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CHARNRIT KHONGTHANARAT: FACTORS AFFECTING e-WOM CREDIBILITY OF
RESTAURANTS ON FACEBOOK. ADVISOR: ASSOC. PROF. NUTTAPOL ASSARUT,
102 pp.

Recently, popularity of Social Network Sites (SNSs)’ usage (such as
Facebook) is increasing which then change Word of Mouth (WOM)’s format. The new
format of Electronics WOM combines relationships perspective between eWOM
senders and receivers. The major objective of this study is to study the determinants
affecting the perceived eWOM credibility and eWOM adoption. Dual process theory
has been used to analyze persuasiveness of received message. This study chooses
Facebook as a representative to SNSs. Online and Offline questionnaires were used in
data collection process. The questionnaires were distributed proportionately to
Thailand Facebook users’ demography. Path analysis was used by using SPSS and
SMARTPLS 3.0. The result of the empirical research found that source credibility has
the greatest impact on perceived eWOM credibility followed by recommendation
rating, argument strength, and recommendation consistency respectively. The
findings also confirm past studies that if consumers perceived eWOM as credible,
they tend to adopt the eWOM information. At last, Post Hoc Analysis demonstrates
that the level of involvement can moderate the relationships between some

determinants (both in two type) and the perceived eWOM credibility.
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Academic Year: 2017 Advisor's Signature



ARANISUUIZAA

Tunsiiveninusatuilamnsadiiaqarlumedtu {idelasuanutiemie

31nuatede InLan1gAIINtIunaev0301915d0igna daassny 919158 NUTnY

a a 3 o Y a <

endnus Feulaliduuginazdeandiunieg sudulseloviognedalunsvinise

(% ' [
a v v 1 a = 1

dnviadarieunUamiengg MfaTuseninensaniuanusniie 1930UANANYNITINNIT
waze191589laglirius AL o USUU T WITEat Ul veveuRNNaNRIBg19i
Idsaaziaiwuuasuaiy usnainiveveunauiious Mlumidslanazlaliai

YIUMABLUNITYININGIRNUS

va o

gavneil fideveveunszanlaiuisnd Lazaseunsl dulalondlulasy

9 Y

nsAnwIanseu aduayuluynianisy aaensureeismdeuaslimddlagideraueun

9 9

°o < =
UANIINTIIANYN

BIYYNS AISUITHU



UTIARGDATVE VI oo e seee s s e e se e eeeesseeeseeeeene 3
UNARYDATVE VDN oot g
B AN TTUUTEN N oo 2
BTTU R oo %Y
UTITE L UV oo 2
1.1 T TAZAVIUENTEYVBIIEUI 1ot eees e sere s 2
1.2 A0UNMTITEUAETNGUITAIANTTIVY 1oovoerrrccovcerreeneeennee e 6
1.3 UDULUBINTTENIG Lot ee e eee e 7
1.8 AT NARRDNU oot ee e s e eee e 8
YR Tai0 P13 O A R o e SR 8
1.6 USRI INIZIITU 1o 9
L7 AT DU ARAN TG oot e 9
1.8 AT IANTA TN oot ettt 11
N7 2 winAn Q) LASIUITETAGITON e 12
2.1 msdeasuuudinseln (WOM) & nmsdeansuuudinseuinuudumesiis
(EWIOIMY et 12
2.1.1 m3dearsuuvtngatin (Word of Mouth : WOM)........cooveeeoeeeererrieri, 12
2.1.2 m58305754 0NN INEUNOTTN (@WOM).oreseeeseresreeereen 15
2.1.3 YUTUBDULAU (SNSS) ..covvveevercerrsseeersssessss s 20
2.2 wuuiassedunefuysiitnason1siuiamuITofoves eWOM ... 21
2.2.1 AVTUUNTIFD (CLOAIDIILY) .ovroeeeeeeeeeeeeeereesers s seere s seer s 21
2.2.2 WUy91889n159n99a0999 (Dual - Process Model of Persuasion) ............... 22

223 m”agzﬂiéi'foé‘on”vﬁa%/a (Information Based Determinants)............cccccoo...... 22



1) mwmwﬁuwwaasﬁa;ﬂa (Argument Strength) ..o 23

2 Anudefievesuviasieya (Source Credibility). ... 24

3) msBusumnudeldiu (Confirmation of Prior Belef)......ovrv 26

4) ANAAIIARIAU (HOMOPNILY) oo 27

5) ANLUUUAUYDIANEURUS (Tie Strength)...oov.coeeeeeeceeeeeeecce 28

6) N159AANNEULANIEIAT (Visual APPeal) .....rrvrecrecerrrrerrnn 28

2.2.4 §usidtuus 59AgIUYe9aIAY (Normatively Based Determinants).......... 30

1) ANLABAAABIYBIUNI58] (Recommendation Consistency) ......... 30

2) ATLUUYDIUNT50] (Recommendation Rating)...........evveeeveveeeee. 30

2.3 UnumvesmaAE i (Involvement) TusugMuUsiAU oo 31
2.4 maﬁummi%‘uimmmLsﬁaﬁamaqmi%‘aaml,wmﬂGiamﬂmﬂ@uma%l,ﬁmiamiﬁw

UNFDITOILUTD <o e 33

2.5NFDUAIAATINGYE +-vrvvrrrerrerrrerrereieeeeree e 34

2.5.1 AFUTOTUTYT MU oo ettt 35

UNT] 3 T U I8, bt 37

3.1 UTEUINTUAZNRUATDY N cocovvririeceeie e ereeiseestssese s ssssssssss e 37

3.1.1 USEUINTUDZNGUAIDY N ..o 37

3.1.2 Swaupauladingon - Y R (eTa=1o ee) o B 37

3.2 YUIAFRIDYNUATNITHURIDU N oo 38

B BTBMTUIUTDLA v 39

3.0 LS DT OT UM ST oo 40

3.4.1 FUBOUIUNITTINMUUTIUDIU oo 40

3.4.2 TNVTUUBITDIA ...ccvoceveereceeerecseseeree s eeesses e 52



Wi
3.5 INATALUNITIATIEN oo 54
UNT! & HAMTIATIEATOU ..o 56
4.1 SNYAENNUTEYINIANARTVDINGURTOU N ooevervecrrrrneererssssessreseseesneessnnee 56
4.2 MINATieIRUsENeUNdNLaE AU TeTiovonaTewoln o 60
4.3 nM3aselunaaunIsATaEs e (SEM; Structural Equation Model) ..........ooevvvvveeeen... 63
4.4 NMINAABUAMNINIIASEUNITIATIATI oo 64
4.5 MTIATIzBySNaveIfnUInulunaaun1slaseasns (Structural Equation
MOEUNG: SEM) ..ottt 68
4.6 mMIvedeuANANTuSTestadesInfidemadenisuimnuindefioveanis
A0anTUUUUINABUNNUUBUNOSITAUBNA N . 69
4.7 mimaaummé’mﬂ’uémaﬁjﬁwmﬂﬁﬁama&iaﬂ'ﬁ%’uﬁmmmL%aﬁa%ami
Foasuuut Nt NUUB UMD STALENANUNENTIONE o 71
4.8 MTIATILADVENAVDIANUAIRUIUT LT IMUTINTY oo 74
UM 5 a3UNANSANYIISY BAUTIOHARASTOIAUBNUL oo 78
5.1 AFURANTTANT cooorrrrrerreerrereeeeee s 78
5.2 ATUSTENIUTINIGEL oot 81
5.3 MTUIRMATELUUTZENALY ..o 82
5.4 131AU0INITITLUALTOLAUBUUETUBUIARN e 84
FUNMTTO N ceroovoveeeeeeenere e 86

QU

UTETAMDIUINITIIUT oo 102



GUEITRT MR

d‘ o a

157991 1.1 UARIANTINITAMTIUI cooeeerrneerecemeeneeemesnesesssessesessssseesessssssnecssssnnee 11
- a 4 ! a 5§ <

M157991 2.1 UanaflenuveansEeasuuuUINABUINNIBUMOTIN .ooorecerececrecnee 16
= = Ao w Y <@ ¥

15991 2.2 a3UNSANIINEARY YR IUUIAMUUTITIVBITOUA oo 24
= ¢ o o Y oA A v

15199 2.3 agUNIANNNAALV0IFILUIANUUNTENOYDIUNAITOYR eovvvevererrvcreene 26

M13199 2.4 @3UNISANYNEAYVRIFIMUTNITEUTUADIUTBLAL .oovvvoeveeeveeene 27
= aa ¢ v

M5 3.1 wansadnussunsenansuedly Facebook TUUSENALNY ..o 38
a v 1 A 4 [ ! {

M1TNN 3.2 WARUUIAFIRENNALABIAULUMIRZNGN oo 39

15799 3.3 UaRIROUTILHAUTOYARIUUIAIUUTILTIVOITOUA oo 41

F15°99 3.4 uanera Ul AUToYaR U IAINU DT DUDIMMEITOUR o 42
- ° Sy v v Y I v

M157991 3.5 UARIAOUNLAAUTEYARIUUTANULTIUTIVBITBYR oo a3

9197 3.6 kAR UTILAAUTELAFILUSAIIMATIEATIN 1o a4

9197 3.7 wansAa Al uTeuaf U AL UNUILU IR IUETUS e 45

19197 3.8 wansmaufliAUTeNafILUsNSAIAAINNALIATNENEA e a6
- ° Sy v v Y P a ¢

15199 3.9 uansmauAldiiutoyafiiUIANERARARBIYBIUNII TN o a7

9197 3.10 wanIAIAUTIAUTOUAFILUSAZMULUDIUNTNTAL 1o 48

15197 3.11 WanIA AU AAUTYaRIUUSAZMUUYBIUIIDITAL oo 48

15197 3.12 WanIA AU AUTYaRIUUSAZMUUYBIUIIDITAL oo 49
= ° N ) Y a o -:4 %

15199 3.13 wansAnunldinudeyamuusnnnuieIiureansdeniueIms . . 50

MINT 4.1 UAMTIUIULAET0EAY TILUNANUTDYANUTIUVDINGURIDI N oo 56

19197 4.2 wanaIn 1IN U IULHAEIALOBUIAT o 57
= ° a ey v v a

15N 4.3 LARITIUIUUMIRTAT LW TN ARSI ATEUAEI e 59

= a I aa o
H15190 4.4 EIAWEANITTUATTDIUTIIDTLUNG VLN oo 59



M13NN 4.5 wanauwnastoyaningufiIeg 1N TEAUMIUNINTAROUIAN e 60

al' a ¢ I3 Y] I A4 A o
A1FN 4.6 LARINITAATILVBIAUTENBUNANLAENAFDUAINUNYDNDUDIUATDINDIN ...... 61

W]i']ﬂﬁ a7 LLﬁ@QﬂWi@i’Jﬂﬁ@UﬂﬂJﬂ’]WLLUU"ﬁ”WaBﬂaﬂJﬂWﬂﬂNﬁ%ﬂﬂ ........................................... 65
AN57199 4.8 WAAIFOrNell and Larcker CriteIiON ... oo 66
AN5197 4.9 LAAINITIATIZILEUNIILAEAT T-VAIUE oo 68

M1597 4.10 wansAnuduusvesdadesaidmasrenissuinnuuneioveins

#0aLUUUINADUINUUBUNDSUIRUUINAUANINA oo 70

M5 4.11 wansmnuduiusvesladesnen Ndamadenissuianuefevenis

d‘ 1 a & @ I 1
#0a15UUUUINABUINUUDUND DALY NANUNGHUIIONE ..o 71
AN 4.12 LAAIEDFLTINTTUUIVDINILUTAIIULAGINL v 74

M1599 4.13 WARINITHATIBIEUNIAZAT T-value WENNENRINTEAUAILAEINY ....... 75



GURITRIFTERIY

U7 1 AanssueeulatglATuUsEmMAINOTONI o 3
U 2 emandlevesifuslnalulewanguiuusineg denisnseyivessniedons fusen

BBEILAT o 4
SUTL 3 AFOURUIRANITITY e 9
SUT & AFOUANLRABINGUT] oo 34
U 5 AWNATTIEIALOBULAN .o 38



Ui 1

unin

1.1 Mumazanudfgyvaslym

Tutagtunedlugaifuslnadoniiazideludeyanduilaameiueannnita
Tnmsmanndeanseentuiiunidavandemigie q Ussaunisaiannnsldaudvieusnig
vesfjuslaasedunanedudeyaiisinuadniuguslaalunsiunlénssuiunsdnaula
Fentodudn “n1sdaarsuvurnderan (Word of Mouth : WOM)” Jugduuuveinis

[

wanidsudeyalauadasladeainasiue

(5

AUUSEEUNISAINEINUAUAINIBUSNISIALMNTIVDY

Y

o w

duslam  msdeansuuuiinaelindauldinduniesdeddglunisuiuriruad (Attitude)
LAZUUIAIUAR (Perception) YodfuslnAfawuTUd Lazillaiiguiunisldnisnainuuy
AAY (Traditional Marketing) JUsuuau msdeanswuulindeunioiludiuddgydana
' v a L a v oA DJEPN ' E ' G addy v
senszuumsdndularedud ewinguilaauesinnsdeansuuuiindeurniduisniv

Y PN Y] I3 a A A vt va v oA a S a
GUEJ%ETV]GWQWUWJ’]ZJLﬂuf\]ﬁﬂLLagL%@ﬂ@l@‘(j%ﬂumam'ﬁﬂﬂﬂqiialjau@qﬁianﬂ’ﬁuuf\]ﬁﬂ

N15VEN8FIVDINSIEDUMBSLTALAEASIRNTUYDINSIY AU wdAS av e Feau
aoulaul (Social Network Sites : SNSs) 19w iadn nInmes duaniunsy wazdu 9 ladeu
= 1 p=3 = < A 1 1 v
YuupIvaINIsdeasuuLUIndelInduasisduntsdearsuisluseninyena 2 A o
=1 P a ¥ é’ 1 ¥ é’ 4 [
Junsdeansiininetu ynuyaraszanusaudsiudszaunmsallaunTuuuunaniosuday

saulauiniieguinuiy nswasuwlaanalulagaiudeyaiidwalinisidifauaznisuense
299 N1sFashuLUINsUINfintuegmInn Tngnisuaniudsuniuiuuunanviasy
seulavansisaelignifenin “n1sdearsuvvindavinuudumasida (Electronic Word

of Mouth : eWOM)”

nTenuURanIsdrsanginssugliduvesidalulszmelvneUn.a. 2558 lag
dtnauiaungsnssumedidnnsednd wuin Aansamdndiglidumesidelugunsalindeud
lefloanidusiunsn (§Uil1) Ao msldinsetnedsnussulay Fsandusnmdiufiinnieiesas
827 wonninadisadmuinffinetevewihudumedidnninfesas 58 andiulediie
yuviansainsldaudangfisteiiedudeyalumsinaulade aenndosiunisinuves

Knappe and Krucklauer (2007) #inuiinitsesas 80 vesaelidpunaulal ieoay



Y

Andulatevesiaglddinneoulaiiluuasdoya Inenuin eWOM dnaziinduaingnaniily

woladuAunnIgnAinalaludusn

Sacial Netwaork - 827

4535
Searching for information dﬁ-gz_z
Reading ebooks | —TTT o7
Watching TV, films# Listening to online radic ;‘zﬂﬂgﬁ
Email comespondence G 53 7
Downloading software’ music/ drama/ games ;3g£7
Playing online games Eszg-l
Purchasing goods and services :—'2%56-3
Carrying out financial transactions :_JS.%LG

Boocking/buying public transport tickets online = 1?;[-22
1
9
9

Checking out stocks news

Selli oods and services 2
e B4 O Mobile device B Computer

Others i 115

Percent (U0 1000 20.0 30.0 40.0 50.0 60.0 70.0 80.0 50.0

JUN 1 Aanssueeulaungldluusemelnglouyi

(@nauimungsnssunediannseiind, 2558)

wwInvnedenueauladaiulatull vilvnisdeanswuutindauinuudumesiin

o

Antududwuannudeady Jlddaueeuladaiunsasuiveyavesduiuazusnisniu

Y

a ¥ = a

1 % v a A a & a Y a = v ¥
nswUsdutoyavedlisneduniuansaudniiuingrivduauazuinisiaegld Jeiyau
° & 4 o ¥ -t v a = & a (Y ¢ a 14
Puuindunzihdeyailuldlunsyuiunmsdadulaidendendndue lnsaiunsaesuigla
PNUUVTIABINTZTUIUNTARAULATD 5 TuUe9 Engel, Kollat and Roger (1968) msil Tu
nszvunsdndulate Juilnaazdeuinnissuiausesnsidududuusn mntuguilnaae
wdaya Uszidlumadeniill umdsiedulatedunvzouinis nasantuguilnaag ey
waanslddudniousnig dansussliunaainsladiduannnuesnisia WOM uay eWOM
Tu UITeY0IUTEN Lithium (2014)  Tedredududn WOM  Miindudinanenssuiunis
andulage lagusznisusnnudn Seway 81 guilaalasunistngeainlinadveaiiouuuday
goulal MueANIT WOM  denalviiinnianseduaiudeinsueauslaa Ysensiaes
wudfevay 70 veguilnavideyalagguninsaldunnaudedud vuneAImI1 WOM

danasionamteyavetsiuilan Usenisfianunudn guslaasesas 92 wiudn n1suuziiain



WoukazasauATIENnsWeieliunnINIsuuzlugduuuveinislavan  vu1eaud
WOM darasion1suseiliuniadenyaguilan wagUsen1sanvinenuinsesas 20-50 909013

Fa1duNan1INNITARAISWUUUINAUIN BU8AINI1 WOM  danasanisinauladaves

¥

Auslaa wenanilsnenuved Nielsen Tulna. 2558 Auandbiiiuinduslnadela wom
WNNINsLawakuUBUYLiY sIudin1sld WoMm wiliuslnaazlilaive woMm lagatinla
winsnsevivesusiaavglulufiamadieiu WOM unndimnuelandly wom Tngas

wansliniiulugun 2

Recommendations from people | know | —— o1
Branded we bsite s | L] 81
Consumer opinions postd onine | L 50
adson TV | 51
Emails | signed up for “ 7%
Brand sponsorships | 0. 75
Adsin newsgapers “ 77
Editorial content,such s newwspaper anices | L 1
TV program product placements |, S, 75
Adsinmagazines . 75
Ads served in search engine results ‘ 74
s on social networks | s 72
Billboards and other outdoor advertising | 7:
Adsin radio |, &9
Online video ads ‘ [
ads betare movies |
Ads on mobile deviees e
Online banner ads |, 5
Text ads on mobile phones s 1

u TRUST
B TAKE ACTION

Source: Nielsen Global Trust in Advertising report, 2015

JUT 2 Anugevesruslaatulavangunuuiieg denisnseviivesvnielieny Jusenidedls

(Nielsen report 2015)

¥

AEuTRves eWOM wmandl demaliitdnnisnainih ewom unldiduesesdiolunis
n1snana lnewniesdiondniilunidndufidunisnainiuuvenss (Buzz  Marketing)
nseatanuulasa (Viral Marketing) nsmannuuuluziiviousnse (Referral Marketing)

WAEMIUIIMIANAEUNUS (Customer Relationship Management)



dusudusznounsnseusemiaiunsail ewoM lududiuniawenisiinisnaia
saulall Weasrensiuluddumuasiiiugenviglidussialaguiieddiu lneasd
dudseneudidyy 5 Usenishe 1) Wunisbinnuiifeadvaumuasuinig 2) dWuwwaniddy

msszymnauiusinafideansuisiudeyaviavende 3) Wumsdanniediedeanstunis

Y A

wansauAniukazuusludeya 4) Wuns@nw3Bnis van wazanuilunisisusduiiag
wistludeyalaenisuende waz 5 Junisfuilmnufniusasidnauiuidesvaadinun

wistudeyaviseusnde (nun gadasuns, 2554)

= A a X a ¢ o a DA N vao
1199970 eWOM  MiinTuuuBumesiln TnazfinanauUanyin Asiunouigsu
ansazihdeyaluliineyihnsussiiuanuiiietioveswnaseyanuasaulaieurluldly
v a & o £% a Xz = - & 1 ¥
nsrvIunsinaulazedud naAnssuilidunaainnisi eWoM LiusNTueg19uINANGLY
Puuummavuesetsdrteaulay dwalritoyaununefsyyliladnnsmiuanuiy
P3selid egdlsimudruaugléuinisiuy ewom lUldlunmsdndulaedudniiingu
MtunsUsuiuanudifediever ewoM  Judwsesiuaulawaziiagyilidilanisun

eWOM vutaseeesulalluldlunisindulagedumlouniy

31NN5AUATINISANYT eWOM  Tusdn wudi dnisldvanenguilunisesuiedn
yAralasun1stnanmsiudeyasgals  Ingudaznisdnwienadianuunnaisluwives
wuuS1aeafild 1w Information Adoption Model (Sussman & Siegal, 2003) Na1371 e
audsnislédoya naAnssumssudeyadundduienssuiifléasfosivudinudians
(Virtual Communities) lagazeisinzsutoyauildviely Inefiarsanainanuiusslovi
vosfayatiu Frazinanauamussteliuduaranuindefiovewuvdideya daunde Dual
- Process Model of Persuasion (Deutsch & Gerard, 1955) azwusgagaanuilady 2
WUUI88s A Elaboration Likelihood Model (ELM) (Zhang, 2003) wuudnass ELM §a219
duvnansUseadadeyauundu 2 dunnefie wW@unieman (Central Route) dnevenns
Tasasindeyaotsseingzts variidunisses (Peripheral Route) Téaundeusouduly
nsdauIzsvatsulgusely way Heuristic - Systematic Model (HSM) (Eagly &
Chaiken, 1993) wuudnasg HSM agilanuadtaadetiu ELM Tudiuveaniswuadu 2 vdunia
Tunisuszanatoya tne HSM azuuadu Systematic Processing Aensliimdndushans
Wz Heuristic  Processing  fian1sldmanseduanuaulaniedygyinaniunisusedivans

;74 dl ¥ =4 ¥ é’ v = a a =
Laumqmﬁmmaaﬂmﬂm HSM ‘UuaQﬂUﬂ']'liJiJ‘U'ﬁ%ﬁV]ﬁﬂTWLL@%@’J’W&JWE]LWSQIUﬂ']'ﬁ'VT’]ﬂ'J']@J



gnAeswedans aziuladn ELM uaz HSM Junquiifidannuadiaadeiu wiwansieiuly

FEAUVDINTLUIUNTT

(%

Tun1s@nwily 381911 Dual — Process Model of Persuasion (Deutsch & Gerard,
1955) squlUtan1sAnwnues Cheung, Lee, and Rabjohn (2008) Cheung, Luo, Sia, and
Chen (2009) wag  Lis (2013) uufuldlunsfuailasudadnusidmansenusona
Undeiioves eWoM #ifuslaasusidu 2 dwu fe Mudssudeya (nformational Factor)
LaFLUIUUTHTRg U (Normative Factor) AfkasensUszifiumnanindefioves ewoMm
vuwlsdiluvszsmalne nquimsdoasuuudindundnin fudsiudoya (wu undeitan
domnu uazfuans)  Buladedidyiidmadenisussdudeyavesieiu (Wathen &
Burkell, 2002) 13U mmu'wL%aﬁasuawwmasﬁuag}ﬁummmL%aﬁamaumdaﬁmmm
demnuuazamnmveniienny uwiatslsiaidesnderuuuedotns fsaueeulat
fuldsuinanyaaaiiiaulnddaruludaynnaiigsuansligindsonahlimuusudoys
Liiflsaneron1sfinnsananuinieiiores eWOM uenainil ewom uuaietneeeulatiad
é’ﬂwmxﬁﬁuagjﬁ’uﬁmmaﬂLwiaz‘qﬂﬂa mMsdfaanengudsispmesuuaetigosulatii
thagiduusslend wiannmsiedetgesulalduifenivwinlmAnnulidaauiiussie
gudaietunelueietsesulatavdmastislstistemiuiniofioves eWOM (Cheung
et al,, 2009) Suduiiesanlunsfnuidee@nuuaion sdsnueaulaulagidanldinedn
Fefulsdinaiuiulnsisgamiuaulamsasandesnnlufind1n (News feed) voul
giiniifoyauinine uazn1sintuves ewoM Tldvarnuansguuuulaedudiuuszanmes
fma U JUdeuazTle Jsenaazdsnansynuiemieneinisiudanuideieves

eWOM aatiunisanediUsyieauiniiul aduisesnviaula
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1. anwduiiusvesiudsiudeyauagdnusiuussinguiiisenisszifiuaing
undefioves ewom ifueesls

2. sgfumIAITY (nvolvement) TdvBwaseanuduiusuesiuusiuteyauay
AkUsnuussving ueeels

3. AanuduiuSvasANuAMILUetavas eWOM sanisin ewoM Tl dusensls

[ [

NAMONYRINTINY awnsathudeuduingUszasdvosnsidels fail

£

1. wWedAnwnasenisindulateduaiveddsiy eWOM  MinduvuATeY1edIAY
soulall

2. weAnwdademinligltinseviedinuesulatl 1 ewom miagululy

YY1

3. wiefnwnadeiilige s ewoM Mfinduuupseviedirueaulal 8091 ewOM

Y

IAMUULTDDND

1.3 YBULUANISANEI

Adgatuilagyimsfnyinares eWOM masdTuuudertesulall lnudidulaien
- Y o ¢ A S saam vo Y =
wrdniludiunuresdiauesulatiidosnnludiaueauladniigldduiuniniilansiuds
@ o ¢ D - | D Y
Judsruesulauiaulnglduiniign dwalvianuvainvaisvesuszynsas Jududiuny

! (Y A aa A = = v v o o
NANANTONTR  waziieANYIUNUINVBIANUALINU (Involvement)  Tugiugsudsifu

o
v v =

Aatiudadinsimuadseianvesuninsainligvisuuaeuauiiadudulsaiuay Tagly
nmsviuvasuauazveliuilaaiinds eWOM grfunislunuemsisuemnsinuLes

lpguangaluwedn wu suemnsuazurinisalomnsiludiu msizemnsilu 1 ludede 4

v a o aa a & a I3 a da Y a
‘VmEN'UiIﬂﬂ‘V!ﬂ’Ju Gﬂll"dﬂ(ﬂﬁ@‘UiIﬂﬁ 3 U9 ﬁqiﬂ%@Tﬁ’ﬁLUuq ﬂ"ﬂV]llﬂ"lﬁLLGUflGUui‘jQ qAITU

adneadsiuluusasaniun Auluindnszmanvisunliduiivesmuies wasdudimgsuans

Y

arunsamulultusnisia

”Lumu?%’aﬁmﬂﬁusﬁa;ﬂa%Lﬁm%uluﬁdaaLﬁauﬁaMWﬂm5aLaauﬁumau W.A. 2559 g

Lﬂu%agal,muﬁﬂmw (Cross Sectional Data)
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Wetioves eWOM uagnisiuiin ewOM Wity wansenuain ewoMm luwdduaglign
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1.4 A1INAAIY

nsdaasuuudndan (Word of Mouth : WOM) e MsAoaTNens

[ I a v 1 = [ 1Y
LL'U‘UI&IL‘U‘L!‘V]’NH’]? I\'ﬂEJLU‘Nﬂ’ﬁLLaﬂLUaEJusU’eJ;JUaGUTJﬁTi mmﬂmmamaﬂa

n1sdearsuvviindavnn198umasiidn (Electronic Word of Mouth : e WOM)
wede  saeasnienswwuuliiidunemsiiudeanedumesidn lnadunisuaniUisu

Joyavinans viseilunradoya

viuleidanuaaula (Social Network Sites : SNSs) vaneds {uzUwUUT0S
< '3 ¥ = 1 [ Y] o [ £ a ¢ & a a
Aules lunisadaesednedsau dmsugldauludumeiidn WeulaveSuieanuaulawag
a aAv v oo = Y] a v a A o ¢
Aanisilaviuazidenlesiuaduaulakagianssuvedu luusnisiasedudnueaulall

finszUszneulume nsudn dstaninu d8ua dle was sUlvangu uien

un3150d (Review) vu1efis a1sduiinngiaeliviainedaduaviausnis

NANDNAUAIMIBUSNNTTY

1.5 350157938
mﬁ%’aﬁﬂumi%’aﬁﬁ@gaL%w%mm (Quantitative ~ Method  Research) &

¢ oA = v aa ! Y oA A A 1
mﬁ]ﬂigﬁﬂﬁLW@ﬂﬂUq{j"ﬂ'ﬂﬁJV]MNaﬂiz‘VI‘U@@ﬂqii‘UEﬂ'ﬂqlluqL‘Yj@ﬂ@‘?]@ﬂﬂqﬁﬁ@ﬁqiLLUUUqﬂm@Uqﬂ

e

vunsededeanssulat Innssrvsindeyalasliuvvasunmesulatdsazuisiusiiy
inFetnsdsruonulatiagiuuuuasuanueenladiiufuiolidadunduiodwaonades
puadRUszrnsmanivesidinnlulssmalng mniudddBneussnonalagldiada
FawssauluniseSuiengusiegne andulfiusunsy SPSS Tinsnesiesdusznauiitedangu
fuvs Mntuasislueaaunslasaduarliisnmsidessiesiigauisdinlumsnageu

anuAgulagldlusunsy SMART PLS 3.0 lneilszoziiailunisaniunuussana 9 oy



1.6 Uselevunaininazlasu
1. N5 ukaznlanisasalsnisnatawuuUnsaUninduluLasetisdrueaulail

UINVY ATEUARUDINATNSIaEUSEAVERATIARTUl TN TnAN
2. NAADUANUFUNUSTENINIANUUWTDD B9 eWOM fiani1sil ewoM Ul
3. WAL UUINABITIE@U5085UNENAY eWOM Tinul SNSs tnnau

'
av avY

4. \ielvisdnsgsfanazinnisnainausatnavesiddenaunuluusuldiunis

nsnainul SNSs Tisluseavsnng sy

1.7 NFAULUIAANITIY

Informational factor

Perceived
N eWOM Review
| eWOM —>
Adoption
Credibility
|
Normative factor T :
|
| |
||
.
Involvement

SUN 3 NSBULUIAANITINY

Y

31NUUUIIR8Y Dual - Process Model of Persuasion yapadglasun1sdngean

Jady 2 Uadehie Uadenenudeya (Informational Factor) wazladen1anuussvingu

[

#iau (Normative Factor) nsaeansiuuuinsauinidudsuddunisdnaansuans satuls

Yy v
a

ansnesureldsisuuudtassiiwuiu Inelidadenudeyauieduiy wu AMULTILTIVD

A ! Y Y ! 1

foya fheg1sfe vnumnsaiildsuinsnansruvanaiin snuudrianinindofiofes
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| I Ayvo
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auvnauna Wegsuaseuuduianuasde Avgdenuansalunisdngeles uin1sdngs

Lildfiiisatadesudeyauvintuiidfy Yadesuussingiudruvseniananinduladen

v ¥
A 1 1

wegfiuanuAnwiuresrdy Tudinddiugislunistnauduiu wu Weldeuuniasali

2,

fifruduunuaninuiiuie Nazvibigiuassdnitiuninsaiiiauiniedie nsuen

senindadeniesnuteyauarUadenienuussingiudiay aunsafiarsantaandnue

[

) Y v a & W =~ v ) o A I3 a
%@ﬂﬂﬂ%ﬂ%qﬂmqu%@HaWQﬁLﬂumﬁuﬂﬁﬁﬂmaaaﬂg ASUNITYBUTUVUENANFIULU U

o9

(Burnkrant & Cousineau, 1975) Tun1ansafug ufiILysN 10 1UUsINNgIUEIRLIETINIIY
HIUN1588UYIIANY 67'5@%’1&Jm’mi’mqﬂﬂa‘ﬁ?ua}w’hm’mﬁwmmmmmmwi’wamu?ﬁu
(Kelman, 1961) uaamm%ws%’ngwﬂﬁ%’umaﬁ]’mmmﬁmﬁu (Involvement) Tun1smiunl
NsalvosFumsuietu Weiiuasiinruifriuinnfezdmmalimudsiudeyadina

Aan1533lauINTuLLeIINGFuaTsABIN1sTaLaLNeNIAT I TuuaisAivIngSuansilainy
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Una 2

a a av dd v
LLUIARN 'Vli]‘l"i{] LLASITUIVYNLNYIVDY

deg I3 liinsaumanuidengnanuiluefanuil naeudruuinddiuieites

ful3es eWOM  fiesannUsziiunanlunisfnuitugaduianisises Perceived eWOM

VYA U £ o

Credibility waz eWOM Adoption flatugIdeFainausiigaesfnuintiuigadaig

Y

LNYIVBINULSDIRINET?

2.1 nmsdeansuuudindayin (WOM) & nmsaeansuuuuinfauinuudumesiin
(eWOM)

2.1.1 msdearsuuutngaun (Word of Mouth : WOM)

nsaeanswuuUnnaeUInlasuauaulanIeg19g1IUIuIINRTlLUA1AYRIENIBINS
wavnavesntluldRuadssul Aa. 1950 Fainddelddnaueliiiuitansilaannis

doansuuuUndelndmasgrsndonginssuvesuslaa (De Bruyn & Lilien, 2008) lngls

% ¥ a =

Sullenuusnaflasunazdingnondedsluauidednqunlasuain Amdt (Arndt, 1967) Tul

o 1 v Y

A.A. 1967 11 “Wumsdeasimermnnainaudauserninsaungnsuiinldlaunlavanduaun

Y Y Y

aulaludusus nandue vseusn1snddmsuwie”

uaﬂmmfuLﬁmmﬂmmﬁmamﬂﬂawﬁqmmmLU?UuLLUaﬂmmmﬁmmﬁﬂqﬂﬂa
wildlidezdenasiongfinssuvesn Dwyer (2007) Fslalvidfonludairaulalidn “ns
deansuuutndetnifuusingnisainiaaietis ; ﬂu%a%ﬁammQﬂﬁuﬁuqﬂﬂaﬁumwu
fnang Lwu 9eAINy Gﬁﬂ%L%auismf"fuma%’ﬂaLﬂum'%mhﬂ%;ﬂaLﬁ'aﬂua%ﬁqLﬂ%aﬁzjwﬁmu” )
vosdinnlunisdeansuuuuinsetinfudesdiunauls wWiulddaainmsiinduveniadne

danueaulatunung Weoauwusluamudn aruidn Yssaunsalliiuiasaanugniuun

[y

AU

yaninieainArdenuainaudses WoM  Alasueidenulas Word of Mouth

v Y

Marketing Association (WOMMA) 1331 “.8unisnsgvivesguilnalunislideyaduduilna

Y
a o 1%

Aude” aunsliadenunisiinisaaiaiag WOM 31 “@unstimmuaiugauiioliivmgn

v A

WEINUNARN U LAz USAS MNlnIsaunufeItuauAwazUsSNsAnTuladed@u Tud
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mansuazfallunisasiennuduiusnladseloyisiuiuseningusinaiuguslnauay

Auslaaiulindeansnianisnain”

TuAuUsEansnInmM1eN1nan 9INAsANYIUes Day & Stafford (1997) uansliliiu
! = ' = a a ' & a = ' a
PnsdeanswuuiindeUndiusydnsamgenitnislavangueuuaaauda 9 wirluniswaeu
Y aay 1 = [ Y & Y a 1% waa o 4 =
WiruaRldianelaviodunandiluiruadluauuin AaaudRminlinisdeaisuuuyin
! < ! =~ o d' A a a a s ! 4
seUrniludemamilaiildlunisdearsnianisnain nduseansaimmileniinisdeans
nMInanluzusuuaLAy Wesnnisdeansuuuiinseuindfdsansiludaszainnain fe
& Y oa Y & a I3 a v A a & | v oA A 4 A vy
Juguilaagdudaszainuusudvesduavsausnistu o dwalidannuietie Wwetold
wazt1linelagnndnisdeansiunainuisn (Amdt, 1967; Schiffman & Kanuk, 2007)
wananileanlay WOM dedwmasianszuiunisdndulaszruyanalagaiunsolagudusi
lgsunisandnlusedus (Lower Order Cognition) Tidusesiuga (Higher Order Cognition)
W ldnginssunisynida (Bristor, 1990) uasdudutadendnlunisanainudsslivans
sUnuudsialull mnudssfgIfumMsiumIngfsNudsnndndunngusinae el
aunsalinnunelafiunudensveauslaald ANLESRILIAT AULEBIUNTREY
nnedansgeydeaunisiulunistenugnienainduanlvidndusiarsenmnnARn

a v a =2 v a = o A vy v A a
Audssudnlamnetansiguilanasinisuewulesiiasileldidendifeniiamse
Uszaunisalianandagyibiguslaasuasde ldiwelamwanunsalunisidenvesmuies way
AL U AN INANTENUTA LN TULa U1 AR TUINF RN T UAIE UTIAA
| & sav 1 & A o = o v = v v Y

Wunsyeuusuanlillungeusuveaieulunguidudu lngainudssdeduanunsadn

MY = A Y o - = v a = g b
mnanylaiu anudsafeatunsihnuseaudsdusunsiugadunisliaiuauls
yaundindndu wazanudssniudeaunsoniuialagadunisyaduauaulaiis

HUSLNA (Wangenheim & Bayon, 2004)

donARDITUITEVR Keller and Fay (2012) Nladliiiuindesay 58 veduilan

=

a v P = | a oA oA Y ~

Anddayanminilaannnsdeasuuuuindeliniinnuiiaei egs wazsesar 50 Ay
F99nN1589AuATUNaNIINNITARAITLUVUINADUIN WAZEIADARADINUNAAITI2VD
Nielsen Tutn.m.2558 ladsragusianlunquieilons Jusenidedlanuinguslaniiosas

88 WoruuranAunIInwaraInAuuztdmaliuilnatieiosas 91 Nlagedua

A1991N19RaREIUNTSARAISLUUUNNABUNNA LS aLUIUSELAN e vaneuTialae

(%
Y a

WOMMA Teeinsaenalisad
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Buzz Marketing Junisuszanduiuslagldninuaunauiunionnlunisvili

AunatsusUATesduideiuluisesqegeTinsuUSsuaiioudesisiaiviu

L e

il

Viral Marketing 1Junisasrsauaynauiu auduiianionislideyadgn
panuuuinilasunisdwesanlunuuninaudssuiaiioulianunsnszane

sonly drunndnzifulugluuuesdedidnvselinduiodua

Community Marketing tJunsassuazatvayudspuninnuanizdaiag

' < a ! 1 d' [y ¢ 1 ' v [
Wazidunazdsieniuaulafgiiuwusuiay ngudld(user groups) wiluady

D.

(fan clubs)waznguaun(discussion forum) laglviaIasile, Wenuaztaya

Y

ratiuauuliiinanugniueg e nduludiaudanan

Grassroots Marketing 1un1sasisuaznsziuenaiadaslifidiusiuluszau

drudnseluszauvissdulndifesiieyinliifinnsusnae g iulussAuvosduigu
¥ Y o U A [ < kS Y a 1 %

nsnseaulinfuvedng U luaunseauliinnsuensdeluseduyana

Evangelist Marketing 1un1silneuipsvisn gadvayurioananadasnszaulisu

q

Y o w

vnumiduguilunisnszatedmenequesiusudadouduilugindvsnasdn

Y

2 v
aN@QaWQﬂQUQUIMLG(]@G]WN

Product  Seeding  tJuni1sisdusibigniieluaiignsies isliideyanse
v Aa ¢ A

mograiiegdlayaraiduthmnewunisliduilniwntngn reduiladvie

& ¢ v va a a ca ¢ a v & Avo
udenines (Blogger) lnandldnaziinnisininiansalauduandunisn

U

o

Influencer Marketing \Junsldgniidnsnauazivoidos@ausadugirdngs

Y U

LY

ANUARLTNAT NGRS UTIkAETNIAUANYBIANBUFUNITINAT AU

fuaudluduanunsy (nstagram) iieliauiinafianuansldiuwaziinnig
AU

Cause Marketing (Hunsatfuayuesiiiulsiiudsmniiolvlfsuauiuie
warmsatuayunngfidanufnsunsafnsulsadudsendue wuludisiiie
dhuffinnsiiRenssutiemdediay In1sinseldainaudiione vl

Uszaudevvinudusu
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9. Conversation Creation Jun1sasndlawan Buwa dme aruduiiovselusludu

nAnuaulavseaunauIueank UL e LIAAWOM

10. Brand Blogging tJunsasravdenuaziidrusiuluveniiieassdanuinidaning

warlusdla viliianisuensedeyaifinarniiniswaneiuluvden

11. Referral Programs Jun1sasaesesiiefiazaqeliguilnaniiaunaladudi
aunsakuziiiouve s laiunsasluslududiegnAvendegnatazle

19789 suansiall

2.1.2 psdearsuvutingaunn19dunesids (eWom)

nsdeansuuuiindeurnmedumesidnudeewomdusuuuulagianzvednis
doansdainnnnsiauivesdumesidnlasamznisiidauagiimuinisvedludoailiie
udeafuasiiintulasguilna(User-generated content) ianunillfirlugnmsiuiaua
siauwmdmilunisdoansesulal amsaeansmsdidnnsedndaniiteugiiion dady
Usingmsaifidrdny 1ngunuulnivesnisdeasigldanansadededoyauazanudndiunn
m%ﬁﬁugulﬁ (Hennig - Thurau, Gwinner, Walsh, & Gremler, 2004; Tabbane & Debabi,
2015) dswalifuslnaanansagslaguslnavitudulsriunisldunansiesuiinarnnats uay

nmstnadilenneiulszaunisainisuslaaduindugeiilavesusngnisainisdeans

wuvUInAaUINMIIB UL

a = ' a s & = =
Hguveenisdeasuuulinselinniedunesiilaianunainaleuiniiiedaind

av o v 1% 4{' ! a ¢ & Ao awv ! ! <V v
NATETIILIINAUAIINIsEeasLuLUInAeUInULBuWesle TneNinITuusiagiinuila
Sannisdearswuulinselinuudumesidaiunnaisiusenlidy Intemet  Word  of
Mouth, Consumer Reviews, Online Reference, Word of ModemtlazOnline Word of
Mouth  lagazasulagldainnisnen 2 wansAllenuvesnisdeansuuulindeuinnig

BumosLin
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A Qg va o a " A
Fanlyisen AR WLNEE
Virtual Word of | nms@eansuuudinseuinialiouasuneidesiunisaeans | (Parry,
Mouth idoudseiuguslnadsliimenuinnouludiniss Kawakami,
& Kishiya,
2012)
Internet Word | nsdeanswuuinnsauinuudumesiinfanisaununliifn | (Stauss,
of Mouth dugandondnenmiiazdsuaudldidnegneliTadadin 1997)
Internet msdeansvesuslnavudumesidaintuiieduilnn (Stauss,
customer S189UMSBLANDUNEINUEIUNSAIMALITRIAUNTS 2000)
communicatio | UStnAUUBUWBSLIN
n
Online nalnn1smevdussssulaulyn1sdeansuuuaasiAinieas | (Dellarocas
Feedback dumesiiaenazasinaIavianisaeaswuudingalin |, 2003)
mechanisms | d1apsuuaing FusazypraasadimanuAniuLeE
UsTauNITl U aUIARITENNINETINTIUS N HANH U
UINsuaswinsenamanisalseaulan
Electronic Whrsneveiniseaiakuuvenseluudiannsedindrenis | (De Bruyn
Referral ldnsaeansuuudusiaagiuilam (peer to peer) 11n31 | & Lilien,
Marketing mgldniseansuuuusenguilnaiiameunsdoya 2004)
a U a 1% G| a [ gj = ) 1 3 £ a
Neafiuduamseuinig detudnhludanusiuagiunun
JUszaNSA N
Electronic AnaadvInuaravanAuliansidugndi gnAituaz | (Hennig-
Word of Mouth | aAngnAnielfudumvseuTem dwniinlvunsvateuiay | Thurau et
FUINEUNDUTBSLR al., 2004)
ANAYIIUINLAZIAUNEINUEUAT USTENUTBUAGNYEY | (Thorson &
dl' = ) v 1 a &
dofagniibvilnsvateuuBumnesiie Rodgers,
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A g va o = ol
Yonldisen Alleny IGNTY
2006)
Electronic nsdeansietoyavunganssiuguslaasumalulagn | (Litvin,
Word of Mouth | l#8uwmesidaneatunisldviednuazianisvesdudmse | Goldsmith
(si9) UINsvservIe driudansdeansseninaniuguslan | & Pan,
WuLRALURUSInAY Meiules 2008)
eWOM gtasiudeniiuvesuslaaieiududuas | (Bronner &
= = 3 a ¢ &
Usmsilwadasuudumnesiie de Hoog,
2011)
eWOM mnefisdasmannyszaunsalnif \Wunaaselad | (Kietzmann
ngAddnenmluguslan efnguslnaviseduilae & Canhoto,
Ta90u 1Reafiudum Usn1s wusuavseusEnaegnyilike | 2013)
guduunnuazaniuasadnfeinudunesiie
Dunisdeansuuuiinsednuuuulviduedivioyail | (Park, Lee,
Austnaaiy Teyalmigniauennyutewasuilan | & Han,
Fonugouarluaus sauteussaunisal nsusuiliuge | 2007)

LLazmmﬁmﬁuﬁuaﬂmmﬁm

fla Capturing, Analyzing and Managing Word of Mouth in Digital Marketplace

£199991n Rathore (2015)

a

PN @ V1 1 a § @ Y o a Aa
1NAITNN 2.1 Q%L%uiﬂ’l’]ﬂ']ﬁﬁ@ﬁ?iLL‘UUU']ﬂ@@‘UWﬂVI’NQULmaiLumlﬂiUﬂ’mEﬂﬂJﬂm

dqufinansiuazwananeaiy 1wy Ynitudiuunntinazietuindunisdearsuuuiingauin

a

1 Y a 1 a § & = LY L4 Ya 1% a 1@ o
wm'mﬁguﬂmmumaumasmmmsnﬂuﬂﬁzaumimmﬂ%auﬂﬂua@m LLANUATUYTININ

Litvin, Goldsmith and Pan (2008) Fananainisdeansuuuiinseuinuudumesida la

WegawsisIunsdeansseninaguilaameiuminny wisiulufanisdearsseningunaniy
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Aflenufimnsauuasdudonniniigauiain Hennig - Thurau, etal. (2004) nan7

11n157RaYTwWUVUINABUINMIBUMBSIHNAD “A1Na1TiawiulnLazauaInAundansidu

v a o A a Y a U a v oA A v =V vy o g v ]
Qﬂﬂ'] ﬂu‘ifll,ﬂu@ﬂﬂ'] LLﬁSﬂ‘UVILﬂu@@mQﬂﬂqLﬂEJ']ﬂ‘Uﬁu@']‘Vﬁ@UiUV] Glfﬂl@iUﬂ']iV]'ﬂWLLWﬁ%a']EJ

o

LAAUSILIULNNNIUNISBUmBSR” Wesndauidediuiunnniilasnsis Y. Wang and

Rodgers (2010) wazanaArdenaznuinidaudeiumdenuaininideyinudu

nedenuaziuledn eWoM  fidrumdeadadiu WOM Tudiuidunisdeansine

nAnfeIfuRanduvowusud lag eWOM  adneiludiuvetares WOM  Vieguu

®) D

uwesiiln usegdlsinunudnuazaes eWOM Aflduiiuansnsiu WOM Tunateusens
Aall Usen1susn eWOM  Tainauaznudalunisunsnssaiegandt WOM  1fiesannnis
wustudayaves WoM  dniindulunguidn 4 lussaudaanyana vauginiswiadudeya

WUU eWOM  aztinduluan undsiaus uiuuInaunsandebadneg Ysen1si 2 Yauain

Y

Anduain WOM sinazilunsaunuiaiusidvwinlieinizdweluliyaraduiililiegsie

Y

A [ 24 A a X % 44' = va a !
Iummgmﬁuwuqlﬂ #1991 eWOM "?NLllaLﬂ@ISU‘ULLa’JELJﬂﬂa@uuaﬂlaﬂu@ﬁﬂﬂlﬂwLiuaumu’]ﬂq@i

wsnhausasuideyanazldneuiugnaunuiegnouls Wunald ewom ldfinaizodian

Y9 Y

(% o
¥ = v v

e auny dddawmarioninuasalunsiul eWwoM Bnvisteyaiiiingain ewoM &

Y
a1usanladignazdsdunit WOM dewalvignaumdeyaaiunsanideyalaasain uas

'
o =

AU130IATIRUBYALA U JULUUTDIURANLAETININAUNIYOU wazUTEN1Tanying AITY

Y
'
o w A A ]

uwani@atugadifty Ao n1sdeaswuu WOM  Fivanaddiuninasidnddeasuneuly

o

I IS

Yueil eWOM f3uansuaziasansanvbineidinduunneu Wunaldauuntetieves eWoM

'
a o W o

JudendrAguindmsudsuanslunisiiansandtasihansiululdvield ( Cheung &

Thadani, 2012)

31NN"5ANYIV84 King, Racherla and Bush (2014) lauusnauaud@nuanm1swednis

¥

d' J a f @ a 1% Y A [ o
ﬁﬁ)?ﬂiLL‘UUU’]ﬂG]E]‘U’]ﬂUUE]‘UWI@iLum‘ﬂﬁﬂg‘ULL‘U‘ULﬂNl’J 6 Y9AD 1) NITLIIVIUIUYBINITIUS

Y

(nhanced volume) KiB4AINTITUBIRVDIBUWBSIANTYDINIIUINUIBYINIAARNITNTEE

warnsiindegauluszegaNdudmalingdeasuazgSuarsimadenuinunglunis

Y

[

ﬂizmammﬁmLﬁw'%a%'ummﬁﬂLﬁumaqﬁﬁuﬁwlﬂéﬂWi%’ug (Awareness) ﬁLﬁNQG%‘LAQ’]ﬂEU
UL 2) innsnsEaeuuumantlesy (Platform Dispersion) niangfianisfinsaeansuuy
mﬂsimhﬂLﬁ'mﬁ’uﬁuﬁﬂﬁﬂﬁtﬁmﬂ1immaaﬁﬁuﬁaﬁgaLLwamWa%m 3) ANUASNUDYUIULAY
ansadndald (Persistence and Observability) Lissainnsaeansuuudinsetiniingy

vuBumesilnvzaseguazdldunannesuseduaunsadumuazidnflduands1nguiuy
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Mmludlaiinnisaunudusalfldlainstuinly Asdvinlianiuiansiinazdoauiannaud
frulnadanu (Strong Ties) Aldsudunnduanaunlilalnd@aiu (Weak Ties) wagnns
~ <& v ° v & Y] v ~ o w
NsUsuuvesansilutoninu (Text) vilvililenvesansiavdnunizvesunasdoyaiiniudfigy
£ o v v a ¢ oA A P ¢ &
WnTudmsULSuaslumsllegivesanud et Lazauiiuselevivedans uenaind
N15AN¥1ves Bowman and Narayandas (2001) wuiinisyaaelusfnsiudasniaes
eWOM Tusunan 4) Arundanuiiuaznisnasnals (Anonymity and Deception) #aneiis
nsngsuansuavdsaslilasinuazativauniuyileraiinausslovidnuieatesiunisi
¥ o1 1 | 1 d' A '3 o’.JJ o :’/ a .:g;
a13veegdsansasnasonI i TenauarUselevivesasiy dely eWOM  LAnTuuY
a ¢ & = cs' a P A A a X o
BUNBSHINTIAITNALNNTANTIAUN NV TUINNIYTHUVRIATTANTY 5) dnwazvas
ns¥auUnselirau (Salience of Valence) wungdepnuiduuinniaduauvasnmanlasu
NFUILNAEDNINVNTEUUNTAITUAUANYY 1-5 10 1-7 UANE19INAITERAITRUUUIN
Giammwué'fqLauﬁmﬂaw‘%dﬂmugﬂLLamaaﬂmLﬁumiﬂszﬁﬁs‘?quwmﬁmmaﬁmmﬁﬁm
16 snsannistiaguuufiiduiiasdsaziiedgminisicuiiatesnin usnaniinisdnw
999 Cui, Lui and Guo (2012) wuinmsdeaswuuiindeuinuuduwmesidamnguilaad
AU UNANLAINUUNI DT U AU BUINNITUN I TATTULIUIN 6)N15HAIUTINYD
deAu (Community  Engagement) tHaaanunannasuagiinliinnisasauveanguanly

q

sUkuuvastuvugusiaa wannesulviununguslaaldynnedwdndaeivisousnis sauds

[
= %4

Fadununliszuglavaziseudisnisldnundaduilafiuanguilonaudu Feazvinli

tnnseannasnsanseRunsidusinvesiuilnaladty

nnshuansineiluefianuiinisfineiieaiu ewom leudsesnduaungy

fail nduusnAensfuniiieatuussgdlalunsiidiuiaaly ewom Tnewuiiussgslandn
ﬁm%"uQ’U'%Iqumivﬁauw%mmiﬁammLﬁyat,ﬁa, mmﬁmﬂaﬁﬂﬁmum, n1sUanUane
AU3aAn, nausrlevinedenuuazusagslaniaasugia (Ahrens, Coyle, & Strahilevitz,
2013; Bronner & de Hoog, 2011; Cheung & Lee, 2012; Gheorghe & Liao, 2012;
Ismagilova, Dwivedi, Slade, & Williams, 2017) lunisnduiiudmiuussgslananvesguilaa
Tunsigmuniansalfie msanemidss, msldunsseuiunediay, msananaluaz
Anungewlunsdum, msladeyafuduazyseloviannsufdunusiudaau (Akyuz,
2013; Burton & Khammash, 2010; Chih, Wang, Hsu, & Huang, 2013; Hennig - Thurau et
al., 2004; Ismagilova et al., 2017; Reichelt, Sievert, & Jacob, 2014; Song & Sun, 2011)
ngufiaesvinnsAnwuAsunsliuinvesmsdemsuuuiindeuinuudumesidn lnons

AU g usiarinisusediuanuaiunsalunisiiaudisivienazauddeiovednis
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Foasuuudnnsetinuudumesdidnedisls Tnglanuinanuliudnvesnsieasuuudin
ﬁiamﬂuuﬁuma%tﬁngﬂﬂiwmmﬂLmdaﬁm (Baek, Ahn, & Choi, 2012; Cheng & Ho,
2015; Ismagilova et al, 2017; Willemsen, Neijens, & Bronner, 2012), L‘ﬁuamm
(Ismagilova et al., 2017; Luo, Luo, Xu, Warkentin, & Sia, 2015; Moore, 2015; Zhu, Yin, &
He, 2014) uazdnuaelidevessiuans (Breazeale, 2009; Cheung et al., 2009; Ismagilova
et al, 2017) uagngugavefensiuainferiunansenuanmsdoaswuuUindelinuy
Bunesiin
Tunisanwiaziinisinelugunisidudinvesnisdeaisuuvuindeuinuy
SumesidnlagyhnsAnundadefifuslaaldlumsiinsssimnanindedevesuniansaiuas

Anwnidleguilaaweiiouninsalkadwmaliguslnalimssuindeyaluldsevsel

2.1.3 yuyueeulail (SNSs)

YoINNEMTUNTAASHUVUINABUINNB UMD SLTIRWUIDaN a8 U LA NALLA
& & 1 & ¢ a ¢ B a ]
donsounanvosuiiinduituivleduniansal(Opinion  Platform) nTzAIUAINNAALAL
(Discussion Forum) uéen (Blog) lulasuden (Micro Blogging) luninimes waziiulad

[ § 1 &Y
denueaulatiunedn

=

Asluefndrunntnasld duleduniansal Tunisdneminaves eWOM fidse
H01309U0LUTUALAZEDATY (Amblee & Bui, 2011) niensAnwIANNLLToloves
eWOM uuwannesuauAniiuvefuilan (Consumer Opinion Platforms) (Cheung,
Sia, & Kuan, 2012; Cheung et al., 2009) Lﬂjaamﬂmmﬁaamwmzﬂs&’fﬁaumaﬁaé’fmmim
foyadumaingiineliaenldussaunisalegislsanmsldaud

wifuwanslesuaudadiusesiuilnaasduiiufindnlunisfinu wom udilagiu
SNSs Aduiuiiidenuddlunisne ewom LﬁaamﬂLﬂuﬁuﬁ%qgﬂﬁﬂmmmmwam
auiureInue AT UALUA VS oUS s lded19asy Bnva SNSs Fuduiiufidsuususler
Ay Sudiunilwesnisin IMC (ntegrated Marketing Communication) #vazaiae
nszfuAuEuTuSTEnIwUTUALAZgNATla (Mangold & Faulds, 2009) mmé{’ﬁﬁaﬁlﬁuﬁu
299 SNSs Fanulaannn1s@ne1ves Chu and Kim (2011) wuin A5kl SNSs yiuusun

poulatuazlawaniinsiaulneg1enn WulReIiun1sAnYIved Jansen, Zhang, Sobel and
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Chowdury (2009) fiszyinileninia 150,000 lailasudesluninmesinein ninfesas 19 4

YDUDILUTUA UL WER

falldnunizuas SNSs  Aflanuuandisnunanilesunudaiiuresuilng
[esangauszasdves SNSs Lalldduivledlunislasandudndondud (Chu & Kim,
2011) winsld SNSs aztaeliAnnswaniUdsunsdausznitanguiilon uenani SNSs
fahenszdumnuduiudvoaiionluindsinmssulat Ssaztaeilieuutuuiuves

AUAUIUS (Tie Strength) 1uuTs¥u (Chatterjee, 2011) BnVSNLETUSAS SNSs @auan

Y

v W

finvzanunsagleyavesilduinismenu vieonaluyaranidnduludingss unnneiugld

[ d'

LLwaWWaﬁummﬁmLﬁ‘wuaaﬁu‘ﬂm%a;ﬂ%’ﬁﬂﬁu@iazﬂuhj%ﬁﬂﬂu UAAATILAAIAILAALIIUY

]

e

Nenfusususenaaziuyaraiunanwususduesndululs Suildnuiuy SNSs uwansng
MnunaanesuANLAniuveUsnaLaiiauad1eAeiy Traditional WOM w1nTu 39

91d AN TIATIENFIMUTIRzdIHaia eWOM Adoption vedSuaslailiatainenaiin

[
[

NOANTIUNITE1989 (WOM Referral Behavior) Tuls (Brown & Reingen, 1987) :u3deiias

yaiuFnwiinfunediu eWOM TiAaTuuy SNSs ieiduantasInsluduil

2.2 LUUINAReRsUERILUTIENAREN13TU3ANLIL YRR YRS eWOM
2.2.1 mmudngede (Credibility)

mssudmnuinteiiolunidludnvuzianizfives eWOM uaz WOM wunalng)
(Keller & Fay, 2012) Tunisnagidlatiade@einls ewoMm lasunissusindianuiiiete 34

U

& o ado & 4 v 9 a o 1 oA A A oA A
LﬂuaﬂmﬁmLﬂumﬁ]%@@ﬂLGU"II"\]U‘EJ']@JGU@QQ'TJ']QFJ']QJU"ILGUEJﬂE]Lﬁ'EJﬂE]u I@Uﬂ?’]muqlﬂj@ﬂ @ﬁ]']ﬂlqlllll@ﬂ

Yosfsuansansafienuladn “Wuszdvveinsiudazyanadndunissuivesunindud e

Juasawazaumnua” (Newhagen & Nass, 1989)

9INNNSANBIvea Tseng and Fogg (1999) wisUssinnuesmnuindedessandu 4
UszunnAe Woinluase (Presumed) Toidss (Reputed) RaLAU (Surface)  waxaln
Uszaunise (Experienced) Inganuindefeussinmideinfuaiiennudniedost
fuesdslisudvinannausigiuvessiiug diluvssnmniweseinindefedianiuuuny
Adeliy (Stereotypes) Ly i’ﬁﬂuL%ajWWﬁﬂﬂ’mSU’]EJVLQJ'WUﬂﬂ’J’]ﬂJﬁ]%ﬂ tuRewautuazadis
audetululavesen Fauwanmisunannnisdudiugruarsmtiiveasn Anuideiieain

'
=

Yordusorduaunteusniieazaiisduin lngdufnduiedSuiivelaviesslsannisid
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AUAIYUBNNNTIBU UTlANTIauveIn Nt LFeiionsnI UL NaLUURIRUADAIY
UndeiioNTuaguun1sdunaauasaegsiuunsiaudadugd uandedntddudiu

gavnefawuuaulfeisnlssaunmsaliinduainnisiyaralasulseaunisalnsanin

[% (%
v v

an1un1sal Mvgudulefdndunnulisnvigredlasanmsnufdunusasausniuau

222 ALUU@"ma\?n?ﬂj’/ﬁgmam%? (Dual - Process Model of Persuasion)

Dunguinieiudnineilay (Deutsch & Gerard, 1955) Fsna1vinliiiiesunsvsna

@ 1

neeudela (Informational) Wity wsBnswanewuUsTing udenn (Normative) fding

] oA A v @ o v 1% = v A v Y Y A a =
ADAITUUNLTDODAIYLTUNU I@EJ {]ﬁlf\]ﬁlﬂqusﬂayja BUIYO Gﬂayjaﬂiasﬂ@IWLLHQV}Lﬂ@mu

wanasuiusenIensueny waz Jaderuussiing iy el Aunee1uvedaungnty

o w 14 P [y a

naungvilivdeunuaunnaudulunguuazgnussdiulunduan

dglj a ! A Y v a Y LY k4 I o k4
NE W) UBTUIYIN Luauﬂﬂaimwagammﬂu 53mmawagamzmiﬂi%’m%

uwane1aiy (Chaiken & Eagly, 1976) wlasainaull dnwazllde yadn mMsfus Yssaunisal

]

LagunaINNITIwana1eiy dedudailldnauinesuteaiuuwandislunisiudeya
(Sussman & Siegal, 2003) TaudsdnishlUszendldluniseSuleguuuuvasdvznad
LANANITIAINANTENUABNNTTNIT0S Online Consumer Review (Cheung et al., 2008;

Cheung et al., 2009)
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=

luuideduiiazdmguinistngsaeminusuldidunguiiunulunisdise
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a =

ansnansaesUseinnlunisdwansegnudanisiiuiiiglaves ewom  MAnduvuinedn
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1 L4 =~

= ad aa ‘:1' o ° o 2R = Y
Lu@ﬂﬁ]qﬂWQUQULﬂquwamuﬂLUULﬂEJ'JﬂULLU'U"\]']a?Nﬂ']iﬂ@ﬂ’ﬁiuaiu’]'ﬂif\]eﬁﬂsﬂuaﬂﬂUﬂ']i

9 Y

a o

Uspifludeyaresfunardnsnanisdiauaingeuviiudu Fududsimunziun1sinide
eWOM uu SNSs tng1z eWOM 1umsaunuiegiadaningesiuglausulinainvaieay

AatiuRalldiuuszneunimenudeyanaziudin

223 mﬁzﬂﬁ@m"’u%yﬂ (Information Based Determinants)

o

NUUUTIAD9UDY Yale (1953) unasiiun a1 uazgiuans {Wu 3 esusznoundnly
MsUszdivanstu nunenuldetievesunaileyanazauduudivesioya  Wulady

ddnyfidsmarienisinaulafnsedeals (Petty, Cacioppo, & Morris, 1983; Wathen &
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Burkell, 2002) dwiuasduszneudn 2 dndadutlifefiinsiededudiornisanuily
SNSs 1A AuAd18AZeU (Homophily) wagmNuLLULALI8IANENRUS (Tie Strength)
Faduesdusznevddyiithegldsunsiundnesiieaiu WoM waue wiluawideluefng
15338 eWoM  luuwanwesuainuAnfiuvesduilnaluldihdademariidnu Tas
Homophily Wag Tie Strength m%iqmaﬂizwwiami%’uifm’mmL%aﬁasuaq eWOM Tu SNSs
wiediaalndifesiu WoM sntuilasann ewom fAnduain SNSs iy wlednginazan

1Y

nLileu ATaUASI AuiTnusewlinserauiliddnlaense uwigldfaunsansieaeuysein

Y
v

sudspnuduiusiundivenuldlusedunis faiusuus Homophily wag Tie Strength 7
damatun1siasananuundedores WOM Fsenadaadiu eWoM Tu SNSs wwuffu daun
mnuthaulafsgaanenues eWOM funagildusiennnanindefioves eWOM wagnis
WUl ufuiosanuL SNSs nstwas eWom annsadildvainuaneguiuuudeniny,
sunmuazifle laeglnadioraiinisldguuuusieuiumseuenaniy aavine fe fauwdsly
FugFuans wu yadnvesiuans arudeidesiuresiums senadsnasionisuseiiiuans
laiuiu (Zhang, 2003) 1umiﬁﬂm§%ﬁmmL%@Lﬁaq&’umaﬁQ%ansLﬁuﬁaLLﬂiﬁazﬁau
AU TUANT ﬂﬁ?ﬁiﬂﬂﬂEﬂﬁ’JLLUiﬁﬁﬂNaﬁﬁu Informational @A Argument  Strength,
Source Credibility, Homophily, Tie Strength, Confirmation with Prior Belief iag Visual
Appeal

1) ﬂ'a'lml,“f]au:iwaﬁay,a (Argument Strength)

a 3 v PN Y] a v Ao
Argument Strength Ao ﬂ']']lILLSUQLLiQGUENSUEJ%JJaLﬂﬂ?ﬂUﬂ'ﬂqNN@mﬂ’]WﬂaﬂﬂJ@ anIv
Aa

Nne

Y v Ao yva q'

fduansusiinanang satumuduasitazinnuasnndnd ASuansazasIevimun

Y Y q

Y
U
A

1% a

foua uazinnsaniviuduuasteyaiidofols Tumandufudeyaildsusivauaiilings
fuanuduats ffuaszaivinuninisaudedoyauazaziuunliufias U foadnsiulaid
AuULdede (Bunker, 1994) WU@ﬂuﬁé’a%aﬂsJQWuﬁaﬁuaigudw Argument Strength @ina
@ﬂﬁﬂﬁﬁﬂﬁ’]ﬁ@@i@ﬂ’ﬁ%uimmﬁ’]L%@ﬁ@‘ﬂ’e)ﬂ eWOM (Cheung et al,, 2012; Cheung et al.,
2009; David Stuart, Teng, Wei Khong, Wei Goh, & Yee Loong Chong, 2014; Li & Suh,
2015) Snedeanuindusulsidmailuldlunudodasydndwansatu wu lumudde
2949 Sussman and Siegal (2003) LﬂuﬁhLLUiﬁﬁ'qmaaiamiﬁﬁmmiflﬂlﬁﬁuaqﬁﬂi LAZIUITY
Y93 Wathen and Burkell (2002) daasioniunindeiiedoyaaniiulesd lagazagunisinu

NEAYUANIPILAITINN 2.2 ATl
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H1 : Argument Strength 9iAUaTUSIUTIANNUINGBNITTUFAIINL TNV
eWOM

= = Ao o o @ v
BTN 2.2 ﬁ?ﬂﬂ’]iﬂﬂ‘iﬂ’]ﬂﬁ’? iIQJfU’ENWJLLﬂiﬂ’NNLLEU\‘ILLiﬂsU@\TGUE)%a

U UseLAufivinnsine UTUNNIIANYY | NanI5An®)

Cheung et al. | AnwiAuULYeReVeY | Consumer U1 Argument Strength

(2009) eWOM 1ngiLAs1ziHIL | Discussion danangltyd Ay sonw
fuUs Informational Forum UPedovas eWOM

ag Normative

Cheung et al. | AnwiadeNdwans Consumer U1 Argument Strength
(2012) AMNULTDN DU Discussion danang1slitudAy oA
online consumer Forum ULToNURY eWOM

review 1agl4 ELM

Li and Suh Anwsulsfidmadie | Facebook WUI1 Argument Strength

(2015) PBetiovesdeya dunaegrailiudAgysianinu
Uu Social Media idofeves eWOM
Platforms

Teng et al. AnwduUsiidawasie | Social media | wudn Argument Strength

(2014) ANHENTaluNTTNge danapgrailiudAgysianinu
Y84 eWOM idefeves eWOM

2) anulnvenavawunasliaya (Source Credibility)

Tuaninuwindsuesulay autiasninluni1suaniAuAALAULAEIAURUAIUS D

= o % 4 A A

nandudilaslideslanedinu FeaziilugnisngdSuaisdesiiansaiainuiieiioves

v Y A =

uwiaadeyainavsuteyaunldviseld agsuansniiunasteyalinuineiondnazdmaly

Aa il a v

ansumaganaztniiAnTimuARNRFe AUAMITBUINSTLAY TR UUNIN TR
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Source Credibility visnegia n35uivesrSuasiurastayainuintofonsal
Inglallainedasivarstulaenss iWuveuwnfiunasdeyavzlasunissuiinuniete fau
anysal wazlinsalalaedsuteya Anuuweisvedwraloyalsenausmeauliifeniy

Wewey (Source Expertise), muULTona(Source Trustworthy) azlszaunisalves

1

wiastaya (Source experience) AT MINEruSAITEI L TuTioanTng o

Y

a 1A ¥ =

deansineduAnsousn1s (Wu & Wang, 2011) mnuudedonuieissyauanudulalay

gauTUTETuaTiRTuivwmaoya (Wu & Wang, 2011) Uszaun1salvesuvasdeya

Sy )

mngisvauluaigdindanuduneiuaunseuinisanuszaunisalasegmuigniu

Y

Cafle

TnegSuans (Martin & Lueg, 2013) Inglumsfinwnilazvinisiivdoya Source Credibility

NiFgeIRIUABAUY Source Expertise Wag Source Trustworthy Hasnindayauulnas

310 SNSs MAeninsAnw Jiuansliiignasyseifiudszaunisalvesgdeansiaeging
W seingdsansiaeiiussaumsalfediuduamseuinisedialstne  wigsuaisaunse

Useidiu Source Credibility wag Source Trustworthy lAa1nn15m51980U Facebook Profile

URNAGRGRE

fonATeswuniedildfnwauindofioves eWoM numansesuauAnLiy
e uslaalagAnwrdades1udaya (Informational  Determinant)  uazdadesiu
an1muIndeu (Normative) wudn Source Credibility danasensdidaddnysianisiuiaiu
ml,%aaa"uaﬂ eWOM (Bhattacherjee & Sanford, 2006; Cheung et al,, 2012; Cheung et
al., 2009; David Stuart et al., 2014) $11931n Online Consumer Platform eWOM ﬁLﬁWﬁu

i Y v Y1 A 1 A A ! 1Y v
nouluy SNSs ﬁ]%i@ﬁUﬂWiiUg'ﬂ’]@Jﬂ?’muqL”UEJQEJ%J']ﬂﬂ'J’]UﬁﬁﬁV]NiUﬁ'ﬁlelg‘i]ﬂ (Ebermann,

Y

Stanoevska-Slabeva, & Wozniak, 2011) wagigdnyilvildanunsasnuiauduiusnia

denunazasnenulingdaliuiiu (Chu & Kim, 2011) Tngazagunisfnuwididguanseie

AN 2.3 P9t

H2 : Source Credibility 9iAuauNUs luTIANNUINABNITIUZAIINLNTONOYI
eWOM
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A15N7 2.3 asunsAinuidrdyvesinulsaueisveurasloya

UL UszipunyiinsAne USUNNISANYY | WaN1SAN®)

Bhattacherjee | AnINIZUIUNITUDY WU Source Credibility

(2006) nspslanieuendeinli dunapgelitedftysianis
Ainn1ssuteyalagly Susanuiiuselevd

LUU1a09 ELM

Cheung et al. | AnwiAruUIafauey | Consumer WU31 Source Credibility
(2009) eWOM 1ngitAs1ziWIL | Discussion danaogeltd1AgysionI
s Informational | Forum Uyodoues eWOM

wag Normative

Cheung et al. | Anwadeiidanan Consumer WU Source Credibility
(2012) AN TN BVOY Discussion danaog9ltyd1AgysonI
Online Consumer Forum ULT900T03 eWOM

Review Iagly ELM

Teng et al. AN UINaINang Social Media WU Source Credibility
(2014) AUEIatunTings danaogeltyd1AgysonI
299 eWOM ULT900T09 eWOM

3) N1SEUIUANULTIBLAN (Confirmation of Prior Belief)

Confirmation of Prior Belief nun8faNsNESUaTTIANN1TINAILLTOLFEN/NNT
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LYY

¢ a oA A AN Yo vo Y
ANRNITUVDIRULINANTUIAINUUNTDNDUDI e WOM ‘V]‘lﬂﬁcU Hﬁ‘Uﬁqiﬁqmqﬁﬂﬂuv\lUﬁgﬂUﬂu

'
a 14 | a a

Va9 enseliile seninsdeyanlasuiuanuleifuigdfudusnseusn1snlasunis

Y Y

A15HIUUTEAUN TUNVAINTAIEN NN TILAE NN LT Ua1TTUTTeyaniinIy

A9AAADINUAINULYBLALNIORINNITAIANITAL Q’%’Umiﬁ’%sﬁmmﬁu’[ﬁﬂuma%’wamal,t,aﬂ%

Y

YY)

Poyalunisandulasiely laefinwide Cheung et al. (2008) Inuinnistudunelaiguduriu
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o

ANUTeliNdwang1aiidudAysienisiuinuiTenere eWOM lagagasunsdnuii

[
v

o w v A o
AAEULLEAINIYATIINN 2.4 U

H3 : Confirmation with Prior Belief 9¢ip37udunus luiiAn19uInmanIssuzAI

Yngedaves eWOM

M131991 2.4 agun1sAinunddgvesiiuUsnstuduauteLiy

Ao & a o = a = =
I UsELAUNINISAnE) USUNNISANYY | Wan1sAnen
Cheung et al. ﬁﬂwwammmﬁ;ﬁmmm Consumer Wu31 Confirmation of Prior
(2008) ALl (Opinion Discussion Belief danangeiitudAnyse
Seeker) azgoNsULAE | Forum AMNUNTDDDVDI eWOM

PrumiInsaildly way
fkUstandnasunisul

umIansadluly

4) AnuAaEAdINY (Homophily)

Homophily vsnefsszsuvesguauiazyaraiimuadendsiuluaaues 19U o1y
WA NISANYT WazdnIuENINEIAN (Rogers, 1983; Solman, 2007; Thelwall, 2009) 32183
mﬁEJ:i,JLLazmﬂm%a (Gilly, Graham, Wolfinbarger, & Yale, 1998; Lazarsfeld & Merton,
1954) ilesanifusssuvdvesyanadiaylinisseniuiuyanaiiinnuadendanuied
11NN (Steffes & Burgee, 2009) é’ﬂﬁumﬂﬁlﬁumiuazﬁﬁamiﬁ Homophily @sfveiinaly
firmauansousegdlavesfuans Gily et al, 1998) uagiilesannifieuuu SNSs sinagd
aupdeadaiuludiume 01y wazilend saufenundeuastauni Homophily Fadu
drudfgylunszuiunis¥ngauu Discussion Forum (Wang, Walther, Pingree, & Hawkins,
2008) Tagmuawdde Lis (2013) ABuwI1 Homophily a'qmasiami%’uimmmLﬁ?iaﬁaﬁum

eWOM A9tiu

H4 : Homophily 5¥%INgaNaISUagsTUaI592 A 1USTUS lUTiAN NUINGaNIT5UT

AU NTEaYDY WOM
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5) AMULUULAUVDIAMUAUNUS (Tie Strength)

Social Tie UNUIPDIANYNAINVDIANUFUNUTTEUIN@UITALUASBIE  (Mittal,
Huppertz, & Khare, 2008) @wnsadnnguiiusuuiduuduazoeuus (Chu & Kim, 2011)
Taogld SNSs sinaefienuduiuslunuudunds Wy aseuasa ey vie aulianuduiug
whudludmiuyanatu lursiienuduiusiuuseuns wu yaradiliduias wio auulan
V1 1INASANYIVEY Granovetter  (1973) wudnanuduiusuuudauleiiuselovilunis
nszanedeyaainuinaingeania 1wu n1sigliddiuAsadestuiiuemsdaduy
amuduusuuusouLeunteyasnandnaseuaidaduauduiusuuuiduuds

A yvaa v Y

& vy | v o I3 & a1 oA oA | I3
Pnuulideyaitemsiiuiesesiazidununieteuinninisigniduiuimemiady
Alideya Tuvagin1sAnw1ves Brown and Reingen (1987) Wuddwmsunsdeanswuy
WOM 281893ANUduius ML D93 ddnsnaninninanuduiusuusauwe aannaadiu

= ~ ' o o & 1% I o oA A |
N5ANWIT0e (Rogers, 1983) MudnANduRUSILUUTLLTRgNUeII i eiiowazilila
1NN NUMSANFEnslATiuT Tie Strength 1Wulladedfnidinananisdeds WOM
Imzﬁuuﬂﬂa (Bansal & Voyer, 2000; Brown & Reingen, 1987, Chu & Kim, 2011,
Leonard-Barton, 1985) usnaninuanuideiiatuaywin Tie Strength ulladeiidinasis

Msdoans eWOM (Steffes & Burgee, 2009) srarfu

H5 : Tie Strength S¥MINEAITITUALETUAITIAIINAUNUSTUTIAN 19U INAONITTUT

AIUYNTDADYDI eWOM

6) miﬁ\‘l@ﬂmmaﬂﬂmam&lm (Visual Appeal)

Visual Appeal vingfisnnuansnge lunisdsgaauaulansaienives eWom Ty
nsienfesnazisgaruaulavesdiiiiu ewom esarnanufamiiilunisdoasuay
weluladsudoya dwalvfuilaaldsudeyaduumnannsilusluduseulauaznns
wridoyavosfuilnadieiu ansiuaufininingues ewoM  fiAetudwaliguilaaly
gt fimsfugriuteyadiununnilenindeinssfuauasdonasimniaulaiield

nanvesnulninuselevigaianinansesdeyanlidniueen  (Shamhuyenhanzva, van

1%
=1

Tonder, Roberts-Lombard, & Hemsworth, 2016) 11811 eWOM ﬁL“ﬂﬂﬁAL%ﬂU%ﬂ, Iﬁ%’a;ﬂa

19, drdszvatala veuraulaadianudululanazanaumwazuusideniaanliusouinni

Y
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Aaiudleo ewOM  Fagagustaaudimaniuinasianuinlonazuiluilonves ewom

yananidainlimndnlanaziiszdanaiionives eWoM sald (Mills, 2012)

Kim and Lennon (2008) 851831 deyaniuewiulalaeateni (Visual Information)
yasduAUsznaulume suae, sUnw wagdile Tuusunveduduailine uniasalosulal

[

anusaudiulszanvesdonuwaznsasdygiamisaneni (Visual Cues) iuansaguy

SNSs 91nuW3T8ves Kisielius and Sternthal (1984) wudﬁaa&aﬁuauﬁuié’lmamam

anunsansuswasideanasiiuaudululsndeyaszgnianldeu

A49AAaBINUNISANYIVBY David and Glore (2010) A1se@nLUUNIe@Isn (Visual

o w |

Design) ﬁmanswumammamaﬁﬁmqLﬁu%’uﬁsﬁaga, nsseus, MsfrduAuindede, nns
TduuaznsiinuAdu Wuigatunuideves Fogg et al. (2003) finuiinin$evas 45
vosfjuilnadimsdindulaieafuauindedevenivledannisesnuuuivled uenani
W3Teves Y.-S. Lin and Huang (2006) wuingunmuuiuledanunsanseiuanuldlauas
AuaulavesnulazdInseAulvnAnnInseiwAeIfunEIdeves T. M. Lin, Lu
and Wu (2012) @sléfvinsAnuinavesdeyadiveaiiuldlaganeni (Visual Information) Uy
n5&0a156e eWOM wuinnisii eWOM § Visual Appeal ﬁﬁﬁgﬂmwﬂizﬂauasdwa@ia

a ¥

oA A = I a v ] &
AIUULYDNDUDY e WOM 5'33Jﬂﬂﬂ'ﬂqllu’]a1ﬂf\]su@\‘iau@7LL@%W}’]@JW\{LQQg‘?j@aUﬂW

[

TudruresudTefiinisAnuauu SNSs ﬁwmm%’aﬁaﬁuaqudw Visual Appeal
dawaroruuLdedouaznisin ewom W Tnenusudseves Teng, Khong, Chong and
Lin (2016) fildvhnisAnerfuauiunazausna@enilald ewom lumsdndulainaglubeu
afirnsUssnalagldunanlosy QQ was Facebook wusnauiaulaves eWOM dawasie

1511 ewoM TUlglunnsanaula

H6 : Visual Appeal fmnuduiusluiianisuinsensiuianuieioves eWoM
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2.2.4 §uUsnasnuussingmvesasau (Normatively Based Determinants)

fawdinludvesiuusndsiuteyadananluualuissiuazesunsiaisiyanas

ee

[

AAuardszfiumnuiniedoves ewoM  wishuuswmanifldlgnandinnudidalugiy
Normative Influence Tng Normative Influence \Anduidiodoyafiaulaldsuamnuvouain
audnaudunazansalduselenilaseninanisieans (Kaplan & Miller, 1987) lun1sfnu
ﬁazﬁéfumié’mmiﬁmgm 2 gﬂLLUU%QWUIﬁluqm%%’ﬂuaﬁm (Cheung et al, 2008;
Cheung et al., 2009) @A mmaaﬂﬂé’awawwimsaﬂ%%ﬁsﬁaummﬁmLﬁumaquﬂﬂagu
Reafududn wazazuuuvesuydINsaidwrariounsiuivesyanaduiienfiu ewom 4
Antu
1) AUEDAAABIYBIUNIANIA! (Recommendation Consistency)

Recommendation Consistency 11881 ¥eulnii eWOM dufintuiinudenadas
fuvszaumsalvesidsansduidioy eWoM lunsussilivaudvieusmsifeatu (Zhang,
2003) flosnlumsinsaiFudniubesnd Jalidou ewoM Rerfududmseuinig
Ferfueenusnning dawalmiudsiidisdmivimieyafiazldnudaivainvats uay

Wgueuanuaanmaedavad eWOM 91 eWOM AT ulimnuaannasdnu eWOM Uasau

A

P a = v v o 2 A DA = = |
duauAnulukuInLfgiu gndeyaniziuuiliuiazide eWOM wuulluinnin
eWOM #ifianudnuiuliiaenadosiv eWwOM veeilleudu o Weswngsuazidnduauri
% eWOM  fianuugenotesas lngnue1uidey  (Cheung et al, 2009) Aguduin

Recommendation Consistency ddxafiani1ssuiaAuidaioves eWOM satiy

H7 : Recommendation Consistency ImIIUaUNUS lUTIANINUINADNITIUFAIIU

Yndaneved eWOM

2) AZUUUVBIUNIATAl (Recommendation Rating)

Recommendation Rating vngfisAzuuuves eWOM #ilasuaingsuaudu lngly

SNSs dnaziinislinadngnla ewoM senanivelsl Geagyvilvigeusuilein

HeuAUBUIEN
Y Y
agdlsifeaiu ewoM @ laemin eWOM lasunziuuiasnaeminenuIfeuaud uiy
v 4 A v v v Yo B = Y1 A
meuazwetiodeya nsaiutiumin eWoM lasuaswuutosfasnineanulaindeiuaudy

drunnlidiiudieduteyatl Jseavilideuinaiuasdenasisvianuiigetiovss

Y
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eWOM Taenusuidde Cheung et al. (2009) wag Lis (2013) N18UUI1 Recommendation
Rating ddnanon1ssuinnuufeiioves eWOM iesainturufnwaduiidunisiivdeys

& D) a &2 & v v o 1% . a
winunledndeduavuuuresuninsalisazgninuteyalagldduiudnagnla (Like) 7

UNMINSAULASU AItU

H8: Recommendation Rating dAauaunus luiiAn19uInsenIssusAIuLnTede
Y3 eWOM

2.3 UNUMYBIANAEINY (Involvement) Tuguzaaudsiniu

LnAnvesAIRnITUTunU A AsioniseSunengdnssuduilaa Sudusuys
d1ulunsUnSUIMEIT NINBVAUDIRBNTITILNTENITENEIT AMILANTDINTEUIUNTIABEAL
anuniweanszuumsinauladentdedudn wasnginssuiifdiuiedostududigunis
deasuvuiinsetin TneanuigriuaiansautsUssianosnldnaneyssandsd Ego-
Involvement, Communication-Involvement, Response-Involvement Lag Purchase-
Involvement (Mittal & Lee, 1989) Lsu'ul,ﬁmf"]’umi"’a’mmmLﬁ'mﬁuﬁﬁwmagmwLsti‘uama
n15iA Product Involvement #38 Purchase-Decision Involvement lag Zaichkowsky
(1985) Tnensldduiliiien aaefl Kapferer and Laurent (1985) Tdawnauusninanieanu

1 v 1% (% L3

sonlu 4 YuueaUsznoumenNd1AyIesdun Aursudydnval auAiuaunela
Vi%aquuamaLLam’mm%awammuﬁ Taelusuiseiagldainanisianiu  Voss,
Spangenberg and Grohmann (2003) Tnewusarnuieriuesnduassussinvianiny
L‘ﬁ'mﬁumqé’mm@ma (Utilitarian) - wagaaieIiumafuensual (Hedonic) esannly
nMsiden¥uemstauieiuaesdnlunsyuiumsinaula

'
1 1 =

fguvesndufglatuliegedranainuatedanulaannauideluedniduy
Zaichkowsky (1985) waz Celsi and Olson (1988) Na1171ANULASINUAZYIOUTNVDULYATDY
Aanuduiusdruyanalunisandulainedduruen iWvune andnuaivesuslnausiaz
yana Juduileufindieiuauideves Greenwald and Leavitt (1984) #ilsiaguannnis
AuAATelueRnlTi danuAnsmvesrudu v MdiuiesiuInseAureIRNLLAgIRUN
guneiinnudniusdiuyanansedinnud1dny luraueiauddeves Mitchell (1979) ndnn
' ~ [ (Y = = a ¥ L= v o
Peanufgiuduiusnizngluiuusinuvesdui anuaula vssussduinfioulay

A5 MSean1unsal UITeUes Mittal and Lee (1989) Twafienufwdansanltuinainy
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Aeiufienneussgslavesauieiivawesmsoianssy Tngazaunsaineenunduseiu

Anuaulaludaevsenanssuls

AnufeIiuludUsnd Ay insivuanansenuaNaIsatun1sin v es

UaAu tagd1mTu Dual-Process Model of Persuasion Au#il Involvement geag3an
wiulmdunsdngaliennuudwsivesdeyaias ndutumnmnuuluwssvesdoyaiiag

Y Y

S

1591 Involvement asagziinAufnsamudaanutulazavUiasilonnuvedoninuiiy

(Park et al., 2007)

NI UBAN LA TR UANIIANUAYINY  @NUNSAINARDAINUAUNUSVDIFILUST
AUTBYA  AUUITVIAGIY ULazn15TUIANLLTeNaYes eWOM (Cheung et al, 2012;
Cheung et al., 2009; Park et al., 2007; Petty & Cacioppo, 1986; Sussman & Siegal,

2003; Wathen & Burkell, 2002; Zhang, 2003) ImsJLm@ﬂwmsJﬁamwmsJ"quaq?ﬁL%ﬁfq

[ PN o

P Yo & = & , =
wanstanasunasidmunglvdnsa f9luiiide  Consumer’s Involvement #ungd9

[ a

ANudAyvesduAImIauIMIdmTuguslanTetu lnsileyanalininuiieiiuigaduy
yaPaluIriusegslanndunasiidiusinlufanssunsSuiiumadunianss (Central
Route) L N1siaNsanAuduudvesdeya Weyamaiinuieaiud yanatuiivwaldy
.«.:4' L ¥ . Y 1 1% A

NAgBIAYEA 1NN (Peripheral Route) 1umiﬂizmaﬁua%a LU ANHDAARBY U130

ATLUUYDIUNINTOL AILY
H9: #avad Argument Strength fanN135U3AIINUNTONOYEY eWOM 92getuLile
AN INUFITU
H10: Waved Source Credibility #oN133U3AINUNUTONOYEI eWOM v2gituLile
AN I §ITu
H11: wavey Confirmation with Prior Belief #on135U3AIMUNTONOYEY eWOM 9%
geuidle Involvement g9ty
H12: waves Homophily #en13suznIMintedeaves eWOM ezgetuiionity
N IUGITY

H13: waved Tie Strength §en1353UsAINUNTRNOYEI WOM 92getiuiilendny

e IUFITY
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H14 : siaves Visual Appeal #on35UiAINL TNV eWOM v2gediiionaiu

e nigadu

H15: Waved Recommendation Consistency #18n71535U3A LU NTOHBYEI e WOM

vgetuLlon 1IN I 1Ae

H16: Waved Recommendation Rating #an135UIAINLUTONOYOT eWOM 9%

getudle AIINE AT

2.4 HAVRINMIFUAINURRYRINsHREsuULNdaU NI Bumesilindan1stun

Fsadluly

MyAeaIRIE eWOM  TiuszaumudSasosavasmonisiuln ewom 1ul9%s
wunedanssuRuurihanundasaiaudnievinisiuldlunssurunisinauledodudn
(Cheung & Thadani, 2012; Lis, 2013; Sussman & Siegal, 2003) Inefinsfnwnigusuler
Jiuidervuadesduresmai ewom WldRennuidefiores eWOM wu McKnight

¥

and Kacmar (2006) 7iuansliAudenanssnun1auInvesmuilLdetievesdeyadfeusus

54

soauinlalunisiudeyauwiulesd 9ann1sAnwives Bansal and Voyer (2000) 5237

Yo o v I = o I o A ! ¥ = =
QiUﬁWiﬁ]%u’?‘U@%a"\ﬂﬂLL‘VTﬁQ‘V]ll"IsZNlIﬂ’J'Wll‘u%“ljaﬂ@uqﬂﬂ’ﬂlﬂi“l] FIUINTANYIVDY Wathen

[
o v L v 1% 14 =

and Burkell (2002) 7glviiiudntadedidgtusuresnsyuunstngaiedaninu fs n1s

o

€

a

adulangItuANLLYe00Y0IUBANVBIETUANT AIUUEB U eWOM 71AATN eWOM

Amuudedefazianutiulalunisil ewoMm  unldlunisdnaulaidengedua (Nabi &

Hendriks, 2003)

agvanmsAunirnuddsluedndldinisnvifsafunisiuideyaluldnuin
aufiuselens (Usefulness) wazeinuindedie (Credibility) daarion15deyaannis
Foansuuuiinselinuudumesiidnluld (Ashakhani & Karimi, 2013; Cheung, Luo, SIA, &
Chen, 2007; Cheung et al., 2009; David Stuart et al,, 2014; Lee & Rabjohn, 2008; Lis,

2013) fathu

H16: M33UzAIINLNTNDYEY eWOM dA1Imasiusluiian19uIngenisi) eWOM

Wl
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2.5N30UAUANLTING 8]

Informational Determinant

+ Argument Strength (H1)
+ Source Credibility (H2)

« Confirmation of Prior Belief (H3)

« Homophily (H4)

« Tie Strength (H5) | Perceived eWOM
H17 _
« Visual Appeal (H6) | WOM | —»] Review
HO-H14| o )
| | Credibility Adoption
I
Normative Determinant it
[
[
+ Recommendation H
Consistency (H7) H H15, His
: : [
« Recommendation Rating (H8) A
[
I
Involvement

UM 4 nauANUARLTINgE)
Y

91n3U7 4 azanmsaesurgliinnisiuianuidedieves eWOM azifinunaindh
w5 2 Uselaw e Informational  Determinants  &sutseanldidu 6 daudsesd
1) Argument Strength 2) Source Credibility 3) Confirmation of Prior Belief 4)
Homophily 5) Tie Strength uaz 6) Visual Appeal Tagws 6 fuUsazdimuduiusluia
MeUINAUNSUSANLLTeiovas eWOM uag Normative Determinants dsutsoonlsl
WJu 2 fuushe 1) Recommendation Consistency Wag 2) Recommendation Rating vz
dwmaonsiuiarnindeioves ewom Tufiemsuaniuitu fudsia 2 Yssinaggniiy
(Moderate) Tngiaanstigastu(involvement) mnananfsdiugeazdmalviudsiudoya

danasionsfuimutteiioves eWOM AATY asafudIumINAUAgIRUAEYIn L7
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wUsAuusTTinguiinasion1sSuiaugetioves eWOM laafuuny aavinenssuiaiy

Y000 eWOM azdianudunusludianisuinganisyl ewom luld

2.5.1 gyUteduilygiv

3INLUUIIR09 Dual-Process Model of Persuasion Aauduiusvesdwlsiudaya

LarAIKUTAUUTIIAgINABNSSUIAUYWTRTaues eWOM  anglanisinAuvesiiuls

ANUAEINY karANNFUTUSYRINISTuiAULLTetiaves eWOM sianisin ewOM luld

aunsaazuteduiugiulanal

H1 : Argument Strength 9iianuduiiusluiienisuindenisiuianuigetioves

eWOM

H2 : Source Credibility agdiauduniuslufianiauinsenisiuiaudiyeieves
eWOM

H3 : Confirmation with Prior Belief 3ziimuduiusluiianisuinsenissuinig
Y3009U89 eWOM

o v

H4 : Homophily sgninagdsansuazgsuansaziiauduiuslufianiauindenisius

Y

ANMUUWTBDBUDY WOM

¥

H5 : Tie Strength seninegdsansuasysuasinnuduiusiufianisuindenssus

Y

AUULIDN VDY eWOM
H6 : Visual appeal fianuduiusluiianiauindenisiuinnnuuidetioves eWOM

H7 : Recommendation Consistency flauduiiuslufianiauindenissuiaiig

Y3009U89 eWOM

H8: Recommendation Rating fanuduiusluiienisuindenissuinnudiiens

83 eWOM

H9: waves Argument Strength slan1siuiAulL¥edioves eWOM Azgeliuiile

Involvement qﬁu

H10: Waves Source Credibility sian1siuiauedioves eWOM dzgeliuiiie

Involvement g4
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H11: naves Confirmation with Prior Belief sian153usAIulLTeiav0d eWOM a

g99udle Involvement a3y

[

H12:  wWaves Homophily #on1sfuianuyndeniaves eWOM  wgetuiile

Involvement qﬁu

H13: wWawes Tie Strength #aN13TUIANUUNTDNBYDI eWOM  3wgeluiile

Involvement g4

H14: Haves Visual Appeal sian133uANNULTRNoUDY eWOM Azaduiile

Invotvementqﬁu

H15: HaY83 Recommendation Consistency #on155U3AINNULTRNBYDY €WOM

%qﬁmﬁa Involvement fnas

(%

H16: HA%@$ Recommendation Rating fian135u3ANLULTBNDUDY eWOM gt

1419 Involvement fnag

H17: ns5uianuuieiiores eWOM dmnuduiusluiianisuindenisil ewom
Tuly



unN 3

a [

= aa
ITLUYUIBIY

£ '
=] = a

NuITraduilavyefnwiiediu ewoM MAndulu SNSs  AetuLuunaaauazgn
A

naaoun1u SNSs Mdanfauledn  Iaglduuvasuauseulatiliesanduisnaunsaiiu

Toyaleazeangld SNSs {Wulszdmniudastisiiuanumilousssliiiuniside

3.1 Usznsuasnguiiegng
3.1.1 UssvInsunzngui 0819

\Wesnmsfinwilyadudng eWOM iauu SNSs Tudssindalve desludsgyinsi
THRsduildnumadnlulssmelveogluusediegsiosfuaz 1y, Wosnsenuwanis
drsranginssudlidumesidavesusumelnel 2558 weindrwiudaluinislddumesidnse

dUaidwunaudnvuziiluvesdledumesidanuitdiuautiluanislddumesiinse

saa o a

dUavindienenfiande 32.5 Plussedunnt Ineidunquildiauuersdu Baby Boomer way
e va s & o ¢ A - oA Yy a1 a o A
wunguniviluanisiidumesilndedunivigeianrenguiiselinduderieuveniiseu

17177737 150,000 U LagnuIdnshuaay 60.4 97lmedUnY fetullnagaIgIulu

'
=

Fluansladumesidnrotualisazuinnitiuay 4 $alus uekiiasannuadisiasanailulad

& ¥ a &

mssennsiiufeyalasuunluiuduns-ans waztuans-onving deyannulddsenaazand

RV

Unfilleanngliduwmesiinanaiinislddumesitiafiasiuiuasuazoriinddrensavdmane

(% '
LYY ¥ Ya Y =

ANRREFINATY AItUEINITANEI TR MUa U NS TuaNdaId 1 uIuT luans

Y Y
Suwesilandeseiuegntesnianivay 1 Falus diunquinedvfegildanunasdnuszineg

Inwogidulszinegnaipeiuag 1 Hilus LUwmIUWALaYITeNY

3.1.2 depueoulawiniaen - iWyln (Facebook)

[V 7 '
A 4

wlednlagnieniduile 4 nuaius 2004 lneinnsianaglvsrunalunisuasiuegau

Y
wazyinlilanitanazdaumenudsdu 1nelddinusaseninaiaunsansaunIieNaLAUNIIN

v @

UNUNINLYT (Facebook, 2015)

o

pglsmaninduuulan waziiowyshasssu1edndn

[ 1

Yagiumedn fgldaudszdiegn 1.35 sudulaedudrwuiiunnfigadeieuiv

dennoaulandug lnvdwivlulssinalng edndvengldau 30 duau lagldanuiu



38

Insénnidledie 28 duaulardveadidnldusnisnniuey 19.8 a1 luvugndwruesulaidy
WU gyu(Youtube)  flgeadldeun 26.25  duAuwarnInmes 9145  d1uAu

(www.Daat.com, 2014)

Wesnlydniludinuesulal nigldunianlulsemelnedaiulunisfinwiiagly

P

6V < Y 1 <3
wiwdn Junquitegnslunisinudeya

(O

2.8%

>
@

5UN 5 awnnslddeaeaulal

(@innuiauigsnssundidnvsednd, 2558)

3.2 wuméf'sashqLLazm'sEjué'f'Jasj'N

= a v & o v J Y 1 A vag v 6V 1d o [y 1 o [y
n1sfnvifeaseildnguiiedisrednldinedndulszdmnivedralosiuas 1

9 Y

=® o !

Filue lnggviiideayldisnisdudiegauuulaini (Quota sampling) lngaganilsfsdndiu
aeAUsEnouUszrInTvaTld e dnuismuinauarengmudeyainn1sdrsivatgly

Todeaifetn.a 2559 lnsunai 1 ves We Are Social @dundiateraud lagazuanle

NHE197N 3.1

1599 3.1 wansadnussunsenansvesyld Facebook luusuinalne

91y ey (Sovay) wendge (Fovagy)
13-19 11 12

20-29 19 18

30-39 11 11

20TulY 9 9



http://www.daat.com/

Weasannisnwildnisdy

UseansnmsaiuruInsag1antseiannfe iy

Y I
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Y 1

Arag1snuulainl Welinisdudiagrauuulainid

q

[

luwsiagngquee 30 faudni 30 luigy

Tupns197 3.1 Aagleduudegnnzionnuluwiazngudazuandlaanisnei 3.2

A15197 3.2 uansuunfmegsiiasssaiulunsazngu

@"IEJ LNAYY LWﬂ‘ViﬂJi\T 79U
13-19 37 a1 78
20-29 65 61 126
30-39 37 37 74
40Ty 31 31 62

< V1 v 1 v 3 ! X & a a1 o 4
spuladvundiegendeanulunguety 40 Yaulunanassuasnddianign
Ao 31 Fannan 30 Faduarnagyibinisdusiiegrsuuulamaiiuszansnim lnesiuudn

° a v @&
UIUBUUADUDIUNALHBDILAUAR 340 Gq@

3.335msiudaya

a

Teayananunazldvayalguglivianun Inevinisuyswuvasuaiusoulaunudny

Y Y U

=

poulaus19 iy Facebook wag Line wazwanuuudeunimeenlad swuduiieliladeys

Y

T#l#dau 340 yn vdndauvuaeunuildlildeenud Tnsazverusniiolonmzaud
T nusdniuussdmniusgatos 1 vu. sensinadnuauiRvesdiinansviuuunaaey
Wreudsilandluiuuunageu weznsluuuuneasuesulatiffinenanlidnadamis nns
Rudeyanszanenuainussvinsmansvesffld Facebook Tuuszmalnemiumisned 3.2
Mntuligiuvuasunudndsdnadiferfuimemsiinuldemaranlumsdniionsy

o I3 =3 1 A = =
ANIN NITJNUBUUADUDIUIZINUYNLADUNUIAN D3 WOWAIAN W.A. 2560
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3.4 1Aspedantylun1sAne

dielviussaagusvasdrasnsfinu msnuiaglduuvasunueeularifinsendae
PULB3 (Self - Administered Online Survey Questionnaire) FsgniiauNTuL19INN 1A LA
middtluefinlpeduaimouficnitelueimeelfifioidudoyasuysiins@nuianla
Tawn Argument Strength, Source Credibility, Confirmation with Prior Belief,
Homophily, Tie Strength, Visual Appeal, Recommendation Consistency,
Recommendation Rating, Involvement, mmﬂ%%ﬁamaa eWOM waznsin ewom Tuly
wuugeunuaglisunisvageukasysulenewasiluldinudeyasss lneaziiudiegnsg

311U 340 YA
3.4.1 TupaulunIsas NUUUaDUD Y

1) Anwdeyadrnienans unAnukazITsainssuluefnineItesiunisdeaisuuy
UinsoUnuudumesiiln (eWOM) aaieaniu (nvolvement) uazmssuianuiniede

YasnsapashuvUnReUINULdumesHin (Perceived eWOM Credibility)

2) dunrwalidadnuuutudule (Laddering) Augnldauivleddsauesulaiidy
Uszdnlun13e1u337 91u3u 10 AU Livensudadnvesusinadndiadelathidmanian1ssu
o - ' a f < v a A & = o
Ynemsieanswuuiindelinuudumesidaluldlunszuiunisdedulauslan a1ntduiah

JoyauUIauiiisuiunsaunwinuideindululumadsidunseluiielnlauwimig

Aozt luvindusuuasuausaly

3)  AUAIUIFYIUIAATNTLUIAINIUATINUAILUT I ULAAL AT UL b TUNTAS 1

bUUsiauad

4) a$1UUUABUNY ATIFABUAINUYNABILALAIUUNTDNE IBnaUTngUTEasA

mAdelvlanseuAauLINAgn

5) duvgeuauumagaulutulsn (Pre-Test) 91uu 20 ¥a lagdlivinideasuniy
SeanwarAuinlaviazde LiensiaaeuAinlavesERaULUUAB AT
6) Wir\edrgymsiaaeuunluitonugneies

7) uiluwuuasun N IUEATINY

8) e1asdnuinwnsiaasuunluiiioaugnies
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9) N3¥ANBRUUADUANNLBUmE SN UNqUFIeE199 1w 340 YR

[

WUUADUAINATUTENBUMIE 2 ddundniuadudiunsnidudirunldosureinaussasa

9

Tunsinideuaziiudeyaniugiuresriuuunageulsenaulume e a1y seautiesele
JEAUMIANYY Iwntilusiiaumadn Fnunuieuluwladn Suinuniasaliruemsile

grunazuastayafidnldmuninsaliuems dmsuludrufiaesaziludiumaulagl

[

duuuasununauAnulagdinunianga (ewWom) lineenargaainnisldinedn lag
A

mmaw‘ﬁ'mﬁ’umi%ﬁuﬁm Argument Strength, Source Credibility, Confirmation with
prior belief, Homophily, Tie strength, Visual Appeal, Recommendation consistency,
Recommendation rating, Involvement, AL LT odeues eWOM wazn1sin ewoM Tuld

mauluusazdeazlinisinwuy Five - point Likert scale lngiSasdraudaua 1 Aol

=

meunfign Tauda 5 Aewwiudeuiniign Wesainauliuieuresnisld Interval scale

Y Y o =2

AntTuausaviliniin1sAneainsaldimaianisanfnralnateuinninnaglany

Y

Nominal e Ordinal scale (Krajewski, Ritzman, & Malhotra, 1999)

o 1 PN 1 [ ¥ 1 o Y A v =
Aauludiunasswuseanilu 47 U8 11 GQWEJEJEJ?’I’]OWSJG]’]NG]’JLLUS‘VW]’ENﬂ’]iﬂﬂU'] 10

Tonrun1sEnwauaitnuItslusdntazssuissaduntwneulaidlased

Auudsavesdeya (Argument Strength) Ussnausmadauviaviun 4 48 §1989
NUITEUY Cheung et al. (2009) wagdsulAgrduuIunveInIsdoasLuuUInaeUIn

wseTn U msuLedn A5eaviduauandlaenisnei 3.3 fall

a ° N9 v & v o < 9]
MITNN 3.3 LLﬂﬂQﬂqﬂqmwﬁlﬂjLﬂUﬂ@HamjLLUiﬂ’J’]ﬂJLLGUQLLiQGUENGUEJNUa

s Aty AYIBINY NUIEAURTY
Y a & ¢ A A Y .
Argument | JeAauiululwaniyeiiola Review arguments are ( Cheung et al,,
Strength convincing. 2009)
Y a @ &l .
Yoanululnaniinm Review arguments are
nunwLUY strong.
Jonaululnananunse Review arguments are
Luihalvaawinnule persuasive.
Y a = &l .
JoRniululnana Review arguments are
good.
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fnsusudanldsiuuiunnsdeasuuudndeunnuulednlasnisidsuain
uninnsal (Review) tulnad (Post) osandnuaznisdomsuuuiindetinuumeneg
Huluguuuuvestnasaniileunseunuing (Fan page) ffuslnafianuey

prunidefioveaunasdoya (Source Credibility) Usgnaudesiniuiiavan 5 1o
wunlu 2 fudsneBeaninauddeues David Stuart et al. (2014) waga1nn1sdun1walidedn
TngusuliinAuusunuesmsaeansuuuiindetnuiesiniuemsuuladn I5oaziden

LAASLAEANSIN 3.4 A9

a o v R v Y oA A 1Y
#1319 3.4 LLﬂ@QﬂWﬂWNWI%LﬂUﬂJ@Hﬁ@?LL“LJ’iﬂ’J'W@J‘U']L“UE’JE’IEJGZJE]\TLLVGQ“UE)%Iﬁ

FuUs Ml MYIBINOY NUIBAUATY
Source @Wﬂﬁlﬂuﬂuﬁﬁmmi People who posted David Stuart et
Expertise reviews/comments are al. (2014)

knowledgeable.

ﬁﬁwaﬁlﬂu@%mmﬁy People who posted

reviews/comments are

experts.
Source @WﬁﬁLﬂUﬂuﬁ'L%a@lﬁ People who posted
Trustworthy reviews/comments are
reliable.

@Waﬁﬂwﬂuﬁmﬁmﬂﬂ People who posted
reviews/comments are

trustworthy.

PmdAngnadlasu | - QRGBT

ANRDULNUIINATLNGSR

dnsusuaaulissiuusunnisdaeansuuuiindeUinuumadnlaenisiasuain
uniansal (Review) Llulwas (Post) iesanndnuaznisdeaisuuuiinseuinuumeinag
& % = - VPN a ! = PN
ulugvuuurvedinadanieunseuniing (Fan page) Mguslaafinniuey wavinisiiy

Aoy “dmianAndginadlasuaineuunuannsinad” unainnsdunivalldedninuiy




a3

finadoranfufilifudmeuunuaniuemsteorsdimasonisinnsaliuems deali

mngerulnadanignadlasurneuunuanmsinadozdunalilidoioglnad
nsBuduadeLiu (Confirmation of Prior Belief) Usznaudesiniusiovun 3 4o

$198991n9713%8983 Cheung et al. (2009) wazUsulidnfuuiunesnsdeasuuudinge

UnnseTiiuemsuuledn Iseaziduaiandlagnisnei 3.5 Al

15799 3.5 wansmaufildiiudeyadiulsmnuudanswestoyq

s AMelny AYIBINY NUIEAURTY
Confirmati | Toyanilaaininaddauds | Information from review ( Cheung et al,,
on of prior | fudstminineulaeiy | contradicted what | had 2009)

belief NG known before reading it.

Inantrednasulnginan

Review supported my

Useivladuemsnsnan | impression of discussed

LY product/service.

T
S R £% =

InanteguduTauan

Y

Gnineulaeulnas

Review reinforced
information | had
previously known about e-

product/service.

ﬁmiﬂ%’uﬁwmﬂﬁﬁaﬁw%wms%amﬁLmumﬂ@iamﬂumweaﬂﬂimmimﬁaumﬂ
uniansal (Review) lulwas (Post) esanndnwasnisdeaisuuuiinseuinuumedneg
= & A = Ay a a | ~
Wulusduuuvedwadainiveunieununa (Fan page) 7Eulnafianueguazinissey
Usznausdudiue1ms

AUARIEAFINU (Homophily) UsznaumemaIuiimun 5 10 9198991091U398
989 Chu & Kim (2011) wa Lis (2013) YUSulnnuusunveenisasanswuuuinmeuinmse

aAa v 6V a a A (% lel
'ﬁ'J'J'i']UEﬂW']ﬁUULW"ZIIJﬂ H99az0uALanlAYRII1T 3.6 AL




15197 3.6 wansmaunldiudayasulsanuadiendaiu

a4

U3 w1l AN Y NUITBAUATY
Homophily Lﬁauumv\l%ﬂﬂﬁuaﬁﬁwﬁﬂ In general, the contacts on | (Chu & Kim,
dulugadnetInian my ‘friends’ list on the 2011)
SNS: Unlike me/Like me
Lﬁauuuw\l%ﬁ:ﬂ"uaﬁﬂwﬁ’l In general, the contacts on
duluglianufnpaney my ‘friends’ list on the
I SNS: Don’t think like
me/Think like me
Lﬁauuuw\l%ﬁ:ﬂﬁum%’ﬂwﬁﬂ In general, the contacts on
drulugiiinginssupane | my ‘friends’ list on the
I SNS: Don’t behave like
me/Behave like me
;ﬁwaﬁﬁmm%ﬁmﬁﬂﬁu The reviewer is very similar | (Lis, 2013)

41NLIN

to me/is very different

from me.

&l a v
@Wﬁﬁ]ﬂﬂ’ﬂﬂﬂ@ﬂﬁ’]ﬂ

YN

The reviewer thinks a lot
like me/doesn’t think like

me at all.

~ YR va o a A ' & P
mmi‘Ui‘Ummﬂ,ﬂ,‘maaﬂUUi‘U‘wmiaammwﬂmmmﬂuuW\Iwﬂimmnﬂawmﬂ

uniansal (Review) lulwas (Post) esanndnwasnisdeaisuuuiinseuinuumednag

[ (3 d‘l G dly a a ! a
Duluguuuuvedwadainitounseunung (Fan page) 7Hulnafnauegiarinissey

Uszunnaes SNSs unaln

AULUULNUYBIAMUFUNUS (Tie Strength) UseNaUMBAININIANA 6 UD 81989

1N9UWIT8VDY Chu and Kim (2011) way Abd-Elaziz et al. (2015) USulinnuusunNved

4‘ 1 A aa Y 6V = a dl L dy
ﬂ']'ﬁﬁ’é]ﬁ']ﬁLLU‘UU?ﬂG]’e]U’]ﬂﬁiﬁ]i??i’]ﬂﬁ]']ﬁ’]'ﬁUULW%Qﬂ H99az0uALanlAER1I1N 3.7 A9l




a5

13197 3.7 wansmaunldiiudayaduusanuniuniiurernuduiug

U3 Al AN Y NUITBAUATY
Tie FrdRnsedeasiv Approximately how (Chu & Kim,
strength “fiow” vulgnuay frequently do you 2011)
communicate with the
contacts on your ‘friends’
list on this SNS?
(Never/Very frequently)
lngsiuudtmdnddnds | Overall, how important do
“iiow” v nd you feel about the
AUANAYUIN contacts on your ‘friends’
list on this SNS? (Not at all
important/Very important)
lgsiuuad Umidn3dnaiin | Overall, how close do you
auuiu “ilou” vugln | feel to the contacts on
your ‘friends’ list on this
SNS? (Not at all close/Very
close)
%ﬁWLﬁﬂL%aIwaﬁéuamﬂﬂaﬁ | rely more on the reviews | (Abd-Elaziz,

FrmdnFindunisdiud

by persons | know them

personally

¥

v A s
mingelalnadvesyana

MM NAEALAIENNEY

| rely more on the reviews
by persons | talked to

them before.

v v A 13 =
DBl nadRveIyAnaT
aglusnensiitouuumnedn

YBDIYINLIN

| rely more on the reviews
by persons persons are in

my friend list.

Aziz, Khalifa, &
Abdel-Aleem,
2015)




a6

fnsusudanldsiuuiunnsdeasuuudndeunnuulednlasnisidsuain
uninnsal (Review) tulnad (Post) osandnuaznisdomsuuuiindetinuumeneg
Wuluguuuvedwadannifieuniounums (Fan page) fifuslnafinaueguasiinigsey
Usztanueg SNSs 1umladn

nsAsgeAanlaniansnn (Visual Appeal) Uszneudeauiavan 4 8 81984
PNUITEURY Teng et al. (2017) wazarnn1sduniwalidedn YSuliitnduusunvesnis

doansuuuiindeUnuseiiniuemsuumedn I5eazdenuanilaenisnan 3.8 el

a ° Ny v & v ) =
$1519%N 3.8 LLa@QﬂqﬂqmmiﬁLﬂUﬂaiﬂlﬁmjLLUiﬂ’]i@ﬂ@Jﬂﬂ’JquﬂuﬂL"\]m’NﬁqEJGH

FuUs Mty MYIBINOY NUIBAUATY
Visual Pmveulnaaniigunim | | like online (Teng, Khong,
Appeal reviews/comments with Chong, & Lin,
image 2017)

Inasndsunmiaing : PNATHUABEL

aula

A ¢ v Y a

Wotiulnas J1maLAg S

AuUszivlansn (first

. . A

impression) 1A

ﬁmiﬂ%’uﬁwmﬂﬁﬁaﬁ“w%wms?ﬂamﬁqumﬂ@iamﬂumweaﬂﬂimmimﬁaumﬂ
Uni150] (Review) 1Julwad (Post) Lﬁaﬂmﬂé’ﬂwmzmi%amiLmumﬂﬁammum%ﬁﬂ%
I & P = Ay a a ' &
uluguuuuvednadainiiieuviseunuing (Fan page) Nfuslnafinniuey uonantiainnig
é’umwail,%qﬁﬂwm"];:JU%Iﬂﬂ:uENmiﬁqaﬂmmaﬂﬂmqmamLﬂuﬂaﬂmﬂizﬁuslﬂLLsﬂWULLazéTq
wuguslaaliauauladunimwayifleliwiiu Jadiudioiy  “Inadnisuaindaiiy
Yraula, Inadniddaladianuuiaula wazd maninauuseiulawsnnunanulna”

AIUABAAABIVOIUNITAL (Recommendation Consistency) Usgnaumigaini
N9un 3 70 9199991n91U398983 Cheung et al. (2009) wazainnsdunivalidedn Usuln
WihiuuTunvesnsdeasiuuiindeuinuiesini e msuuieln dneaziduauanday

ANS199 3.9 Fail
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15197 3.9 wansmaunldiiudeyasmuusniudenndeaveauniasal

U3 Al AN Y NUIBAURTY

Recommen | a3ansadlulnaniining Comments in review are ( Cheung et al,,
dation donnapsulnanuasAll consistent with other 2009)

Consistency ﬁuq reviews.

ANsallulnaRT A Comments in review are
AangAFaNULNER YDA similar to other reviews

due)

A salulnaniiay NNSAUNIYA
ADAAABINUTDARLTILN
Rouldduaniny

AaiuLAefUlwas

)~ v o va o a = ] & N

dnsusuaaulussiuusunnisdaeansuuudnnsdeUinuumadnlaenisiaeuain
uniansal (Review) Llulwas (Post) iesaindnuwaznisdeaisuuuiinseuinuumeineg
I3 ¢ P a Ay a a | &
ulugduuuradlnadanniounsaunuing (Fan page) iguslnafnnueg wenantiannnis
dunwaldsdnnuiduilaainnsiiansanisefnmiuresiuuansannuiiululnasd mnaau
a & Y a = 1% Y] sl v a A ¢ a &£ Yo o ¢
Anviuveuslnaruduaennaesiulnannduwildunazwelnadiiuiu flasudunivaiung
viulidunwalinfiansaiiienuainanufaiuresduslaaiuduuinn i ennuain
Inadlaensuionginadanadnununailonanazdunidlawagnuuansminuiu
UALUARIANUTILINUTEAUNTRIUD IR

ATLUUUDIUNIANT (Recommendation Rating) UsNaumemInINyivug 3 49
9199991911388 Cheung et al. (2009) YSulAdrAuUIUNYBINsdoasuuuUINARUIN

303735 M suedn U5 1eaziduauanslagnisnei 3.10 Al




15197 3.10 wansmauildiiudoyaiulsaziuureauniasal

a8

U3 Al AN Y NUIBAURTY
Recommen | #31584197013911IUN5NA | Based on review rating, ( Cheung et al,,
dation wouvadlnan Inamduil | review was found to be 2009)

Rating FurauUlngEB UYITUBY favorable by other

audiences.

AINFAUNINTIUIUNITNN
YauUvlnad Tnadlasu
NSINTUAUNGINEB Y

oA
NUBUY

Based on review rating,
review is highly rated by

other audiences.

NATAIINIIUIUNATDU
vaslwad lwaddulnadg

=
9

Based on review rating,

review is good.

fnsusuaaulussiuusunnsdaeasuuuiindeUinuumadnlnenisiuaeuain

uniansal (Review) Llulwas (Post) lesanndnuwanisdeaisuuuiinseuinuumenag

Duluguuuuvedwadainiounseuniuna (Fan page) HEuslnafinnuet

<

Y = = ] a s .
ﬂqiiugﬂ"ﬂmu’]LGUEJOEJGUENﬂqiﬂ@aqiLLUUUqﬂmﬂﬂqﬂV]’NEJULV]@?LUW (Perceived

eWOM Review Credibility) UsgnaunigaA1n1uianun 3 98 8198931n9147338989 Cheung

et al. (2009) YsuliiiniuuTunvesnsdeansuuuiindeuinvsesiisiuemsuumedn

a a o &
iqﬂagLaﬁJﬂLLa@\ﬂ@ﬂ(ﬂqiqﬂm 3.11 99U

a (J Ny v & v Y a 4
15097 3.11 LLﬁﬂQﬂWﬂWNWI%LﬂUﬂJ@HaWQLLU?ﬂSLLuu“U@Q‘UW’J‘\]'ﬁm

FuUs Aty AYIBINY NUIEAURTY
Perceived | Prmid1AnIntnaniiidy | think review is factual. ( Cheung et al,,
eWOM oL7I9039 2009)
review v Y a1 e v . . .
evie Pmanlnadiigndes | | think review is accurate.
credibility ~

¥ Y a 1 & - . . .

PINANAA I TNEAL | think review is credible.

1YLY90D
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fnsusudanldsiuuiunnsdeasuuudndeunnuulednlasnisidsuain
uninnsal (Review) tulnad (Post) osandnuaznisdomsuuuiindetinuumeneg
Huluguuuuvestnadaniileunieunumnd (Fan page) ffuslnafianuey

nstuniasafluld (eWOM review adoption) Usznoudesianuiivas 5 e
$19899 N30 Cheung et al. (2009) USulidnfuuiunvenisiearsuuutindeuan

N A v o a = A o &
Wiaﬁ'ﬂ'ﬁiqu@qﬁqﬁ‘UULW%uﬂ Ni']EJaSLQEJﬂLLaﬂQIWEJGYﬁ'NV] 3.12 /U

15799 3.12 wansmauildiiudoyamulsnziuuyeuniansal

s AMelny AYIBINY NUIEAURTY
eWOM P diuneulnani To what extent do you ( Cheung et al,,
review agree with review? 2009)
adoption v vy ¢ g . .

P auanlasuaninanael | Information from review

Y

i v Y v !

ST MITHINGT

vy
a =

contributed to my

VWHUY knowledge of discussed
product/service.
Inanvinliauanunse Review made it easier for

fnaulaldonitueimsia me to make purchase

UU

decision. (e.g., purchase or

not purchase)

Inanteiuyseansainly

N59nAUlENS1UINNS

Review has enhanced my
effectiveness in making

purchase decision.

Inadnszaulvinmdnien

NUDIMNTHINET?

Review motivated me to

make purchase action.

~ YR va o a A ' & =
mmi‘Ui‘Ummﬂ,ﬂ,‘maaﬂUUi‘U‘wmiaammwﬂmmmﬂuuW\Iwﬂimmnﬂawmﬂ
Un39150d (Review) Llulnad (Post) ilesanndnumiznisdearsuuuiindeUnuumednay

WulusUuuuvaslnadainiiounsaunuwna

Y

(Fan page) VHUSINARAAILBYWALITYNIT

Y

paulazeidunisdnauladendiue s
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AUAEIRY (nvolvernent)  Usznausaediain 15 48 lagld Personal
involvement inventory (Pll) scale §198491n9 11348983 Zaichkowsky (1994) ilasand
anuwngaufiagldunsinanuAeuresdud,  lawanuavaniunisaide lagwy
M3Anw1v8e De meyer and Petzer (2014) 3slgvhnsAnwaAnuieaiuvesnsmiuenms
F¥uemnslaldanaiimuiiondu saufuA1a1uaInnIsAneIves Cho  (2009)  #ild
FnsAneaisaiueImIIueImsTisuems Tneflssasduauandaenisied 3.13

[

D!

a ° Ny v & v ) q' 9] = Y
AT NN 3.13 LLa@QﬂqﬂqﬂJWImLﬂUﬂ@%‘la@'ﬂLLUiﬂ’J’]QJLﬂﬂﬂwueﬂeﬂﬂqiLaaﬂiqu@quﬁ

s Aty NYIBINOY NUIEAURTY

Involvement | 91mbandimnuaulalueimis I’m interested in foods. (Cho, 2009;

De Meyer &
Petzer, 2014,

INAANEDUNTUUTENIU | | think that where to eat

mmsﬁmmﬁwﬁ@mm is very important.

Zaichkowsky,
¥ Y a . .
Panandinnaulalu I’m very interested in

1985)
UDINNTBYINUIN restaurants.
PINUNITORN I | enjoy eating out.
FuusgnueImIg

$TUDIMIADIANITIYAGN Restaurants must show

oy la my personality.
Prwdnonlaldlunisiden I’m very careful about
F1UD1T choosing right restaurant.
dusutimannisiy Important/Unimportant

SUUTEMIUDIMSNSIUBINNS
I q' d' o w
Wudandnagy

<

dusudimannisiy Interesting/Boring
SUUTEMIUDIMISNSIUBINNS

Wuganuraula

dgwmsutmansly Exciting/Unexciting

SUUTEMIUDIMSNSIUBINNS
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U3 Al AN Y NUITBAUATY
Dudaiirsiugiu

Involvement | @nsutimannishu Means a lot to (Cho, 2009;

(#9) FuUsEueISAEIWeMNS | me/Means nothing to me | De Meyer &

WJuAINTAUnLNg TUT IR

AUSUTINANT Y
$UUTETNUD TN IUDINNS

\Judanaagalatiman

Appealing/Unappealing

Fusudannisiu
SUUTEMIUDIMISNSIUDINNS

Wugenuvadlvalasssuan)

Fascinating/Dull

Fusudannsiu
$UUTENUD SN IUBINNS

& a aa '
WugmiAa

9

Valuable/Worthless

FusutnannIsil
$UUTEMUD M TNIUDINS
Wugdandmanldla

a
Y[TLBYAN

Involving/Uninvolving

AUt
$UUTZNUD NSNS IUDINNS

Wugansndu

Needed/Not needed

Petzer, 2014,
Zaichkowsky,
1985)

lngnsasianuazldnmsiiazuuuusazsignisasd 1 89 5 JusgdiumnuAnueddiin

wuvaeuauId MU uuuasuaumMsiususemuemsniuemsiluegalslunsiag

318N1T
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msuUasdeyavzutaiu 2 dufedruwuuasununiinisly Likert scale Aaglsian

Ao a & ! a ] v = = =
WWNV]E‘JJV]']LLU‘Ua@‘UﬂWﬂJ@]@‘UI@IUQSN@%LLuUWQLW] 1 ﬂ@lNLW‘U@'JEJ@J']ﬂVlEjﬂ AN Iﬂﬁ"ﬂ%ll

Aungdiumeindian ludivesnisuiasdaya Likert scale @nafluadaudisiewin

msndusunsuUastayaindidauiiuay

dnsuteyaluduidulsznsmansoziinsudastoyanadl

[

1) e Azdinsmuualaneg % = 0, el gy = 1

2) 01y azdinsuvaduglog

a. 9zivualivasiingy 1319 ¥ =1
b. agmuualAg 20-29 U =2
c. AwMuruAligI9 30-39 U =3
d. azAmualsidas d0TRuly =4
3) seaudNelanerauariniswudlag
a. avdsmualiiesgle @1n1112,0000m =1
b. azdinmualiyiesgle 12000 — 170000 W =2
c. dimuualigaesela 17001 = 250000 =3
d. agdimvualigiesela 25001 - 40000U M =4
e. adimuunlidiesiela 40001 - 100,000U W =5
f. auiifwunlidieseld 100,000 vmuly =6
4) S¥AUNIIANY
a. awfmualisydunsanwsnITseuAnwUans =1
b. agAmualissAuNsAnwdseNAnwIUaensaiguwin - = 2
c. azAmualisziunsAnuUTYYInT =3
d. azimusliszaunsAnuUIygily =4
e. AwAmuUAliTEAUNITANYIUTYQYILeN =5

5) namaumednluiuiuns-ansnvu.setu sslinsuuseandugiediail

a.

LANUALALAY 1 — 2 3. =1



d.
e.
6) naidumadnluiuani-orfingiv detu axfimsuvsesnifugas
a.
b.
C.
d.
e.
7) Sunuileuuuadnasdinsudsoanugasdsd
a.
b.
C.
d.
e.
8) unuwvinsaiuensildsnilaeUszinauadesedUani
a.
b.
C.

d.

WAMNUAAY 2 — 3 L. =2
MNUALAEY 3 — 4 V3. =3
WwAMNUAAEY 4 — 5 . =4
ARUALALEULINAT 5 . =5

QAMNUALAEY 1 — 2 V3. =1
WMUUALALEY 2 — 3 Y. =2
WMUUALLEY 3 — 4 Y. =3
QMUUALLEY 4 — 5 Y. =4

(S}

LAMAUA ALAULINAIN 5 V. =

[

LMNUAAINUIUNBDULBENI 200 AU

=1
avivuslsisuauiieu 201 — 600 AY =2
sy vuslsisuauilow 601 - 1000 AU = 3

sy vuslisuIuiou 1001 = 2000 AU = 4

LAMNUA AT IUILLNDULINAIN 2001 =5

2 WIDUOYNI =1
3-5 =2
5-10 =3
170171 10 =4

9) unalayandnlimuniannsaliiuerns

a.

b.

Wongnai =1
Pantip =2
Facebook =3
Sanook =4

Edtguide =5

(%
=]

U
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f.  Openrice =6

g. 3‘14"’] =7

3.5 MANAUN15IATIZI

a o o & v A = a ¢ U A vaa aa = =
ﬂ']EJIUQ']U'J"UEJQ‘UU'U‘USI%L@?@QN@IUﬂ'ﬁ'JLﬂﬁ']z'ifiﬁ\la‘waﬂﬂ@ﬂqiisﬁ'lﬁﬂf]\‘iaﬂ@ RINEY

UATLDYARIL

1)

5)

1 ¥
(Y <~

nslEEMmeadATw It sugIuIInMsviuuudse ddduauidedmau
Wnfivhuuvgeunufinisldadfidanssaun (Descriptive Statistics) Fufunis
odunBlanznauioE Aty

nadoUALiBIngs (Validity) vasuudeuniulaenisimsziosdusenouida
d19713 (Exploratory Factor Analysis) WieUszfiunuuaauny wazasiaaauli
wiladdrnslunuudiseildaruisadanguldnuiudsdudsadulu
ORGAFOANEN

Fis1erianudety (Reliability)  vesdiaulunuudisaadienisAiuane
Cronbach’s alpha Fadnagldiflefinisld Likert scale Tumonuwesuuud1snm
\fieTlzamnaauinanafiidasadetels

asslumaanni1slaseasng (Structural Equation Model) Tagldlusunsy SMART
PLS 3.0 iffosanannsainszdnnuduiugsyminsfuusldnanessiustily
druvosnnuduiusaigluseningd@nusdudauys (Structure  Model)  Way
AuduRusasuensenineduUsuds (Latent  Variable) fuiadesiio¥n
(Measurement Model)

14afing19d4 (Inferential ~ Statistics)  unltdlunisnaasuanuAgIusIunTly
TUsunsu SMART PLS 3.0 Aiasigunaluinaannisiassasnelaeleisnismasass
ﬁaaﬁqmmad’m (Partial Least Square; PLS) wazUszenduuuinges
Formative-Reflective

5.1) negeuanuAgIu H1-H8, H17 lagldisnisidsaenioeianuisdiu
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52) nadeuauufgiu H-H16  lasnisuusngudeyalu Low  wag High
Involvement  21nUuAAATIEiveyalUTsuisuiulaglditn1smdaesties

Nanu1sEu

[

dusulunisimsizundluds (5.1) wag (5.2) du Usznaulume 3 Junay §9il

1) anfiumsly PLS  Algorithm 31nTunsIadeuAmMnIMUelinaauns
1A59a579 Imen13Wa19a01A1 Cronbach’s Alpha, Composite Reliability, Average

Variance Extracted (AVE) R-squaretiaz Model Fit

6 1

2) anflunsly Bootstrapping  Algorithm  LienadeuAudNNusINg

[

HedrAgniold Inedasie T-value  win T-value 11NN 1.96 UUNBAIIUI

AMNANRUS ST ISy d Ay Ntvd Ry Sevas 95

(3) AT1eEUNI (Path - Coefficient) tienaaauanufigiu lneUssiiiv

SEAULAENANIANUETURUSUDIAILUS
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una 4

HaN13ATITVTRYA

nMeTgvivayaiazklanuningveInan1TiATIEiteyalunsAnw s osladen
= i v v oA A = ] % &
finansznusensiuzmnuigeisvesnsdeasuuuiindeuinvesiuemsuunedn lny
o = av a 2 Yada o o ¥ [ = IS
nsAnwilugunuunsdedeuiinnm 1953Tsuuudsiauaglduuuasunuiuniesdely
=3 v v (Y 1 o = £ o | 3 v
nsiiusuTindeya Tonmsdudegawuulaminilaeiilafsdndiuesnusenoulssynsvesy

v 1

ldwain Fman1simszideyailuiwelul

Y

4.1 ANYAENIIUTEYINIANEATVDINGUATDENS

Va v o

TuguduIderinnsiesgideyanudnuaznislseansmansvaangudiogisly

Y

AunA 91y seauTgladeifounarszauntsfinugean lnenanuaadumuduazmsnuuy

Y] A = a o ! ) a
RRISIZH] LW@WiqUﬂﬂiqﬁlagLﬂﬁlﬂS{Jaﬂﬂ'ﬁq@i@na&ﬂﬂ @ﬂLLﬁ@ﬂIum’]iqﬂ‘ﬂ 4.1

[

A15991 4.1 UansduILLarIeray TIMUNANTBYaNUTIUYDINGUAIBE

foyamly SRiveLy Jovay
LN B8 172 49.4
AN 176 50.6
21y 13-19 U 78 22.4
20-29 1 129 37.1
30-39 U 74 21.3
40 Yuly 67 19.3
STAUNTANE Sseufnwmoudunies 13 3.7
N1
HseuAnwInaulaie 18 5.2
YTy ns 207 59.5
ganinUSeyeyng 110 31.6
sefumeldvodion | fnd112,0000mm 128 36.8
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foyavhly U Sovay
12000 - 17000um 34 9.8
17001 - 25000U a6 13.2
25001 - 40000uUm 53 15.2
40001 - 100,000um 59 17.0
100,000 ULl 28 8.0

9INATN 4.1 NUITIUIUVBINGUAIDETIUI 348 AwTuineands 176 AU Jadn

v

JuSosaz 50.6 uasiwawe 172 au Aaludosas 49.6 lnefidndiuorgiwudlddngulaed

vV

nauey 20-29 U iluvssnnsnguiilvgfigaiosas 37.1 sesasnienguony 13-19 ¥ 30-39

v 9

T wavengunnnit 40 Tl TneAniliufesay 22.4 fevay 21.3 wazdoras19.3 mugeiu
Tnenguiegdsnanlifddiuilndifsstudadiuaifussnnsmansvegldimadnly
Uszinalne Lﬁaﬁa]'1imszé‘f‘umiﬁmsnWU’J'Wﬁﬁzﬁumiﬁﬂwﬂuizﬁw%mmm'%uazqmdwL.’flu
drunnAndudesas 59.5 waz 31.6 muddiu Tudruvesszaiuneldnadounuinssyng
drnnilsysungldreiousinit 12,000 um Andudosas 36.8
uenaninmsldnuiuleddsausoule (nedn) findusedidliuandnensi 4.2
Tngazuansiruuinluaadeilfluusdes uniaduiudunsdsiuansuas iuanfoniing uay

TuuitouuwednaInguiiegs

A15799 4.2 nansnsiganuivleddsaueoulail

Foyavhly U Sovay
Srnudlueildonu | 12 Falus 88 25.6
Tudunseans 2-3 Fla 80 23.0

3.4 F3lug 73 21.0
4-5 4l a9 14.1
5 Hlustuly 57 16.4
Srnudlueildonu | 12 Falus 70 20.1
Tulensuazening 2-3 3l 74 213
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foyavhly U Sovay
3.4 7l 72 20.7
4-5 F3lus 52 14.9
5 Faluaduly 80 23.0
$nudiou #Uoyni1 200 AY 49 14.1
vuledn 201-600 AU 135 38.8
601-1000 AU 75 21.6
1001-2000 Al 68 19.5
2001 AuTUlY 21 6.0

[

AT 4.2 wuimsidnuedniuiunsieansiaieveinquiiegegluga 1-

q

2 Fluaunndign d31uau 88 au Anludewas 25.6 vz uautaluanisidanunesdnluiy
3 Y a 1 oA 1w | 1y =i A @ & o a @ v

inswazTuafindyingusiieddldunniande 5 Talasuly d9wwiu 80 au Anluseway

23.0 lngwuirduuieuuumlylnvesngudiegieglugig 201-600 AulNAga I

135 Ay Anndusosas 38.8

dmunseuuminseiiensdmiumeeLasndasuansdaen1sned 4.3 3
spwuliinfueiniseuuninsaiuemsteenidngdaeaziuldinnaeiifosasnis
gruuniansel 02 umansaliedunvigeieiesay 395 Tuvusiwamdiifiesionay 27.8
LAEMNYANLARLIINMIS 4.4 Azuiiuldindeiianadonsenuiitesninguds 1.988 <

2.244 uaya397 4.4 wansadanssaulasuusdunarisazndga




AT 4.3 LAMTIUIUUINTAUSIUDWNTT A UNINAB S LAZ RS
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Snnuuninsaiuensildenlasuszanaiais LW 39U
AOdUAY Satd| NP
0-2 U (AW) 68 49 117
SoUaTTMUNAIULNA 39.5 27.8 33.6
3-5 U (AW) 56 59 115
SouardILUNAULNA 32.6 33.5 33.0
5-10 U (A1) 30 44 74
SoUazTMUNAILLNA 17.4 25.0 21.3
11NN 10 U (A1) 18 24 42
SouardILUNAIMLNA 10.5 13.6 12.1
5 | 31U (Aw) 172 176 348
308ATTMUNALLNA 100.0 100.0 100.0
M5197 4.4 LanangAnTIUNITE LTINS MUNA LI
LW N Minimum | Maximum Mean Std.
Deviation
ik Read Review 172 1.0 4.0 1.988 0.9970
Valid N (listwise) 172
‘Viiujfl Read Review 176 1.0 4.0 2.244 1.0099
Valid N (listwise) 176

gavnensAumumInsalosulatdenunuinnguiieglinsaumanrainvany

Lma'ﬂﬁﬁa;ﬂavl,@fm Facebook Fanpage, Facebook Newsfeed, Wongnai, Pantip, Google,

Edtguide, Openrice, tiiaunazduTsUsznausie Instagram, Sanook, Twitter, Foursquare,

Youtube W@y Starving time wanalAEANSaT 4.5
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M3NN 4.5 wanauwrasteyannguimegadnldrumuningaieoulay

wiastaya U Jouay
Facebook Fanpage 166 a7.70
Facebook Newsfeed 179 51.43
Wongnai 214 61.49
Pantip 256 73.56
Google 105 30.17
Edtguide a4 12.64
Openrice 6 1.72
oy 8 2.29
Buq 14 4.02

¥ = 1 L% 1

INATNA 4.5 nudundsteyaningusiiegadnldruniuniansaleeulatuiniae
Teun Pantip laedisiuiu 256 Au Anlluseay 73.56 asufidasie Wongnai laedidiuiu
214 au Anduiesar 61.49 anudiaNiAe Facebook Newsfeed laeiflduau 179 au An

WuSeway 51.43

4.2 A15IATILHDIAUTLNOUNANLAZVAFIUANULLYDN VD ILATDINBIA

Hesandrarulusuvasunindiusiniiuiainaudedldvinisnaaeuly
myssssmaisorniiuiuniiuansnsandsundlne dafuneuasihdeyailldlulddeiod
mMsnedeumTissnsesaulusuvasuauiieliiulaindaaunso Tanasuusd
Aoen1slagnasdnavaninsadnnauikUsimguiedivluenansdnsds lngldlusunsy SPSS
lumsvihmsiiasigiesrusenau (Factor Analysis) lagldsunuuveanisiinsgiiesAuseneay
wan (Principal Component Analysis) wusngusiaudslasueniiasisiuvaduiaudsiiy
(Amieawy: Involvement) éﬁ"sLLUié}’u(ﬁaLmhﬁa'waGiami%’uimmmL%aaamaqrrﬁﬁaa’ﬁ
wuulnseUInULBUmeSIA) warAInUsAu (mi%’uimmmL%aﬁaﬁuaamiﬁ@amwumﬂ
meUnuudumesin; Perceived eWOM Credibility wagnsihluld; ewOM Adoption)

NTIATIEvieIRUTEnaUlid1TIad 3 ldsULUUNsAs (Extraction Method) Wuu
Principal  Components ?z'fqLﬂugﬂLLUUﬁWﬁ’uaEJNLst"Vimaiumﬁlmwﬁmﬁﬂizﬂau

= [ a o v = = = ] °
L‘Ll’e)ﬂ"\]’]ﬂLU‘UL‘V]F"I‘UF’WII“U‘ZJ?NEJWJ’]&JLU@EJULLU@QLL@S’&WNW?Q@QEULL‘U‘U‘V@@@L@u‘\]’]ﬂmaﬂﬁiaﬁi’lf\]
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gonild wagldnismyuunu (Rotation) WuU Varimax wud1ewtl KMO (Kaiser-Meyer-
Oikin measure of sampling adequacy) vasshulshaudlauafudsiiu (0.876), &
wUsm1y (0.884) wazmikUsau (0.812) aeﬂummeﬁﬁﬁLﬁawmﬁmmmdw 0.8 Waviun (Field,
2009)uanslifiuinamsarsamInzaNiasiu AR TERse s M e iesrUsenauls

WEARISIYALLIYALUNNTIIN 4.6

al' a ¢ I3 Y] oA A A4 A o
A1 NN 4.6 LANINITAATILVBIAUTENBUNANLAEVNAFBUAINUNYDDDUDILATDINDIN

Variable [tem Factor Communalities Cronbach’s

Loading Alpha

AakUsn1nu (moderator) KMO = 0.876

Involvement Inv'7 0.670 0.495 0. 890
Inv8 0.662 0.548
10\ 0.712 0.591
Inv10 0.837 0.712
Inv11 0.786 0.678
Inv12 0.818 0.676
Inv13 0.791 0.626

AakUsand KMO = 0.884

Argument Strength Argl 0.525 0.693 0.769
Arg2 0.556 0.695
Arg3 0.795 0.726
Argd 0.656 0.671
Source Credibility Sexpl 0.854 0.807 0.930
Sexp2 0.882 0.873
Strustl 0.873 0.839
Strust2 0.818 0.792
Positive Confirmation of Cbelief2 0.512 0.572 0.748
Prior Belief
Cbelief3 0.682 0.621
Visuall 0.775 0.666

Visual2 0.427 0.538
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Variable ltem Factor Communalities Cronbach’s
Loading Alpha
Negative Confirmation of Strust3 0.688 0.631 0.488
Prior Belief
Cbeliefl 0.807 0.720
Homophily Hol 0.796 0.761 0.906
Ho2 0.838 0.811
Ho3 0.833 0.812
Hod 0.736 0.691
Ho5 0.755 0.751
Tie Strength Closeness Tiel 0.822 0.805 0.799
Tie2 0.666 0.797
Tie3 0.771 0.810
Tie Strength Trust Tied 0.707 0.683 0.768
Tie5 0.679 0.713
Tie6 0.745 0.727
Consistency Col 0.789 0.802 0.889
Co2 0.848 0.837
Co3 0.773 0.759
Rating Rt1 0.752 0.752 0.827
Rt2 0.832 0.800
Rt3 0.809 0.727
AU KMO = 0.812
Perceived eWOM Credibility Cb1 0.862 0.773 0.896
Cb2 0.926 0.894
Cb3 0.871 0.828
eWOM Adoption Ad2 0.732 0.598 0.868
Ad3 0.898 0.835
Add 0.892 0.814
Ad5 0.768 0.642
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dleRa1sana Communalities  910m157971 4.6 azwiuladnAaulunuuasuay
daunndid1 Communalities  Aigalusgduiiuinni 0.6 vaneanuIdmnwildly
LUUEsUAEILLNNENsanSUIsauAsunUawesiaudsisiduegned Siftes 4 fen
3w Inv7, Inv8, Inv9 wag Visual2 fiflan Communalities Tuszdudinnnnit 0.5 Faduseeu

MU (Field, 2009)

AshRTeesiUsneuilldan Bieen  Value #unnndn 1 luniswuesiuau
asRUszneunarldaimingiuseneu (Factor Loading) #annin 0.4 lumsfinnsani
mauaIsazaglunquiiudsla (Field, 2009) 9INPT 4.6 WuIAENEILLINT NS TR
nauassfunsAnuiluefn uanudnfidiuds Tie strength Fauvsoonidu 2 ngude Tie
Strength Closeness tag Ties Strength Trust Wagwulduwls Confirmation of Prior
Belief ansnsauvsvenldliuansngudo Positive Confirmation of Prior Belief sldan
310 Visual Appeal msmagjéﬁa lLee Negative Confirmation of Prior Belief UonNL
mssafaulsianusenidesaniiin Communalities fisninnast Insazwmderauer

Viaiun 45 deuazanunsoutoandu 11 ngudauys

ndsandildinisdanguiiuusuds Jsdnmsasuulasanugiuiiesandanys
Visual Appeal 531141ffu Confirmation of Prior Belief Zautsaaniduaasdau (H3.1,H3.2)
WWULRBIAUNNSFIWUS Tie Strength (H5.1,H5.2) wdtntuMIageUAI LT el aves
uiagnguiulsiniesdietanaanunsoazioudsiinldegsaiianslnenisiansmien
Cronbach’s Alpha wuinngusudsaiusnniianiu 0.7 Feegluinasifianneaauiidman

a1

lunquénulsdinanniianuuneiiesas eniiu Negative Confirmation of Prior Belief #131An

Wiee 0.488 awnlilasineenilosa1ngiJeAndn Confirmation of Prior Belief 934U
1 v = 1 1 ' [ ' Y% oA A =< & v i

agaeIuTIIzdmaLANAgTuaNsTUALWeioras eWOM Fndududsiiauls

A [ o
Magnuebilunuuinass

4.3 msaselanaaunislaseasne (SEM; Structural Equation Model)

Y1UsNLRNNNNTIATIZINBIAUTLNDUNNES 19U UINAD L UTUSHNTY SMART PLS

3.0 UARIAIFUN 6
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it

argl

2rag Recommendation

Recommendation Rating

arg3 Consistency

argd

sexpl

Argument

strength ad2

sexp2 credibilityl

strust] — credibility2
eWOM adoption

strust2 credibility3 ads

Source credibility
chelief2

chelief3

visuall

Positive
Confirmation of
prior belief

visual2

ho2
Tie strength

hol closeness

cbelief1 —
strust3 hod B
Homophily

ho5 et

Megative
Confirmation of Tie strength trust
prior belief

JUN 6 uanslaaaaun1slasasng

TnglunaazUsznoulusmedadeiidmasenissuianuindeioves eWoM 9 tady
wuseanutadedudoya 7 Jadeldun Argument Strength, Source Credibility, Positive
Confirmation of Prior Belief, Negative Confirmation of Prior Belief, Homophily, Tie
Strength Trust uag Tie Strength Closeness uaziladeauussiingiudsay 2 Jadelaun
Recommendation Consistency e Recommendation Rating Ejmﬁwmﬁufjjm’m

Y0 eWOM dsnasgnalsnonisin ewom lJld

4.4 MINAFBUAMAINIULABENNTLATIETN

mManedoununImazulianilu 5 diufie  Anufissnsudaaiiou (Convergent
Validity), muiissnsadsdimun (Discriminating Validity), mnuiietislaveslina (Model
Reliability), muaunsaveslanalunisesuieaulasuiuasvaiiiusny LagAnn

TR0 LUAS LAAIAIEATSIN 4.7 way 4.8
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A15199 4.7 LLﬁﬂ\‘iﬂ’]iﬁ]ﬁ’ma@UﬂmﬂWWLLUUfS’]aﬂﬂﬁllﬂ’ﬁIﬂi\iﬁ%lN

Average
Cronbach's Composite Variance
Alpha Reliability Extracted
(Amblee & Bui)
Argument Strength 0.72 0.850 0.590
Homophily 0.906 0.928 0.719
Negative Confirmation of prior belief 0.487 0.629 0.532
Perceived eWOM credibility 0.898 0.936 0.831
Positive Confirmation of prior belief 0.749 0.838 0.566
Recommendation Consistency 0.889 0.931 0.819
Recommendation Rating 0.829 0.896 0.742
Source Credibility 0.930 0.950 0.826
Tie strength closeness 0.804 0.881 0.715
Tie strength trust 0.768 0.863 0.678
eWOM adoption 0.868 0.910 0.718

SUAULIANIITAUIAIUNLINTIVDILUUTNEDY AIULTNBIRTUTSLailon (Convergent
Validity)  #unefsananuiiganssesnsinnaveaasasiiodnnalunisfnwidaenisly
& o 1 Y o Y& o Ao = v O vyw

wWUUABUAY) LTUNITIAINTBANDY (Item) @nunsabilusdin (Construct) shgrnutle
Wiy afi@nldfe Average Variance Extracted (AVE) (Amblee & Bui, 2011) denga
191 0.5 (Henseler, Ringle, & Sinkovics, 2009) 91n#1317 4.7 zuIIwl s

Lﬂiu%VNMNﬂﬁﬂ']ﬁ]ﬂ?’]ﬂﬁ’]%@ﬂ']ﬂ?ﬂ%lﬂiUﬂ’]'ﬁ’ﬂ@ﬂama’m’l'ﬁmﬂu 2lekil ”mﬁﬁléf

AUT AR 9N AT LU ANLLTBeRSUTesLun  (Discriminant

a (Y

Validity) #11883015963 T nilslunuudnasswenv1neana1n@iiindnainis 1wutoaey

] a o a4 a4 ] =

AMedangenfesdiAiniuinausiunnasaindeaeuivdiny taiesdlenldliaosdiufe

Y

v 61 [y 1 =l

1.115%91500 Crossed  Loads  Asn1siAtanluwsasfdindlandunusnoiuannazl

Y

£ [
v Ao A o 1 v 1w

a%é’mﬂ’uéﬁiaﬁﬂmaﬂ,ummmummﬁ Iﬂﬂl@fﬂﬂ?iW‘Ni&!’]ﬁ’)H‘UlULLﬁUIuSUUG]BUﬂWSQG]ﬂaNW’J

q

v 6 LY

LL‘UTW“U’J’]ﬂ’]ﬂ’]ﬁJﬁ’]u&J’]ﬂMﬁ‘ViaNWNﬁG}@ﬂ‘lﬂu%’l%’mL@EJ’JﬂUﬁQEUZU dﬁﬁﬁﬁNWUﬁﬁi@ 3

[

= °
ABDURT

=T
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1%
LY [

2. lduanunauaivad (Fornell & Larcker, 1981) WSeuwisusInfa@aauadaAn AVE Tuknazsadin
AUAIAUFLUS (Pearson) VBRITIABUS IABTINTIADIVRIAT AVE  #99lAI1INNIT 9%
Funelaa1nn15199 4.8 Tud1unkst9192dA1UINNIIAAVATUAIITIRUANUI AU

WUUINADINULNUTHINETD

mi’mﬁ 4.8 wansFornell and Larcker criterion (1981)

1 2 3 4 5 6 7 8 9 10 11

Argument
Strength | .768
(1)

Homophil
y (2) 346 | .848

Negative
Confirmat | .081 | .207 |.729
ion of
prior

belief (3)

Perceived
eWOM .458 | .320 | .118 | 912
credibility
(4)

Positive
Confirmat | .503 | .325 | .077 | .339 | .752
ion of
prior

belief (5)

Recomm
endation | .406 | .376 | .060 | .423 | .444 | 905
Consisten

cy (6)
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Recomm
endation | .268 | .306 | .090 | .479 | .411 | .443 | 861
Rating (7)

Source
Credibility | .561 | .420 | .132 | .547 | .390 | .338 |.297 | .909
(8)

Tie
strength 221 | 542 | 1165 | .293 | .290 | .302 | .317 | .321 | .845

closeness

)

Tie
strength 252 | .416 | .009 |.300 | .415 | .501 | .285 | .248 | .437 | .823
trust (10)

eWOM
adoption | .423 | .238 |.079 |.451 | .565 | .402 | .363 | .280 |.227 |.377 |.847
(11)

NEIINRNTUIAINULTBINTIVD LUV 18D IUA TSR TUIRIUAI LU LT 0T 004
wuudnaes lagldadidl 2 dake Cronbach’s Alpha (CA) #f1gen3 0.7 wag Composite
Reliability (CR) feigandn 0.7 PNAT9T 4.7 wuTuUsdun AR aTTRneny iy
Negative Confirmation of Prior Belief 7ifif1 CA waz CR uies 0.487 waz 0.629 #1nnan
WINTFIULN

Mntuidseilasiadiuuiiasesuiinudedoldvesuuusiasdlnefiansan
Pearson’s coefficients (R-square) Tun1susziiiuanuuususiuvesianusniglu wuinan R-
square ﬁumms%’uimmmL%ﬁaﬁuaaﬂﬁ%msmehﬂeimhﬂﬁa 0.447 vquedl R-square
993115111 5A0asLuLUINAeUnuudwmesalUldRe 0.203 nuneAuIIEILUSHY
a1u150e5uefndsaul@ae 44.7% waz 20.3% arudsu delun1siTesiudnunay
WgANS3U Cohen (1988) liAlugl1in R-square = 2% gninindinaties 13% dxaUiunans

WAL 26% DoINANANIN
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gavNeRNITIALUUUANAINLALTINYBILUUTIRRY (Model fit) Iagnisiiansan
Standardized Root Mean Square Residual (SRMR) #iA1iiaanin 0.8 (Henseler et al,,
2014) dmTuuuUdnaeveensAnuiliian SRMR 8¢l 0.044 nu18ANNINAUAINIALTIY

YoUUUTIRDI0g LUNUNTA

4.5 nM15ATIHINSNavRIRMUsANULUAaFNN151ATIE51Y (Structural Equation

Modeling: SEM)

NTIRTeransnavtliisn1smdsaesiosfianunsdiu (Partial Least Square; PLS)

1H9991NN1SNAARUANLAFIUSNNINTSIN Bootstrapping tienagaaudnfiiulsdassdinasti

'
v a

Tedfsesuusmunsoll Tnensinuiild sub samples 1000 Tnsazldnadnssafiuans
Tup19fl 4.9 Tiszdutedidyiosay 95 (level of significance) WuFLUsBaseTidna
nsEvUsBNsTUEAITeReues eWOM il 4 fudsudadusuusiudeya 2 910 7 ¢
usuarduUsiuussing L 2 faudsideddaenansenuldsd, Source Credibility
(B:O.451, T=5.651) Recommendation Rating (B:O.295, T=5.716) Argument Strength
(B =0.166, T=3.012) ez Recommendation Consistency (B =0.112, T=1.980) lngsauUs
Prior Belief, Positive

lidsnasgnsfdodrAglaun Negative  Confirmation  of

Confirmation of Prior Belief, Homophily, Tie Strength Closeness Wag Tie Strength Trust

AN5197 4.9 LEAAINISIATIZIMEUNILALAT T-value

Predictor construct >> Predicted Path T Statistics | Hypothesis
construct coefficient | ((O/STDEV|) | Testing
Argument Strength -> Perceived 0.166 3.012 | Significantly
eWOM credibility (H1) Supported
Source Credibility -> Perceived 0.451 5.651 | Significantly
eWOM credibility (H2) Supported
Negative Confirmation of prior belief - -0.076 0.482 | Non-

> Perceived eWOM credibility (H3.1) Significant
Positive Confirmation of prior belief - 0.036 1.429 | Non-

> Perceived eWOM credibility (H3.2) Significant
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Predictor construct >> Predicted Path T Statistics | Hypothesis
construct coefficient | ((O/STDEV|) | Testing
Homophily -> Perceived eWOM -0.041 0.774 | Non-
credibility (H4) Significant
Tie strength closeness -> Perceived 0.026 0.496 | Non-
eWOM credibility (H5.1) Significant
Tie strength trust -> Perceived e WOM 0.071 1.297 | Non-
credibility (H5.2) Significant
Recommendation Consistency -> 0.112 1.980 | Significantly
Perceived eWOM credibility (H7) Supported
Recommendation Rating -> Perceived 0.295 5.716 | Significantly
eWOM credibility (H8) Supported
Perceived eWOM credibility -> eWOM 0.451 9.993 | Significantly
adoption (H17) Supported

91NM151991 4.9 @1nsoasl Han1suadeUaNLRAFIUN 1-8 Wnednuladediananis

Suiauueiiavas eWOM Uazgauudgiun 17 Agiiun1ssuianutieioves eWOM

'
0O v 4a v v o v Y

fan1511 eWoM TUTE Tnedlruiiuswantanstealadendinangeitedfy Nsesutednnsae

o o

av 95 anansaaguladadl

‘W‘Udm:u:uagm‘ﬁﬁimmi@ué'uﬁizﬁuﬁaﬁﬁaﬁasjaz 95 @B H1, H2, H7, H9 way H17
1AenuUd1 Argument Strength, Source Credibility, Recommendation Consistency Way
Recommendation Rating ﬁmmé’mﬁuﬁ‘mamqGiaﬂﬂi%’ujj?ﬂ’smmL%aﬁum eWOM  Tudie
MU @enndestuaNuAgiu wazwuiinisiuianuidedeves eWoM fimmdusiug

Manserian1sin eWoM Tl Tuiirmisuan genndesfuauufgiugubieniu

4.6 nMaagauANNduiusvasladeiegidenadanissuianaintetavenisdionis

LLUUiJ']ﬂGia‘U']ﬂUua‘LILVIagL‘ﬁGI LLEINRATULNA

lgisnsfasaestiosNgnuiediu (Partial Least Square; PLS) Tumsimsiesinalag

1 1 Y 1 I a a A
LL‘U\‘IﬂﬁjﬂJG]’JE)EJNB’E]ﬂLUULWﬂSU'WEJLLaﬁﬂiyJ\‘i 198D UALEARIIAYAITINN 4.10
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M13149 4.10 wansmuduiusvesdadusneg idwmaranissuimnudneiiovesnisdeans

LUUUINADUINULBUMDSLIALUINGUA UL

LA fruys S.D Path T Statistics | P-Value
coefficient | (JO/STDEV|)

YY Argument Strength 0.070 0.139 1.912 0.056
Homophily 0.072 0.027 0.304 0.761
Negative Confirmation of 0.061 0.122 1.943 0.052
prior belief
Positive Confirmation of 0.088 -0.090 1.194 0.233
prior belief
Recommendation 0.074 0.104 1.421 0.156
Consistency
Recommendation Rating 0.076 0.357 4.858 0.000
Source Credibility 0.076 0.275 3.766 0.000
Tie strength closeness 0.069 0.082 1.087 0.277
Tie strength trust 0.072 0.067 0.927 0.354

TN Argument Strength 0.085 0.243 2.799 0.005
Homophily 0.095 -0.070 0.915 0.360
Negative Confirmation of | 0.082 -0.126 1.585 0.113
prior belief
Positive Confirmation of 0.066 -0.032 0.609 0.543
prior belief
Recommendation 0.093 0.070 0.862 0.389
Consistency
Recommendation Rating 0.065 0.195 2.959 0.003
Source Credibility 0.089 0.322 3.907 0.000
Tie strength closeness 0.076 0.027 0.325 0.745
Tie strength trust 0.077 0.100 1.130 0.259
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v

dolmngiinalnsuisumeaziulainianaviswayngdidadeNdewananissus

Y

AMUUNY T DUIN15A9A1THUVUINADUINUUDULNDSLINAR18AFINY dUNLILITLEAID

'
o w 1 Y

Uaduiidinang1sitedAgy lnenseavivdiAgyiosay 95 iwAvianasngsiitady 2 @7

[y

WeafuAe Recommendation Rating taz Source Credibility TnginenglianudifeyiuLs
aRsnnndt B = 0357 aasiwamddianudifyiuauindetioveiilou ewom

wnnilaedl B = 0.322 uenaniliwandeslimnudfiyiu Argument Strength 8ndng

v o W b4

winnansufszauteddgesas 90 agnulnwaAseliaINd1Ay U Argument

[
al v o

Strength LuLABAY 8nNedslnAud1A AU Negative Confirmation of prior belief 8n

U

n3Y

4.7 MaagauaNuduiusvasdadesegidemadanissuiananiiyetavenisionis

wuulndaUnuudumesidauenaiunguyasen

[ [l
Ve a1 A

Tunsfnufidelanennquaunueigeeniludvisde 13-197, 20297, 30-397

Y

waz 40 U uld wasldiSn1smdsaesiosnianuisdiu (Partial Least Square; PLS) lunis

Aesgving uaglddrunusiuansdistatendimasgeiitsdfy seazideananilaunisnei
4.11

a v o ¢ Y A ] Y oA A &
M13°19n 4.11 LLﬂﬂQﬂ'}qﬂJﬁMWUﬁsU@\ﬁ]zﬂf\]ﬂmqqﬂmﬁﬂmam@ﬂ’ﬁiUEﬂ’mmu’]L%@ﬂ@%@ﬂﬂqiﬂ@ﬂqi

LuuUInsoUINULB MBS IRLENANUNGNT I8

Y98y | AuUs SD Path T Statistics | P-Value
coefficient | (JO/STDEV|)

13-19 Argument Strength 0.115 | 0.190 1.739 0.082
Homophily 0.148 | -0.146 1.005 0.315
Negative Confirmation of | 0.124 | -0.024 0.131 0.896
prior belief
Positive Confirmation of | 0.125 | -0.101 1.192 0.234
prior belief
Recommendation 0.132 | 0.264 2.210 0.027
Consistency
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1981 | fuUs SD Path T Statistics | P-Value
coefficient | (JO/STDEV|)
Recommendation Rating | 0.095 | 0.261 2.649 0.008
Source Credibility 0.096 | 0.388 4.104 0.000
Tie strength closeness 0.136 | 0.267 2.023 0.043
Tie strength trust 0.130 | -0.093 0.735 0.463
20-29 Argument Strength 0.108 | 0.256 2.391 0.017
Homophily 0.094 | 0.048 0.469 0.639
Negative Confirmation of | 0.159 | -0.120 1.367 0.172
prior belief
Positive Confirmation of | 0.080 | -0.052 0.921 0.357
prior belief
Recommendation 0.079 | 0.119 1.532 0.126
Consistency
Recommendation Rating | 0.083 | 0.192 2.425 0.015
Source Credibility 0.116 | 0.327 3.156 0.002
Tie strength closeness 0.094 | -0.011 0.348 0.728
Tie strength trust 0.109 | 0.057 0.543 0.587
30-39 Argument Strength 0.110 | 0.217 1.768 0.077
Homophily 0.088 | 0.038 0.442 0.659
Negative Confirmation of | 0.091 | -0.013 0.253 0.800
prior belief
Positive Confirmation of | 0.112 | 0.015 0.248 0.804
prior belief
Recommendation 0.130 | 0.057 0.404 0.686
Consistency
Recommendation Rating | 0.103 | 0.349 3.546 0.000
Source Credibility 0.117 1 0.315 3.089 0.002
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1981 | fuUs SD Path T Statistics | P-Value
coefficient | (JO/STDEV|)

Tie strength closeness 0.103 | 0.028 0.327 0.744

Tie strength trust 0.125 | 0.045 0.277 0.782
40+ Argument Strength 0.165 |-0.094 0.869 0.385

Homophily 0.150 | 0.009 0.023 0.982

Negative Confirmation of | 0.105 | 0.147 1.528 0.127

prior belief

Positive Confirmation of | 0.177 | 0.063 0.291 0.771

prior belief

Recommendation 0.204 |-0.144 0.632 0.528

Consistency

Recommendation Rating | 0.171 | 0.625 3.666 0.000
Source Credibility 0.129 | 0.028 0.373 0.709
Tie strength closeness 0.133 | 0.027 0.089 0.929
Tie strength trust 0.146 | 0.185 1.485 0.138

dolnrenalaeuiinunguergaziiuldiusaznquiiiedeiidmadonissuia
oA A = ] a ¢ & W 1 = A
Unedievesnisdearswuuiinseurnuusumnesidauaneeiu Tungueny 13-19 Ynuind

93y 4 fidemaldun Source Credibility (B = 0.388), Tie strength Closeness (B

0.267), Recommendation Consistency (B = 0.264) ag Recommendation Rating (B

0.261) dinunlungueny 20-29 T wuinil 3 Yadedidenaléinn Source Credibility (B = 0.327),
Argument Strength (B = 0.256) Wag Recommendation Rating (B = 0.192) 1um&jma1q
30-39 Ynuindl 2 Yadedidewaléiud Recommendation Rating (B = 0.349) wae Source
Credibility (B = 0.315) uazanviiengueny 40 rulufifios 1 Jadedidanaldud
Recommendation Rating (B = 0.625)

lunguaunenytiey 13-19 U 1n15iansanauuLgetionss eWOM nslumuves

ToUakAzUTINIAg 1Y tneANYeloveslilley eWOM  dadud1Auiniign windy
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Anwiuvasfeny ewoM  auBuilidenfiuAtianuddyuiu uenandmndudy

eWoM fsnanenlndiafiauainaunifivuliiufiazdemnnniauitliainaus
Tunguauiiony 20-29 U Fadunguiegnaiifidmauanniiga fnsfiarsanay

hidefiores eWOM Miludurestoyauazussving ety lasanuindeioves

Beu eWOM flarudfgyunniign wazilunquetgidenfilinuddyiuanunduswes

Qe e

GG

Tunguaufiony 30-39 T fnsfinnsananuindederes ewom siluduvesdoya
LAz UsTiRgIULLAEITY Tne Recommendation Rating finudifygenitmnuiideiie
vosidou eWOM gavhelunguileng 40 Viulu msfimsaneuindeieves ewom
\files Recommendation Rating waglvimudrdaygeunnil B gefils 0.625 dodunaaziiiule

FMN¥1981y Recommendation Rating 1Jusiudsiidmausinissuianuindeiovenis

A ' a ¢ @ 1 a v O
A@9d15WUUUINABUINUUDUMBILURLIULAEINUVIALA

4.8 M3AATIERDNENAvaIANnEIRUluguzdulsiny

lunisnaaauanu@giu H9-H16  naswasisudiwdsiduagldanuifeaiu

(Involvernent)  wusnquadegiseaniluassdiude Hish  Involvement  way Low
Involvement lngld mean ve3AzRULIIN Involvement Mivanainuuuasuamludui 2
nauAIeEg NIz UNAINIY median  zgnineglunay Low involvement #3unguid

AZLULEINTT mean zgninaglungy High Involvement wanilagn131ain 4.12

d‘ aa a Lx ‘NI v
A9 4.12 LAASEDFLTINITUUIVDINILUTAULNINY

UIUAU Aade S.D
mwmﬁ'mﬁuqa 143 3.57 41736
AR 205 2.8969 51188
33U 348 3.3502 72162
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M13NN 4.13 kARINITIATIBAEUN1LAZAT T-value WeNNENRINTEAUAILLAEINY

Predictor construct >> Low Involvement High Involvement

Predicted construct Path T Statistics | Path T Statistics
coefficient | (|O/STDEV|) | coefficient | (JO/STDEV|)

Perceived eWOM credibility (predicted construct)

Argument Strength 0.218 3.212 0.134 1.387

Source Credibility 0.227 3.001 0.450 4.839

Negative Confirmation of prior | 0.013 0.152 0.038 0.373

belief

Positive Confirmation of prior 0.030 0.395 -0.184 2.061

belief

Homophily -0.012 0.177 -0.075 0.900

Tie strength closeness 0.002 0.032 0.065 0.904

Tie strength trust 0.056 0.728 0.086 1.065

Recommendation Consistency | 0.072 0.885 0.125 1.376

Recommendation Rating 0.309 4.043 0.275 3.699

eWOM adoption (predicted construct)

Perceived eWOM credibility 0.425 7.569 0.453 6.070

PN ° ) ! . ) P ! Y
I1NN1319N 4.13 ﬁ'TVﬁUﬂﬁjll Low involvement m?LLUﬁWaQNa@aﬂqiiUzﬂﬁqm

1 A A a J a ¢ & A [ Y 2/ = Y
u’]LGU'EJQEJEUENﬂqiﬁ@aqiLL‘UU‘Uqﬂ@@ﬂ’]ﬂUu@uLW@ﬁLumWﬁ%mUﬂ?qmmuﬁlzﬂiaaaz 95 1 3 AuUs
AINTLILT AB Argument Strength, Source Credibility wag Recommendation rating
LLmﬂﬁh\‘ﬁ]’lﬂﬂ&jm High Involvement PUAIWUSIFIHaAB Source Credibility, Positive
Confirmation of Prior Belief wag Recommendation Rating tisiUIsutiisumduusyans
LAUN9 (path  coefficient)  agnuitasnndeanuanuigiulay Involvement A

AUFUNUSIENINS Source  Credibility (Informational ~ Factor) wag Recommendation

Rating (Normative Factor) lagnisiuianuiiiiefievesnisdearsuuuiindalinuu
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Bumesilalagnay low involvement 9zin13eilsds Informational Factor Wesniingu

High Involvement vadz#azAnilsda Normative Factor 11nn77

NM51991 413 @1313085U NANTNAFBUANNAFIUN 9-16 LNYINUHAYRITEAY

a v a ! o a ' o v oA A v
ﬂ'l']llLﬂﬂﬁwuwaﬂwaﬂ53WUm@Nama\ﬁjﬂﬂUwaﬂwamaﬂqiﬁUgﬂﬁqﬂJu’]Lsﬁaﬂ@m@\‘i eWOM ai‘dl@

o

&
U

HO: Waved Argument Strength slan133uiAuLYeiioves eWOM azgeliuiile
Involvement g4

v

wurnduldidulumuannfigiuiionnin nansAnwfissauieddgynieada 0.05

wulndlegfuansilsgauainufediiusn Argument Strength dzdanaagellludfnysionis

o

A

v Y 1 A A a ! Y 1 I LY d‘ LY 1
JUIANUUINIDNDUDY eWOM lufianieuan wailefdsansiseaumnuieanuasluny

Y Y

ANUFNTUSVRY Argument Strength siBN13TUIANNUNTONDYDY eWOM

H10: Haved Source Credibility #on133uiAMuULYeRaves eWOM azgeliuiile

Involvement g4y

1® < a - = a v v o v aa !
wudndudulumuaunigiuiionin nan1sfinwssautudAynieads 0.05 wuii

e SuansilsyiuauieiundIuazge Source Credibility szdenasgelideddnysants

o

]
o =

Suimnuunvetiaves eWOM lufirmeudn fsuasniisysiuaunneiiugazlasunanseny

370 Source Credibility 1nnAAESUEsAAIILALTUAM 0.450 > 0.227

H11.1: na¥®Y Negative Confirmation with Prior Belief Gi’ejmﬁuifmmﬁ”ﬁaaa

U84 eWOM 3¢a30uLile Involvement g9y

o w

wurndulidulumuauufigiuiionnn nans@nwfiszautedifgyneada 0.05

o

wudnilegfuansilseauaaigIiunssLazgs Negative Confirmation with Prior Belief

o w 1

Lilddsmaseaiifuddgranissuinnuuiietioves eWOM

H11.2: HaYe4 Positive Confirmation with Prior Belief fion155u3mnuiideieves
eWOM qzasulile Involvement getiu

o w

wurndulddulumuanufigiuiewin nansAnwissauieddgynieada 0.05

o

wudnilegfuansilsgauainaiediugs Positive Confirmation with Prior Belief awding

'
o

agdidaddgsanisiuiauiiiedioves ewoM luiirnisaudaunazdunaniainnis

D

a o A

Toyanilounuy

Suansfeduaidslulaldveyatunszdsuasiduauniianuieiiugs §

Y

eX2p
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1399LNEINUSIUDIMNTLEDY WAL DNAIENTHTEAUANULA IR WA bUNUAINUEUR UGV DS

Y

Positive Confirmation with Prior Belief Giamﬁuimmml,%aﬁasum eWOM

4

«
ULLD

2D,

H12: nav®d Homophily  fan1ssuiANLYNTBioVes eWOM  qzas

ee
e

Involvement qﬁu

o

wuandulidulumuanufgiuiosnin wan1sfnufszauiedAgyni1eadn 0.05
wuhdlegsuasiisgaumnuieaiunsiuargs Homophily lilddawasgedidudArysonts

Suianuieiaves eWOM

H13.1: Naves Tie Strength closeness mamiimmmmmaaa%m eWOM zd qgﬁu

1518 Involvement Ejﬂﬁuu

wurnduliidulumuannfigiulionnin nanisAnwissauieddgnieada 0.05

wudiledFuamsissduaaniaiusisinuasgs Tie Strength closeness lallddswangnad)

Y [y

DEGE iUGiEJﬂ’ﬁiUiﬂ?’]iJU’]L‘U@ﬂE]“UEN eWOM

o

H13.2: navea Tie Strength trust faN155U3ANNUNTRNBYRY eWOM rgeliuiile

Involvement Ejﬁu

wuandulidulumuanufgiuiosnin nan1sfnwnszauieddgnisads 0.05

o w

| A vo =~ 1Y) a v o b . Vv v I Ao
WUUWL@J@QanqimigﬂUﬂfmﬂLﬂEJ'JWUVNGnLLaS%:]\‘] Tie Strength trust IMVL@]ENNGEJEJNMUEJEHNU

o

fon1suinNLLTetieves eWOM

H15: #av®s Recommendation Consistency #ion155u3AIULLTBN0YDY €WOM
9wa9UuLdle Involvement fnad

o w

wurndulddulumuanufigiuiewin nansAnwissauieddgynieada 0.05

o

Yo

WU E]N Ua'ﬁmvm‘ummLﬂmwummLLanq Recommendation Consistency lailodana

d

o

a1l Atyionsiuianuniideieves eWOM

H16: Wav®e Recommendation Rating mamiimmmmmaaaﬁum eWOM a4 qﬁﬁu
Lﬁa Involvement maﬂ

Wm"]LﬂulzﬂLﬁuIUmmuuaﬁmLﬁaqmﬂ nan1sAnEIN s AU de UN9ann 0.05
WU'j']LﬁaQ’ Ua'ﬁmvmummmmwummLLavaq Recommendation rating liladswasgnedl

CY Y

DEGE z:um'amiiugﬂ’smmlfnaaamm eWOM
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Suwedidn msdnwilfuuudassnisingsaesmng (Dual - Process Model of Persuasion)
WienpaounszuuMIAglduuleddsensouladusziiunuindofiovesnsdearsuuy
Unseurnuudumesidalaedauifesiuludulsiiusuimaaeuiinisiuiang
Udedeannsahlugnsinteyannnsdeasuuuiindeunnluldlunisdndulaviiag
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Hadesudeyaiiaesiiulsidmansrslifivddgsenssuiamnuindeioves ewom Tudia
Y19UINEe Argument Strength waz Source Credibility wuinafildaenadasiunisnu
993 ( Cheung et al, 2007) waz ( Cheung et al., 2009) #ilévnsAnwrvuLnannasy
discussion forum 1Agafu ewoM Taslduuudrassnsingeaemnsdneinisiuiain
Uiefiovos eWOM Wuliieniu wag (David Stuart et al, 2014) filgvinisAnwiaay

1Y LYahpved eWOM vuwnanwasudsrueaulall (QQ) enumstuAnwfeNnmsUseina
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