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2541-2550

:
2541 2542 2543 2544 2545 2546 2547 2548 2549 2550 %

398 571 4,469 751 5673 2,181 5,345 3,607 3,139 26,134 23.66

124 638 1,724 1,291 1,100 1,941 2,220 3,864 1,539 14,441 13.07
294 9 1,465 2,324 2,098 356 2,871 648 135 153 10,353 9.37
38 932 126 464 683 177 3,020 2.73

108 174 87 177 30 183 340 50 1,149 1.04

1 138 139 0,13

836 814 5,564 17,382 8,530 16,478 14,298 17,720 17,258 11.592 110472 100.00

full cost pricing
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