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The purpase of the research is to study the middle income homebuyers’ decision making process
during the Recession through the examination of the socio-economic status, to study whether the effects of the
Recession on the homebuyers will affect the buying decision, compared to that in normal situation, and to study the
factors in decision making process and behavior in the choice of middle income homebuying during the Recession
compared to in anormal situation.

The findings show that the group of homebuyers during the Recession are those who have areal need
for housing and they buy their home for the first time because of social necessity; that is aneed after marriage to
have their own housing accommodation for their family. They choose to buy those townhouses whose value ranges
from 12to 14 million Baht the most. In case of separate houses, they choase those ranging from 2.5 to 3.0 million
Baht the most. As aresult of the economic crisis, the purchasing power for housing has been greatly reduced with
the high rate of interest. The real estate agent's discount for down payment to increase the purchasing power hes
increased the monthly installments expenses from 30-35% per month to 56.9 %. It is necessary for the buyers to
reduce expenses greatly in other areas of consumption. The majority of the buyers have not had a financial plan to
buy accommodation even during the Recession. A financial plan is an immediate solution for the problem by using
the savings for emergency to buy housing. The source used for monthly installments lies on the head of the family’s
breadwinner. This hes led to an economic problem for the country causing problems in the high ratio of monthly
installments even within the group with constant savings.

The buyer’s decision-making process to buy starts with consultation with the spouse first, because of
being a financial supporter and having to live together, on the project recommended and avisit to the project site
afterwards. A comparison is made among at least five other projects and two visits to the project site are made before
making the decision to buy and a period of one month is used for thinking it over with the male as the one who
mekes decision in the end.

Compared to a normal situation, it is found that the factors affecting the decision-making to buy are
different from those in normal situation. From past research, importance has been given to the location, the style of
the house and the construction, the price and the conditions for payment, and ability to pay. However, the study hes
shown that the first factor affecting the decision making to buy is a need for saving in the form of immovable
properties, the pnce and the conditions for payment as the second, the location and good environment as the third.
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