'} “Lﬁ"]ELZ\iLZQ'ﬂN’]@“’vLﬁ‘ Inay mﬂumuﬁdmﬂaﬂ

3

i’ vide i eserls mﬁ%@tﬂuﬁwﬁuﬁu” WINZUFAAZAUALEN AT WANEDIUD

1
a

FeaiNTLA NS luA118911ea (Belk, 1988)

q

v
o o

a d”d ¥ o o < 1% 1 dl 1 | '
SulluAstas iR NA Aty AR TuA e asusazay iasainldldua
= o & 1 :/l dl = a % dl v o dl Q
INENAINAN DI edNTUNAs IR AFaRWAIME 1 (ANNANNILARATN 4 HR4N96)
wuAeIANNasaN WA EIIR9 UL Nz RuAIMAN TR ARIAT ATy AN BRI
(Symbolic value 138 Badge value) 1/1mmmmmnm@mminmmarmmwmwmmmEﬁl
=

T AuAvzeAanE 1EAuA3An (Assael, 2004) i AU ldn19ntiug J.Crew azauansing

anAuildn1ansdiud Wrangler mmﬂuﬂuﬁd ineruziili Cowboy

udAansaiupuean INAXilulillE (Possible self) HNEIDN WUIAANLFAAZAL

asnaziilunarAndinuesadisalunuutiuls viseatafuiuAsnan liasnaziiunay
e d 2 4 . 4. oo .
naaNavluny s F9g NIk uA WA ARENIIRRE N (Hanna & Wozniak, 2001) it
o = = a o @ R v A o o
TnEauituaAaRafuAweadniluauwng At iHunilullifdanazaatidi

a [ % v
wunanenael 14
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LAALNENALALEIAINANNAIANTA (Expect self) lHIuluIAnTNLE AR

agnniilulusunanludasnanlanauilaiianizianzas InauuAniayeenanNa19sEudng

'
a o

AL N EaTUALeLAT LA N EaTUALES TUAANAR TIUANINAINLLIAA

dl o a dl a d”q % 1 dl o =
NemfunuedlugauARiiasnuuIAntiiiiua AN stews udwnadaa LA
Tannaflulige wu wilnanuiluAanaaiunueInIuAuAIAniaag i LmaEasn

ganane leaaaduunnielullil (Schiffman & Kanuk, 2007)

a tdl o 1 dl a dy Y & K
-LIAALNEINUAKLANANNAENNAUALY (Connected self) LIAATILA MY LA

a a % a A U % a Qll | a dl = 1 dl
@VlﬁW@‘il’ﬂ\‘]‘]_qlﬁﬂ@@'ﬁ\?'ﬂ\iﬁﬁ‘@ﬂ@ﬂ'ﬂ"]\i@\iﬂL‘J‘WLﬂuﬁﬂ’]‘ﬁﬂ’ﬂﬂsﬁﬂﬂ&l@ﬂ@g&mﬂ\‘mL?W@ZN@\?MHL@\?

k1l

] = dl o ' (<1 o 1Y dl = dl @ dI a
b L?WNHNQJ@\‘]LﬂEQﬂUMML@\‘IQWLﬂuuﬂﬁ]‘ﬂ@jL‘W@L@?ﬂWW wazannnisie i luanngn

YBIUVLIVUNITLETNN (Mowen & Minor, 2001)

a A o o \ o =
-UIAALNEINUAULANAINANIUNITEL (Situational self) Lﬂuﬁg‘mwﬂwmuﬂmwmm

utasluaniunsaiazan e AeNfNny @y lwanunisaininendesiugsia yaaa

1 v
aa (%

tanfiasnigiuauniausiclawaradudiuude uazuanainaziduyuNea189nUBIUATEN

=2 dl 4 dl 1 v 1% rdl 1 o o :/, a
a‘qums\;uuﬂqmmﬂuﬂu@uummumﬂﬁmuﬂﬂmmum?mmmmu@@ﬂiﬂ PNULLLUIAA

v
k4 [ Ly = %

TAaRg T eeR AN IINEE fruAaneniaasduAn (Product symbolic meaning) WA
anunsninnedaniunisiine gu defeasundlifnsegsfia yaraazdendusowd
uwivnndedlnulsdasssdiuiewanas@andusaadlosauwmm (Lee, 1990, Enanaludtydus
Auilaang, 2547)

v
[

AnfingnauwanuaasiulEan unAnfaafunuesaunsauisean|Eifumane
HRuazuaazdandanuuaneneiill wiadnelsfiaiuiindaginisdaulun) (Belch & Landon,
1977; Dolich, 1969; Graeff, 1996; Hong & Zinkhan, 1995) ﬂﬂ%ﬁﬂmumﬁmﬁ'mﬁu
AUl 2 ARUAN A 1) LNAATILfaAEATUAWEY (Actual self) 2) LNAARENTLIALLES

luanuAR (Ideal self) (Govers & Schoormans, 2005) INS1ENNTHLNIUWIAAINAATLIALLEN

pantunanetRazniliinnandnauilasuilasly (Baumeister, 1998, as cited in
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v
[ a o

Govers & Schoormans, 2005 ) anvisaniddenAnsfangAnssngisinanemidnazAne

FasuAananiunueslu 2 Sathiludaulve (Hosany & Martin, 2011) Assiinnsaam

[ %

=2 a 2 1% cf// =2 = o
ANAITLIE LI ANNAAAARE ALY (Self-congruence) dununaeazls YAonudnany

o

1 1 a Y a Y a b % 1
wazdanaseannAnssntesgiizinaresiizinalfiduls
ANNADAAADI I UALLAY (Self-congruence)

nwaneninFausleuasniudenlaanduiusseninafizinauazmm

|
o = o

AuAdnFaain Weasannananeninmausiazlauanededyansnl (Symbolic

o—

, i~ o A A = a A o aa 9y o -
meaning) ‘V]’&’WN’YJ‘E]GL?JLW@@@@’]?ENLL%'M’]@Lﬂ?;l'lﬂ‘l_lﬁ]uL‘ﬂx‘]eLuNG]W]\‘]ﬂ 1@ DIUINNTINANTITU

109§1i5inALATATAUAAD ARG LA AR N AinTINYRLEINA (Parker, 2009)

TP RNUATEANUIUNINN AN T RIANNADAARDI MIAULDILATEAN1TINET LT
91 ANGBARRRATUIE I NNNAN EITeaH L InALATRUA daRasiang AnTsNELEINA 1T
ANNTUTRLABMINALAN (Brand preference), AINNATLATAMAINAWAN (Brand purchase
. . =3 1 a % . . [ 1 a v
intention), ANNNINa lasanT1d1A" (Brand satisfaction), AANHENNUABATIAUAN
(Emotional brand attachment), MAUARRANTIRUAT (Brand attitude), AMNNANAFBAT
A1A1 (Brand loyalty) (Gover & Schoormans, 2005; Hong & Zinkhan, 1995; Jamal & Al-

Marri, 2007; Malar et al., 2011; Parker, 2009; Sirg et al., 2008)
AMNUNNILURIANNFRAAARI LUALLAY (Self-congruence)

ANNADAARDYTUALLEY (Self-congruence, Self-image congruence, Self-

. [~ = a a dl =3
congruity, Image congruence) WunszUaun1 38 LINgUNIRAAINNTaUNI8 D9 N1T
ABAARBININANNAR (Cognitive) FendnnInanuniaesyLiztnaluliasnee (Actual self,
ideal self, social self, ideal social self) WAaZNNANEIRTIALAT (Brand image) NWaNEnl

$1uA" (Store image) mwﬁm:miﬁsl:ﬁm’@ugﬁ’] (Brand-user image) (Sirgy et al., 1997)
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AL AUT Berkman WATADLY (1997) 831UN8197 ANNADAARDS LLALLAY Ay
a d” dl o s ¥ a % o o s 6| ¥ a v
NAIuHaN AN Ei1e9K L InAgaAARBIN LN TWANHOIL99E LR TAWAN (Brand-user
. a i’l v :j aa a dl o dl o s 26 v
image) Ingaunsniinaulfinalu 4 FRvasuurAnnaaiuaues Bnnansaiaesy 1Hnm
a v = | o o oy a v A o o =
AuA1 N8 uetnanennanEnilaeiallaespun Mnsdusn wasianesinduAs
AuyAANNINASIAWAT (Brand personality) iHasannuuaAniaaasiinendasiuansue

a 6 1 o 'y 6 ¥ a v v dl dJ A | 1

yaannnaasNyes usinwanenisesdlnsnduianiulinyanagenaiiuiuuettewes

v
o

Dtﬂl v a % = 1 v a a % 09/1 dl
EN1ER AUAILLAZ I LN U MARNNI479L ARNNINATIAWA LN INTINTIuNA Tuanien
YAANNINATIAUAT MHNED N19FUTNNINRINNA BRI WAN IR AWAN Tnaaunsniy
1 Q./ddll = . ¥ o o a v o
N HTRLAEN (Celebrity spokesperson), HUUHERNATI41AN (Product endorser) LAZA
LRLILNTL (Animated characters) (Govers & Schoormans, 2005; Parker, 2009) 14
o - Py 2 | o o ] <

nnaneniaesaunlEsn Porsche Aa uauinnisnanyfe seuinyananedtnueailuay
fnnnsuacyie (Actual self-image) iRz yanaduiaziiaLqlalasiiang Anssx

d” dll o o | 1 % o '8 dJ a dgl
N1999 WAIAINNIINIENIAINANNALTIUASTIAUNTNANTIUBIAULEY BTENNTLUIUNTU
91 AndanAdes iR (Self-consistency) kel Menamaadinumnian i lEneadnmudly

o o = M ya 1 a o 1 = [ dl v [ % :/1
Ausnnsuacysevira il IfAndmueslianenizdumaaiuAunaz 1490 Porsche Aatiuanas

Tlifauseqelaliifingfinssuniste iasainnisnssinanadnuiaiuyunesiannes

AULEY T9ENNITUUTLN AN Naenndeslunuias (Self-inconsistency )

%

UANATNT Hawkins WAZATLY (2004) £9lAaUNENNIANIN WHAAIIA8NNAZENEN

nnansaiufiassREaiuauesuaraInaziilaunInanHaiNaaiuaueslugANAR

v
v o

dgj A a a | 1 Y a [~] I [ % (3 % dl
wiunsravsatBinaduiiasinasadisinaiuatiiawnn Asaziulfainuaunin 2.2 9
v
A5LNE9N mmmmméﬁ@ﬂumumﬂ?xﬂ@uiﬂﬁw‘ﬂmm?wﬁugm 2 atingAa 1) AWAN®DT
MLLAN (Self- image) WAz 2) AINANBIRIIAWAN (Brand image) (Parker, 2009) el

a

= = dgj a v A [ Ly 1% A 1% o [ Ly
U5INAAzlANNNIND lA LA A UATHANANHUADAAGAUTDARN AN LNTNAN HDITE

>34

1
2 A c 1%

1 QI a 1% -dl . a dld
AULEY laglanizagNEsauA i ldinaled (Conspicuous product) Las@RANTNNAININNY

2
o

\Tadryansnd (Symbolism product) Lﬁﬂmﬁ@uﬁamwﬁﬂmﬂmmmumﬂuﬁﬁ&mj A91IU
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PINUNNNTIAAIAAINITDA TN INAN D IUDIRUAN TR A HARAPARITLANWANEDIIAY

Y a

! v ¥ 3 a = d” a aI/
ﬂ@ﬁJL‘ﬂ’]'ﬂNWE}VLﬁ HislnAfiaziiamunana lalasiad e

U

Tuanuei Solomon (2011) 1E8FLNEANANGN IWS12N1913 TNATBIALTIUR AN

v
v Y oa =KX o 1%

nendesiunisliirnumunsnueiiuatiaunn Asiugisinaasinuaniaangennies
e Ny o d y
FLNINFIAUTBUITUATAINILITE TIRINULLANABATRIANNADARREILUALLEY (Self-
congruence model) AxWitd1 NITLIUNITAATUANNAINADAAREINNAIINAR
(Cognitive) $x1dNANAN U UBIAWAN (Product attributes) kazn nanEiueiiizlng

(Consumer's self-image)

v
o o

AIANNARAMARY TUALLEY umﬂﬁq ﬂ’T;TLlE‘ﬂ‘]_I Lﬁﬁlﬂﬁuﬁﬁﬁ’j%ﬁﬂ’w\lﬁ/ﬂﬂﬂ:ﬂ@\i

151nA (Consumer self-image) WarNINANHNIYaE 1 EmI1AWAY (Brand user-image) &9

3o

Yy o a a

= A - Y o @ & a o Ao =
‘VnﬂllﬂrmllL‘MN@HM?@@@@ﬂ@@QﬂuﬂquﬂuLL?\iﬁj’QI@luN‘]J?IﬂﬂLﬂ@'ﬂﬂuﬂ[ﬂwm AAINNT LA

a

=3 P dgj a % | 4
ANNINe LA VisaTadWA (luFy

BRUATNA 2.2 LAAIANANNUS TN AALN N T UALAILAZANANHOIA T AUAN

Product
brand Behavior Satisfaction
image Relationship Seek products and Purchase
between brands that | contributes
Consumer self- improve/ i to desired self-
self- concept and maintain self- concept
image brand image concept

Reinforces self-concept

11 Hawkins, D. 1., Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building

marketing strategy (9th ed.). New York: McGraw-Hill, p. 427.
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AAUDIAMNADAARDI LUAWLAY

ANNARAAREYlUAULEIRNNNTDLLNeaNn ALY 4 AR [WuRL UL AALALAR

a

ML (Berkman et al., 1997; Chon & Olsen, 1991; Sirgy, 1982) TaLAATNANIEAZIREA

v
[ %

3iAE (RUNUNIN 2.3 sznai)

1) ANNADAARE lUALLEINLTAATY (Actual-self congruence)
2) AuaanAfes unuesugANAR (Ideal-self congruence)
3) ANNABAARES LUALEININAIAN (Social-self congruence)

4) mmmmﬂ&’ﬂﬂumumquﬁﬂu’Luqmmﬁ (Ideal social-self congruence)

a

1) A NADARRDIUAWEINLTIA3Y (Actual-self congruence) Munalia NMsngLslna
1 [ Ly e ¥ a % . A = % o o o
nasdnnnannineas1¥mnsauAn (Brand-user image) WilaurisaaanadasiunWANE0S
D oea A e / y y A
PufiasaneniumuLes (Actual self-image) TeANdanARDITOAEANNARE N ANTTNTEN

a !

13lnA wiu AAuARNAFeRAUAN ANTNTaL AINNNINE A ANYNTWAeAIELAN

3o

< % dl Y a o % ¥ a dl % s
Wlusu Lu‘ﬂ\i@’]ﬂ@j‘].lﬁ‘TﬂﬂNﬂgﬂﬂﬁ‘WlWﬂ’]ﬂLL'EJ\‘]@JQ%J‘HEIIMELMLL@@QWQ@ﬂ??NW&@mﬂ@@QﬂU
a A A A A - . . Y o PR
AANHAAUTRAINHTIANLANNABFAULDY (Self-consistency motivation) wazlifean19mn TR
s v [ o dl Y a 1 Y a 1 [ ] 1 a v
AALLENNLUAIAUNLLNATY LT mn@mimmmmmumLﬂuﬂugﬂuu ﬂﬂ‘]_lmﬂiuim;l ARANNIT
a 1 dl < 1 < dl = A d” . dl = o &
mimmmmmmimqmm@aﬂmammm MNNAETUTAUNTALADNTA iPhone THNNTNAN TR

WMRAUALAWELAZNNTNIEZNNAINA1INANNNTDT e a s N ANHnitemnuLes LAanAqe

2) mmmmm’ﬁmlumumﬂu@mmﬁ (Ideal-self congruence) NI 1197
Y a 1 [ % s 6 ¥ a % . A = % o
Al TNANAYIN mwaﬂwmm@mhmmum (Brand-user image) MNALUTAARAAARNNL
nwanenifeaiunuesluganas (Ideal self-image) TANABAAKBINIENAZAINAFE
a a a % Y a dl ¥ a o %
wqmna‘a‘um@ﬂi:mum’mummmQmiﬂﬂ Lu’a\‘i@’mgJJ‘].Iﬁ‘Iﬂﬂwﬂgﬂﬂﬁ‘?éﬁlu@’]ﬂLLN‘;QJQ%IY]EIELH

= - a < . . y < v P
V]'ﬂﬂqﬂqgﬁ\lﬂQWNﬂWﬂQNIQELumuL'ﬂ\?N']ﬂ?Ju (Self-esteem motivation) 11U Lﬂﬂﬂ'ﬁqﬂmﬂﬂqﬂﬂz

Tisaesniluilunjuarianuilumasiniu wiasaengedudissinndiumnuiuge
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1 2 1
= = o

178 Macho products 1t S0EUE WIaLIF TEUENMENHHN WAN DTN AU

agnazLili (Solomon, 2011)

3) ANNADAARDY LUALLEINNEIAN (Social-self congruence) PUNEDE N9
Y a 1 o Ly 6 ¥ a % . A A 1% o
fislnanedn nanwdnwnivesildnsn@udi (Brand-user image) ilaurizaaanafeany
AwansniNeafuAueInIedIaN (Actual social self-image) TaANNAaAAERITIBIRY
| | a a a v ¥ a dl' ¥ a o 1%
danasiannAnssunslssiiunsduAnaesiizlng Wesnfusinasinasgnnazsuann
uweqslanielunenazinmnmansninauauiisesuiasen Buaznaliinmiuacy
AAARBITUAWBININAIAN (Social-consistency motivation) AL EINARNNAaN 1
a v dld o s = o dl dl % d‘ 15) ¥ a [ v oI/ 1
AuA RN AN EalnieuiuNauaunesae e il 1R AR ALEaiuea 11 nnaw

o ' @ " o o = v A & 9 A 99
FAULNNAIINGLUARTIALLFIAR FINENTY 13719ABILABNLADHNIUDY Bershka LW@GLV]

AAAARAINUNINAN BTN ALANNLAS

4) ponnaanpfeslunuesn1edennlugmua@ (Ideal social-self congruence)

a

=3 al's/ ' o s 26 ¥ a v . A !
unene n1anguFlnanesdn nanansninesylinsauAn (Brand-user image) lwilauiie
aappdasiuNwANsnlineaiuauemisdsnslugauas (Ideal social self-image) 39AN

% dgl 1 1 a a a v Y a dl Y a o
aanAaBdHindardInaneangAnssuNTLsviuRsaUATe9EL3INA Wewangudinadngn

v
o o

nezfuaInuseelanienfiaanisnsaaniuaIndsan (Social approval motivation) Adtiuian
=K A dqj a v dl A A 1% [ [ rdl o o a ]
ALAANTORAUANNNNBUNTEAAARBINLNNAN BN UAWeIN1NAIAN TUgANAR 111
fanedenanaauisieanisniseeniuaindsandn uaugigin HaAnuannsn finewns f

TnaziaanTALAaLN U Arrow e GQ Llusu
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WRUATN 2.3 ULAAIANNANRUETENINANNARAAREBINTE TUABINRAFING U3INTEFY

neluuazngFnssugizina

Self-image Self-concept
congruence motivation
Actual N Actual N Self-
self- ________; self-congruence ?| consistency
image : motivation
1
1
1
I S Ideal > Self-
i self-congruence esteem
Ideal . r"‘"'> motivation
1 1
self- I
image
Brand-
user
image
o
: ! . .
Social LS o Social Social-
self- : > self-congruence f—>| consistency
image . motivation
1
1
1
1
I h .
bommemm=> Social-
S ; > approval
|deal 2 r g o
' |deal social motivation
social self-congruence
self-image

u1: Berkman, H. W., Lindquist,J.D., & Sirgy, J. M. (1997). Consumer behavior.

Consumer
behavior

Chicago: NCT Business Book, p. 193.

[ %

v
o

UUAR

v
1§97 Anusenadeslunuesiifse) 1 Soudenasianistssiluduan

waznnAnssnaeisinawansaiuly udetnelsfinudaiianuanedadefedenasianis

1sz1iunsduAi na19Ae (Sirgy & Chenting, 2001)

1) Usznn@udn iasannmnngannaadlunuieslal

a

fuslnalugudynisziny (Dolich, 1969; Graeff, 1996; Sirgy, 1982) uslazlunumanAty

yvaa a 1

ANBNDNAR

BN ANTINTDY

1%

o
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Araiailudusdszinnn 1 lunanansaee (Publicly consumed product) was@uAnilsziny
A dqusa (Privately consumed product) (Aaker,1996; Hawkins et al., 2004) Fanniilu
Audntszinmnldlunansnsney 1y @efi soaud wiindaile nsdwiidetia {i3Tnaas14

Vv o = Vv a G '
pnaanA&edlunuemIdIANiTaA A nAFed luAueIn1edIAN lug AN AR TN O
Tunnsszifiuns@uameasdesnis Mananenlvresdusidlusdeninumung lddamnu
sauding Tuaneivnillududdszinmnlddousa iy wisesnia Tadunnia fusinaasli

v dl Y a A % 1 a G
ANABAAREYTUALLENILTIAsTa A INaRARReY luRLeIatNsgaNARLTwN T TuNg

Uszidunsdusn mazfisinasiasnisldninansniresnsdudidendanuaesnues

WHINB1RRZUANANNANNTI ANBUN B AN

2) angrasijisineg tnedeguaslinnuaanndaslusuiesluganafiraniy

asnpdedlunuiesnadannluganamdunueilunisdssidiungduin Weasangusinaly

v 1
o o I [ Ly =

SRV LN VTN NANHDIURIAULET T AR Y AatiunT9FRAulAliTan 19l selRun )

ade

a o 4

a v K A o (1 o d'a/ 1 v 4
AUAIRIBINUAUIALTNUTDAIANN L UBNLTIUUAN SLLWJELL%‘V]Qiﬂﬂg‘ﬂzl‘ﬁﬂqqﬂﬁﬂﬂﬂ@ﬂ\ﬂu

AULAITLTIA YA AN A AR lUAULAIN A AN T luN19 s L N UR T A UAN

v
aa o IS o 1%

wasangsinaludefiiimunisuasinananenizasnuesidaauug

3) stlunnaasnistsziiiunan@udn denniiluaniunisaindalusiassindulage iy

dl 1 a 1% ¥ a ¥ % 1 a A
ANNTUTALMNDATIAUAN ;,ijTnmﬂ‘ﬁmmmmm@@ﬂumum@mmmmﬂmm@m’m

1
ol ¥

asnAfeslumueInedinn TuaanARTlun e lunTslszidin wiviniuaniunisainges
dly a Y a A ¥ dl Y a ! ¥ 9
79934 £LilnAaz i uaenAfedlunueaLiasiTanNNaenARed luAuLeInNdIaN

Winaeilunisiansaun

A o a o

< oy o A s Z vy ds
feuanantladedinesiunnaioniudotiu HRENITIN1IUIUNINAANENT
HansznuaadANasnnfesunuesiadisinaludyusie ldnaniupnmuseuse
v v
m3718%A1 (Brand preference), ANNA AT RMIIRUAN (Brand purchase intention), N9

1Js210UmsALAN (Brand evaluations), ANNAINEFABMIIAUAN (Brand satisfaction), A313



23

o

HNWLEIA91AWAT (Emotional brand attachment), A NsNAFBAS1ALAN (Brand loyalty)

(AaaziulEaNnm199N 2.1) Wi

dl 1 a %
-ANNTUTRUFBRATIAUAN (Brand preference)

I O’Shaughnessy (1987) 23118191 ANTRTBLABATIAWANUNN IAANNS

1
% o

A a % a v dl a % dll a @) o A dl | a tdld
L@'ﬂﬂCﬂﬁ"ﬁiﬁuﬂqlﬁM?W@uﬂqﬁuﬁluﬂﬁ‘iﬁ’]l?]ﬁ"]@l&ﬂ’]ﬂu”] nilusaandaiuguAnuaney

ABNE7] U (Tatum, 2003) AAUANNTUTOUABAINAUAIAAINTD [N WN A9 MIRUAY
Taazgnaaliwininismaiiniuass Wy wnfusinatuteusansdusi A uanndiaem
AuA B Aviwnaslsnsaunnaziensndudn A ludldna&uén B (Schick, 1984, as cited in
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TugauiaannslaFudaysi linesneriseil Auimafin (O'Shaughnessy, 1987;
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AN519N 2.1 LA UARENNUHNTIAN U LT LULUIA AN T UAUIEYT AN NAAA AR DS 1AL

Authors Study settings Dimensions of self concept Type of scale Dependent variables

Studies in marketing

Birdwell (1968) Automobile Actual self Semantic differential Brand ownership

Dolich (1969) Various Products Actual self; ideal selfl Semantic differential Product preference

Landon (1974) Various products Actual self; ideal self Likert scale Purchase intention

Belch and Landon (1977) Various products Actual self; ideal self; Likert scale Purchase intention

Malhotra (1988) Houses Actual self; ideal self; sodal self Semantic differential Product choice

Hong and Zinkhan (1995) Automobile and shampoos Actual self; ideal self Likert scale Product preference; purchase intention;
memory

Ericksen (1996) Automobile Actual; ideal self Semantic differential Product preference; purchase intention

Sirgy et al. (1997) Various: products and services Actual self Likert scale Brand preference; consumer satisfaction;

Quester et al. (2000)
Ekind and Riley (2003)

Back (2005)
Kressmann et al. (2006)
He and Mukherjee (2007)

Jamal and Al-Marn (2007)
Ekind et al. (2008)

Han and Back (2008)
Ibrahim and Najjar (2008)
Kwak and Kang (2009)

Studies in tourism
Chon (1992)
Litvin and Goh (2002)

Litvin and Kar (2003)
Kastenholz (2004)

Beerli et al. (2007)

Functional and status
related products
Hospitality services

Hospitality services
Automobile
Retailing

Automobile
Hospitality services
Hospitality services
Retailing

Sports merchandise

Tourism
Tourism

Tourism
Tourism

Tourism

Actual self; ideal self
Actual self; ideal self

Social self; ideal self

Actual self; ideal self

Actual self; ideal self; social self;
ideal sodial self

Actual self

Actual self; ideal self

Social self; ideal sodal self
Actual self; ideal self

Actual self; ideal self

Actual self; ideal self
Actual self; ideal self

Actual self; ideal self
Actual self

Actual self; ideal self

Likert-type scale
Semantic differential

Likert scale
Likert scale
Likert scale

Likert scale
Likert scale
Likert scale
Likert scale
Likert scale

Likert scale
Semantic differential;
Likert scale
Likert scale
Semantic differential

Semantic differential

brand attitude; choice
Product evaluation

Satisfaction; attitude; service quality;
and purchase intention

Satisfaction

Brand loyalty:

Satisfaction; perceived value; loyalty

Satisfaction; brand preference
Satisfaction; attitudes; intention to return
Consumption emotion; loyalty

Attitudes

Perceived quality; purchase intention

Satisfaction
Interest to visit; likelihood of visitation

Satisfaction

Intention to recommend;
intention to retum
Choice

P Hosany, S. & Martin, D. (2011). Self-image congruence in consumer behavior. Journal of Business Research, p. 2. doi:

10.1016/j.jbusres.2011.03.015
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-AuNanalasians1duA (Brand satisfaction)
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1981; Sirgy et al., 1997)

1) M1 INNNIIATUINLANANNANIIZ I N AL UUUN WA NH IR R WA LAY AL
nN93U3FnLe89NgNA98EN (The use of discrepancy scores) ANNEAINNATIAAIART 9
A @ 0 o o o Y aa LA oMy
naduflutlymdrdngign iwanznisiaannsanrieslunuefoedsuuuniilylfianann

dszaunisnllaenseaafiniing Asiuasasazinisdauuyludneuenlsyaunisnidinun

[ %

Nedasfag Teaziwinlfannaiuiauees Sirgy, Johar, Samli kaz Claiborne AdAAIN

danpdaqlunuledAnedanisuuy 1y

2) fleymnannnisinuupainudninuassdannansaifisinauaznwanening

v
v o

a v Yo v . s { o | 4 ¥
Aup 13aneniin (The use of predetermined images) PNUUNQN S NN RN KE T FATR AN,

ARANATUYNde Senmantifudeaiaasliinaodeaiugudn wu vniuisaunil

q

nesdmweaiiuiiu ding uaziiaii (Self-image) TN AN INDIALLET

o

aappdasiuNnaneniresAundusndlasn (Brand-user image) laavnnldianisuuiin

v

TunsinannsenndesluauesasfiaslinzuuunindnsaianmiiaanuAa N latsioe
ki anaazdaadiiiugng Asilunegs puviuade Wusiu Auiungudasenaiues
nwdneniressnaleinuAieagde il ina uaziiauil Aazfesmaunindnunlluiifeu)

< A P L gy a a S
Gﬁ\‘]ﬂﬂqqiﬂmﬂqqmﬁﬂ’]ﬂLL@gﬂ‘ﬂl‘MLﬂﬂﬂquN@‘W@qﬂ‘ﬂﬂﬂQﬂ

3) NI ALLLLANAZINANNINANHIIRIA I RUANFUR U AU NAN DI
a v v dl [ a Y Y oa o a %
puasnazdaauasuynde deluauiiluazaanfizinainaziansuannaanased by
ALLAS N INIINNINNLN ‘Emmmﬁ?ﬂuLﬁﬂumwﬁﬂwahmmﬁuﬁﬂLfaW’]:LLmﬁmqmmu‘”ﬁ

Wi

AMNANAIHIINNAR LU AN N19TRANARAAREY TALLAIAREA TN FULILILAN
1 Y a o o o 09// . = ¥ o o
nalifalymdAyvanadsznig Al Sirgy LazAn (1997) aglftnauanisdnuuy

us (New method) waziFauna1aannsinANganadeadlunueaiauL It ua LA



41

TILANITANHINLIN NNITAANNADAARDS ILALLAI AR TNNTLLL NN TN U
wFAnssnaesiii3inaléigandn (High predictive) 3n1suuuiin 1 AYNTUTALARRAT

a ' a

a v = 1 a v [ dld % A a 1% [ &
AuA1 AuNanalafanINduA NARARNNARAIIEUAT NNTAaNAINAKAN LTk

Tnannsinanuaanadadlunuasdaeianisuunluaiiazliinguiaetinsaunuinig

=3 o nl/ dl v a v a o =3 09/1 % =X
tanmaneadlneinllaeaaun lEnsAuARtinunAnen (Product x) aniiuliiussene g
o dl v a v 3 v o o 6 o 1 [~3 dl o o = [
@ﬂwm:m@\mum%mmumuumﬂmammwmuj L LN NUANE NF’IQ’WNL‘]JMSIJ’\EI
o :/l | o 1 1% v a )| . ' & v =]
m\m’muuﬂqum@mm:mm‘mmuuu‘lmmumumumLﬂu Likert scale 91 “lYUAQE” U19D
[~ v v dl 1 o 1 a o/ 6 A o/ Sldl v a v
“VLLILMMWJE]" ﬂﬁﬂﬂiztﬂﬂm’]’] “f‘auumfmmumumwmwmmmuﬂugmlﬂjmﬂmum X GLLL
ADUN1T0L y” This [product x] is consistent with how | see myself [in situation y].

v
v o ad

1R ) a Y a va 1 [ Y a
ﬂﬂuuf)ﬁﬂq?LLUUSLMN@Q@WN’]?GW’TMWEIWQE‘lﬂﬁ‘ﬁ‘ﬂ“ll@\‘iEqJJ'LIfJ‘IﬂﬂVLﬁﬁﬂ’)’]LL@%1Nﬂ‘ﬂ1‘VlLﬂﬂ

yufiasann
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= o Lo = = o oA = I R N
WHBUW LU UNANE NN AT TUTE LN WP NN HAN HOULIANI TN WY ARNN TN
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na1lian yaannmnsduAilauai 1 aaiuYARNNWIBINYE (Human

personality) 4 T I89ANNRANH LN ZLA TN AN AINUN 19T
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9

dwadewiluyanalayaanils wu mniFeuns@usn Absolut lluaufiaziangilszunn

25 1] 1fuauase g waunnifunsaduan Stoli AasiinieAuntanauindwazilunan

Q

ausnEle

uanaNi Keller (2003) FLNEANIANIY HBNAINUAANNTWATIRUAIRTUNIED
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=
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4) Mads9ANIANAINAUAN (Creating brand equity) NA1IAD LYARNNIWAINAWAN
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WHUNINT 2.5 LARIULILANABINITATNAMAIRINRUAI ALY ARNATNAIIRUAN

(Brand personality creates brand equity)

Brand personality:

How it creates brand

Self-expression Relationship Functional benefit
model basis model representation
model

P Aaker, D. A. (1996). Building strong brand. New York, NY: Free Press, p. 153.
NIFAENYAANNINASIAUAT

waNAaN Temporal (2000) THagunedn Tunisad1ayaannInns&uAi azéies
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Tnalfuliidindulaseseniyrannineeilnaninmuald (Create the product
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BILdLLIL (Original) uﬂﬁﬂmwLLﬁJULL@m\imQ’mLﬂumw (Masculine) qﬂaﬂmmmuﬂvf;mu
(Sexy) YARNNINHLILIAWALNE1Y (Youthful) YAANNWKLLIABFY (Rebellious) YARNAN
wuyilawandu (Individual) YAANAWLLLENEATY (Free) WATLAANAWLLLIAWNTNY

. < =2 a Y o =2 o v o
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a a v va v a o 1 = .y = o a
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I 4 ; N T .
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YARNNINAINA1M HITNN1IAAIAEINN TN IMUANALNENNN1IRAIAITUELETNA

LRNZNgH (Market-niche strategy) liagiellss@nsninuinauy

Tnes D. Aaker (1996) THoBUNELNNIANIN AWIIATAINIINFLTDIYARNNINATY
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1399710u1 (Package) 311 (Price) wazAMANLRTBIAUAN (Attributes) @I7LTUW S1IANT
A a o [ % [ % o = a v a o 1 = a [~1
WIeLT MU sriudsinaslyAANAIWLLLENAMNAINITD HB1u1a LATatsn HaduiTlunie

Hang wasiseAvtudung visannilusaafiniin Nike 158 Reebok AzHyARNATNLLIL
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[<3 aaa = a | o e A o g ] 1 a
wlausauarNTInga1 anvieiuvieussqiuaivizeglansnl (Feature) NEdanamiayAaNAIN
INAUATUIALNTY BNt 9L NABYAI1IAEqARIARIEGY Holstein 1a9AaNNaLeed

Gateway ﬁmmmmﬁﬂumﬁﬂmwLLuuﬁmﬁu%’ (Down-to-earth) u@nmnﬁ@mmu“mm
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AuANNAINAFRLARNNNAINALAT 1 AuaNTTRTeals NN uAasTuATILAANZARAN
(Light beer) L Coors Lite, Weight Watchers uaz Dreyer's Light Asiiljaannnasily
wuuinii e lfianunsouansianuasiRresdudi liuasfislnatainnsnananlian an
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(Non- Product-related characteristics) mmmzﬁwmugmmumﬂmwmw (Advertising
style) UszwmAtiunitia (Country of origin) AMWaNENIRIANT (Company image) LaNANHHI
299§1i5%119 (CEO identification) uazgiaadesmiluiinanensidusn (Celebrity
endorsers) 11 NN TWANH0IRIANIV84 The Body Shop Niiun1sinianssaiive
dl o A % s > dl v a
wWasuulasdapnvisanisld CEO 989 Microsoft 1ngl Bill Gates [NaaziouyARNNTNYD

AINRLAN
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Product-related Non-product-related
characteristics characteristics

Product category (Bank) User imagery (Levi's 501)
Package (Gateway computer) Sponsorships (Swatch)
Price (Tiffany) Symbol (Marlboro Country)
Attributes (Coors Light) Age (Kodak)

Ad style (Obsession)

Country of origin (Audi)

Company image (The Body Shop)
CEO (Bill Gates of Microsoft)

Celebrity endorsers (Jell-0)

P Aaker, D. A. (1996). Building strong brand. New York, NY: Free Press, p. 146.
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yaannnuLLElame (Extroversion) YARNNWLLLIEIANa LA (Dependability) (D. Aaker,

1996)

Tun1sAnHNANNANT LS sz I AANNINAIAUALAZ ARNN NI LETNA

o o A

ansnnuLaNn eI anTnddedan 1l 2 Uszinn Aa (J. Aaker, 1997) 1) N1RATTALRNNE
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RAAY (Down-to-earth) fnEsuLLRadns (Honest) ANHaUsuUUTANANIN
(Wholesome) Lazan=uiiiLsnisN (Cheerful) 2) mjuuﬂaﬂmmmum?{wﬁu
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WHUNINT 2.6 LL&m\‘mzjmﬂmﬂaﬂmwmﬁuﬁﬂ (A brand personality framework)

Brand personality

Sincerity Excitement Competence Sophistication Ruggedness
Down-to-earth Daring Reliable Upper class Outdoorsy
Honest Spirited || Intelligent Charming Tough
Wholesome Imaginative || Successful
Cheerful Up-to-date 1 |

fnn: Aaker, J. L. (1997). Dimensions of brand personality. Journal of Marketing

Research, 34(August), p. 352.
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Tnains@nuunmsnyARNNIWAIIAUAT (A Brand Personality Scale) 1198 BPS
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Express TuaniennguaanAwuuLfinamyazil Anuduiuiseiauas lunisuaniuns
AUAN Levi's wABN1ANANNANAUS AR ALAR ln19aLAamnsAlA1 McDonald's (D. Aaker,

1996)

A1519N 2.3 LAANTIEAZIREATBINGNYARNNINATIALAT (A Brand Personality Scale)

A Brand Personality Scale (BPS): The Big Five

Sincerity
Down-to-earth: family-oriented, small, conventional, blue-collar, all-American
Honest: sincere, real, ethical, thoughtful, caring
Wholesome: original, genuine, ageless, classic, old-fashioned
Cheerful: sentimental, friendly, warm, happy
Excitement
Daring: trendy ,exciting, off-beat, flashy, provocative
Spirited: cool, young, lively, outgoing, adventurous
Imaginative: unique, humorous, surprising, artistic, fun
Up-to-date: independent, contemporary, innovative, aggressive
Competence
Reliable: hardworking, secure, efficient, trustworthy, careful
Intelligent: technical, corporate, serious
Successful: leader, confident, influential
Sophistication
Upper class: glamorous, good-looking, pretentious, sophisticated
Charming: feminine, smooth, sexy, gentle
Ruggedness
Outdoorsy: masculine, western, active, athletic

Tough: rugged, strong, no-nonsense

N Aaker, D. A. (1996). Building strong brand. New York, NY: Free Press, p. 144.

dl o a a v A P < o -dl Yo s
TINAFIAYARNNINATIAWANTES J. Aaker Do lFdn WlunnmsdnanlFfuniseeniu
wazgnin i eeinqunsnans Tuanuddsa NN AN Fa9ANABAARBITENI

YARNNINATIAUAMATYAANNINDRIELTINA (Fennis, Pruyn, & Maasland, 2005; Govers,
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& Schoormans, 2005; Helgeson, & Supphellen, 2004; Khan, 2010; Maehle, & Shneor,

2010; Park, & Lee, 2005; Parker, 2009; Wang, Yang, & Liu, 2009)

91398284 Helgeson wae Supphellen (2004) Tuiiadia “A conceptual and

measurement comparison of self-congruity and brand personality” TeidmnLlszaAlunig
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Comparative

dimension

Self-congruity
(SC)

Brand personality (BP)

Content/focus of attention

Scope

Conceptual variants

Measurement variants

Memory process involved

Level of induced self-

awareness

Congruity between typical user of
brand and specified aspects of

the self-concept of respondents

Narrow — typical user is basis for

determinant. One direct source.

Actual SC,
Ideal SC,
Social SC,

Ideal social SC.

Global measures (characteristics
not defined; self-report measure

of congruity).

Specified measures
(characteristics defined;

congruity estimated).

Recall (specified measures or

recall-based global measures).

High (explicit focus on the self of

respondents)

Descriptiveness of a set of
personality characteristics for a

given brand.

Broad, multiple sources as
basis for determination (typical
user is but one). Multiple direct

and indirect sources.

Minimal variants identified.
BP of goods,

BP of services,

Retailer BP, etc.

All conceptually similar.

General scales.

Ideographic measures
(brand/situation-specific
characteristics derived from

pre-study)

Recognition (personality

characteristics are listed).

Low/moderates (focus on the

brand)

Ann: Helgeson, J.G., & Supphellen, M. (2004). A conceptual and measurement

comparison of self-congruity and brand personality. International Journal of Market

Research, 46(2), p 213.
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1 - 2 = o o a o 3 d”
LATAIAINRTY (Validity) NLAANTINN AN ZANA M LWIA e TuA TR

2/

UANIINU fi] VL@VI’]ﬂ”Iﬁ‘VI@@@‘]JV’]Q’]NG]?\‘]"]J@QLM@V’] (Content validity) Iﬂﬂ‘uﬂ

u

wuuaeun N WindgInemsTar i nsaaeLANgniedesn1mn iediullgaufile

o

wuudeuanNlfiiANdALAL LL@yﬂﬁ‘ﬂUﬂ@NQmﬂﬂiw@\‘I NN19UA 1S LAz INLULgeLnINT

o

@5aallvansmagey (Pre-test) tluanua 20 gn funguaunRansneInfLAeiungy

1
1 a o

Faenennuua 1l wazinn1medeuANTey (Reliability) L T

9/
= [ %

foyaizeuiasuda Tnaligms Conbrach's alpha il

a= k LZ_‘
k-1' vt

ol = ANHITANU
o v
Kk = danuaudia
Vi = Aanuudsdsaurespsuuunsiasia

Vt = anunilsilsusqnaespzusunmazda
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TudanaasiAsasiladnanaanadaslunues §3aeldAuMmAIANNTa TR N
aa % A % dl Y a a dl aI/ dl o
fRrasANaanndeslunue Ae ANaanndeslunueLias AN A NEe N s AL

0.78 uazAruaanAfadlunued lugANARNAIANITaTUNTZAL 0.86

TudouaasiAsasiodnANaanAfeadyARNN WA ALA LAY ARNNWELEINA

P A o o \ A A Aoy e ' s v A
Nﬂ’]ﬁ')’]ﬂmﬂﬂu@ﬂmm?:ﬁﬂﬂ 0.81 LL@ziu@qum@\ﬁLﬂ?ﬂqm'ﬂ‘ﬂqﬂmﬂﬂ'ﬁ‘mﬂ‘]_mu@\?m@m?q@uﬂ’]llﬂq

1
o

AHITRNUDLNILAL 0.92

panlsuazinunlun1s I iAzLLY

Fawtsdasen I lun199nlunisias luaiell Ae 1) ANaanA&adlunued WAL 2)
a a ¥ o dl A a o A 1 a ¥ dl 1 |
YARNNINAINARAN Fautlspun 1 lunnaade Ae n1sneuauessensduAaautiveaniiy
= ! a o AP \ o =~ a -
1) ANNTUIALADATIAUAT WAz 2) AanNsdlaTe aeluusaziaullsisneaziae auazina

v
o

Tunnsldiaziuu satl

ANADAAADI I UAULAY (Self-congruence)

aa A

autlsrnuaanndasuauias §iaeliuivaandly 2 5 Aa

1) ANAeAARE lUALLEINLTATe (Actual-self congruence)

2) AnNaanAReY uAWeS UAANAR (Ideal-self congruence)

v
InensinAnNdennaeslunuesias luinsdauwuylud (New method) 284 Sirgy

WATADLY (1997) 19NN AANNAaAAREY IUALLEIAEA TN TLLL IUNAINI TN WS

a Y a v ' . . . ad ' = o 14
woAnssNtesgLizinAlEiAndn (High predictive) 38n1suuiiin en1sdnanaeanniiadly

v ac |d9/ v 1 o 1 a =) o uI/ Adl v

puasfaenonisuulnatiagliingusaeensaunuinisian nanenllnevialilaasauin ldne
a % ndl o =] :/’ v =2 o dl 2 a v 09; v
AUANMUINIANS (Product x) AMNTU LTINS DA NEEUZUBIALN MRTIAWAN LAY

1
o = o v

NAUANYIA) iU inT Yiuade Aaoadune usiu udsantiungusetngazsieli

Do

pziulutuugaun niflu Likert scale 5 s2ALAZULU AD FuFaLA ldiiusogasinggialei 1

2 & v L A ey
AZL AUDARAEIDEI 98 LA 5 AZLUU
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- dszlampanun M dnanuaenniaslunuieanuiias (Actual-self congruence)

1) awanwniresgnlauAadenduld asaiuninansnizesdu

(The brand image is consistent with my self-image.)

'
a o

2) nwanuninenliaustienduld uansdesaaunduily

(The brand image reflects who | am.)

| (2
o ¥ 4

3) AUNNANHITARL UL WA A UAEiaT

(People similar to me use such a brand.)

- Uselapmanuinlidnmnuaannsaslumuiasugnuns (Ideal-self

congruence)

' 1 |
[

1) nwsneoiesdfdauind%enisuld perunmansaifidussnasiy

(The brand image is consistent with how | would like to be.)

| 1 |
o

2) nwanendresdilidusitvenauld uaasdsaaunduaainaziilu

(The brand image reflects who | would like to be.)

| v
o o %

3) AURRANHzBLLNauasnazile AldAuANEHaTl

(People | would like to be use such a brand.)

ANADAARDITDIYAANNINATIRUA LA YARNINELZINA

1 o a o o

-dl s o ai o a a 1% dl
wasannluifaqiiudeladfinddenwmunsnnsiayaannwa s auan luisesnanu
ADAARAITTNINYARNNINDNELEINALATLARNNIWASIAUALMHaUALNTTAANN

AAARBIIDINTNANHOIE [RsEuAT (Brand-user image) (Parker, 2009) AdtiuEIdEA

1 ¥
I~ o 1 a 1% o o

NIAITAUARNNINATIAUANTDY J. Aaker (1997) Liadndn AuAntiudneglunguymaannin
RINALAINGNTA LAZIAAINABAARBITTNINYARNNTNIBNELTINALAZARNNINAT
duAnlnadfuannunnsinanuaenndeslunuiedaed Sirgy kazane (1997) el

ANNITAN BTN NYARNN INTBIAULEIUAZLAANNMNATIAWAT InaditszTanf1nupa
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4 o

1) yAannaeduAEfienduwld wilewiuyaannnaesdu

|
v Ay [ ¥

2) UARNANURIABANETIaN a1 1E mmuﬁmﬂaﬂmmmﬁu

3

1 v
v A9

3) AUNNUAANATNAREAUAUEY 1§ MAWANETiall

q

Taenausinns iz iuaziiluLLL Likert scale 5 92AUATHLUL AR (31 AILA 1113

[ 1 a' [ =3 ® v I ca' ¥
WJE@E’NHQTV 1 AZHUL @ummummmmﬂu 5 Azt
1 = v td} I [~1 o A
N19AAUAURIARRNT1AUAT (Brand responses) Fantiaaantili 2 saulsan

1) ANNTUTDAUABASIAUAN (Brand preference)

Faulspnuduaausans@uAnfiaulfvannnsdnaes Jamal kay Goode (2009)

1 1Elun9AnEeSe TaeRdsslaanldluntsdnae

1) AUTUTALATIAUAIRNINNIIAIIAUANDY
[I'like (focal brand) better than (referent brand).]
2) duasnazlin AU iNINNIRALA1 AL

[I would use (focal brand) more than | would use (referent brand).]

Taenousin s IR ULIaINATIALTILULLL Likert scale 5 32AUALILL AA BHFLE

Taiumnaas1edalil 1 AzLLL AU asinatialid 5 Azl

3) mINAIlaTa (Purchase intent)

k2
va o

fauilsminusalatetinae lftinninsdaues Coyle waz Esther (2001) 1014 lw

u

v v 1
AngAnASe Inaddsslaan1dlun sdnAe
o = o o & a v a9
1) fulnnliufardansdustlueuiam

[Itis very likely that | will buy (brand).]
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IpenousinIs AL ULIa9NIATTATILULLL Likert scale 5 32AUALHLL AA DAL

Talifiusingasinegals 1 Aziuu aunawiufaeasnageli 5 Axiuy

nsiiusaLsINdaya

o ©

fAdeninniafiusmusndeyaainngusiaetamuannniuualisiuu 8 wm Tng

2

nszaneiuilltan uising Ariadiiasnunguaegng i a1a19811neu gudannng

D

lunainnasduuasdasdiunauanau lnenisiudeyaidunisuanuuugeunnliings
faatiensanies TnaEuiiniafiususandeyafausineunun MUEDLRUNWIAN WA,

2555

N159LATIEY NsUsEINUNA wasdauadays

va o o

WatiusausniayaGauiasuda §adavanisatsia (Coding) udatiunilszioana

U

fayafaeiprasnaniomed Ineldllsunsudndagtl SPSS iaAuanManfsine 1k lunis

o

a dJ a Y dl ) a o :// d” v [J 1 aa
V¢ Gﬁ\‘]ﬂ’]ﬁ"lLﬂﬁ"]gﬂ‘ﬂ‘ﬂﬁzlj@L‘W‘ﬂﬂqﬁ‘u’]L@u‘ﬂLL@‘éﬁ@?ﬂN@ﬂ’]?ﬁ@ﬁluﬂ?\‘]u lEn19AUaUANG TR

v
[ %

] a A
AN PN AR

a ey dg’ v Y Aaaa A . . . . dl

1) Maapzidayaiiesfiuldatmanmziidaussang (Descriptive statistics) e
WANLAIANND (Frequency) WAAIANTINULILSREAS (Percentage) ALRAY (Mean) LAz
o KORN AMNIVERSITY & o 4 o o
daudeNniuuNInggIL (Standard deviation) e lfesunedeyailiasiunaniudnsmuenig
dszang AruaanAfesluAues YAANNMAIELAT ANTUTA LRI AUAILAZ AN
Lo &
B9 LATD

!
aaa -

2) alARLATILTEIaYNNU (Inferential analysis) Taammuna a1 Anyn1eala 5

9¥A1 0.05 TquLiNatAaaniily 2 anwny Aa

- LULADRANANNUS LU 54U (Pearson’s product moment correlation

coefficient) NBANIUNNITLAL ANANAUFIZMIN9FALLsAHA DA AR TLALLENIS 2 RB
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AUAMNTUTALUATAINAI AT UATANNANNUSIEUINANADAARDITBSLARNN WA

AuAuazyAANNINELEINATLANNTUTELLATAYINAYIATE

- WUUADA t-test INAALATIZFAANLANFAINURIANNA A ARDS TUAULBITE NI NNRLAN
Uszinnild lunganansade (Publicly consumed product) kaz@uadszunny M lundausa

(Privately consumed product), 3A31ZFANNUANFANNIBIANNTUTALABATIAUATUAS

1
a

ng// dgj a v 1 a v dl v dl a v dl A %
AN AT ALWANTEUINAWANU 2NN 1 N 21817082 Az RRA U TZLNNN W MUNAQ167
LAZTLATIZIANNNLANANYBIAYINADAAREIIBILARNNINASIRUAMATYARNNNE LT LN A

seiAuAnUssinnF luiansnsaiziardudnilssinnn g lungnusn
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NANI52A8

NIANEIEEY “ANABAARBITLNI UL AANLITLIAULEIUAZAANNTWATIAWAY

FAN1IRBLAUDIABAINAUAIYBNHLTINA” tTun193deTedsalne IHunuaaun Ny

1
o ' =

wmrasialuniafivsusndeyaiungusedeiiluyaraudeinanu angsendng 21-45 1

° - =< ~ = PR,
IUIUNNEY 400 ﬁﬂ FINTIUAC LD AANL

d9u7 1 AnwEAULIEIINILRINANFIRENT

A a o o oA P \ o
d9ui 2 nanaasdurlszinninsdnidenauaraynngusinetngld
4910 3 uauanIn nanLaizedtlinsdusn
AUN 4 wan19AAIFLLIANADAAADS ALY LATNNTAALAUBIFBNIIRLAN
Y Aa
129E131nA

A9UN 5 WNALAAILARNNINATIALAT

4917 6 uan19InAIFLLIANNARAAREITBILARNNINATIEUAILATYARNNIN

a

1151nA

e3o¢

doufl 7 nauanIpNdNiutsendeaNaenpdeslunuedLAZN1TABLIALSE
MIABANDIELTINA LAZANNANAUS TTNINAINADAAFBITDILARNNIN

MIIRUAMATYARNNINE LT INARBN1TABLALDIABNIIRUAIIRIELTLNA

AUN 1 ANBHULAIULUTETINTUDINGNAIDENS

'
=2 a o

fayasuilszansaasngusaaeinsiniinisAnedsznaufosdiayaneniu e any

v
o

= = o o &£ o = PR
ANTIN N1TANTN ?']FLH@LL@zﬁﬂquﬂ’]WV]q\?ﬂ?ﬂUﬂ?Q FINTVHACLAEIAAIU
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LNA

IHERUUNNENAIBENIAIUIN 400 AU ANNWANLIAN NANFIaEeiNNIsANEdaL
TuofiluwendsAniilutenas 64.0 waziluwetg Andlufeaay 36.0 (Aeaazipan

R399 4.1)

A9199 4.1 WAAIRTUIULAYIRLATIBNNGNAIBEINATLUNATHINA

VWA ANUIU LR
3TN 256 64.0
¢ 144 36.0
79U 400 100.0
as

IHBAMUUNNANFRBENII1UIN 400 AL AINBNEWLFN NNFABLNNTINTANE AU
TnnjReny 21-25 1 Andlubenay 44.3 sasasnne ngusetvany 26-30 U Anilufasas

Y

29.5 pufinengusaatineag 31-35 U Anlubeaay 11.8 (Aes8aIBEARI9N 4.2)

A9199 4.2 UAPRTUIULAYIRLATIBINGNAIBENIRILUNAINENY

129218 AUIY LEDE
21-25 177 44.3
26-30 1l 118 29.5
31-351 47 11.8
36-40 1l 23 5.8
41-45 1] 35 8.8

FIOEN 400 100.0
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SLAUNITANE

4 v
o

AMFUsEALUNIANE WU nquFdetaneULILAaUAN UNNIIABATIE dou
TnnjifluginnsAnunseauiBoyyrsauinigs Andlufenay 62.5 3098301 A NENEIAELNY

Aa o = ! Aa @ v o o A A ]
WN?%@Uﬂ’]’iﬂﬂHﬂ@j\me’]L@mmﬁm AALLIUIRYAY 32.3 LAZTZALNSYNUAEWIDNY LN

Anthasas 2.8 (AIT18AZIREARNINNN 4.3)

A15199 4.3 LAAIRTHILLAZFOE AT LDINGNFABENNRTUUNATNIZALNTANEN

FEAUNITANEN AUIU Faeay
VauNAuvisadauwin 3 0.8
Waanlaevizeeuwn 11 2.8
a1 Boyrynviseme Ui 7 1.8
1Boyeynms 250 62.5
NG FTITRIE) 129 32.3
79U 400 100.0
seausE LA

2 '
aa

1 o ' dl aQ o 09; g 1 GG ¥ ¥ 1 A
nausetreuLULaeUnINluNMuATaT doulunillugninelfseneu
10,000-15,000 U AntiluFatias 24.8 sa9aaunAa ngusaatsidels 15,001-20,000

UM uazngueneenanNs e lifIngn 10,000 v Andlutesas 19.5 uaz 18.3 AMNANAL

(FaT818LIRARIFIN 4.4)
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AN9I99 4.4 LAAIRIUIUUALSREAZIDINgN AR AN AN AL 1

s1el6 U Saaaz
fnan 10,000 LN 73 18.3
10,000-15,000 1 99 24.8
15,001-20,000 1 78 19.5
20,001-25,000 1 38 9.5
25,001-30,000 un 47 11.8
44n1 30,000 UM 65 16.3
79U 400 100.0
VTN

AINANTNT 4.5 aziiiulfdn nqusaetnannauuuLasua N lunIRdaTlitlznay
v =K a

ananmuninauisEmenaunign Andudenay 34.5 sasaunne HARANANEI An

{useaay 27.0 fusnana/igiavna Antlusetay 19.3 uazgsiadausia Antlufesas 10.5

AM5197 4.5 LAAIRTHIBLALEDY AT UDINANFABELNIRIUUNANNBNTN

VTN AU G
LirEnLand 138 34.5
HanAinAnen 108 27.0
FU911N19/5328MNA 77 19.3
ganagIusa 42 10.5
Fu89 19 4.8
%'w] (viw Aang dnaunng usn) 16 4.0

FIOEN 400 100.0
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AOTUNNNIATALAS

4 v
o a

AINANTWT 4.6 NaNFeLNRaLLLLAR LN BNTISEATIE doulunRaniunw
Tan Anilufenay 84.8 sa9a9nn Ae anunnanss Andlufenay 14.3 uazueniuet/die

ArLTlEasaY 1.0 AMNATFL

A9199 4.6 WAAIRTUIULAYIDLATIBINGNAIBENNRTLUNATNANIUNINNNATALIATS

ADTUNNWNIIATALASY ANUIU Sauaz
Tam 339 84.8
ANIE 57 14.3
wenfiueg/ane 4 1.0
99N 400 100.0

=

A9u¥ 2 paudnsduAilssinninsAnniaiavazalninguadangld

oy

a 2 L o oy
gumdszinninsAnniiana

dl 1 % 1 dl a o 09: dqj 2 o el A
AINENINN 4.7 NgNARE A LLLILAaUAIN NI ATH T insdnsiana
Apple 1n7ign AnLilugasias 37.8 7898941 Aa AINAWAY Nokia LATAINAUAT Samsung

AnLTlusasay 23.8 LAY 17.8 ATNANAL

AN919% 4.7 LansRuuLazieazaadudlsinninsdniianeingueneengld

ASIRUAN AIUIU Fasaz
Apple 151 37.8
Nokia 95 23.8
Samsung 71 17.8
BlackBerry 54 13.5
Sony 9 2.3

HTC 7 18
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ASIRUAT AU LERE
LG 6 1.5
217 (11 i-mobile, wellcom i) 7 1.8
EREN 400 100.0
aundszinvay

A e 4 A ao o ey
RINFATINN 4.8 ﬂ@}lﬁn@ﬂqﬂwf;”]'m_lLLUU@@UQWNiuﬂ’]?Q@ﬂﬂ?\‘]u Iﬁ@HIW?LWﬂZﬁ‘NWﬂ

<

Nam AnLlutatiay 20.8 29984K1 AD ATAUANANALAZATIAUAINNAAY AaLTlUSatay 18.0

Q

LAY 12.5 AMNAAL

A919% 4.8 LAAIRTUINUALTREAZINR LA UTTINNALINguFnetine g

U

AS1RUAN AU LY
Wanad 83 20.8
and 72 18.0
@AY 50 12.5
Tainyad 44 11.0
AnAudU 42 10.5
LANADA 19 4.8
UNUA9 18 4.5
NAHLEN 14 3.5
?d'w] (w1 T, was 1Tusiu) 43 10.8
79U 400 100.0

AU 3 AAURAINWANHEUIDINITATIRUA

Y v
o v o

TunsAnaisll §adadnanuaanaiasluauies (Self-congruence) taeliunms

Fna84 Sirgy uarany (1997) Gafluninsdnuuulud (New method) tneazliingusnating
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ugsenatenmanenilaavinliaespunldmednidenauazay (Brand-user image) @il

'
= o

a ¥ 1 1 A
Glﬁ"]@uﬁWVIﬂQNMQ@EI’NIﬁ

1
A o [ o

Tnafsulidauannanenilaeialilvesgnldinsdwidaneuazalingusnatiing

a

1
=

AOUNINNAA 3 SuALuIN AuiuAuAntssinninsdniilena Aa 1) n9&uAi Apple 2) AN
AUAN Nokia uaz 3) AINAUAT Samsung wazAuAnlszinnal] Aa 1) Aad&udnnamnad 2)

RINRAUANIANE BaT 3) MIIAUANINFAL
nMwansasd M nsAnsidatia Apple

1 o 1 ] 1 1 o L 91::4‘ I A o o A A .
nguFaatvdulunnesdn nmndnealresdnlinednwilena Apple 1198 iPhone
1u flupuiuasde Bumsud Asusesas 47.62 sevasnnpe uAulgug Hezdu ugus

Anilusatiar 14.29 waniflupuaulamalulat lawe Asilubaaay 11.57 (953199 4.9)

=y 1 dl o L 26 ¥ o o A o Y 1
A1F1N9N 4.9 Lmmmmmmmwaﬂwmmmgiﬁmmwmmm Apple Iuﬂ’]??‘i_lg"ﬂ‘ﬂﬂﬂﬁﬂ

Anagig

NWANHRIN I EATIRUAT Apple AMUIU  SREAT
MUANE AUNIUG 140 47.62
N3 uz NszAl wgne 42 14.29
aulawmalulat lawma 34 11.57
AR Ly 32 10.88
R Social network 19 6.46
?d'w] (viu Augulu lalusiies W) 27 9.18

AWANsaId M InsAnsIdatia Nokia

nansetwdiulunjuesin nawanwairesnldmedAniliane Nokia \uauiay

d1e Anflufesas 29.52 sasasunne Huausrsuan sudunans Andubesas 27.10 ua

a '

Hununiigu uidele Andluienas 10.84 (9an19719% 4.10)

U 49



= | = o P 26 v o o A . o v |
M157190 4.10 LL@@\Tﬁqﬁqqﬂﬂﬂ’]WﬂﬂHMﬂ@QEImIW?ﬁWV]N@ﬂﬂ Nokia litm']??‘]_lgﬂ@\‘iﬂ@‘ll
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Fnaeing

MWANEIURIE LTATIRUA Nokia MUY Sea
Fatdne 49 29.52
ALIBITAY TUTUNAN 45 27.10
figvinideie 18 10.84
NUANE 15 9.04
lumunazug 13 7.83
daunalulad 9 5.42
%'w] (i aydneilen duglun) dusu) 17 10.24

o

Qv o o Ja
MWANEURY MInsANINata Samsung

ngusatindaulunguesin nananenivesgnlinsdnwidena Samsung uawld

RuAnan ldduimes Andluiesas 37.60 satasnma iuauwinads Aniludenay 27.20

gavnazaulamnalulat Anthideaay 20.0 (AA1979% 4.11)

A9199 4.11 uanpnANDNINANERiae 1 nsdniiNena Samsung lunnsiibaasngu

BLLRN

MWANBMURIE I ATIAUAT Samsung MUY Seaz
1 RuAnA laiiuias 47 37.60
NuANE 34 27.20
gsauuazaulamnalulad 25 20.00
AR 11 8.80
?d'w] (114 AYUNAUNU Tratlein Wi 8 6.40
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[ o L74 [ (4
mMwansmasg lallnsinag

nandetidaulnnjuasdn nmnansalaesinldayinamed uauazen Andy
28182 33.09 709A4KAA LHILALARAILARY NAANTINILMINNTUNIN TaLARNAIAINIE

Anflutatiar 30.88 uazifluAuiEaiiie Andlufanay 13.97 (9519199 4.12)

=y 1 dl o Ly 6 ¥ I o Y 1 o 1
M990 4.12 memmwnmwaﬂwmmm@JSLMHTW?LV]mﬂumimgmmﬂqummw

mMwansiaadE iR AumMInsnag U Famas
AR/ 45 33.09
ARBILART NNANTTNTZTMINGTUNIN TRLRANNNAINNE 42 30.88
BeLdne 19 13.97
Ayl 14 10.29
%'w] (s slupugulus iuade dusu) 16 11.76

[ %

[ L4 174 1 A
MWANBUURIY MAUANS

A o v a o’

nansnatdoulnnjuesdt nwdnsniresinldayand uautiaonuiluguge in

anefnanu Anlianay 24.82 sa9asunfaa lupuanla aqe Diauv Asdluianay 21.28

waziiluauinanuazenn Anlusenas 14.89 (9A19197 4.13)

=y 1 dl o Ly 6 ¥ 1o o Y 1 o 1
A1919N 4.13 LL'&mmmqmmwmﬂwm‘ﬂm@ﬂmu@ﬂﬂumﬁugmmﬂqum@mq

MWAN BRI LEATIRUAIANS MUY Saaz
Harantluinige Snansinew 35 24.82
anla aqe Jiaudd 30 21.28
FNANNAZAIA 21 14.89
Baudne 17 12.06
puvialyl 13 9.22
WOWEW T19@8n 11 7.80

?"Ew] (W1 Usznein viuasie ) 14 9.93
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MWANBIUUDIE LTAUNARY

I 1 =

nandetiediulnnjnasin nmnaneainesinldatnaau uauguadaiess in

kYl

ANNAZANA ARLTluSataY 40.59 9a9a9N1Aa WiuAuEaudne Antlubanay 22.77 uaziily

a a [

ALA A ALluSae Az 14.85 (Qmmqﬁ 4.14)

=y 1 dl [ Ly 26 ¥ 1 = [ 4 1 o 1
M990 4.14 LL’&@\‘lﬂ”lﬁ'ﬁ’]ﬂﬂﬂ’w\l@ﬂ‘]ﬂ’mm@ﬂaiﬂ@HQW@@usLuﬂ’]ﬁ‘?Ugﬂmﬂﬂ@‘NE]Q@EI’N

MwWAnsiaE TR AUMNEaY MU Saea
AUARILEIR FNAINAZEIN 41 40.59
Faudne 23 22.77
AR 15 14.85
AuAe 13 12.87
%'w] (b1 Fhapurialyl Tegu 1Tusu) 9 8.91

AUN 4 HANITIAAIAILUTANNARARADI LU AWLDILAZNITADUABAIADASIAUA

RIS LNA

TuN19AN N 309ANINARARFBITEUINLWI AR TUAWAILATYARNNTNATTA AN

slan1smaLauedsensAuA1vesing §adelfutenanisdnrsiaulsaanidudiusie

v

IS
SOEL
o 1o 1% a v o o A 1
- HaN3RAsRULsANNAenARed luRLLesTRsAUA LTI InsAnTiNe D aua AL
o 1o dl 1 a v o e A 1
- HANM3RAFRULIANNTUTR LB AT AUA LS IN AN e na Uz AL
- wanadpAFaulsANaslagen s AuAUszinnnsdnilenouazay

NAaN1ITINAIAQLUTANNAaAARDY lUAULEIIRIRUATUSELANINT AN aDa

1 ¢=4I % a v o e A ¢=4I
AIMNANDAYANADAARES LUAULEITANAUANLZ NN INI AN NE D ANA13IN

a A

4.15 Fautiaaandlu 2 AR Aa 1) ANADAAEDY LUALEINLAAET LA 2) ANNNAAAARET M.
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1 o 1 =

s uaaNAf Laasliiiugn nguaaatnlAIANasAA&as UALLEILAATI4INaIAn

q

pndenafediumieluganai e HAAdnseandedlumlesnuiiasaafei 3.68 LAzl
1 v a Qi Qi dl a 1% o el A dld 1
ArANaanadasTunuedluganafeani 3.36 T9nAuA1sAniNanantAIA1N
A0nAREYTUALLENNILTIA3NIZAUQIAN B I9AWAN Apple HANLRALT 3.74 989A9KNAR 619
AUA1 Samsung AALRAE 3.69 LaTMINAWAT Nokia NAeat 3.67 luunieingnauan
nsdnriieneniaianaenndeslunuedlugannsgqafinens&un Apple Liuaeami
IneiARALT 3.56 789A9KNNAR MTVAUAN Samsung NANLRAS 3.40 LAaTAIIALAT Nokia |

ANLRAE 3.29 ANNATFL

=] 1 dl % a % o e A
AN519N 4.15 LAANANRALANARAARES LUALEITRNAUA sz Inn TN AnyiNeDe

Apple Nokia Samsung FAINNINNA

NAURIAMNADAARDI LUAULDY NNASIAUAT

NNANAIBENS

Q

nau

Mean SD Mean SD Mean SD Mean SD

ANNADAAADI IUAAI LTRSS 374 074 367 075 369 061 368 072

AnuaanpdeslunwedluganAsl 356 083 329 084 340 079 336 085

HANISIAAIMILLTANNARRARRIlUAULIEIIRIRUATSELANEY

AINANAALANABAAREY TUAWLDIIBIRUANLTZINNAY ATNANTINN 4.16 TIuLS

a A

aantilu 2 T3 Aa 1) ANAAAARET IALLENALNAT LAY 2) ANNEaRARAaYlLRuLea Tl
gaNAR uanaliiiiud nquetetnlA1ANaenAfeluALETILTIATgaNdIAN AN

aanadeslunuesluganaf e HAANaanAResluALEIILTIasRALN 3.57 waziien

1 1 %

% a Adl -dl dl a v dld
mmmmﬂmﬂumumﬂuqmmmmw 3.44 TIAINAUAALNNAIANNAAAARDS LUALLAY

u

Y a o

A o a v A oA a A o a v p
V]LLV]Q?\??%@U@]\?@]@ AR FATIRAUAIINRAU NALRAEN 3.65 7a9A3NAR m?q@uﬂqIW?LV]ﬂﬁN

A ¥

ANLRAE 3.58 WATATNAUAIANEA WALRAL 3.56 TUUULNATAUANALUNRAIANNZaAARES 1Y

a
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a @ a v =~ T o ~ PR "
mul’ﬂ\jslu@q@l]ﬂm’sﬁ\‘i@1mﬂﬁ@m?qQUF’]’m’]@ﬂumuLﬂﬂQﬂu I@ﬂﬂxjﬂqlﬁl@ﬂ‘w 3.55 ?A9QINAR AN

AuAININAFNALAA 3.50 LATAINAUANANANANLRAL 3.36 AMNATFL

=y ! A o a v |
M990 4.16 LL@@\W’WL'ﬂ@ﬂﬁqqlmﬂmﬁ@“ﬂ\‘]lumuLﬂﬂmﬂﬂ@uﬂqﬂ?ZLﬂW@yj

ar

Twsinad Aand MAAU SANNINNA
NATIANNRAAAADRIlUAULEY NNATIRUA
NNaNAaLg

el

Mean SD Mean SD Mean SD Mean SD

ANNADAAADI LUALBI TR 358 082 35 079 365 076 357 0.76

puaanpdaslunwedluganAs - 350 092 336 082 355 067 344 085

LAZINANININARBL AN LANFANITBIANLARL ANNARAAR DS LUALEITE I AWAN

v
o

sz IngAnsiianasuiIuNANNAIAUAILALAUAILSLINNALSINAIINANNATIRUA A3
FIN3IN9 4.17 W91 AnaNdenndedlunuesniasesdudlsvinninsdwiitana
! o 1 % dl Y a a2 v 1 1 N o o o aa

WANFANALANANNADAARES lUALLEINLTIATNasA BA sz ayeenailiia dAnyn1eana
dl o dl 1 1% dl Y a a % o o A
N3zl 0.05 IneNAIAINAaAAAEY LUAWEINEASTaTe RWA LI IN AN e D8

o " ¥ Anera Apra x oA
(A@AL 3.68) gandnAANNdanAfadluRLlesLTiaseIasAuAUszinnaY (Aeat 3.57)
TuanenApuaenpfedlunuieslugauaivesduAlssinninsdnilenownnsineiuen

] o a

pNdanAfasluganARvasduALlsvinnal et lNRTid Ayt Anseay 0.05

o

A15199 4.17 wansARanANaanades unueaesduAlssinninsdnileneuazay

nsAnniana A1l t p
AAURIAMNADAARDI LUAULAY Mean sD Mean sD
ANHNADAAFAS TUALLAITILTIA T 3.68 0.72 3.57 0.76 578 0.00*
panNdanpfadlunulasluganAl  3.36 0.85 344 085 -142 0.16

*PezuniadnAnyneada = 0.05



89

]

NAaN1TIAAIAQLLUTAMNTUTaLAansIRUAL ST AN INSANNRa DA

o 1 o dl 1 a % o oAl A d’ | o
ANNaNTnAAILL A NTUTIaUsa A ALAUssianTngAnidane Talusaunu

wa9duA N 4 lunansnsaue (Publicly consumed product) 1umns1ei 4.18 wudn Auén

v
o ¥ ! o

Uszinninsdniinanasuisunannasdusiinguanatnald dAeaasuaesnNTuTalL

FRATIAUANNIZAU 3.91 LAZIHANINITNANT U INANAL TN LTINAB9UAN AN NTUTALIAD

Y a v oA

MINAUAIAWAT WU HARRET0983ALTTNaLAUANNTANTUTALAR AT AR NI AL

%

3.95 uariARAtraIANFiasnsIEnAuAat s Al 3.88 tnafinsduii Apple Hezstl

' ' 1
= = o

P = | = 9 . A -
ANRREITINTBIANNTUTALFRRINAUAIGINAATNIZAL 4.49 TnaiANleRuedeAlsznay
AUANNNEANANNTUTALNTEAL 4.48 UAZANABINNTIERINEUAT 4.45 9098901AD AT
a2 v . IS o ' dl dl ! a v dl o ISP dl
AUA Nokia H3zALIANRRALIINIBIANNTUTALIAAAINABANITAL 3.84 TnaidlANRAL 199
B9AUIENALAUANMNERNANNTUTALLATATNABINT A1 AUAWINGL e 3.84 ANNNN
AEMT1AUAT Samsung NIZALANRALSINTIAIANNTUTALIARATAUANTZAL 3.40 Tnaill
ANLRALTBIBNALIIZNELATUANNIANANTUTBLNITAL 3.46 WAz NABIN9 1dERINELAN

3.34

=] 1 dl dl 1 a v o el A
AN519% 4.18 LAAYANRALIANANNTUTIALARATNAUATLT NN IngANTiNaD e

Apple Nokia Samsung FAINNINNA
ANNTUTRLADATIRUAN NNASIAUAT
NnaNAatg

nau

Mean SD Mean SD Mean SD Mean SD

T T
=) aa

AMFANTUTA LTSI RMIN AR 448 062 384 087 346 077 395 0.88
ANARINNT NI AWAN 445 067 384 094 334 077 388 0.8

EME 4.49 0.61 3.84 0.87 3.40 0.72 3.91 0.89
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HAN19IRAIMLLTANNTUTRLARATIRUL ST IANEL

¥

anuaninAsaLLsaNTuTaUse s AusnUssinnay Fadumunuaesdusing

—9

Tlunaausa (Privately consumed product) Tusng199 4.19 wudn dusntszinmanjsos
a dl dl 1 a % dl o
LADALIINTRIANNTUTOLABAINAUAINTLAL 3.82
dll o a =) & 09// di 1 a v a v 1 =
WAZLHANINNINANTUN DNB9ALIZNAUTAA DI TBIANTUTAUFADATI RUAIRA WA WU
L . Y e D e A . o
ANLRALIBIRNALITTNALIAIUAYNIANTUTA LA NI AUANNIIZAL 3.85 uaziARAnTaq
o o = v e = a A A o =
ANFRINT R AuA1aeNsTAL 3.80 TnaNAIAUAINARUNITALIANLRAEITINTBIAI N

o

A ' a v A A P A - o o = =
ﬁuﬁﬂum@mﬁ‘q@uﬂqﬂﬂmﬁmmﬁ?&ﬂu 3.93 I@ENV’WLf?l@ﬂ?.lﬂﬂ@ﬂﬂﬂ‘izﬂ‘ﬂUQ'\uﬂqug@ﬂﬂqqﬁJﬁu

u

saUTiszl 3.94 LazANNERINNTIENINAUEN 3.92 MU FtansAuAn TnsmAduAZA
AuANAN FaTlFnleAeTNTALE U AR RSN TUTTZ A 3.76 TaefnanAud
wawmad ﬁmL@?ﬁlmmmﬁﬂizﬂ@uEoimmmﬁﬁﬂmm%um@uﬁizﬁu 3.78 LATANABINIG
Wnandudn 3.73 daunmdudndnd Sanedsresasdilaznauduennafinauiureyd

22m1 3.81 WAYAINNABINIT MAINAUAT 3.72

A15199 4.19 UAPIANRALIBIANNTUTALNNFDATIAWANszINNAY

a

Twsinad And ARY FINVIUNA
ANMNTUTDLADATIRUAT NNATIAUAN

NNANAIDENS

Q

nau

Mean SD Mean SD Mean SD Mean SD

T T
A aa

AMFANTUTA LTINS RMIN AR 3.78 078 381 074 394 079 385 076

ANNGIRINT MR ALWAN 373 086 372 090 392 080 380 0.82

74 3.76 0.77 3.76 0.80 3.93 0.74 3.82 0.75

LAZIHENANTWIANRALIINTBI A NTUTELIFIARTIAUAINLIIN NANFABLNIHAIN

FureUAanTALA1UIsIANTNIANT e (3.91) TIUANFANALANNTUTAUADAINAWAN

o o 1% aa

dszinmay (3.82) adeliivedAtynealifinszdu 0.05 (Aassazidnlunnsed 4.20)

o
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A15199 4.20 LAAINA Independent-Samples t-test YRIANTUTALARATAUALT2LAN

nsAniilenauazay

nsAnwniaiia Al t p
AMNTUTRUARATIAUAN Mean SD Mean SD
ANNGANTUTOLITN BRI FWAY 3.95 0.88 3.85 076  1.77  0.78
ANABINNT NI AWAN 3.88 0.98 3.80 0.82  1.30 0.19
EREN 3.91 0.89 3.82 0.75 1.59 0.11

=l @ o O

*UezAUtiIg1AYNNADRA = 0.05

Nan1gIAAIAQLLTANAd laTaRansIRuAUsLANINSANNNaDa

anuani1inAFulsANadlaTasan AuATI s InAnyinane dailusaunu

1a9@uA N 1 lunanansade (Publicly consumed product) 1umns1ei 4.21 wudn Weninig

a QQ// dqj 1 a v e oA A qu a 1% dl 1
NANTUNANNES laTasian T AuA1LseinnInsAnyinana suviana ANNATIAUAINNYN

o 1 A dl d” 1 a ¥ dl a ¥ IS o
Finae1a 1 NARALUEIANAY ATRARRAINRKAT 3.84 TAaNATNRLAN Apple N7eAL

2

' = o = A & & v LA o i =
mLﬂ@ﬁlm‘ﬂdmﬁum%eﬁ@mﬂ@mﬂ@ 4.44 2839239H1AR BIT1AUAT Nokia NTeALANLRALURN

u q

ANNNAA AT 3.80 AMNNIAERINALAT Samsung NITALIANRAEBIAINNAILATE 3.49

) ' A o q & a v o e A
$1919N 4.21 LL@@\?@’]L@@ﬂﬂ@ﬂﬂquIﬂ\ﬂqsﬁ@m‘ﬂm?q@uﬁqﬂﬁ‘gLﬂWIV]?ﬂWWﬂ@ﬂ@

Apple Nokia Samsung s’mﬁgmum
ANNASIATDRUAN NNATIAUAN
ﬁ'néuﬁfmﬂw
nay

Mean SD Mean SD Mean SD Mean SD

ANA AR RN ALAD 444 077 380 092 349 079 384 1.04

*PezALiadAnnads = 0.05
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HAN1TIRAIAILLTANMNAdlATaAansIRUATUSELANEAL

1 1%

ANUANIIIAATFaLLl AN laTaransAuANLss AN AL BaTlusaunuasduAIn

Kl

g (Privately consumed product) Tumn3199 4.22 wWud1 iWeanIn1sRanNTinAINK

—9

v 2 v 1
o P { o 1

= | a v ] o a v v dl
FI9 LT mmumﬂ?zmmgmumuu ANNATIAUATNNGN Fiaag 19N A eALURIAN

09// dy I a % Qi a % a IS [ 1 dl ai// IS dl BN
pia latasanT Al 3.92 TnapauA11aau N9TALANRAtaaY F"I']’]Nlﬂ\ﬂ@“ﬁ’ﬂ@\‘l%@‘@ﬂ@

a

4.02 $ANANNNAD ATVAUAANE NILAUANAALIRIAINNFAILIATE 3.96 ANNNIFILATIRUAN

Wamed drzsupeataadaIusalata 3.88

= 1 dl :; dy ' a 1% 1
A5V 4.22 LAAYAILRALIRNAINNEN LATe m@mmumﬂizmmu

nsinad and MARU FINTINNA
ANNATlATaRUAN NNASIAUAT
fndusnating
AaL

Mean SD Mean SD Mean SD Mean SD

ANNF AR AT ALAN 388 0.83 396 072 402 077 392 080

LAZIHENA D ANLALTINLBIANAY ATERATIRUAINLGN naNsetelAvNRala
FansnAuAntssinninsdAnyidlena (3.84) TeuansneniuAuEslaTansduAlsvinna]

o o [ % a

(3.92) asinglHITs AN AUN A DANILAY 0.05 (A937181AZ1BA 1AM 4.23)

o

A15199 4.23 waAdHa Independent-Samples t-test 1a9ANAlaTRRUANU TN

InsdnrieDauazay

nsAnvsana A1 t p

LTl

AANNAGLATRRUAN Mean SD Mean SD

ANNFlATa RN ALAN 3.84 1.04 3.92 0.80 -122 022
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AUN 5 NAULAAINENUARNMNATIRUATIUNISFUSVRINGNAIRENS

4 v
o o o

TunsAnuafaRgisadayaannmasduin Iaaldunsdnaes J. Aaker (1997) &
1 | 1 . . A 1 a a . .

uiaaniili 5 ngu (The big five) A 1) nguyARNNIWLLILA3I1A (Sincerity) tsznaulil
fogl 4 NENEiaY AD ANHIZLLLRAARAL (Down-to-earth) ANwUzuLILTR&RS (Honest)
ANBIUZUULNAIINAIIN (Wholesome) WATANHALEULILISNE (Cheerful) 2) NGNUAANAN

o 1Y . 1% ' ' E o = (% 1
WUUMNEWLEY (Excitement) tsznaulifiag 4 nqueias Aa Ansuzuuuiaundyin
M1l (Daring) ANHIUEULILINAMNKNIU (Spirited) ANHALILLTINAWALINTT (Imaginative)
IAZANEIULILLYIUANY (Up-to-date) 3) NANUARNNNLLUENAIINAIN9D (Competence)
dsznavliléing 3 nqueies Ae AnmuzuuLLN@ane (Reliable) ANHMTLLLAAIANATILIAN
(Intelligent) WATANEULULILLIZALAIINANTA (Successful) 4) NGNYARNAINLLILUGNI
(Sophistication) tsznausiae 2 ngueiat Aa AN LULARNIZAL (Upper class) WAy
ANBIUTUUURLEWT (Charming) 5) NAXLARNNINLLLIHMITY (Ruggedness) Usenaull
fingl 2 NqueinY AR ANMIUTLLLTaUNIAANIINWaNTINY (Outdoorsy) WATANHOIZILLL

wiaunge (Tough)

' '
= ' o

TnafidatinauayAfnnInnsdudiingusatnaUNINNga 3 AuAULIN 413y

q

Ausdsvinninsdnsiilana Aa 1) M31AUAN Apple 2) MIAUAY Nokia LAy 3) AIIALAN
Samsung waz@uAlszinmay Ae 1) nedudiwemed 2) nsdusand uas 3) neEuAT

al
AAY
NANLARNNIWASIAUAT Apple

AINAN9GN 4.24 WU ATVAUAT Apple 1138 iPhone HUARNAWLLILER

al a ]

ANNANNTONINTIAR AALTlEaeaz 49.01 T89A9NN AT NUAANAINLLILUNAWLAY ATl

a q

Fataz 25.17 uasHyARNNWLLLUgNI Andlufasas 21.85

3



= ! a a a v o v o |
M990 4.24 LL@@\1ﬁ’]ﬁqqﬂﬂﬂ?ﬂﬂuﬂﬂﬂﬂqwm?q@uﬂq Apple Iuﬂ']??‘]_lgsﬂﬂﬂﬂQNWQ@ﬂ’]\‘]

NANLARNNIWASIAUA Apple MUY Famaz
YadnAWKLLA3ala (Sincerity) 6 3.97
um'ﬁnmmmuﬂwﬁmﬁu (Excitement) 38 2517
YAANNTWHLLENAINAINI9D (Competence) 74 49.01
YARNNTWLLLINININ (Sophistication) 33 21.85
uﬁaﬂmmmuﬁmmﬁy (Ruggedness) 0 0.00
EXEN 151 100.00

NANLAANNINASIAUAT Nokia

ANA99T 4.25 W9 AINAUAT Nokia Hyaannmaslanniign Anilubensy

= a v

53.68 99989K1 Ain HyARNNWLLLERAMNA M0 Anllutenay 24.21 uaziyadnnmn

9q a

wuuinanyAniiuietay 15.79

A15199 4.25 ULAAIANANTINGNLARNNINATELAN Nokia Tunnsituesngusiaetig

NANLYAANNINASIAUAT Nokia MUY Famaz
YadNAIWKLLA3alA (Sincerity) 51 53.68
uﬂﬁﬂmmmum?{wﬁu (Excitement) 3 3.16
qﬂﬁﬂmwuuué’gﬁmfnmmmm (Competence) 23 24.21
uﬂaﬂmmmwgm’] (Sophistication) 3 3.16
Qﬂaﬂﬂﬂwuuuﬁ’mmﬁy (Ruggedness) 15 15.79

EAEN 95 100.00
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NANLARNNIWASIAUAT Samsung

AINANIWTG 4.26 WL IIFUAT Samsung ALARNNNLLLERAIINANTINN
naqn Anilufanay 45.07 909901 Aa Aypdann wuuLassla Anilufenay 29.58 uasdl

yaannnuuuauEuY Anflufanay 18.31

A9I99 4.26 UAPNANANTINGNUARNNINAINAUAT Samsung Tunnsiusaaengusnasig

NANLARNNIWASIAUAT Samsung MUY FaEaz
YadNAWKLLA3alA (Sincerity) 21 29.58
uﬁﬁﬂmwuuum?{mﬁﬁu (Excitement) 13 18.31
qmaﬂmmmm’gﬁmwmmm (Competence) 32 45.07
YARNNTWLLLINININ (Sophistication) 3 4.23
uﬁaﬂmmmuﬁmmﬁy (Ruggedness) 2 2.82
EXEN 71 100.00

NANLARNMNWASIAUAINSINAK

ANAN99N 4.27 WU9N asAUAN InsALRYARNANLLILATS laNNge Ay
$aaay 38.55 99911 AR AyARNNWLLLERANA WD AnTlufenay 26.51 LAl

YadnAKLLTIaey Anlutesas 20.48

AM5199 4.27 ULAAIANANDNGNYARNNINAIEUA TnamAdlunsiLueanguAneting

NANYAANIINASIRUAINSLNAR MUY Famaz
YadNNWKLLA3alA (Sincerity) 32 38.55
uﬂaﬂmwuuum?{mﬁu (Excitement) 10 12.05
uﬂaﬂmmmuﬁﬁm’mmmm (Competence) 22 26.51
uﬂaﬂmmmwgm’] (Sophistication) 2 2.41
uﬂﬁﬂmmmuﬁwmm (Ruggedness) 17 20.48

EAEY 83 100.00
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NANUYARNNIWATIRUAANE

AINANTNT 4.28 WU APEUFANdNYARNN KLU ININTgR Anllutenay
50.00 78489K Aa AypAnANLLLAeA Anflufasas 33.33 uariyadnA WLLLIEH

ANANNTD AALTlUSataY 12.50

=y J dl J a = % o o Y U o 1
M990 4.28 Lmmmmwmquuﬁ@ﬂmwmimum@ﬂﬂumﬁug%\mqmm@m\‘i

NANYARNMWATIAUAIANS MUY FaEaz
YadNAWKLLA3alA (Sincerity) 24 33.33
uﬁﬁﬂmwuuum?{mﬁﬁu (Excitement) 3 417
qmaﬂmmmm’gﬁmmmmm (Competence) 9 12.50
i_qlﬁaﬂmmmuugmﬁ (Sophistication) 36 50.00
uﬁaﬂmmmuﬁmmﬁy (Ruggedness) 0 0.00
794 72 100.00

NANLAANNINASIRUAIIFAY

dl 1 a v | a a dl a @ Y
AINANIWN 4.29 WudN AeBuFtaauRyAANanLLLAslaNNTge AnduEas
Az 38.00 784A9NN AR HUAANINLLILENANANN9D AnLTuSanas 28.00 uazd

YARNNWKLLUgYI Aniiluasar 18.00

A15199 4.29 ULAAIANANDNGNYARNNINAIEUAIAaRINNI L I0INquAReENg

NANLAANNINASIAUAINFAY MUY Famaz
YadNNWKLLA3alA (Sincerity) 19 38.00
qﬂaﬂmwuuum?{mﬁu (Excitement) 2 4.00
Qﬂaﬂmmmuéﬁm’mmmm (Competence) 14 28.00
uﬂaﬂmmmwgm’] (Sophistication) 9 18.00
uﬂﬁﬂmmmuﬁwmﬁy (Ruggedness) 6 12.00

EAEY 50 100.00
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AU 6 NANIFINAIAIULTANNIDAARDITAILARNNINATIRUAILASLAANNIN
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{uslnn

HisknaA

1 v Aa o o o

iasannlutlaqiiuge liRinadenimuINIAdn AN INADAAREITDILARNNTNAT

v
o o

AuAuazyaannnusinamileuiunisinanaanniedlunuied (Parker, 2009) AgTiy

o

AdtasliunnsdnyARNNIWAIIAWAD J. Aaker (1997) Wadadn Audiudnat Tungu

o320

YARNNNATIABAINGN LA LazdnANNADAAREITTNINYARNNINUBIHLTINALAY
yaannnmauAlngdiuainuinsinaNaenAfed lunulestes Sirgy WaTAY (1997)
v o

W lAARA TN TN ENINYARNNINTIABBIUATYARNNINATIALAT AaTnana L uén

Tuund 3

HANNSIAAIAILLTAMNRDAARBITBIUARNNINASIRUATUASYARNNNHLFLNALDY

oy

a 2 [ o oy
gumiszinninsAnniiana

AINANII9M 4.30 AZIUIN ANLBAEATNASAARDITBILARNNNATIRUATUAL
a Y a a v e Al A 09; a v dl 1 o 1 A
yaannmiuilnaresdudlssinminsdninenesuianannsdudiinguaese i
A 3.66 Tnanqurnetnaldinsdniitena Nokia HAN@AAINABAAREITDILARNNN
a % o A A a % g ai ai a 1%
RINAUAIIZALGIAARS 3.68 789A9NT AD MFIAWAT Apple HANLRALT 3.61 UAZATIAWAN

Samsung NARART 3.57

A15197 4.30 UAPNANRAYAINABAAREBITDILARNNINAINABAIUATAANNNELTINATY

AuAtszinninsdnyinana

Apple Nokia Samsung FAINVIINRNA
ANNADAAARY NNATIAUAN
NNaNAIRLY

nau

Mean SD Mean SD Mean SD Mean SD

mwmamm%ﬁ@w@mﬂﬁnmwmﬂ 3.61 0.74 3.68 0.74 3.57 0.63 3.66 0.72

AuAuazyAaNNNELTINA
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HANITIAAIAILUTAMNARARRDITDIUARNNINATIRUATUALLARNA WL LELNAT DY

aumissinvay

AINANTWT 4.31 AZTUTT ANARELAINABAARBITBIYARNNINATIRUATUAY
yaannmELFinaresdudlssinmaymuriannannsdusnngusiaecnald fe 3.55 Tag
! o ! dl FA [ ISP = 14 a a v o A
ngusetliaand HANeaANAeAAREITBILARNNTNATIRUAIZALEIGARD 3.61

p a v a v o A A A oA
TANAINN AD mﬁ‘q@uﬂqIW?W]ﬁﬁLL@zm?q@uﬂqqq@@u UARAHNININUAR 3.58

= 1 dl ¥ a = % a ¥ a
M990 4.31 LL’&@\‘W’WL'ﬂ@ﬁlﬂ’]’]ﬂJ@‘ﬂﬂﬁ@ﬂﬂm@ﬂuﬂ@ﬂﬂ’]Wlﬂﬁﬁ@uﬂ’]LL@%uﬂ@ﬂﬂW‘Wﬁ‘ﬂjﬂitﬂﬂlu

auAndszinnay

MEAU FANNINNRA

3f
Do

Twsinad
ANMNRDAAARDY NNATIAUAN
NNaNAaLg

el

Mean SD Mean SD Mean SD Mean SD

mmmmﬂﬁ@wmqﬁaﬂmwmm 3.58 0.79 3.61 0.78 3.58 0.73 3.55 0.78

AuAuazypannmELsing

LAZLHEINNNINAGAL AT THNLANFANTRIARALAIINABAARDITBILARNNINAT
a % a ¥ a 1 a v o el A qu a v
AuAaryARNN L INATENdeRRA sz Ins AN e NI NTIMN AN NR T AUA LA
AUATLITNALIINTIINNANNATIALAT AIA19799 4.32 WU ANAINABAAREITDY
a a v a ¥ a a v o & A ' o 1
yaannmaauAwazyaann gl lnaluduAUssinninsdniineneunnsinafiuiAdN
1% a a 1% a Y a a % 1 1 a o o [ %
ARAANBNTBNLARNNNATRUALATYAANANELTINAlURUAN U ssInnay et el dn Any
aa dl o/ dl U % a a % a Y a
NNADH NITAL 0.05 IAENANANNARAARBIIBILARNATNATIRUALATLARNNINELTLNA
Tudusrdszinninsdniiiena (Aaae 3.66) g4NIIAIAINADARSRITBILARNNTNAT
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AARIIAUAT N9 MURRANL TN M N AN E1T U AT ALAN M MINEIUFA
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