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The objectives of this research were to study: (1) influences of integrated
marketing communications (IMC) concept on advertising creativity, and (2) perceptions
of advertising practitioners on the IMC concept. Data were collected from those working
in full-service advertising agencies. Specifically, 21 executives from creative and
strategic planning departments were in-depth interviewed, and 166 creative and

strategic planning practitioners were surveyed.

The results show that the IMC concept becomes accepted and practiced in
creating advertising work by agencies. The most understanding aspect of IMC is the
use of various marketing communications tools and media in reaching target consumers
to generate maximized impact and consistency. Besides, along the IMC practices,
practitioners would be required to work harder in (1) creating new communications tools
or media, (2) coordinating with other departments and clients, and (3) learning new
things. Nevertheless, some practitioners argued that IMC is nothing new; it is a
reiteration of what advertising agencies have always done. Comparatively, the strategic
planners tend to.have more understanding and positive feelings on IMC than the
creatives. In addition, the current study identifies barriers impeding the implementation
of IMC in advertising creativity, as well as offers recommendations to improve

advertising creativity in the future.
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[

= & v A - = A o v | P A a o o
GN'ML‘]Jum@\‘mﬂ’]i'm\‘]LLNuﬂ@ﬂV}ﬁﬂﬁ‘a‘@@mi LW@sLV]NHEL@']q V‘!ﬂﬂqﬁ‘@@@q?WUTHcﬂd\j'ﬂﬂﬂiﬂﬂq

¥ ! ¥ a o 1 = vy A o dl Y a o LS a % d‘
E;J‘Llﬁ‘Iﬂﬂ ‘ﬂﬂu.ﬂ”lﬂlf?’]LLuQﬁﬁLL@%M’]LLMHQ%@Q@H@’]L@HQ?WM Wwaliiian waneingduAn

wlaunds uariilssAnsnagagn (G. Beloh & M. Belch, 2004)

(6) N19LlrzaNINT WYL (Cross Functional) TG N3 ALAATLELN
ANANTUTALFINFNUTHIHUNNTEIWAN HATNIINIIRIINTU VNI LEHBLAZLZUNTNNT
= A of % v o o A sy o = - ,
anansnadalidegnan anAmanands viseddoulddawdnaese9dng Duncan uay Moriarty
(1997) na1qd1 NstlszanuanuiaziunisuaniasudayatiinansuaspanuanLiuges

¥ o

mﬁmmaﬂummmﬁhm 7 Talunistasgd i A I NEN AU Aan s A uAn (Brand

a

Relationship) l¥iAnuaanadaduassiaiiiasldatatuaae (Duncan, 2002, 2005)

Tnaagtludn nsdeansnismaauuLNANNA B ANHEAATY Ao HunIvuaunIg
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v
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aaa1sndANFeLied InesaalinigeLauaINNeuengNell AeazseqEuRAuaIN
ngudiuang TnedinsldgiudeyagnAdaeiudeyaativayulunisneunu Salunis

o v Y A A A = a o a A
mmi%mﬂmgﬂLmumemwmﬂﬂmm'ﬂmﬂﬂummqmeﬂu Tunsfnsiaaaans
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SLAUTRINITRARITNITARIALLUNANHNEIU

Tunnshesdnsgaiiasiie] aztuwarnnnsfassn1snatan sz nsl 4y Tusay
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‘ﬂ\‘iﬂﬂ‘j‘lfﬂ\‘mﬁﬂ’]?ﬂ‘ﬂﬂﬁ‘/ﬂLL@%ﬁ’]N’ﬂﬂuﬁtﬁUﬁLLlﬂﬂfF]"W\iﬁ/u Imel D. Schultz Wag Kitchen (2000)

TeaBunedn neldnis@edisnispaiauuiinannauluasdnsulslsiilu 4 s2fu (quuunw

D

N 2.1) 16un 22809 (1) nastlsz@nuedAilsenaunisdaeaisniunais (Tactical Coordination
of Marketing Communications) {1118z AUBNANIRINTUILLIAANITARANTN1IAANAN 1A
Tnenaziinsldinresiiannsdedsaanasiae] dnldilsznauiuetvsenndeslszauiui
dj a [ 4 % E2 2 o dl a
uikaingari (One Sight, One Sound) taedniganAdasiLzlLuLN1TE@1INIARALAN
dld 1 1 o e a o/ da’ £ dl 1
et 1w n1eTawni Inelun19n191148989ANI53NA lsAUN fBIN1IN19RANTIENTIN
= o Y v dl o 1 .
YAAA LazinainanulszaeudauuinAnuagnann (Interpersonal & Cross-functional
Communication) luszuuedAnggsna et lafinn luseAuiesAnsfaAiinIgNgUauNIg
angnsnananalagFuaniiunieaeiaasingeg (Inside-out) wazazfangladilinnsinenu

192 AN UAUTINALLFENF NN LA 1A

FEAUT (2) NAMUANIELINITABAIINITNAIATENENANT WA (Redefining the Scope
. . p [ o dl & AI = [=3 1 dl o %
of Marketing Communication) \J1s¥AUNBIANIENEANSALIILTINTRYANEITLGNAN
= a % £ o v dl 4 a [y %
goNDNLsEIHUANNNARINNTIBNgNAN uaztindayaf laannnisinsnziuntszanslunisaia
Tsunsunisdeansnianann edainstlsvifiunaneuiuresgnisianisdaansnisnaini
dwoanhil Ingluesrnsaziniasianauyingiw (Cross-functional Team) Hazinistlsyaueny
UAZANIUI WU UN A NE I UL M AUMUNNIARANININANAMIE LAYAZNEIINLTEN
Founulnwnniiugf11e9e9/ns (Business Partner) fiael 51 (3) nsilszans 14
malulagiansauma (Application of Information Technology) \fluszAunainisinguteys
anAn (Customer Database) 1 ldilutlszrTamilunnsnsununisdeansiiinsz@nsnin

dl = a o ¥ % 4 dl ¥ 1 ?:/ V@ ¥ dl [
wnign Tnadinsdinmvignudeyaresgnan udaasudeyamaiulidudeyandu
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dszTamilunismnununisdeansls atihdayassnanalia¥adunisdeaisnaanndas

fuAYNsBINIsrasgnATLsazAulilataniz (D. Schultz & Kitchen, 2000)

WAHRNTNA 2.1: LL?N@Qﬂ’]ﬁ‘LL‘].i\ﬁ‘Kﬁ‘Ll“ﬂ‘ﬂ\‘iﬂ’]ﬁ‘a‘ﬂ@”lﬁ‘ﬂ’]?lﬂ@’]@LL‘LI‘LIN'&NN'&’]LL

Stage 4: Financial and strategic integration
Emphasis on using the skills and data generated in the earlier stages to
drive corporate strategic planning using customer information. Reform of

financial information infrastructure to foster “closed-loop™ planning
capabilities to return-on-customer investment measures.

Stage 3: Application of information technology

Application of empirical customer data using IT to provide a basis to identify, value, and

monitor the impact of integrated internal and external communication programs to key

customer segments over time. Integration of various sources of customer data to obtain
a richer and more complete view of customer/brand relationship.

Stage 2: Redefining scope of marketing communication

Marcom planners view communication as dynamic and ongoing and seek to incorporate customer insight at
all points of contact. Scope of marcom activities broadens to encompass internal marketing to employees,
suppliers, and other business partners and to align them with the existing external communication programs.

Stage |: Tactical coordination

Focus on tactical coordination of diverse outbound marketing, communication elements, and achieving consistency
and synergy between functional efforts. Emphasis typically on development of overall communication policies and
practices and delivering “one sight, one sound” via marketing communication.

: Schultz, D. & Schultz, H. (2004). IMC: The next generation five steps for

) I
s
)

delivering value and measuring return using marketing communication. New

York, NY: McGraw-Hill, p. 22.

UWAZITALGINARN A FEALT (4) NINANNAIUTOYAN NN UUASNALNT
(Financial and-Strategic Integration) \fluszsunyn, douiinandasivessng daanx

aanAdeiWiaanNaAY Tnednagys i Tuluniadaniy wasingguaunagnslag 1i

ANHNAIATYBNFUAINANNFBINN a9y nANTIUNAN wananil UsEmaziinnstlsviii

FIIIAABLHNALDINITABAITNNNNTAAA LUHNNEINNNAYNE IWAIUIBIANANAITDIR 1N

1%

16a9nu (Return of Investment ¥38 ROI) liléing Faifluntstlsuiiuinilugilsssundaiauingn
TnenFimdaulunjazver lussdun 1 uaz 2 Tetlasasdnainazaiunsoni ineessAum 3 uas

]
1% =<

4 Tpanaulasuszsungndunan tlldsssiun 4 vnnusidlusesun 1 TaflunsEum @

o q

b

Yy = o A o s v R o o o o o . P
@:m@\‘]lmq?ﬂﬁ“uLﬂ@ﬂuiﬂ?ﬂ@?q\?@\iﬂﬂﬁ‘ﬂrJﬂ"NLﬂu‘izﬂucﬂﬂQ?sLVﬂQ']N@’]ﬂQ_JN’]ﬂV]@]m LUBANANN

Aot lugnismunlunessduau lsiely (Schultz & Kitchen, 2000)
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IpeIaNNNN9AN®1284 Kitchen WAz D. Schultz (1999) fan1gatiuanunie lfwun@n
N1380413N1TAANALLILNANNATULBILFENF wnulasninlulssinAanigaisisn, dangw,
HTuaus, aadinsiay Lavdune wudl asAnsdaulunjasissAunisnannaueg lussAun

" o o .o y ; o o = s A ) o T
1 19092AUN 2 wintlu Tnauedouaretflusedun 3 uaziasdAnaiedoutias Tulaniiviniu
ML llaunesedun 4 dauludszinalnauda Anantachat (2001) wudn asAnadawlugy
Tuilszwelnaninisinn1sdeansnisnanaUUNANNAUENN 1E aziinngldag lusyaium 2

Winuiu

UNFUNLUIAANIERAITNITAA AL LR ANNAIUNN 1F 1 UN1991 1918909 A N T
wnnspanALAINAaA1IN19RANAALT WA INTUABLNITN N IUATNNIZ LA WIHWNNS

dl 2 dl | o o 1 =2 ! o
ARANINNTFAALLLHNANNAN WA LNaLTLLUINIS IUN199199U Aeaznanqne Tugoaud ﬁiﬂ

N9ZUIUNITINUNUNITRARITNITARIALLUNFNNAL

TunnmNaNuEILLeRANNTERd19NIRA ARL LN ANN AW L 191155 D. Schultz,
Tannenbaum, WAz Lauterborn (1994) LA BNALWAUITUARUYBINILLIUANTINLNUANT
#98719N13MAALUUNANNATY TaeH IA945 19N 9NN UAIMARG ULNBANNT 2.2 B9BNAN
TuRaUAl (1) N3iudeya (Database) F9aziiunisiiudayainaaiugnAnilaqiii vse

\ - = ¥ . o=
nguitlmnngeanisdeans InedelunimisikuaInateuendgniali (Outside-in) @4

"udayar93gnA1 (Consumer Database) AzfiINAINANLIIATLITIY Usznausaedaya
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o Y

Qi Qi 4 a 4 1Y 3 o a A aa ﬁ”
QMN@VILHH"J‘H@QﬂU@Uﬁ‘Iﬂﬂ 1@Lmemmu@ﬂwmzmqﬂa‘zmm‘ amINe UsedRniade

a

ﬁge &

AuAn waziAsedne (Network) NgnAaiuliaainaulaagilutlszandos

TUABUN (2) N19ULNNGNITIYUNAE (Segmentation/Classification) BIANIHBINNUA
uwivdaunangusinaeenanifugdou Inalunildnansanutenguiisinanunganssy
nsgeeaniiu 3 ngnldun fuslnaniacuinasensn@udi (Loyal Users), ngugLislnad
TAuAna89AwIS (Competitive Users) uaznguiiistnanidaauns@uAnliun (Swing
Users) nMsuLiananaiiazaas linsunamsatnevize lnsaa519m 3@ udn (Brand Network)

o a v Y o dp ¥ o 1 Y a dgj v 1 <
puviauaRragnAlddaauan wndlatunguiisinailldunnwinle fazaunem
paNLULNNIARANINNIAAA IS RseAunguilinuuna Wit saxnme Tumeaud (3) n1s

a d’ U Y a [ s £ o <K K
7./?7/7’7?‘ﬂ’?ﬁ‘ﬂ@@’7ﬁ‘ﬂ@\ﬁ/l’7\75‘&’1/7’3’7\7@1/3‘2ﬂﬁ’7ﬂ1/@\7ﬂﬂ5‘ (Contact Management) TP ARIANTNDY
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d‘ 1 dJ ¥ d‘ v a Y v = o b4
LI ADTUN LL@%ZQE]’]HTN?E‘L&WN”I NYNAIRNANNIT "‘ﬁx‘]“]]“ﬂ&lﬂ@LﬂEIfJﬂ‘]_IZQuﬂ’]ﬁlﬂ\iﬂﬂ’??ﬂﬁ‘ﬂﬂig\‘ﬂﬂ
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IS ¥ ' =X o % a dl d’l [ ¥ 1 IS a a
HATNYNFADIDELAND 'NZ\i’\ll’]ﬁ‘ﬂ@ﬁ%’ﬂﬂﬂ"]?ll@ﬁqﬁ‘ﬂqi‘@ﬂ’ﬁq@uLﬂu1ﬂ1ﬂﬂﬂWQNﬂ?$@WﬁﬂqW

iwasannluilaqii nsiauedeyanaaiududuazisnisndaauuazidnienguiiivuig

o o

HAoudAnys

AR9ANTALINNEN (D. Schultz et al., 1994)

LHUNTINT 2.2: LanalATNaFI9NIzLIUN19219 LLNuﬂ’]ﬁ‘g‘ﬂ@W?ﬂ%‘[ﬂ@”lﬁ LULNANNATY

Databasze

Segmentation/

classification

Contact

managemert

Coamnunications
objectives and

strateqgy

Erand network

Marketing

taals

Marketing
cammunications

tactics

Pmoduct Prce Oiat Comm

Customer fprospect database

Demaographic Psychographic [ Purchase history

Categary netmark

Loval users Competitive users
Contact Contact
management managemert

Cornrnunic stions

Cornrnunic ations

strategay strateqgy

Erand network

Brand network

Maintain Ewild

usage

I_I_Ll_l

Lsage

I_I_l_l_l

Pmoduct Price Oiat Comm

oM a0¥ SP PR EV

oM AO0Y SP PR EY

Swing users

Contact

managemert

Cornrnunic stions

strateqy

Brand netmark

Gain § extend
usage

I

Pmoduct Prce Oiat Comm

I_I_I_I_l_l

5P O0M PR EY ADY

Trial

I_I_I_I_l

Prmoduct Price Oiat Comm

-

40% 5P OM

Wolurne

I_I_Ll_l

Prmoduct Price Oist Comm

.

a0y 5P OM

Build lovalty

I_I_I_I_l

Prmoduct Price Oist Comm

—

ADY SP OM

M = Direct Marketing  &DV = Advertising PR = Public Relations 5P = Sales Promotion EY = Event Marketing

11 : Schultz, D. E., Tannenbaum, S. T., & Lauterborn, R. F. (1994). Integrated

marketing communications. Chicago, IL: NTC Business Books, p. 161.
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Fumaui (4) miﬁkum”ngﬂ?mqﬁLmzn@g/wﬁwwm?ﬁ‘@ma (Communications
Objectives and Strategy) Aa N13tindpyaan 3 TUROUUINETILATIET 9 dudnguszasn
LAZNAYNENNINsABANT Tmﬂgwﬁ%mﬂs’ﬁ?ﬁﬁwj WimanzaniungAnssnvesLsing
Hvane wazlanansadnianguidiwmngldunniige LL@:%umqu’Tw dumeudt (5) i
77’):r‘ﬁ’)mmm?",@dﬁ@LL@:LLM'JWNH’)?Z?"MW (Marketing Tools & Marketing Communications

[ %

Tactics) lunsnmueaanisiazyin ansaussqieinglscasdnaslils Tnawsesiian
Tlunnsdaansenaasiilu nslaman nostlszanduiug nsnananiemnss nsdaasunig
A v a @ v ?‘// d” 1 dl A 1 % = [ dl ¥
2181 WIANIFAANANITNNNNNIAAIAN I TRWAAZLATRINBFNFBINNTuANNAT NS LY
-&I 2’/ [ a = o [ % rdl 2// 3%
nsdsansnseaaiansalulluianianeany tazannsnussginglscasdnsslisae

(D. Schultz et al., 1994)

piaNn D. Schultz waz H. Schultz (2004) Takuwniliulgesdiunauaes 7 D. Schultz
uazAy (1994) Aulvad Widunszuaunissaliias (QuuunIng 2.3) uazlaansiuduna

1e9n9tlsziunadnly udfipainlassesnszuaunainey uazldutenszuaunig

k% !

aanilu 5 Tumnaudeil dupeuil (1) n1snauuangugnALazngitinuuie (Identifying

a
v

Customers / Prospects) faastuduneuaadnisiiudeyareignaiuaznguidivsng

LHUNTINA 2.3 Ud mﬁﬂ‘lzrmmmm:mummwLLmumﬁﬂmmﬂimmm LULNANNANL

I. Identify customers
and prospects

5. Budgeting, 2. Valuation of
allocation, and customers/
evaluation prospects

IMC

4. Estimating
return on customer
investment

3. Creating and
delivering
messages and
incentives

AN Schultz, D. & Schultz, H. (2004). IMC The next generation five steps for
delivering value and measuring return using marketing communication. New

York, NY: McGraw-Hill, p. 69.
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2 o - o .
AUADUN (2) marﬂ‘:ruuummmga (Valuation) B1984aaNATLAZNANLINANNEIHN

u a q

dsziunenundnglszaadlunisdeans funeui (3) n1saivassdtaninuinazdeans

T1lgnqaitlnnung (Creating Delivering message and incentives) Funaud (4) N19AA
szanunaneLsIAINNITARENT (Estimate ROCI) unnstmuatetiangaainaniay
Usifiunaneusuild uasvnunsnanausLfinindnasldiuainnisinnnsiednsnismann
LWULNANEENY LAz TuneuT (5) NMraRATINULTZNNL waznIsLszIiuNg (Budgeting,
Allocation, and Evaluation) flunnstszifiugauesuaunnasniiuawianunlunisdeans

NIIARALLLUNANNANU (@LLmum‘wﬁ 2.4) (D. Schultz & H. Schultz, 2004)

UHUNNA 2.4: LaadTATIEINNIZUAUNITILELNNIARAN TN TAAARLILINANN AT

I Dartabases I

Step I: Identi
o 13 lcenciy [ Behaviorlusage |

customers/prospects

Demographics |

Geography

| Psychographics |

* Customer data

+ Behavioral

aggregation | Present customers —[

rCompetir.ive customers I

I Present customers |

I

Step 2: Val
* Purchase dynamics [
and share of

Product I Product
usage potential

Product ! Product
usage potential

Product |
usage

Product J

potential

N 0

requirements

N

(

« Valuation I Income flows

= Behavioral

Income flows I

l Income flows |

YA

objectives

PN

I Retain | Grow | Migrate l

lA:quireiGrow]Migram I

lAcquire | Grow | Migrate |

Step 3: Creating/

delivering | Brand sl

contact ! network

Brand | Brand
contact network

Brand | Brand
contact network

messages
and incentives

i

P

* Brand knowledge

L
- Objectives i Messages| Incentives ]

| Messages| Incentives J

I Messages| Incentives |

* Marketing tools

* Contact points | Product | Price| Dist. | Comm. I

l Product | Price| Dist. | Comm. ]

| Product | Price| Dist. | Comm. |

i

| Delivery | Creative I

| Delivery| Creative I

I Delivery | Creative I

Step 4: Estimating
ROCI |

= Time frame
+ Forecast return on I

customer inventory I

Business | Brand Business I Brand Business | Brand
building building building building building building
Estimate ROCI | [ EstmaceROCI | | EsimacerOCI |

Step 5: Budgeting,

NModeiSh, ank I Zero-based planning |

[ Zero-based planning |

I Zero-based planning I

evaluation

I

| Marcom program l

I Marcom program I

* Budget/allocate Marcom prosram
resources | Ladbac r

* Execute plan

*ieasure [ Actual ROCI |

incremental returns

| Actual ROCI |

| Actual ROCI |

Return to Step |

l

Return to Step |

!

Return to Step |

=
N

Note: Comm. = communication; Dist. = distribution.

1 : Schultz, D. & Schultz, H. (2004). IMC The next generation five steps for

delivering value and measuring return using marketing communication. New

York, NY: McGraw-Hill, p. 70.
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1ANAIN Duncan (2005) f915Auas LNz UAUNI999UNUNTAAA1TNNTAANA
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(Ongoing Process) AN AMNINEdasduRusNuTuAN Uz NaNsaLliaaiu 1ummmmu
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(3) @3AsIAUANFENNI7ADAITDNNGNIIINNE (Brand Message) TNAzannun
1 '8 n-_‘ll A dl 1 dl v ¥ 1
HAunanagnsrepTesie lun1saen15n13naasne Aldaneunuld i naslammn nas
Ugzanduiug N19dadTunasua NIRAIANINASS U9397TW9T N191FN19gNAN visaniaiilu

o

aviuayw s (4) deseg naxisoansegiinals (Media) lidnavflugentaien

©3°e

(One-way Media) 1w WaviFi] Ane) ¥i0Aa@B9NN (Two-way Media) NEL3INAGNTD
Winaundunn i i Inadwil vive Bumefidn iusu 39n19deanssine] inudeludoutag
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faundunna¥nlszaunisalliiudisina lusanaimie TaluGEedmsealinislssdun
NP Y AV v o .
anafmuiuipdnsdeadiesinly lnanssusunisisunatiazna Wiiaualuandusiug
senI9fLsnATUQNAT (Brand Relationships) AasnaunAAsdwAnla (Brand Equity)
16lunga (Duncan, 2005) TaelunszuauN199UNUANSABANINIIFAALLILNANHATUAN
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WIAAIAY Duncan 1 Uaznalinag 6 dunay fail

TuRaul (1) N193mazvingithvang (Identifying Target Audience) hiaansey
{ -dl 2// 43 1 [ 1 A o ¥ ‘dl
nautlmnnglunisdeansnianana alnguilanasIinaasianerANNEBINIeT
AW LaTIANANAINNgNEY TnsaasvinguithuanaiazdqeliiEimilsendn
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Y X e ' 4 = s o -
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a 49 l
1 v

doa17n175810 (Determine Marketing Communications Objectives) Wungaaitivang

1%

ANNHANTAUBIATAUAN ILAUNAR TAENINITFIITANLILANAANUNNTEAENT LAY

Q

¥
=X ¥

Tanuszasdinunginssuaesdizlnanisenisliiiatusag (Duncan, 2005)

LHUNINT 2.5: TAgeaZ1enszuaunigng LLNuﬂ’]?a“ﬂ@%‘ﬂ’]?[ﬂ@’ﬁﬂLLUUN@NN’&’]H

The IMC Process Model

Brand Messages
Communicated by Advertising,
Sales Prometion, Direct
Response, Packaging, Customer
Service, Sponsorships, etc.

. One- and Two-Way Media
Evaluating Radio, Newspapers, TV, Outdoor
and_ Boards, Events, and
Planning Sponsorships, Mail, Phone,
Internet, Packaging, etc.

Customers'
Brand
Experiences

Strong firand Relationships Weak Brand Relationships
Increased Sales, Customers, and Lose Customers, Sales, and
Brand Equity Brand Equity

#1 : Duncan, T. (2005). Principles of advertising & IMC (2nd ed.). New York, NY:

Irwin, p. 22.

TURBUT (4) NIRENUINAENTUAZNATEN1948479 (Developing Strategies and
Tactics) Inenilunisssysnisdjumann e liussgdngiszasdnanldeeld nnswmuina

-3 [

dl ¥ ad A ¥ dl A dl 1 % & o a o
e Lﬂﬂ’)‘ll'ﬂ\‘]ﬂ‘i.l’]ﬁﬂﬁﬁl@@ﬂl’ﬂLﬂﬁ‘@\iﬂ’ﬂﬂ’]ﬁ‘@’ﬂ@’]ﬁ‘ﬁﬂ\ﬂ JIUATINRATIA NITNINUALLLIAAUAN



27

(Big Idea) kazn1adan 41e9n19nisae413 7NN ZaN WaNAINTL UFEnAaunulasn

£ al % rdl o v d‘ U U al/ 1 dl
azfinsdinnaatiuayunagmintauasiay e lignAduladeulssanunismaiai
awulilazli@alan nasaaunmusgiluuunadsnasldlunisdeansnisaainson Tnslu
TUARUEIINDY NTATMUATEELNANYBALE (Timing and Scheduling) lasiaduladn
AangINNNAUNNIARANINIIEAIANNLNLldAs BusiularAugaasialagon (Duncan,

2005)

Fumaud (5) s aEanng (Setting the Budget) Lﬁm:ufiﬁwﬁ*wmmﬁu‘%ﬁwﬁ
ag) azaunsntiunldeingls L‘W'@LLr’Tﬂmmmqmmmmié’mqmmfmqﬂa‘:;mﬁﬁ%Lmﬁzﬁ
anunsninannly ‘Emﬂf%”mmmﬁuuﬂizmmﬁﬂm“uLﬂ?@aﬁ@ﬂf]?’?ﬁ'ﬂmimimmmﬁmj GHAN
WNIZAN LATEAYINe Sumendi (6) N51lszidulsc@nsaa (Evaluating Effectiveness) \lu
nslssiiuszAnBuaaetuntsnid d1ussinauszasimaisaenivield laaanansn
FalAann sanu1e AAUWLNNINNIIARIA UATAINATEUINGTe9dLTINA uanaNU Ay

2 =

WIAANNTARANINNTAAALLLNANNA1Y A iluieslin1stseifinluidansmuduiusan

[ VA
a v a A

UslnAsamns@uA (Brand Relationship) MNHLLANANN 88AT1E AUWLNAANA LAZNNT

©

©3°

mazuwiing iWlunsindayaluans uwinnsinasinduiussensdusn amnsadusioniiung

ganee luauIARTaINIIAWAN e (Duncan, 2005) Tagl D. Schultz (1994) 1#1in35n13

a

o A Yo a
ALY NARBLLNUNNIAIYU (Return on Investment 178 ROI) 10 d49ntlsc@nsnaes

Y Y o aa

WHUNTARANTNNTAANALLLHANNANW LN NN A9 Lﬁﬂiﬂm@mﬂqiﬂﬁiﬁl@’]ﬂw)%’i@lN@

a

1srANTNANTALALENTL
ALAUNATIUIT DTN NN UNIRBANTNNIAANALL LN AN KA UIDI

D. Schultz uazAng (1994) visadunannt/5uilgalusiass D. Schultz uaz H. Schultz (2004)

v
o

90T UABUIRY Duncan (2005) ANNHdUAaLIUNITNUEUTARNAARIT A LANANSIY
e ludaunasdumeulazsntaziban M feffasinsBuaAuInsANE AT X NAN
4 o G STy o
Wefluiugulunisnauas TagluiunignauNutnamndar] unilaean1sdedsnisnan
LULHANNATUAZ N9 LT Wi dnannnau AellAanuse lleqssidnanIsuE LAY
. X 2y e o i vy X

uazwulusinnau ynaeasnsaluqaEusulunatsuivani s lFvisas elunis
RUNULALSTE NF IEN19RA1IN1IAANALLLILANNAN W ANABINN 1T NANHATULATEINS

= ¥ ¥ o ' o o : . = P A
nsdeasNsBAIAnsosfuatinaninzan Aauludousialiasaznanans iasasialunng

4 .
@ea19n19AaNA lugLuuLIFNe
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LASAIND LUN1SARAITNITAAA

FNNULIAANIIABANINIIFAALLILNANEA WL avidiuaiullfangudising

YA Y a

: dd ey . : o
Whunauaznguyaaafinasdes lidnazilunguiisinataqiiunaenaunguiusinag

qQ a u
73

andnaziilungugninluenianansog uananil fesauiianguneAAuNans Faununis
g fauiadngay uEmdaunulaen Wusiu Tslunisdesiamianisnanaiu
duflusedldstluuuvizersasiianisdeansvane sUuuy e liiintlsz&nsuantenig

4 r A f d s o <
A0419494n uaziieannInussginglssasditlulimudiunneniniasdnniouunly o
wizaadaTunnsiinsadeansiuiiaguinung ne Kotler (2003) Touisilu 5 iasesilandn
Iaun n1slaisaun (Advertising), NM3Usendnius (Public Relations), NNTdL@381N13218!

(Sales Promotion), N9 kiwiinea1ang (Personal Selling), BAZNTAAIANIIAIY (Direct

o

. | ¥ d! dl = dl ?a// a vl 1 A
Marketing) Husiu Teiasesialunis@earsnisnanniiys mmnim@nmnmm NAaNIAR

A A A A @h vl = o = v oa
Lﬂ?@ﬂﬂﬂluﬂ"lﬁ‘@@@q?ﬂq?m@’]ﬂﬂ’]“]Lﬂulﬂﬁ“ﬂﬂu@iﬂj ﬂ1ﬂ%@ﬂ:ﬂ’ﬁﬂ@@@’]ﬂ°ﬂﬁﬂﬂﬂ@ﬂQ‘]_I?Iﬂﬂ

v ca

1 (-7 1
w1 Selullaqiuifeguinung wiluilazansaaeniiesunaasedioniasune

|
=

TneldnsaunisuiianguiAsasilan1sdad1an13nain2ed Duncan (2002)

°

A oA a

a2l Duncan (2002) alFuipFasdaNIsAad1sN1IARIABaNLITY 4 NGNUAT Al

NENT (1) LAFBINAABANINNIAAIANABAITHIURBNIATY (Mass Media Contact) T leiun

mslasa (Advertising) \uAsasialunisdeansnisaaia Nilunisdeansteyanuae

Tnerlailéiszysiaymragiuans (Duncan, 2005) a9azaz1faR AT LAY (Sponsor) NM9lsUN

a

4

v I
twsng Tnagaruayuazsieadsrldansdmiudalusmunson (Arens, 2004; Duncan,

2005) 7198 NsTaHnNAIRgUsTassine (1) u1as119499 (Inform) NeNALUABALAZLENS
wsaANAn (2) a4la (Persuade) WgL3lnalanaNsasesldauAvzasznislé (3) o

IRUAYINNIIET (Remind) INEATUAWATMIBLETNNT WAz (4) WNAMAT (Adding value)

4

Wiumandua1a (Arens, 2004; Shimp, 2000) A5UseTIaNNWUS (Public Relations: PR)

& A A A a . A s o P PR ) - '
LﬂuLﬂ?@ﬂﬂJ@‘V]Lﬂuﬂq?mﬂm@@@@q?mﬂ\?ﬂﬂﬂﬂ?ﬂUﬂ@quqﬂj NUNANTENUARRAIANT VLNQW“’Q:?L‘E'H

o A

datuauuiladanisuan (Suppliers) §Datiu (Stockholders) Weagnén (Customers) T

o rdld ] & A

Fanilsraiieaiainuas a59anuimene uazn WANHOMARa0IANITARUANTE

11301718 (Arens, 2004)
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NANT (2) LATBNNaAaa1INNIAAIARINANIUNINS (Situational Contact) 1A N1g
A9ATNN15U18 (Sale Promotions) HIUNgN199LATEINANNIABA1TNIIAAIANYNOBNLLL
waldutinlagisinaluszazdu (Kotler, 2003) lunisiauar g (Added Value) #

3

1 £3 v
enseauliiAnNsmeUANes ANNITUNEAUAMTALEN9YLA (Duncan, 2005) il

o

anaulunnInszgumineeuang (Sale Force) gananuiing (Distributors) wsaguslnaf L
(G. Belch & M. Belch, 2004) 582815 &4 9AT@ (Point-of-purchase) \{1un134AN13

dl dl =) v a Y v dil %’l A o
andnseansgaanaularesdizinaliidann o antie nand1mnauAINNINALes
guslnaneniunisdeansteinsduii uasnszsu iz inananisdndulagalilunga
(G. Belch & M. Belch, 2004) lagianailunns i nsanuansduan (Display) theaisznia

¥ o o

afninaf vizaenaldinisaauuntlduius (Interactive Media) fiugnénlé ussaAms

%

(Packaging) ﬁfﬂLﬂum?lmﬁ@mié@mmﬂ@mmm‘ﬁ'Lﬂuﬁqﬁma‘@qﬁ@ﬁ@wuauﬁﬂ% waziily
drufignanandesnslidienaifeaiupmaudilfsdusinali (ouncan, 2008) uanani
uqinusitannsnai e ligualnananisufienanening &uAn (Brand Identity) wazdl
Ao PN AN UG s 1 19RIIARAIAUHLFINA (Consumer Brand Relationship)

wiawngegiausag (Underwood, 2003)

. d 9 le .
NANY (3) IATANNDADAITNIIAAIALLLILUINNLAAA (Personal Contact) 16un
N15A819919699 (Direct Marketing) ({uszunnis@eansuuuljdnius (Interactive) NN
¥ U % 1 o dl i‘ Szdl dl a =l a
nsldgudeyannismaisidusiages uazsinnisdestsalaelideviliinvzenanesiin
d‘ o 1 dl v a b2 Q/dl o 1 [~ v
ananslldanguithunae ialiAauanisaeuauasaIngnan wazgnaaudsitaziflugnéi
luaunAm (Prospects) Inefinnsnavanesiainnsadmuals (Duncan, 2005; Kotler, 2003)
v (- >4 . [~ dl dl o v a dl
mslawine e (Personal Selling) \un1s@easlugluuunazinliifinnisdeans
1 . | A 1 ydqj % dl o 9
72979y ARA (Interpersonal Communications) A FeWaINETaAZNINWINE T9azin L9
WHNULEAINT AN A luAINFRIN191B99NAT LATABLAWEIAIINABINT I
gnAtinaanalaldlunga nelifales lamiidaagnaiuasnwiinevmia s
(Duncan, 2005)
LAZNANT (4) LAFRedleAeanINIRAANeAE s szaunnnd (Experiential Contact)
18un n1sma1mdananssa (Events) uATA9HAN942419N13AAA NTILNNTDNWLLIAR
nanssnsine Ineddngiszasfinetdasaialiiusinanannudniudizenlaaiunsdusi

(Brand Association) Iaginnsdnnanssuiiinldaunsnnvuagsanianssu uazasminli
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¥ K

] dl Y = Yo vy
’]ENHQNLﬂqﬁﬂ\l’]ﬂﬂ[ﬁ]ﬁ‘\‘iﬁ]’]ﬂ\l‘i’]ﬁ]@\iﬂﬁﬁ‘ LL@zumw;flumiﬂizmmlummimmﬂmi‘ugmﬁ

o=

Audndine nssTlugaiiayw (Sponsorship) Wlunislinisaluayuninisiuun adns
A a 1 dl % d! V% VY o o a % o
LAAR Wrananssusine el ldnngenisdsenialiansnsuanlafaniunsdudn waziin

a

Wguslnanaanudanleaiuns@udnld n1susn15gnA (Customer Service) 11y

u

b4 % o

dl A dl all 1 % = Qd‘d 1 a % a o %
Lﬂﬁ‘ﬂﬂﬂ’ﬂﬂ’??@’ﬂ@qﬁ“ﬂZﬁqﬁdqﬁ‘ﬂﬁlfmﬁﬁ"]\ﬂﬂ@ﬂﬂ'n\l AUARNAFBATIAUATLAELTHNLIN YN

a ¥ ¥ o ] 14 v o o A ' Y a a ¥ v ¥
@uﬂ’ﬂ,ﬁ LL@%EI\‘]Lﬂuﬂﬁﬁ“ﬁQH@?’NWJ’TM@NWHﬁ@H@?%VﬂW\‘]E‘J]‘]_I‘J‘IﬂﬁLL@tﬁ]ﬁ"muﬁ’ﬂﬁﬂﬂﬁQﬂ

(Duncan, 2005)

ANLATAINANNTABA1IN1IRANAUANELsLNN LA NA19: A9 Duncan (2005) NA19
1 = U dl = tﬂ‘ :j/ U o =R KR o 1
31 lunsidenldiATasilaaadan1ananatiu AasAtNsaNmNNzaniunguiinuNie
o LA 2 2 o = N ¥
fogl NANAR ATIRENLASEIHENA KNI TNNgNRUTInALTwna lfetsmsnzax Tae
s lfusaviprasianilsynatiind faskannd LA ngaandaaiullluniamenn
% X oooa oA A P = Aol My 1 = = ° o
finel wananil SeiiiAradiionnsdeansnianainau] Neslilinanans Teanunsariunld
tsrnauiulunisaniiunisaad19n12aana ke alinnsaaa19n120 a1 AN NN AT
szauanuddaussqingilszasnsslilaatnalilscansnnuaziinlscansnagegn us
2t 1aAAIN NFUNLUIAANITARAITNTARIANN [T AAN AN TENUARAIANTNITAAIAFAQE A

arnan e ludousalil

Nﬂﬂ‘é‘z‘lll‘i.lLL@ZQﬂﬂﬁiﬂﬂ@Qﬂ’]i‘i‘i}'ﬂﬂﬁ‘a’ﬂﬂq?ﬂ’]‘é‘ﬂ@ﬁﬂLL‘LI'LINﬂ&IN'NTu

1 '
a

1HR9RNUUIAANIARA1TNTAAALLLKAN N AU B AR IusAe lasUNNT
o 1 1 & 1 9/&‘ = o a g Y o 1
anFUaLauNIIANe uarasAnasinee IAENENsiuwAnilnnlsyynfldiuating

ungvang asannaliiananseny uazaildssalun1sinuaesa1snInannail

TUAIULANTENUIBINITADENTNIAA P LLLNANN A1 WLAS D. Schultz (1999) nana
1391 W RANINAIUNNIAANALLUNANHAIUIEL ANANIENUABNGNLARALATNGNEIANT 4
nan suldun asAnImenisnane, UsEmaaunulnenn, ussnnneadesiudeluenn uay
- A Aoy o = o A A - 4
a9ANgawe) Ndauatuayunslawu TalEavEEnAe (1) 89ANINNNITAAIATL AL
1a5uNanszn Ul ANIE04717N1IPANARLLNAN AW HAuNansulidauuwlanisnanm
uazeannegeuaINnLREn IFaunneld (2) AuduisEnsaumulnrniy nsdeans

nsAaNALLLNANNAWTds NN Au LTI TN Aeug uuunisldiisniaeniy
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2¢in9 w1 IFLINTLULNANNAIY WENAINT NNTEELeN WIN NN WA NI AT (Mass
Media) toantmunnadlildas N1 lFLEEm A2l Aa9Nn199 LA N UL LILAZAANI
dl dl d‘ o dl 1 % 1 dl v =K
aedu Nianzaniunlflunnsdeansnisnainednanpa et mRNzan et
nanthunnglfetedlidss@nsnan IneluiEesil goum AuNay (2543) Ansnudl LudAA
NN9A241IN1IAAALLILNAN AL U AN S NAAaLE A LI A1un1s5 U TR a5
1319 TUAIUABINITVENEWTANITAATUNALIEN LaTEIHANINAAAN17UFUAITNN2ANTLINY
srdnavnaanwiangluegtasnguanUd e e liwunzaniunisliiinimnisdaagng

NN2AANARLLNANEAIUNINL (D. Schultz, 1999)

N v P m—— - .
nguyl (3) WsEminaadesivde uwanin hiudsslamiannnislduwamnnis
dl % 2 1% dl 1 a QI g
aaa1In1ImaALLLEANNEY lusuguteyagnen (Database) Midunlunuimiiaa
neliindselomilunaldgmdeyaludls: lamilunisuanae idrdanguidimang 18
= a a dQ‘ 4%/ = ZJ/ = ¥ o dl G o Y a dl 1 dl 1
Hulszansnnagsau ansianalulatnissiaunisirundendain liinadewuy it 3
lwzlihanzinguiiivunauan (D. Schultz, 1999) Iae sanat wiedla (2545) 8ANEN
wugn nieaguauda ez luiiaaiiu An1stawwaRnN19AANINTAATALLILNANKAILNN
T N9 S LB Enaunuas s lfasasaumanisliisnistaaldiiEnig
=X dl dl dll =X Y a v 1 a o . . dl
gonDansAeans lungluuunaInnaea1sneNLsinAly | 15y Mediaedge: cia @9
3| a o d‘ dl ¥ dll = Y a dl o o a
utFEmndesmanizauaalasnn Inslitinisnaaiuguaswazinianssy
2 % a dy o Y o dl IS
N19N19MAA (Event Marketing) Aag IgiiuaAintidaria snaguaude s iunym

X =~ o o = o X < o9 o a4 =
N LmzmﬂmmmmﬂﬂﬂﬂgﬂLW@I‘ﬂuﬂW?V}’]\‘ﬂuNﬁﬂmu @Wﬂﬂﬂﬁ?%ﬁ\ﬂum\mmum@u

o = QI é’ %’/ ] £ a dl a é’ 2
NITWENUT LWASHATUNTNENTU @uﬂﬁfﬁi‘ﬂ\‘i’&ﬂ&lﬂiﬁﬁq?ﬂfﬂqqﬂLLNu@@IﬂJquiﬁﬂﬁ‘QﬂJLIF]‘LII?]?.IH@"JF;I

1 dl . dll Qlld ! o ' o ] [
LATNgNT (4) e9Ansa) Mdauattiauuns e nquesAnesine ldrasd

a o o

1FNFNUNNANUNTIRLAANA LFENFUNARIUTHEN e N ee il v la s

A AR AT UNANIENLAINNI9RBANINATIAIALLLINANN AT LAY IneadAn 61197 7

1 o

AeadasFasnimuanudnlaiunizansunulasnnnig 1 ARNITE941TN1IRA AWLIL

o—

HaNHAIWl IneaeAngsinge fasinisinnulszaiudanienuie Wiian1sdeatnismain

ARUILRANTNINAINLUIAANIIRDANINIFANAULLNANEE (D. Schultz, 1999)

aeiglaAmN 1un1919UN8 AU AANIRDANTNITAAALL LN AN N AN WL

a dld o dl 1 a % !
Lmemmmélummmgﬂ BULNITNINIUNBANFANINNLAN B ﬁl@ﬂWU'ﬂqﬂZ\iﬁ‘?ﬂ M7 Tuns
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N91U N9 U U 9L ENA 109 R A VT LTEN AU lnen Tag Percy (1997) Tdnanns
uigtlassalunisineuniglfiumanisdessnisaaiauuunannaiuesniily 4 dsznng
anAty desialilil 1senisil (1) dnenuzlaseaiivravesdns Dalugiassandndnylunis
AU I LU ARN1RRA1INTAANARLLINANNANL TA8IN1TLINNTULLILNTEANE
81114 (Decentralization) LAZN1ILIMITNNULUIAY (Vertical Organization) NA9uUgLAWN T
asAnsunaiull wazypanaudndanudaaagieniziu (Specialists) Azl
ATLABNINANITUIEANNNUIINAU AILANIZNLADAINNADAARDIUBINTNIINUDIATIRLAN
d v o a R A\ A oo A o we m oA s
naeanslldaduzing wenainil asAnanliianaudn Aty Faen1aRu Tidraziluisesdiunu g
o 1 o <R K 2 3 ° t 4 6 1 o (3

Mnls wnnanAtledsanusiadnisaesgnan Az liasdns ilszauaanudnsalunig
AIILIIUNNIRRANINTAAIAMILNANNAN1 B9 INAINLLIART 29ANTHaq L

o 4 3| o

ANAIATYALgNAWTIWWAN (Duncan, 2002)

U

sznisdl (2) yaangluisEminaandalalunseiy Tnamnudnlanuansneiuaes
UAANINN9UIIN AU 1A NIA TR U LW AANTRDANINIAANALLLNANEATL
denan WinasljrReuliseandesiliuimniguneeiy lnadymdnifinainnisiyrains
TusEniianissiesunasasuulasgUuuunisaifivswanieeUfim luesan e
N1999NE TR Y LDIWARZUNUNNINIIUIINAN 11 Iy ARatiAnANARd ez iTlunIg

o o ) @ v = =

ary@sanunauaziiunisanunuINeeuLesas lwsu dou 1520197 (3) Favuasauuyy
dl df v a d? a v o 1 % £ I
getloyvniinifinanlusEdnaaunulasun Ine AR LLNUIAZANANINTNIBIUAATINLN
TuisEnsaumulsnsmn dnavetiuaessslinusazwmun liuainnisliEnissdiunig
ARANTUALBENIANVR9AUAT AUMFLUTENAWNULHENANAN UL UHUNANN AN AT Y
pnupsesiialidnaziiuununTuenn, dssaduius uazununnisnananienss dnazdngg
TignAnaenldiATailan sdeansra LN AWBININAL AT TILNLNEY IneTNANIS
o K K '

ANTNDNTT LAATLATANNAAINIDATLIARUN INIINTBINATRBAIINTARIALLLNANNATY

vizald (Percy, 1997)

wazilsznnsqavinama Usyniei (4) nswlazuut/asuws liuniseais Sauualis

a 1 &

(399N1380417N1TAAALLLNANNATUAN IFLFEMIAN 9B uAdauluninAndn asAnsaas
AU IANUANN U AANITADANTNITAR AULILINANEATUUAD WAERI1ANITATTHLIY

FNAUIEMINLFIN AR R LA LA L LFEN A UL TN B9azni lEINANIINN9IUaEN9H

v
o

13 RANBAINANNLUIAANITADENTNITAANALLLNANNAULS T9TTaaN1ann uALANTINNIg
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AATAN NI BN LEUNALNSNI9RD41T A2ULFEN AN UTHEUNATNALNNN RN ZE91

u q

ai a o 4 a %4 Vo Aa ! :l/ o o Y
MFENEresduA N UK I URATo UYL Usenauiy usanaauanuilszansl
n31Eun9 M liinnisraadaniaz ldyaainsuazninainsluasfnsunau Ay

=)

ANHLTIUTUAYY (Partnership) S99 9LTENANIIRUAMATLFEN SR UNUTNHDINAIAR
fasad a81913n AN NTANTIINIUANNLUIAANIIRAANTNITAAIALLILINAN AN N
13r@nTnIN AfluasingEanFagiN13 191N UILUINLFENLE1 U RUALA L LIFTE

siaunilaendn (Percy, 1997)

amFunnsudtloyuisananaiiu D. Schultz Lag H. Schultz (2004) Hauauuanielu

©

Y o

nsannsglassalunisnwauniglduwAnnisaasisnisnaiauuunaNnaulifal Ae
(1) N3ENAUAINIEALHLITVNS (Starting at the Top) H1iFu13sEALgIRasIiANEATY Y
nsvinAud lauandugzEnlunnsmeunan1enisldn1s@e ansn s ARLLINANNAY
wdnanniuasAeenszangas s zautlfifnisaasesing inaliaunsnniiuauwanig
nisantiunis Wiunaningniuivesdnsld Usznien (2) naslianndrAnyiugnén
(Being Customer Focused) 1i3tsasAtsneyndasnisnifuansnsia (Contact) lunisiu
Hegnén UsEmiasyanldlanedn salduazandnisaesang lildunannisamululseu
LP3ENANT WFBARIAWAN uiNNaINgnANTuAIATY wanantiu AauAuinamaTulatl
Tdnauifluszuugudeyavivenisdesisuuulfdusiius (Interactive Communications) Az
] % & =X ¥ Y a 2 1 o a d%/
ot e ANININUANAYINABINNITRNHLE InA lietingT nIa e sau

wazilsznia® (3) Annssannnsdeansidingeugdnans (Centralizing Communication)
panauADeluesAlsznaindnaesesdng ANuesANIasFeIln1sAILANNITABANIAIN
a ¥ & a = o dl a 1% o L4 o ]
auAnliaanulunian iR eniu nasdeanInsAuAaINITaAAua TNz AN LAY

4 1 1 <3 dl :J/ 4 | a a o o

anwaatnbd wsiaenglafinin nsdeansiuazseaiulluianiafeaiy Aauvnaudn
2990 7RUA At Neluesdngsiasiinsinanindnlanesonniy nevazfeansms@udn

glan1eenedAng (D. Schultz & H. Schultz, 2004)

AR NIUUUIAANIIABATNIAANALLUNANKAIUNN 1A 89ANTAIA29TNAN

dnladuilgmnnifsauiasimunliutlpesdnseenamunzan nliesdnsaituaule
P 2 a a T N a P
atnadlse@nsnm TuuwiAnsaliaznanans Gasnaaiun1sImsnuln s unIe9LEEm

o = o el a9 o o Py =
siaunulae TafuesAnineadeslinensNiuNIINIIUAIUNNTARA1INTAAA
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2. WUIAALNEINUNITUSUNTINUINEAMN (Advertising Management)

o d o4 e o oY
Wasann nslawaniduirsasioudnndAnylunnsdeansnismain Aeiung

a . = A o A A v o o ,
UFnnseulaenn (Advertising Management) asdadniiluesuniaonuinaadesdAnyating
g9lunszuauN9INUNNIARA1INNIEATA UsznauiunisiinnisaaInteNiuLazin
LUIAANIRDANINITAAIANIIARIALLILNANNAUNN Faginunsuane (D. Schultz &
Kitchen, 1997, 1999; Kim et al., 2004) 911130339 ulsiwninaeasisEnsunulammn
Tuilaqiiuinaulasulasld arnmnisiunisiioulnsnniasadiane Wunisses
M9UN TR LNNILTNISATEINENNTRLNIIARIABUT] FINFENINTY (DIUN AUKAL,

=2 @ o ¢ { a o g A o o < d‘

2543) 39NDNANNANRNSIEUINLEEgn A uazLEENAawnuln s auudashl Tae
Meufaniuluaneizgdianndnisdug Wiuinisuazgiusanis vinliisaessunses

AnnnanuganiuNnnaRlnngLEvasa ulasnan (Duncan & Moriarty, 1997)

TneludesunaAnifieafiunisnisiBmsaulamnniu fediieadeaal Tun
aeALlsznaurensLimesu s nevuaunas s nlasn uaziiesannisem
FownulnmuluessnsdAny Tun1anauLEn s ulaen ”Luﬁﬂ%ﬂmramﬂmqmﬁq
wRaRzaiULEEdawnulssandas TnasBusuaauvansae i dndaunulsmnn
it vessEmfaunlaiennlunnsiunsenulason stluniuuarinsaaieedAnsg
YRILFENAIUNUTNEUN ifmﬁqFfmmwﬁuﬁuﬁiwdwu?ﬁwﬁqLquimwm’]LL@x@Jﬂﬁﬁ

aBAAULEEN AU LIRHNALLLIAANIIARANINIIAA ARLIUNAN KA A Augavine

mﬁﬂsznaummmsu?msmuimumﬂ

AUFLN1INIUAIUNTLIMN IR NTW Batra, Myers, Was Aaker (1996)
nana97 nasmnuiuldaulvglazingadesiumaneugnuniginsest (Analysis) nng

79U (Planning) N19A3LAN (Control) AaaRaLNIsdaALlA (Decision-making) tvaliifin

o a dl 1 aa = a a dl dl
ﬂ’]ﬁ‘"\ﬂﬂ@ﬂ??ﬂ@‘ﬂ@’]ﬁ‘ﬂ’]ﬁ‘m@’]ﬂm’mﬂ NHANMNINHICAN LL@%Nﬂ?Z@Wﬁﬂ’]WN’mWQ@ T9lunng

MauLFIInsTaenil Jfinaadesegnaadou visanisoutiean iy 4 ngundn
(AUHUNIN 2.6) Buldun ngui (1) uFHmAITaIFUATIUTaL NEIT (Advertiser) AB
LAAR MTDBIANINABINNININITARATNLITUAIIELAT LFNIT LUIAA WTBNINANEDILDY

pulilgnauiiiunng TsesAnsluntenaluasAnsiuassnuanils wisasaAns lduaemn
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naflsfld Ineaziininiufisrevugualudunisnais dudinmuatiwang viiasiamg

o

wanluntstivnsnulawon naassuiudndulaluiusaugaiesae

: af al o e .
nguN (2) avAnshaueANazAInlunszuIun1siawmn (Facilitating

Institutions) Taun UFEmsaunulnmun (Advertising Agency) dalamoun (Media) UsHva4e
(Research Supplier) 9nTN@IANsAUT AduNEIda 1w 1EEMFuNERIU (Production
House) TeavAnsmanilazysznavlisaeyasinsidiannd iy wazdnaninlusieineg

Y a ™ - - 2 Y o A Ps , dda
U ATUANARRTIIATIA NTINUAURE FINNIAINANITOAIURY TINANFINATUNN
daudrdrylaenfludFutiaravusdunisainiiinadure ulawaniuu :98tansd

anslawounlufediztnasinunisdamieeieg @ndoe (Batra et al., 1996)

o s a vl a
WHUNINN 2.6: LL@GN’ENﬂﬂT'VINﬂ'l']uLﬂﬂqm’f]\?ﬂUTzUUﬂ']TUT“']TQ']ut'&IBm']

Facilitating Institutions

Control Institutions

Advertising Agency

Government
Advertiser Media

Competition

Research Supplier

Markets and Consumer Behavior

4
NN Batra, R., Myers, J. G., & Aaker, D. (1996). Advertising management (5th ed.).

Upper Saddle River, NJ: Prentice Hall, p. 4.

) al s l o v e v
NgNN-(3) avAnsIAgInUNITAILUANNISTIREA lGUR BvAnsAnguNIe

(Government) 111 MUILTUNATTLNG WTRANIANEIANTFNN Telin1raanngsinaT un
auANfmuaia s luaasRadasiunsiawandan Smnlifasdinistinnsau
Tuwaniduluaunsaunginusimgnimualiuds detdrady mahifsuiseannguine
Nenfunmsivuagluuy wazianluniseanainiArasiausondssinniasasfnieans

- < oo ' a v = o e
gaad saNtamMsnmuadn Mslaranduindssinniidaadunislaranniwdnwalasdns

v ¥
Wiy siFanistiawuadn snrazaasfuansir lulnrandwiuduindvn s wanainid
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1%

avAnsuLFHNANTY (Competition) 1813 1eeduAn fAldaulunisiinuaiia
nunsluranresnIAgeanu Adetuiy Ineanisdiinein iy nrzuanislaman
a oy sy @ v - - ) o £ dy o a4 a
@eauiuaadudgiu ilusi avAnsnguiiauiugniadauilsnsaeAiienslunig

o s af U 8 & '
wimsnularundae waz ngni (4) ngugusinaiihunig (Target Consumer) \ungu
fdugFuansudnaasssuunisdeans auuaaGusulunisiimuanagminianissais i
WinguiiidaudrAryBalunisinuuaiianiasimsaularan fatliliasannisuinsny
Tnwuniuiidnguszasfineanfiunsifsnulammn dulssnaudaaaisiammny
anursndeanadnfenguiihwineldatraunnizan uasiiscAnEningegqaiuies (Arens,
2004) NeiAedflusaserdunsAnentadadrusninaain naanaunginssnguiinn
(Consumer Behavior) e lin1sanfiunissnunistidnnsaniasaidlvlletned

UseBnsinn ussiiaseAnsuageqa (Batra et al., 1996)

s LLsia:nziu-?inmqm?:ﬁquﬁuwmwéﬁﬁ:y'l.umm?wmmu‘[mrm lnemnngu
sfidautatlunstmuafianianisdaansiadu athalafinna dwiunisinnulnedau
ojuda dnaziflunisiinudaniussndnandsniunilasaiuazizingnAudunan
(Batra et al., 1996) Fepanaitadesiulnamsslunsziouninusnulswun fazndn
Tudausialyl

nIsUAUMSTUS WIS UTREIN

nszuauntslunn s e Guaindaen Fevidnrasdudndessmus
ngudLElnAiMLNg LATLUINIINNNMIAAIATIRUAIEY TALA FNUMLINWNIIARTA
1IRTAUAN (Brand Positioning) dauuszaunisaan (Marketing Mix) ({11511 ANt
frmuadnguszaainianisnane auuame WIS unulnsanassatinhl
puiiwnumnadune e Ul (Kotier, 2003) dauluduraaiendaun sty Shimp
(2000) ¥ uuansaLaenszLaunmAMsLlsmun 3T 3 Funeundn T8un 47 1
mMsnvuANaLME luNTissN (Advertising Strategy) i 2 miﬂfmaqwﬁ'ﬁﬂﬂwﬁq
(Strategy Implementation) Lazdud 3 malsufiulsr@vanaraanislawo (Assessing
Advertising Effectiveness) Aauantluuauning 2.7 faluwsiastunawiuiisnoasden uas

:” 1 o 1 d"
fumaueiat Aasialili
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<} a
UHUNINN 2.7: LAAINTZUAUNTLTMINITUI RN

Advertising Strategy
®  Setting Objectives
®  Formuiating Budgets
®  Creating Ad Messages

Selecting Ad Media and Vehicles

Strategy Implementation

Assessing Ad Effectiveness

——
e

o
Y41 Shimp, T. A. (2000). Advertising, promotion and supplemental aspects of integrated

marketing communications (5th ed.). Orlando, FL: Dryden Press, p. 265.

SRt msravuanagns lun1slusn (Advertising Strategy) nasannlgiudeya
ANNFRINIAINLTENE 1098 uA U USEmsunulamnsasinnsagUdayanisnain
103gnén Auadndeyaiuiiu udaidayesnanauniilulstmlunisimunna

- ynalunslsiain (Arens, 2004) F ludunautilseneudaadunauten 4 funau (Shimp,

- 2000) Sulduri

(1) manwuaiagUseasAlun 1788417 (Setting Objectives) WhidunaudiAty
4 . J 0L k|
weavnnazifuwuaniesiauuanisindulalunszuaunissineg naziisausialy I
inquszassusavaanasasiunguithvang funlinsduin uazdullscanniinisrann
fiots Taleeminlludansimuadaguszasannansaaansasiuliu 4 Anwoue (Kotler,
2003) Aa \Wauda19@15 (Inform) 1iaN13991a (Persuade) IivaLRAUAINNTIAN (Remind)

v a

-y dl g ) 1 §
vsaivanantin (Reinforce) staguitnanguithwang

(2) mMasndulanivuasuilszuind (Formulating Budgets) UMAN1298 uANARY

fndulaniuuadnasldeutssunnatinelsisazunzan Wuanldaan 1t lunts s on




e L SER RS ORETE T e

38

TaeArmanaidan1dianisnanumuseinn 331a3suilesialusl (Kotler, 2003) 33% 133
AMUUARINAINHAIN1TaNAe l# (All Affordable Fund.) Taeiliudninausinnsfiansaunann
ANNANNT0 LUNITILIBILTEN NA19IAR ATRANTUIAIN AT HANR LS ST uLlTENN
unslarnnuszaanaialfaglussduiivmanzan Teqasauraitiae aanliuiveuses
U5z TR HEULA LA LNNFARNITINUNBNN IR U ARIA LU TBZE3 38T 2 FRATMUA
dudagaunuaanaie (Percentage of Sale) lumsnanumudseununisiasunmiu
Fndau129LRAINLUTRIIANLNY 1T LFENTDBUBIRAZAMUANLU FENAtUaINIANEINTL
e o v ada ada o 1 1 s . o
snusLAnzAY 1w 359 3 TEn1siuuARINALTY (Competitive Parity) NM3fwua
wlszanalilndiAedugudsiuiainmanuiluguilunasudedu 357 4 38n1sivun
NARqLsL A LAz (Objectives & Task) Tinuusstlszanulaaafiunudunew
o . . X £ o Y . oA
FranAuadnQUssaAanz i UAINAITINIMAZFRMINANLA AMNUNAIRAITUT
awlszanauisaaldlunisinldussqianLsrasdsings wanainil Arens (2004) nanadn
alac] :lz 2 a e o O ) ° L%
fssaulszunnlaenislduaannnisaaeiilusianavua (Empirical Research) N1
annsanmuaulszanfiuanshanuluusiazaainldson soufalutiaqiiu GaiaBnssine

| d'd 9 = [ ¥ o o v
anuniin sl drannqmaTindas lunasaunin v ullszanuld A umnzan

(3) meaFnassAanslamni (Creating Ad Messages) Tudumaulunisiden uas
AnakaassAansiueenuunastnwan Tnanisareassdemitawoniilsznavdan 4
Funen (Kotler, 2003) Aa Funrsrmmgaas (Message Generation) Fudumeulunis
ahauasianasiifeinsdellfindutihmang nsiauiadiesenfuniidumite
susandieyasine Aeafudud duilna sutduisdudon Tnedayefildagiunldwamn
dunagmilunisTawonsialy Inglunisdmuadreanssiaafiansanludsziiusingg Ae qn
q3lalutinagns (Message Appeals), WA NAA NS IHEN (Advertising Concept),
Tasea¥n9d19815 (Message Structure), 3Uuteinaa1s (Message Format), 881 (Tone), 158
Aye (Words) wilusii v%qf‘:ﬁﬂm’mmmﬁmm@mﬁmLﬂunaqw'Eﬁmmmgthﬁu‘a‘%ﬂ‘lﬁ

(Russell & Lane, 2002)

Fun1sUssiQuuasn1nidan119813 (Message Evaluation and Selection) Tunns

- dssnfiuuuAaluansasnniu lnsanihasduasaendnifesqaiden wazanslamun

tuasriianantT® 3 sennsie uissown (Desirability) faulaniauianis

(Exclusiveness) wazuniiana (Believability) (Kotler, 2003) vdsmsaunulszronngsminig
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a o o o b=y aa dl v o 1 [ :‘/ ] o
JRudsznaunisindulanaiaanisylanaanadasiunguiiuung uddanniu A
unagUfnunisaieassAlaen (Creative Brief) SafinaunnAusadiugannfadiv
fauiazFuaiassAnulamnn Jun1siuduee19817 (Massage Execution) \uduaas
t %
maaFananulasonaui Tnanvuanads lunstasnnlfimnsan uasiiuldauna
gnsnnamuald (Arens, 2004) Fun19d1799A21u5UARnTaLsRAIAN (Social Responsibility
Review) tinlaounazsiaeiianuiiuladn viuaiiassAlawaniubidaudissianguuny uaz
= =S (% 4“‘ ] :l/ d. ar ]
A3UFITN 2INUIIRGIUT8IFIAN (Kotler, 2003) TariatAiaiiniAigLIaaanngmne a1
AN atratunsdidanivuaFasguuuulamnn uaznanlunisaanainATeATEIAN

- o d °o o v
LWARNNEBAAR Llﬁzlﬂ?ﬂ\im”’y‘nqﬂﬂ Lﬂumu

(4) maenlddauazdaamanisideans (Selecting Ad Media and Vehicles) 1§
menusuiadulafaiuns1die Wetindnashlgnguithmng raenaudatlszanisa
sesdeluman eanlyl Tnedunau] Usznavdasnissindulasiousine dun nisdndula
Aeafiunnsdda (Reach) ANl (Frequency) WaTRANTENY (Impact) 184lsison, n1s
@endszunmAaudn, nnidenlddaianns, nssindulannsldsraiaan4de, uaznisdnass
ukAenuangiaanfifmnzay ndsaniudalaiunaadhadiunagninsiédesie

(Kotler, 2003)

& af ° & a @ o y

1un 2 mesunagnsuulylgasy (Strategy Implementation) \iludunewui
o a ¥ ] d‘ ¥ o = &l ° ar d' 2/ as
sifiuuliusunissiieiiornen Biinidusiaun Tasnisinuininasdeiunig
o - o [ ar a ar dl t %4 ' a
antunnsaananssnluAasdw nsuinisaanisinaliiuluniuua et
UssAnsnmgeda Sutlsznaudian n1s13wisiaan msdiasallszatuausinusing alisaud

] dl a &l ¥
mmﬁ‘l‘nﬂmmmaqmnmumw (Shimp, 2000)

& a a .
4UN 3 mMsvsaiiviseansuauasluwn (Assessing Advertising Effectiveness)
hatlszidudn Ay lunisuiniseulammn Wasenniadsaduna ludan lsnaly azunluy

wianlunizunuluaaald Tanisdszfiulss@ndnaralauwaniivnannsdfyde
azginstawantiuussqinguseasAnaaliwialiilunan (Shimp, 2000) Tnalunisdaans
:l/ B o [ [ ] = Y - 1 v [l as dl =
msaatuiidadninlunisiana ldarunsofigadlfidunaldattedaian iiasaintido
Uszannnsaaiaiasdasaguarudau widhnisaaiafldiinswanamatialunig

UsaifulseAnuaraslamonld 2 wantavan e
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(1) mMssziduaanse wumummams (Communication-effect Research) lunns
yagaudn lawontaufhilinnadiuanelunnsdamsisciiela Jalszneuden 2 daufa
Manadaunaun1seaniamn (Pre-testing) oA n1sarnudalipzuuulnemse (Direct
Rating), nnsnaaaulssidudimny (Portfolio Testing) 91 ﬁu?‘[nmiﬁi"umﬁﬁﬂudquﬁqﬁcyﬁ
faennsaavitela. nnam aaauluienluRns (Laboratory Testing) iflunisdmlizenaes
fuslnafiielamontilaeiimmdnemans vy Sanmndurasials Whfu uazlu
dauraanenagaunaanislamoin (Post-testing) 1iun Msmeaaunisss@anld (Recall) via
mManeaauniansialaeunld (Recognition) AaaaaunIsdnaaxdilalulnsan usiu

(Kotter, 2003)

13
aca

(2) Mssziluaansenusiagnndne (Sales-effect Research) Qﬁutﬂuﬁﬁﬁu?ﬁwﬁ
Tonfanidlumsszfiunaannlamsaneiann deminidhidinmsiafigiflande
(Batra et al., 1996) uidinsannuaansanaelaildfinannislasuniitesadradies uiiiin
andaszaunnanisaaadug dae dinsaiinefiaaanuduiuisanisinlssAniuates
amdlssaniuganang (Kotler, 2003) FauaalSluuaunng 2.8 Saudsadanonuduiug
seninadndiuresanldanalunisiasoin (Share of Expenditure) dudanasadndautaanig
1#5ug19@15 (Share of Voice) wazdaNATEIKINAINAINAZAINFAN (Share of Mind and

Heart) 1898131nA Teanuisndanasiadonnsasnaialaluiige

d as 1
UNUAINRN 2.8; LAAQ NANNTIANAKNTENULABEBALTE 289NN

Share of
Market

Share of Share of
Mind and Heart

Share of

Expenditure Voice

o
"1 : Kotler, P. (2003). Marketing Management (11th ed.). Upper Saddle Rivers, NJ:
Prentice Hall, p. 608.

ANNTLUIUNIIIMNAT LN a1 LdRzTug uismmunulswasniilumioeanun

muwmwﬂ S lunss NN T LM T uls e Tatantzatinadeludauaas
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- ¥ o o/ dl 1 [ d‘ ] o’ L4
wanegluuy warilasaairaretddmiunndaiueaniy Neatadanasadnenznismionm
Tunszuaunsuivsulas il satulugausaliasaznantauwapnudainaedasiu

= a’

UFENAUN W IR E N

- | o a e e
WuIAALNEINULTENAIuNUlHMN

0
o ] a

viEnsunulaeuiuasinsiaudAgyadwiialunsiimsnulason
InenfuesAnsgsialuniauiniseilaqiiuniinandidtysiassundsnn uaziasegia uas
danansanadasduiuazguilng (Arens, 2004) tatanuianaas@uddeaslifunis

[

ENILANMNAZAINAINLFNNIFUANT TRIFEVS U UlHE I Suldun nasliiEnissiny

3ol af -

AMUUZE MFIRLTNNINNFIUNALMS WAzIAAN TR A INERNAMNT Ty W
aunsndatandumeudutsen wazansuyiludiureinisAnmdayasiie e naaaau
mstedelumaniasiazunandnnistarnu dsmdoumilsson lusdugiiztna Alafu
drzlemiannnisinanudnlalumniesnseesdiflng uasdeanseenanifudeyasine
feofuAudn Gedonligrilnesadula Rendeaudlfiazaon uazmmnzan AN TY

(Russell & Lane, 2002)

anmgsialsantuthqiuldfinndaaudasidanedin Sudufinisdeans
msaaalasddy i lfinnsTason wednfiuaulne g a s
Tarouilundn wilutlaaiidlafinstinnasiasmsmsnainluguusdiug sanldeting
n¥eamneannu (Duncan, 2005) AedanavnldBdmdaunilasnluiiaqriusneiing
Uush U5ulAsaaieeedns antreueanistiEnnsdunsdeansnisnaradisiu o
lﬁu?ﬂqin'n?i"ﬂmin'ﬁma']mgﬂunu’é‘uq s saaeenaiedeGundu Himiaun
n’li‘afﬂmi‘n’li‘ﬂa’m (Creative Agency, Main Agency, %78 Brand Agency) %ﬂ'ﬁrﬁlﬂ
RALIAUBIANY m”mm?‘nmu?ﬁwgnﬁ']ﬁ i TnetBdmAaunlaiauasiinnfausuntu
douﬁ%’uﬁmﬂumuéﬂm?msmmmﬁluq Failglmaun (Below the Line) 3uN7 W3oLNILEHM

Al Teduunneanduiidimgn

as ] 1 a ar d‘ a ar dl a e . . d' ] ¥ dl
FIBEINLTU UTHYN Leo Burnett NULANLITHNGNTD UTiN Leo Activation INTUUT
fulareuauieafunisdaiiunisnauasnIRatIAEaiansss (Event Marketing)

latiannz (granunssulaimni...,” 2546) ¥3aL3wm J. Walter Thompson A11ia i
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wiheunisdaaisnisaanaidlu 5 wiaeew 16 (1) J. Walter Thompson: R Akas
Al (2) Thompson PR: uinauaautlssaduiusuaznisafanandnsal, (3)
Thompson Promo: AUAITUANLETNNTINEUATNITIANANTTNA), (4) Thompson Connect:
MU LA U UGN AIFNTUS LAZNIIARIANNAT UAT (5) Thompson Design &

° 9 = v & Y A a e ) sl
Impact: utifiguaduniseanuuuussie uarlald wiaudsv Young & Rubicam fifl
M35 13N Wunderman Tuiuizsmluase inaguan1sannianssy LAZNITARIANIIAT
viuiu (“nagv4...,” 2545)

(%

as :lr dl ¥ v dl o o d. o a as 1 71 0 =2
saiuinaldidnlanaaduuuiAanes AuLFEn A unu o m‘lﬂqunmqm
dl s

ANV IBILFENF UL TR FINTAUNLNNNTNTAINTURATELTRILITEN AN

Tnwonlunisuinisaulasonsas

AANNIEUDILTEN AU HE

o o a 9 a o e 13 ] o .
HindgnasldlanuunigeastisEmaaunulnsan iunnsnafe Iae American
Association of Advertising Agencies 198 4As (n.d., as cited in Arens, 2004; Russell &
Lane, 2002) 15l%Ard1fnadnaatddnsiounuluwanlisn iluednsgsiadasia
trznausaeyanaiAINaF19as9A AeanaudniiaINg N TN NgsRaLaznIIAaTn tat
[ A s s s s i 1}
A AINENWA (Develop) AALFFaIN (Prepare) wazands (Place) Tawmun TudaAasine
walddtegnAdiwanaaesdudvseusnasls dam Hameroff (1998) WuldTianudy
wEniunulamn Ae gsnateinsa¥nassdiuanulsnsnn uasiuifideasaasgnéaly
[ 4 ] 4‘ -] - 4 ¥ :lr 5 1 e a v &
fanguithuang Sanisaztlszauanudndalatuy auagiunnufnaingd uay
g NsadagsAaiuuan
1ANAINT. O'Guinn, Allen, Wag-Semenik (2000) TH AR TAANNABILTEN ARUNY
Tawan i luruaudaadudn uasdnsilsznavldfeasiaandn (Professional) A
WiiEnissirumnuAnaieassA (Creative) uaziizniasugsiaungnAn luFaaieniunig
IMNUNY (Planning) NTATLLATEIN (Preparing) WALN1IYANTFIEULNS (Placing) memﬂﬂé
U ¥ a a ¥ =4 a :’» L% as ¥ a 19
nquistnadhwinaresdudvzaninag wananntiy saunulnsandaldiuinimiasiiu
NMIRAIABLT MINANNABINITTBIQNAIRNGAGE LU N53E NIsdUATNANTLIE NIT

L7

Uszanduwus nasEinausuwiinatuane usis (Duncan, 2005) Fesunulasaniutin
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fufaraulunisinarsidnladngusrasdrasgndn uasldanuaiunsaludennudn
afnassminauaais SngusrasraasgnAnlidingutihmune TnofuRiareuludouaainis
= o A y Y a e ) [ el :l/
AguAlawan Jeazdmngainfedein viielidaniuumyalumwaunslasonaniia

fagludaurasnisaanuuulnwanaufesiie dqe (Krieff, 1993)

Asamrsoagdlidn wmsunulnwan dueednsgsiadaszilsznevludaeii
- 9 a a v e ) a o o .:" v a 4' o =
2TINNNAUEIAAUAZANNAAATIESIA SaniuiminiIRUINNsINEN1399UaY SaLsTEN
U e AR Wl E N sfsuﬁqq'mn']sﬁm']?n'\smmm%uq W N19998 NNTRLATN
as ['d =2 as :l/ =2 (] L7 dl ] :‘1

NM318 NNFUTEBRNNUS NS naLTNWITNIINTNE A nTiuRsiAnin e unsasTueanty
Widhedanguidlnathwunavesdusviarisnisuesismgndn laenisismsiouny
luwonazdszaunaudnialang seserfanufnainessd uazAnuainnsodegsia

Wlivan

<l o PR Y
UNUMN uazﬂﬁ’ﬁﬂn’]‘iﬂ’ld’m‘ﬂ'mu THNMQ meT'N‘l:fm‘]

1
a o o a

viimsaunulssaniiuisnianiugsialasfiunumwiafivanAe nsa¥eassd
lawanuaznisiwsunslasnmedesie LﬁﬂWLﬁmﬂ?:aw%NMuéaﬁTnﬂnzimﬂ'mmﬂ
uazdliEnamadiunisiaarsnisnaiadiug muarandiaanisaesgnAdan (Arens,
2004) Inemudainuuntes American Association of Advertising Agencies (n.d., #natialu
|63 291 UM, 2546) 1ﬁndqqﬁquwmwﬁf1ﬁmmﬁ§ﬁwréTfJLmu‘imumﬂunﬂilﬁu?nqsgnﬁq

v v
ruianua 7 Usenng sesalilil

vsznsfi 1 Anwrdimzasiinganusadual Wdnsounulainnsesdnm

e a v ) = 9 4 3 9 [ = oy 8/
MEAZIBL ARUAIMTALINIF299N AN TuFTUARN LATqAGRTENRUANUTRLTNI1BIgNAN
wisuweuiuguas, Anmdnmouznisidud sa1 andrluareaduiloanguitdvane
Ansvidunfiraeuilnasiedudt uarAnmes@ufaatguds Tasanfadeysiilazuann
gNAUATANAININNTASENIGN LU52n137 2 ANAATImNNIAaIA LRENEIUNY
laanasiansitamsinissiunsaaaliiu@udizasgnAn lusrunisAnswegAnesy

v

mstaussnisideasdizlng, Anmanmaainilagiiunasdnanwraenanaluawian wie

pniuliliunnseeBudn inaldgniussquilwnnanienisaanaldl dansiiaszinig
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nIARIAmMANtazAasanAtnsidedidon aaanaulszaunisaliasANIIWIYIRILETEN

saunuinsounsag (Kotler, 2003)

vsems?i 3 Anwrszuunisdnda ity Wdmsaunulnwanasdnmsanieli
AfnmungnAvfesfiuntsuusihduddgraalifilssdninngegn Aaanautdonly
mEnmlusunsdaadunismaniszduiuduasszAudizing iadauaiulvduAiia
MasrUtRanEIuNINTaINIednd e Wiatwsande tsenasii 4 AnsliiAnaam
l/al' o 44’ ~ a o o v = l/dl o d' )
seuFineiude i mnais Wsdnsaunulneniseslanuseufinafudeynatin uas
o v < ydl' d'd o 1 4 d‘ a o
anunsauustignArlunisidanliaeniidsransningeanlumenislawonls Tneiiism

o

- v o o v a % y ) o 3 &
FIQLLVluTmHm’lﬂ')i‘uﬂ')’mgl,nﬂ')nlj‘ﬂ'amLLﬂx‘H'ﬂLEﬂ‘ﬂma'ﬂLLﬂazﬂi‘:m‘w, FAUNITIATNN

v a

friFlnaresusiacde, snAsiemisnaacda sauvanwansoluazilamsasdasie negly

&,

:4 :4’ ; ] v w g ¥ % y
AAATNILIN Mailn1sanaunuds lasnnasiasduiusiuuaunisnainanignAi uazldde
Wiiasz@nsnmanian (Arens, 2004) nastiEnismasiudalasanuignAttadiugoy

1
o

adyiasi Wilawunlsrauaadaianinaulssasdrasgnan lusnunisaans s

Wssndlaruuateseingansounslasanisaiatsanainainalunistedalsmmn

aavtiFsmsunulnsniludnAny (Hameroff, 1998)

sensf 5 ieuausendlamansagnAl iismAawnulasaniiniisadaue

wenuvFanagmslunslaraniignAgasnulifiansnn Masuuuanianeaieguuy
wazdamuinwnn saanannasidauyszunndlunislasninsae (Russell & Lane, 2002)
1senasil 6 WusnemilasuaNiraLaIngnAuas [UGUA uidmsaunulaimond
wihiandiunendnnulasnneuueuionty wasaseaaauaufitamii naasau
ManunarasmsainldignAlinmulagnaan Fuannissiuanfananludoun
-sl o v a ] d’ll d d’l’ -sl :: =) o
nefudaanuinynuazn s RnsaTanaviraian lunislammn A1niuami
ns@saundutuanulnwnn wasssasaumaUfimm N luusaz duRaE wanani

v < k%3 o 9 &4 o o 4; [ 1 VYas ] [~ 4
wdanazsiednliiinisddenadnuareInsiaenndt ununsinsan ldfunadniavse
Y ) P v W v ' < - a a y
duwmaoednls hearldufladeaunnwiasiFamuuamaiinilsyaninaaaanislamnnldiuin
a & o o 4 oo ' v @ a , a vy Y
8974 wardaimirfiacuausesiaragnét usnfiuluAitinisaingndn deseliaes

i lnundaulnaiinazldnnannislitiinaemissudalasouniuves (Arens, 2004)
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Usznishi 7 AssietseammniiugnAnesinlndds uiddmiunulasansnlusad
mstEnmwisasaniunugniegnaaanisaniivay Tnalanizsiuiifesiuianssy

NNATUNITAAIATBIGNAT FRLSINITBBNULILILTIASTTUT N15348N19918 NMFRLITNNINATY

rd'd ] as &' v

11t nsdadiunnseng Walfdsnuasgnintirndniusinsaiuunnaiu wianiy
fufisgavlunisuiiloywigauiugnén inalildszdninageqaaainnislamsnn (West &

Paliwoda, 1996)

vianuathiluumumuaswimndnauiunansgaugesinsounuluman U
a as a ey v Vv |n=’lldl a e a sy v .é’é’ 1 e
13matsazljimilddennd il videunauinanaasdjuslauanndail auegivgduuuuss
Tassaivgaaizdnsiouwnnlarnmin fassnied lussauuumiinimianudaans
dll ] dll v a a v 13 ] -3 a‘
masanaan] laniznislawon neldtisadaaiunanssunisnainaasgninldatinasium

1=

TnglianAaunumudinfesNeuaseassfiasnisrade lu N (Krieff, 1993)

U

anamudiaundinmsiulaeunlsagaseniann nlinaaadaaaaeinuunLiem
sawnulawaniladidaunnig uazliudana limuizaniuan i adaundANLAL
anmganagramnisuixwonulasuudaslison (‘gratunssaulawon...,” 2546) AaiuAz

1 =< v o a e o o o '
namtalassafruasluuunmnnueestiEEvsounulasan luasusiall

gUuuvresuFEndunulusun

tlaqifu 13Ensaunulasnninaliugluuuesdnanalimuncantu
[y £ 4 ey v e Y a Iy
ANMNUIARBNNIINTAAANINTY N M aRaAsaaiUNTIWLTNTA U ILaTNNg
j e‘d é’ 17 a e e ) =
faansnenanaiiigluuumaronananintiusiog Tasidvsunulawanusazguuuiingg
Wiisn1suaznismiauiuansnai (Duncan, 2005) tnganautialssinvaatis ey inson

amngtluuumsliviinaseanidlu 5 gluuu desaliliihe

af o as  as ¥ o ’ .
glluuun 1 usﬂnmunufwrmnmuusmsuuumqus (Full Service Agencies)

aziauaIiinsariiusenislasranimus iy nsa1euns (Planning) Nsa¥eassa
(Creation) NNFU@R (Production) NFLEEWNINUIHEIIN (Placement) WazN15UIZHUNS
(Evaluation) (Russell & Lane, 2002) uazeal¥tiznnssnunisdeansnisnatnauansae lag

a e o d’l 1 4 ] a o d’l [ a 14
widmunulnronzliuuiitlssnaudamiataumansall dhatiuisanugnan (Account
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Management) tlne1a5194594 (Creative) fhedelumon (Media) dNeRAELATIWIHUNAENS
deans (Account Planning & Research) wanannil falmissanudauninims
(Administration) A&LAYUNINIIRMIaEUMAN T ueunn1sduuasi de
inenIyAAa maﬂmuﬁ"aﬁnmﬁqungumﬂ \lusiu (Duncan, 2005) 1w 131 Leo
Burnett Wia 139" Spa Advertising g Feaznanafenuazi@aslasaaieranism

saunulnanniuin1suuuasuqeasidluiadasaly

P a e o n 2 o 2 . . .

stluuun 2 A UFENuNUNuSnIsIanIza11 (Limited-service Agencies or
MC Specialists) avismiianzasliuiniaenizsni lidnasiusuandnaieassd
Y Y ae A oA A o o o Y P a
Auda Fun1I3se viBlATEINEAIANINIAAABT TegnaAraniTalialuanudeI T uas
AMNANAF AT ARILITEMIWMANTL (Duncan, 2005) BalsiA widsmlvuinnsa¥ieassAenu
{mmnun (Creative Boutiques) Bulanazanuaieassmdulasanasly videenafuduwuy
ndase (Freelancers) Tavinl¥ansnsaiuanuaasgninlavainuate hifadaluiseainisiu

1'% 1 1

a o all ¥ o d‘ M val v o dl
mummumﬂqnmwﬂwnamqmsmnutummn"lu“lmu‘nm_gammaumn Telaagauninay

L]

Thasmasiaunman, vismisEnasdauntslssanduug (Public Relations Firms) doly
Anfinmfunii ludasiiRendesiunisairspuduiussuaiudRdoulidouds
(Stakeholders) 1w 13N MDK, NN I BN UNIAAIANIIASY LAZNTEFNS
ANANNUS UGN AN (Direct-response Agencies) Lﬂuu?az‘r'wﬁ'ﬁm'm:ylumﬁmm:ﬁ uay

v

WithgudayagnAn el luntsdaliswdld vielswdlddiinnsefind sauis
N1TRAIANNINSANYIFIE @i L3S Wunderman, Ussmnluinaslusiunisdadss
N9l (Sales Promotion Agencies) AUARIUNNIAAATHNNTIEYNILUNLL ian1suaNAUAT

o <4 o y v
NMIALAAIN wFaN1aRINdantaluFiu

MRS ARANITNNINA AR (Event Organizers) L1 1i5% Index Event
Agency W3a1i31¥% Event Solution, REineduntseiandnsaies i SuaTas
@A (Corporate Identity Agencies) 11 U3 Enterprise IG, Ussmiunamanulnsun
(Production Houses) 114 U3%¥W Smallroom, U3 mFunnaae (Research Agencies) 1w
131 Research International Y3134 Vitamin, 13m1#3n1981un"9aaa1sn1saann
UWLLNANNATY (IMC Agencies) fRns A Bnmn u.a:fmLmunaqwén'\ﬂ‘n”m?"mﬁ@mi

AeansnInanasingeg nannauiu lunsaiaaudniussondansdudnfudiiioe,

vd‘d

wanantl FaF A AnEua T Y RWIENGHYAAIMNITN (Industry-focused Agencies)
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1
a ) a o i o’

Pavidtngpanisiune fugudvizeiEnisunangs vy Wsmiodasiunisiamon

1 v
< [ % ] o o al a o

\Neafuen wiaRuANaganIw (Wells, Bumett, & Moriarty, 2003) HanaiifladiLizsmsauny

BNZAUNENNTIRATUAINAITNGBINITIRILFENGNAT UATTRINIINITROANTNITARA

fitunauldanvanelszinm (Duncan, 2005)

<f a v e [
3‘1./“111171 3 usunmunum"mﬂ@ (Media Agencies or Media Independent) lu

a o dld 4‘ ;7 J dv J = o e dl
HiEmnsAuTteTnyludun1mneuEe wazn1sTede 1iu Ing niad Waswinnne
S X ; .o e A X 4 4 o
Waanresdalamainsie) salduimzeanisnsunukaznistedalausannananiiiuized
adufudaunnau gnArdsiunnldidnaniimsaunusndalaanis saliacnldniey
dll .5 J o o 173 1 dl e s a o o )
\Hlasannistedadnuaunnn vialildsaignndn iWamsunuussmeaunulawanatas
(O'Guinn et al., 2000) W3EvAaunumudamantinasiaiu Inawtaanitlu 3 Ansoe Taun

= e H 1 z H o o/ (%4 Y :” = o ]
(1) 3EnAugnurIane e NLEULALEadared LT EMsaun LR e BN AT uLE e Iu
1% L3 Initiative Media WNNAAIN U3 Lowe, 491159 Starcom WeInNAaIN L3

o as 4‘ 1 ‘3 J ISR s ;7 :’,

Leo Burnett, (2) 13sniisonshanunuiastadaainuaistissmsounuiasnn wansaty
v Aihdasy whidaliauduiusiuulauiaaestfemsaunuluwondin e Ui
Mindshare 81410 U3 Ogilvy & Mather WAZ1iFH% J. Walter Thompson $aNy, wae (3)

a o 4' o é’ 1 G 1 a o cg Y 1 4‘ o =
duiFeniineaulvd Inedhuesedigaastizenotaauiasta@aslssimAanuisdivnig
Tuszinalne 1w 13E Carat Media Services 1upii (@a1ae a3 la, 2545; anda 4t

1hell, Futlseiin dgnses, ananwad Adosdlnyad, uaz 359 niauadeysd, 2545)

<f a o e :

suuvun 4 vsemaunulusanniglu (In-house Agencies) éun weun
larnunee909Ans Teafranuldunlauludunsiiasalszaeu uaznisauandunemy
1aamsluwanls neintasnaazainnsansugundusauiaianssunanITaas N1s
WAINANAT NFEiansrudaBudn uananil asAnstaNnsnansuyulunisais
) = ] L a e = 3 1 -5
AgsNisunINs TR wel widsaumlnsonaeludEimasideld nfFuu wiil
fedninnan iy nisrnanisnesetaitluglessy uariidadniantensruounisiawain

é’ dl v = 1 v Gl L3 i a v oo sl'
uanani msnazldiaainunsonausmeafiilaniateandinuddnimunulasonialy

(O'Guinn et al., 2000)

wananil Arens (2004) fisuisgtluuuiddmsaunmulnranaudnsuzasudiens

Wdnns TnaudaiuSumsunulutszma (Local Agencies) FafluiiFsmsaunuinasaau
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Tudszm ﬁﬁu'] Ingazdsznaufianislvianisiusitng nénanelussmaindiy il
Simitlaunalailnagiuanin iuL3Em Spa Advertising ¥3a131 Sc Matchbox gauludn
sUuuume LS UsEAUNINITIA (International Agencies) Lﬂuu?ﬁwﬁ'ﬂl.ﬂ?mhﬂq?ﬁq
g luvanelszm avalan deafniflungugsiaiiiawnatngy Susdmiunilueeatuae
13w lllawiniFdmsaunulawan Lwiq:ﬁu?ﬁmﬁqmen'\s?q"amﬁqu%‘w] s
\ugauatiuayusonagsion Ineluilaqiiungy WPP Group ilusa Ansmamsieansiiivg
ﬁqmluian flsznauday 1Emunlamson 1y J. Walter Thompson wag Ogilvy &
Mather (flusi uﬂnmnﬁﬁ\iﬂndu IPG: Interpublic Group of Cos. H1i38% McCann
Erickson WALt Lowe aunga Omnicom Group Lt BBDO uaz DDB #anfang
Publicis Groupe 73 Beom®, 131Y Saatchi & Saatchi san@vL3M Publicis 1Thud Fa
EEnvaEAdnuu s U AR e deeluen s lusan iedu (Arens, 2004)

a o a

uwaziilannagludasdngauassgia inAdung Ausuinsaliug (2544) nd1991 B3

b

¥
=

A i a o o o’ o = 1]
vikimBdndaunulasonludssnalilunsdnnisiuniasingatiiienawegsanda ns
aFnuusaumnagsAaTuLTms TR 1y U3 dsein saudy 159 Publicis FaiiluiEim
Founutuinaesgnm naneitiuiiasm Prakit Publicis Whisiu M Winadugiwuuisdnee

i - o’ L 1 o o = o [] A: .
ununiiaaInnissansiussnduiEm lutlssmeuazissnseaau (Merged Agencies)
suumgliluilaailulssmalyeadensiivssn lugduuidaiing

aanguuuuFdmsaunulssanilangionn lutlaqie wuda gluuvdaduuaun
lawaunluriFsmies (In-House Agencies) Hauautiataaizas AsaiudrniugLuuuitem
o ell nsl 1 % o = Al A’ al d‘ é’ [ 4
faunuiiderigyianizfunauiliina uasiigluuuivainuarannauaeufum
2/ a o 1 % a o o nsl ¥ a ay v o
paannseeLFEngndn dauduvsounulurann fuinisuuuasuaasildiinialiu

¥ AI ¥ o { el' b7 é’ d‘ a o ]
Taseaina iRumslviianisdaansnissainiindraaeaennty Gauddmissanluusdas

pluuuiilaseaiaesdnslunisaulivaunnsiraiuly sasgnanaluadesialy

TaseaF1easAnTaasusEnAunulammn (Agencies Organization)

genaamaunssnlxwaninmadiuinGesnnseassaziaatanauy i TNl
pluvurasessnsananindepngsnanilaauly winaasdunagaswudn ludeaidsngia

wesayuan HusEnsaundarannartwianiinslaswiinauaanifuianuounin uay
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v ]
swinaiuesusiazasdnstelaniadfulaseainsaasesdAnsiunien iy Taenisufu

v

TassaFedaulngiluntsuFuludnsausini lflassaFrsuuuasluniesu (Horizontal)

v v ]
o <leg A

] v
wnunazsitulasafuuunaatuniausnan TRRINaAMNAREIF 1NN TINDN
o P ° oy e a Yy Ao Y o A 2 o v
nmsdnszilaugliuunisinaulnaliwinanulinimnacsasfuliaraunnty HAnuseus

X o - X
HNAU (Generalist) NALNUANTTUAUNNT Y ("qmmunﬁuTmﬁm’w...," 2546)

dmiunsdalasaaivresifiviumilamnn aannsauwdegunuiasea¥nesdns
s BEsaunulnwoun il 2 danwae (Arens, 2004; Nylen, 1993; Russell & Lane,
% w af , Y
2002) A8 (1) TAseasI9aIANTAINNUIN (Functional /Departmental Organization System)
\funsdnesdnsmaminlunisiaenuleaudatuuasn dugluuvssdnsidunanis
warldFuannaBanlugsnasiounulamnn Jauenizianzaendununlasnnluidsm
il Teaimsdanguiidaoganyidassfuduununddoalfifanisuanilauudeya uas
o 1 dl 1% ] ' A’ ¥ d” o 1% < 2/ a
vinmesing Noelnasvinnuinety lassafniacdmuaunainauadtAfeTe My
L ) v i 1 ] v
Fuiareuiugu Salaseainillsznaudasshanviauinfisae (quaunwii 2.9) fail dhe
- 14 =l .7 GIIA 3 ) v _ w a o
LFNI2NMGNAT (Account Management) iMinVRaRalsEa uIusTHdgnANTULTET
aunulamni uazineulszaruamusaniudesingg ludssvsunulasoniedas 1ty
U L A’ J =
dreadeassd dranunuteds Taagdiisvnsarugnea (Account Executive) Sanaunsosey
Y o i = o = :
tymaeagnAnetii1NNUNUNAENE LA ABEIAUANITTILNAINUTIN LT HNNAFTUNY
WitugnAn santereagualignAnlifunisnevauasnnuseInisatinagnaed munzasann

te1fi19] (Duncan, 2005)

theaiassA (Creative) Hiawtiniaivassdeanuuuansiaranaanuilugduuy
TBINTWUASIRENAUNAENENIFAAAT (Message Strategy) Rldaurunmualdfudredu
Taeazuisanueaniilu 4 douvdn Aa (1) gammamsthaa¥wassdaulaenn (Creative

Director) tHugniuuaiuan1a lun s NauaaIsuaTARNAEMEN1TAF 198 T AL 0N

Y

(Creative execution) (2) inileudaainuiamain (Copywriter) Hutiivmundaninumsa

Ayalulneoun (3) giniuAatl (Art Director) futiaravauaanuuunIn taevinanelsl
nsguaraatuIansdraaiiassAnulnwan (4) §AIUANNIINARIIY (Producers) Az
AILANMTHARNNEUATIH BN TaEUTN A ULTEM IS aN@RIY (Production House)

b ] v 4 v
wananil dailefAaaAuan (Traffic Manager) Winisvinenaiiulumudunen Gusaus
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o 9/ < d! a L7 o d' } 4
nsayiBauaaagnin autiguaFasnsudanmulnsonlifdulilausmessazinails

i1y (Duncan, 2005)

<} 1 o a oo d’ v oA
WRUNINT 2.9: wanslaraieasAnsaatFiminsoni IWuEn1sAsLaeas

President
Human -
Administration
Resource

Creative

Service
> Creative Directors > Account Management > Media Directors
> Art Directors Directors > Media Planners

Production > Copywriters > Account Supervisors > Media Buyers Research

> Account Planners > Media Research

> Account Executives
> Assistant Account
Executives

Traffic

#i11 : Duncan, T. (2005). Principles of advertising & IMC (2nd ed.). New York, NY: lrwin,
p. 37.

shedaluwon (Media) fiwtifienauamalunstede wazArLANNIT LT
aagnéntiiulilatnadilsz@ninw maesausnaunuinagnilunisldda Tnenlszneuson
U 2 daunanfa (1) NMINLHURe (Media Planning) STl ddetamoiialy
dhtiedustnatlvane uaz (2) n1sgade (Media Buying) ﬁwﬁqﬁﬁiﬂsmf;ﬂﬁiﬂﬁiwqmuﬁ
ANUNUL dau eed9E (Research) ﬁuﬁﬂﬁﬁﬂmﬁﬁﬂméq'ﬁgn ANFBINIINTIL LU NT
2WBN1IAAIA N15dENTIdEngAnssNgLElnA n1sIdauwIAA (Concept) VAR
Tanunneusanainia sudmsmagetnlssfunatwnidasanilaanaimaluuds

511 (Duncan, 2005)
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Hei3sEaNurUNagNEN 1388413 (Account or Strategic Planning & Research) T

3/ o 2

fiutifivnansdnlafaafugiialng (Consumer Insight) uazsausandeyaiidinainnig
YiAde saufnlszaunisafdausm vieunsiug et dluneieunimuanagniaag
AAWAI (Brand Strategy) naqwﬁnﬁ?gﬂaﬁinﬁ?ﬂﬂﬁm (Communications Strategy)
ArBAAUNALME LUN1745198394 (Creative Strategy) LﬁﬂlﬁﬁuhdﬁnaqwﬁﬁummmL'H']ﬁa

1 4

mwﬁmmwméﬁiﬂﬂLﬂwmﬂ‘lﬁm\m']m"mqﬂizmﬂ‘*?il;mq (Zambardino & Goodfellow,
2003) Tnetheiifimiidenlaeszudnedneddn uazthaakassd Tanazdugdainmas
tia (Creative Brief) ‘di;di")‘l_li"m‘illﬂuuﬂLﬁﬂLﬂuLLu')‘Vﬂﬂﬁﬂ’)ﬂ@%"’1\1@i‘i‘ﬁﬁﬂﬂl‘ﬁ@%\iﬂi‘i‘ﬁd’lﬂ
Tawounsaly ﬁqﬁﬁm'\muunaﬂ_wé (Strategic Planner) :é\’fﬂ«ﬂué’ﬁﬁmqmw:ﬂwa'\ﬂ
f Fadaunnsnana uarAelsmain HAataNasalunisaeny uaztlsransugan
(Morrison, Christy, & Haley, 2003) uanannii Aonudfifiannsdniiluszuy wasdhgfl
AnuRaaiaassAdat (Hackley, 2003) fsuananndiasing duda daimisteudoums
1iT117 (Administration) -7‘{ﬂfaﬂaﬁuagumsﬁqmummuﬂoﬂmwa”n%n Toun uruntityTuas
n123u dheaninennsyaaa (Human Resources) maamuﬁﬁnmﬁ’mngumﬂ vlusiug

{Duncan, 2005)

TaalareaFramuuinniilulasaai9an1999999 AN $ 19U ULLILILIRY (Vertical
Structure) FaflunisitausuLvaedu Tdunaulunisiiautudau uazldwiinauanuau

11N AUAA LLNUNINT 2,10 Feldnuuantiiiaausazausliatinednian (Russell &

Lane, 2002) Tnenaldssuunanuni illaamyazgniangdulieg Tuununsiie v fide

0] &

be

o ) a d' t = o e ]
Alsmrown agluununAlsimun (Copy) MusazAuazianNNFLanTaULTat ATABUNUN Tnt

¥

wrnzdauatasawinnuliiugnAwaiane luinfenn M Gedlfisuissugniauasauiu
ANMINALMINENIESEInTueun uasgiimnsugnAasiinifiggnAmanesaly

v [ Y 4 dl 1 } 4 <o a3 e A 3/ o
WIBN NUAE LR G e AT TG T L'Llun'lm'awu'mmﬁmuum‘naulunu

3 =

s yaie uanflumsaiialszaunisafiindanvdiiuwidneu ifiesnnsld
o v o

MauldtugnAvainuane (Hameroff, 1998)

d i3 4 i =
(2) TAseas19a9ANSAULNAUNGNUAGNAT (Account Group) \TuFINIWTITA

NNMsIURINANENAR AT LN luNsauagnAAS YT EY wrsaNiuie

:‘/ ! 1 % d‘ 1 d’l v a a o a e A‘ <4 a o ol 11-4‘
railungduauagnén TanquilazguagnAnieaiiddnladdnutiadanate i dnils e

J u

7 al o

mulsiszuunguguagnitinihfiddsu luran wmingmunsin dnansunugde naanay
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NER1ANAUY AZQNUALMNIENUTBIUAANGNGNA FNNUUININTBILLFUNTQNAT UTE
viawingugnAiim (Group Head) (Nylen, 1993) Tassairsguiuniifulaseairafimniisns
AuFRINsreIgnALTunAn M lsEngnAacliinnulssaruiunade Tneasi

TasssFralusananndgudnanaflugnin dauseus Aegiinawiidssanaufnsiaiu

v o i

anAn T lignAnlaRmsiedeansuasinauimiudiduatoylaemnse (quaunini 2.11)

u

(Russell & Lane, 2002) TneluriFsmsaunulsmsmnmiig araasiinguauagnianengui
16 Fausiasnguiiuazimitidumiliaudivdunulasumiaasfisios laaszuuiiida
WiuRuude nmsyaldanudissmgiimsaasusazdialunisustigmaasgnanbiug ating

N MinldignAnlafudselonigegaanussmsounulasmn (Hameroff, 1998)

P} v ° s ' v
WAUNINT 2.10: Lmmimm?Nlumswmummmﬂn?mmamuumw

A : Russell, J. T. & Lane, W. R. (2002). Kleppner's advertising procedure (15th ed.).
Upper Saddle River, NJ: Prentice Hall, p. 120.

v

A NdFaaesrsuuianaiunguauagnAmignAduaudnanail lliiestivey

L]

fuvinweassyaansving wiruetfuAnuansalun sty uasiinng
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¥
= ya ]

Uszarusuiuetinefiss@ninn dawaiidfnselszanaugnAiraingy Asunum

Q AV

drArygalunadludrirlunsimundszansnmaasasdns (Nylen, 1993)

] ) . , ]
BEUNIW? 2.11: uanslassafeasdAnsnuivanunguauagnindgnAugudnan

r 'P’rbdhétigh“ : ‘Tr;"afﬁc.

i Russell, J. T. & Lane, W. R. (2002). Kleppner's advertising procedure (15th ed.).
Upper Saddle River, NJ: Prentice Hall, p. 122.

TAsaaF1999AN 71913 N A UNWIH U N ANLANAINTE LASANFLENITNIIUA

g&; ' o Y o } % a 1’4 .
umnumﬂgﬂuuuuwﬂgnummm U ZNAT LAZAITINLNUNINNITUTUAE (Krieff,

u

o

1993) Falun1sdanissulasaaietisvsunulsnwun fasfansuntelaseainlnsu
. - . . v L X4 Y . &
18483AN5 fantaguutlun i uesesAnssas eilialdlassa¥enednainauyunig

o denaliasAnsinanldatinedidsrAnsnngangs reuauetausaInIs1eegnén

} ] ]

16 (Hameroff, 1998) Gvluganianistamon 1EEngnAdiac g Andiuadneie Aeiulu

b3

1 4 v & ' a o o a o =2 y .s‘ MY o
ﬂ’]uﬂQ’IN@’NWNﬁTZHQ’NU?Hﬂ[51'3LW]HI?JHEU?LL@&LI?W@Hﬂ’]’NLﬂuadﬂﬂ&ﬂﬂhﬂﬂ TN G

U

g = = o ]
NANITNTIEIRTLBE mlum‘n@mﬂﬂ
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ANANNUSTEUIanA AT LT EVRAUn Ul s

aannsuFEmsaunulasanfizduunlasairalfaull Sneniznismicnuas
al 2 o a a o ] a o o 1Y 1
wasuulaslldion FsanidninisinuseudaifimsunulnranuargnAtgaulvgias
duhudnecaesdiatidnmsuazgliiEnig narame wmsaunulasnninasiiiuhuse
FunssauuineuaInngnAiatinuny uszanassAnulasaneangaasiigg
1 e d' vl o o o a o e v [ ° o %
windnildinasliusa daqiiviFdmsunulasonsanliunimiueedfeatiugi

(Business Partner) dagdia1zsinamniania uasiuzinauantuaensing Wgndisae

g al °

(“QAMNITN...," 2546) TdaRnaen1siIuaNuLLIL

'

o aa g Yerad
AU NAD ANYNRMBILNUENRT

L 1
aul v

MGEnAula ndnazlitayanisen

¥
Y

1 QI lz o 1 o’ o’ 6
AN IDIMULBILNNNINTY uaziinasldiaanlunismnausaniurnntusan Tnapauduius

;3

¢
d’l a d‘ d' o o d’l o 2/
GAN wziiaANdalaganuLasiuuIna L Vl’ﬂM@Jnﬂ

o o . a o o o 1 4 e’l’ - 1 2/ (¥ =y a o
funTznInLEEmsaunularaniugnAi ddaudos WiesAnsiialss@nsnmlunisineu

agann uazdagauainliinanisGawinielussAnsansae (Hameroff, 1998)

AuFuiFasanuduiusasndngnALazLEEmsaunulaw iy Bergen, Dutta,
' 1 a [} o’ ' - o4 d a
WAz Walker (1992) na1291 HuwwidAneg 2 dausaniu ldud (1) ngwjaraaesassiouny
(Agency Theory) TafluwwaAnitiugdndvadiRnan wadund gnén (Principal)
Fnnumndyounisauny (Agent) Wugantivaanssuunad@ininnsey 13 ludoyan
Taevialy wamsafiveuresianssusingg azlaiumsdssiiunaanngdndng vsagnin
] a d’l 1 ol = 1 = dl =3 d’l 1 ¥ é as
\@ne Wil Aawudn Hilgvadet 2 dou Ae teymaniintunaunasanaany Miinay
A 1 o o A a o o [ | dl ¥
nendasiuiunszusunsidanassiFsmiunuiiudaulngl dnllaimnuiainnisiignd
o <R o & o a a -l é (% a 4” ] o ¥
paniaianadnsananisaiinanunniiull dauantigwinilainasiiaaudomainisd
nuuda tgmdnazingadasiuiunszusunisnislszaaiuiuszndneaaddie Teliame
ananuliiaasaluuuofn virednsnuianiuiseshe gedjtianaliatnsoiluld
afwpnduiufazndaadimdauwnuiugnAnaild iasainyunesisiatiuuiugauaes
&tyeynn3dn41e MisudsmandArinuessimsaunuthinedFudne Husemgnsn
Naunns R T IR Ul i uainAdarinty vin T ansinaulsratuiu

atiaRAnf (Bergen et al., 1992)

a o a a a ' o . N
UWIAATN (2) WWIAMNEINUMTUTERIUIIUTENIINAIANT (Interorganizational

Approaches) \uuaAansivayugdsuliinmsa¥amandunussudssundnegniuas
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13Evsuny naahe IWulkiianiminnuianiusssiiaeesdns Taaldiinislszaa
o 1 - = ei o -4 1 o 9 - :l' e’ll val
fusznineeadng Ennsuanildauanudniiusieiy asanauldasdnsisaasiilatingg
. R S - o sa d 4 A oL
sndulaganiy duaziandenissonnnaunuianssusaniuluige ludasfeniuns 2
wwaAATl Bucklin uaz Sengupta (1993) nan991 needrdaaassunuiuieenisiuila
[ ¥ =l d' [ ] U é [ & [l 4 a dl =l
MuResnelssTamiraausiazdie Tauanaanainiuadne@uids lwsnsingujnis
drrannusendnasanaiflunisszanuijifiaruseginguszasdsauiunsassdie a9
- d‘ o o i\ = o s
Whiwwdafimanzanlunisdmndszgnaldlunisinausesudadensaunularanues
1i3EngnAtunnngn

o

AnuAnd1adL azfiudiuaRaFeInLsra LTI e AN sRa ARdas L
nMain i lunsBeansnisaanauntinasay Lﬁﬂqmnlﬁmqua‘?ﬁﬁanrTum'szuﬁuﬁ'é’uﬁ
luszazang mMIRAanmm1unaaluessnsaeinalitls=@nanan (Bergen et al., 1992) N
Duncan Uz Moriarty (1997) N61991 NM#MNAMLeeEEmsawnusaniugnAn asiuliil
A NANT U TUluuLILAAY (Business Partners) ¥3eiusiingn19gsna (Strategic Alliances)

(9

' 4’ o 1 [ e’ll ] <4 4‘ 9/ 2 & [ ¥
1nngn Janasineusaniuglinuiiflunissjssaniia iwaliussgneingusrasasaniu lu
:l/ 2 | s 1 s (% 9 v v 4’ o aw
1Afeasasiinissinduladiniuluaneuraasiugdiunianisdison A NENRUEauR
1 & o ) =Y o z =
stndnedAnsaei iAinUsrAnsawlunasinauliteu uasnszsuliifianisGeus
o ﬁl z o o= o/ :’/ - [ %3 [ 24 o o
melueasansiinau nnlvudevnnsaaadiulalinieaniu (Hameroff, 1998) Aaidu 1iTEM Spa
Advertising WLTANATaNAUALLTHY Taandan dauLiFem Lintas WBuTaNnAULES Unilever

10z ¥ LT Far East iiulngiuiismiesaanimn (“Advertising Moves,” 2545)

ANNNUUIAANITRBANTNIIARALLLNANN AU LATUNNTEaNFY Lasid NNl
ununetnaNanlwenIsiasnn saiilugausaliaznatnds weEmtisnsounulasondy
o ) :’; 9 ] ¥ o
WUIAANITRAANTNITARIALLLNANNATY N ludunansenusalasaaFanaznIznaaul
USENFUNUTREOUN FINDINANIENLABAYINANRUST T NI LT A N RN Laz T
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¥
nAAIL

e
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raunguraIgnAt M liisdmiunulasunsiliulasaivesding wasaeneseuanms
WBnsdunsAeansnsAana LRIy (“gAANMNIIN...," 2546) il gvnArnis
ynmsdnmidaafunsiussnsunulasanihwwAanisdeasnisranauunausay
1114 Toel D. Schultz usz Kitchen (1997) l8d19aamiuAnduisnisaestissmsiounulsimmn
TulszinAanigawiin taduaud Bwde wazuafiad Aeafunisiug anmdnla uaznsin
LwaAHAANTsABANIN SR ALLLNANKALEILILE wudn STladeiivauusaauBanis
demsnismarauuunannalEFunstessua n s funilasantiuie mefiwnani
unsuannaursesiiednansnisnaafiazinliifangs (Synergy) lunsiieans
wileninAanteveluilder uenamiu i Ensaunulsmsandaiiaidedn nfeans
m?mmmmuumuumuqzmmm'ﬁqaﬁﬂﬁgnﬁqﬂ?mumméqL%qmuqmgwmﬂ*?is%ﬂﬁ

o o

gavinaie wueAnFeantsnainiligiudieys (Database Marketing) Tefindaitiunlsiuanu
fitiuatingga (D. Schultz & Kitchen, 1997) laeinaii idainnisAnmtiy Aflanuaanades
IndiReeiuaanisdrsaiua i Aanisdearsnisaaiauuunana s lulssmaAniva

(Kim et al., 2004) wazdszindlne (Anantachat, 2001) #agl

d' a o [ y 1 a ] b %3 2

nenLFEmmunuln LA Ue ML AANIIRRA1TNITARNALLLNA NN A ME NN 1

Tunsaniiunistiandana Wiianisasuulasluasdng ialuduntsdnlaseaieasdnsh
1 o o'/ -] =] 1 '3 < e A

WANANAINIAN NFaNIsinumTanIstlszaanuengg luasdnsfinamasuuasl
¥ d' [ ¥ 2 4‘ o o e 1 Vas
sntl Tugruziideaieassdnulasnnifludouniivrasdsnsounulasantenlaiy
nansgnulildon Taeluiitl aznannagltiaglunurasnisineny sautalasea¥1aresnism

FouwnulnennluilaqtiuiiflunaanuuAnnseasnisaa ALLLNANNATY

T.mf_lLﬂﬂnmqﬁwuuﬂwmqnp’\"}ﬁumm?ﬁwmmmﬁﬁwﬁQLquﬁlﬁu?nmﬂ?mﬁﬂ
daansnisnann itedudsuluPanisieansuunsaangy (Integrated Commupnications)
uda Gronstedt (1996) TiansAneidasil IaduneafiuiasAnAudiEmmaghums
?ﬂ"ﬂmmmu?ﬁw%uﬁﬂuﬂs:mmm”gﬂLsﬁm waznudn nslduIEmsaunun1asung
damsfisnFinin eanlumsiearsnismaauuunaananniy fuuiiaan
tannzatihaiefinidngniilaufuaieilsznn wlenanemiongsia (Business Units)
Felunsinmafed Wuasaliiudeguuuunisldnsieasuunaunanuainidfsdouny

nediunisdaansiu 2 suuuy Suldun
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<l i '
gUuuun 1 nrsaanag1uluuwIsI (Horizontal Integration) Aa nasfinuat
a . . L) 14 a o ¥y A Y a o e ¥

59714 (Business Units) ¥7ay)nAsndudA1aastssimgnAn insldussmsiaunumnesunig
deansiiimudaatngianizaruiisndaaiy lueareslian1sdeansnisnaraidrAtyus
azszinm 1y nasldusnassmiunularunFEmarduiunisiasnnaamnuioy
g9nA (Business Unit) I1idsmsaunulssmduiuiiiddnipasduiunislsyaduiuiaa
nnmiregsia uar s EniiEnsiaumumesunisdadiunisnetiEniaaainanisds
duadunisne usiy witddsaunulnronuaziFdmsiounulsraduiug wiesuau
azifluauanFEmiu (quannind 2.12) Ingluusiazwisagsiasasiuiatauscaunis
o a e o J 1 ] dl d” 1< 3 o Y o J
WnuraaFmsiununsdaaisusiazi fagluuuitbifiadnflunisinlfiianisdeans
wuRANKATURAIN ns s R Ensauwnuusian e bilatinaslszaruanuinaudaniy
denalinisRaansbidulilhamasnaiu TedaiuuuAnanisdaansnisaaauuy

NANKNANY (Gronstedt, 1996)

< j . .
REUNINA 2,12 LamIn19 19NN 3081 T L LN AN HEWILLILILLG5L (Horizontal integration)

BU 1 BU 2 BU 3 BU 4 BU 5

Advertising: Single Advertising Agency

Sales Promotion: | Single Sales Promotion Agency

Public Relation: Single Public Relations Agency.

Direct Marketing: Single Direct Marketing Agency

fun: Gronstedt, A. (1996). How agency can support integrated communications.

Journal of Business Research, 37, p. 204.

=l a N . i ' a
stluvun 2 mMsagNaa1luuwIAe (Vertical Integration) Aa n1sh luminagsna
dl 1 %4 dll = 1 a o as l=ll ¥ o j
wii MiArasiiantsRearsnisaaannszinn aanuddmsaunuilfiidnisnisdeans
MMTARIALLILNANKAY (Integrated Communications Agency) WigL3smiAn Teas
Futlsziuleidn azfimnuiiunanalunislduinisnis@eansmianinanasings) inszLiem
1 1 v
AU WU3N17n1380419N1IARALLLNANKATWE A2ATNLAT AR LTNNTANTaNT

NNMIARIASINGT atiawinfianiy iduinsla@nmmiiadufies (Media Neutrality)
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o =

TesaiuiEsaunudaenisiufiasiiuiinisreauingy (quannni 2.13) T

sUuLLN wissauiguadiunisdearsratesdnssaafludiuiataulunissraiuanu

| e ] \ \ a 4 aly as y & A .
sEndNmauNuNsAaansradusasmisagania Talidenna nisldisdasiaanilulueeing
HANNANY WazaziialssAniniwsani1sdaansas@uAininnganislinisdaeansuuy
NANANANUULEITY TIN5l n1sRaasuLLaanaauluuuAeiiazdanlinnsdeans
n17RaIATIaNaNANTHANAanAsed il lunARta L Aedaldqdflunisdaarsnisnaiauuy

HANNATY (Gronstedt, 1996)

o ' o , ,
WRUAAN 2.13; wdnan171in15881TULLIMANEATURLULWIRAY (Vertical integration)

BU 1 BU 2 BU 3 BU 4 BUS

Advertising: 5 2 5 5 3
Qe Q Q Q Q

[0} (0} (0] (0] [0}

. =1 =3 =N 5 5

Sales Promotion: T o @ T 5]
Q 9 Q Q g

o S S 8 D

. . [0} [0} (0] 0] [0}
Public Relations: Q o Q Q Q
> > > > >

«Q «Q «Q «Q (e}

, s S S S g
Direct Marketing: 5] 5] 5] 5] 5]
~< < ~<< < <

fun Gronstedt, A. (1996). How agency can support integrated communications.

Journal of Business Research, 37, p. 205.

nsAnsdsiuianliiuga nasiisimgnAtazian1sdagsn1saAaIALLIL
naNKAULARTY azsiaaeusauiuE i ununisdeansnfiae ey lunana s
] =3 a o/ o’ i A = J | :’/ as
atglainnu uismmunularnninnudee iy lfiinisnisdean suaneaarasiianiu €
utveanldiflunanagluuulasia¥nsagnainianansznusasuaAanisdeansnisnana
d’d ] v ° a o o o o ]
wwunaneaunisagluuulanginanisminurenisdaunlarmuilusaisusiald su
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TasessauSunmunulasu A uN 1T 815 NS AITALLL AN ETY

N AMNTEN NI AANITRRANTNNTARIALLLNAN LAY N T U e A unuin s
FaIn17UFUAILALII NI ANAANITRBANTNIIARIALLLINAN N ALNN 1 luLF A uasing

unsuaneiy gans WiNnslfulpaimmssuunsine auinfiiagUwuulaseaianig
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[
alal 3

vnannuansinafusegluuy TaeluiEesi Gronstedt uax Thorson (1996) 16
nnsAnEtalaseaianismnueesiimimunuln s aiivusNuUIAAN1s s s
nseaauunanKaululszimAguiganiing Inensdunsaiifdmiunulsmsonues

uirngnAn uarldagduglunnlasiaiwransdnsaunulamanly 5 sluuy el

<f < a v o
suuun (1) aeAnsnnszarL9IugMEuan (The Consortium) UTEMFAIUNY

TurangluuuiiazfulianEnelunismnununsgns uazninideniAsasiialunsdasns

¥ 1

nsaaaAandn uaazliisnasluntssania s ifesatinafeg dauadasiiadasns

L)

NWNIRAIAFIEN wanmileannislaiman 1w nstlszmduiug, MInaian1emss uaz

NM3duAINNsTIEIN MatEEmsaunulasanazdanisde s FaaoyTeiie
feansnisanausiarszimnieuanasdnsidudgualil (quuuninii 2.14) Tnanusin

o d" o 2/ d' d‘ =Y 1 ay 2/
FaunulnwuntiasiiulinlscaiunuaruannisnauaTasianisaaausas g

Y o v A o, = S 4 va <

ey InelasaiauuutinidnaziinnanAsedsingy iInsizainsniRangiliesmyivuny
Auutuiuly usivinlienanisfeansszudnadideao luwsiazdnu nsinedselu

as :’/ . -] . a o o as ye‘l 1 %4 o &
ANBOUELNIG (Vertical) Aa danasaantidsmeaunulawon blfdiuamgianizau i
TLifinstsratuanuluwunsiu (Horizontal) a3ny1 e apanaan AREIA L8971

(Gronstedt & Thorson, 1996)

d ]
WHUNNA 2.14: uasalAsaaineesdnsfinszanaeugnneuen

Main advertising

agency

DM-agency RIM-agency

CP-agency

Package design

PR-agency

agency

DM = Direct Marketing, PR = Public Relations, CP = Consumer Pramaotion, RM = Retail Marketing

w1 Gronstedt, A., & Thorson, E. (1996). Five approaches to organize an integrated

marketing communications agency. Journal of Advertising Research, 36(2), p. 50.
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af al oy ’ > ' - A .

gr.luuun (2) ANANSANVUIENIUNAN AU IELAED (The Consortium with One
Dominant Agency) L3spaunulasmunuuuiannnson1auniien fun1819unusna
TnenuNTn1suaNNg1uN18a 817N sRA A A TulE [Wasanidaunlviusnisanely
imuazdauniauantdim wimsunulawundaulugdlasaeludnwneiaviiv
nesanLFEmlneauasszduiusidafasiu uwidwiuusnasau Auenmiiaanni

a o/ Y a o 1% dl 1 as dl } 73 )

Uitmazneuliisinmenenidudaua (guaunimi 2.15) iy nsdnnisizasgudaya vre

nedadiunag e 1us (Gronstedt & Thorson, 1996)

ol 1 %4 [ d‘d 1 o 1 =t
WHUNINT 2.15: uamlafafieasAnsINMie T UnanuiaaLaLn

Advertising/PR
Agency

RM-agency

DM-agency

CP-agency

Package design

PR-agency

agency
DM = Direct Marketing, PR = Public Relations, CP = Consumer Promotion, RM = Retail Marketing

A Gronstedt, A., & Thorson, E. (1996). Five approaches to organize an integrated

marketing communications agency. Journal of Advertising Research, 36(2), p. 50.

al al o ) ’ o . .
grluvun (3) avAnsnAndunNIsinaudIea1uBdse (The Corporation with

Autonomous Units) AINWANITIAE 189 Gronstedt WAL Thorson (1996) WA LiFENFAULNY

d‘ 9 T a o 3 o’
VIeamaynnanwet luusEm wivenifuwnuniuldniuaay

222

o/ e‘l‘ =
T ludneniciiasi

v
o’

Fengnauanizenu Aetlusszusunasiifinladlurasruas Tnaluunsafsluusazununas

Phe

naneduiFimlng AFaennzsrasne NM5annsIuNITHANNAIMIaE ENIUUUILY Az
atlupniutiagaurasianidarimanugnAusiazse Nasiugilscarwamiuuaun
] :’« o’ 9/ 1% ay :’« d‘ 1% = =t o/ ]
sina Mdududraupuanaansdasraswuiavuaia iyl luianiasaa i usd
annsueniuieuetNgassiniaugenafediurasuilligaln uasyndraazia
AUlARNIZLIUNIEIAUNINNGIITEN InTrzuRazuaunsisiasaFninlslinues (g

WEWNINT 2.16)
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d i - 1 -
WAUNINN 2.16: uanalaseaFsasdnsiailunisinanineeudass

Media

department

Research

Creative

department

department

Package/design

department

DM-department

PR-department

RM-department

DM = Direct Marketing, PR = Public Relations, CP = Consumer Promotion, RM = Retail Marketing
1 : Gronstedt, A., & Thorson, E. (1996). Five approaches to organize an integrated

marketing communications agency. Journal of Advertising Research, 36(2), p. 50.

o o <l al o Y 8 b . . a2 o
Amiu sUuuuN (4) asAnsisuiinauuuuled (The Matrix Organization) 1
d” 7 dl (W] & ¥ o ot [ 1 [
% wenandigiduatiaianizaesmnainnatiiaun s luedAnuda Gaiinnsinausaniuiuy
nanaatwluanenizuuyleisag Fauenannisiutageuluviiniaesnuuan delin1svinenu
Vv v
Fruuauniuging AannanuieludnEoizuus (Vertical) WaziiiasnL (Horizontal) Taadinas

k4 ]

winilungudauagnAn (Account Team) Musiaznguaztlsznavsos oty luusias

€

4111 a1 En1RINGUNNANANNTANATIANILALNEBNAINAAIN LM 1 kA TulATY W
' -l s 1 i ada a’l’ £ ar ° L3 a ' 1%
ngNREaiuLazANNgN TEN1THAzAINIIA AT NI NULAgNgANINnd1 TATea T

a7 AUATUN1IARAF A IIA1RIEITHITIEUAITIFNN] (AUENNINT 2.17) (Gronstedt &

Thorson, 1996)

d H Q -
REAUNNN 2.17: uadaalasaFasdnsanifivawuilad

Account 1 [ Account 2 | Account 3

Creatfive dept.
Media dept.

Research dept.
Public Relations dept.

Consumer Promotion dept

Direct Marketing dept.

fu1 : Gronstedt, A., & Thorson, E. (1996). Five approaches to organize an integrated

marketing communications agency. Journal of Advertising Research, 36(2), p. 50.
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af alo a
wazgaving gUMULN (5) BYANTASNITUITUUULNANHAIY (The Integrated
Organization) \flulAsaaFraraetdmsunulawn NN A TiuN T UL LRANNATY B9
Gronstedt WAz Thorson (1996) NA1991 ATANITNFILFINIATEINEARAITNTAMIALUNN
punnldlaglifinnsutisueneasnituueun dntsutiheunisngugnéusiazse ag
o’ ] ° dl ¥ LA di d‘ < di
winauusazazauisiiagnAtanizae Lildinsuneununlaununmiie waie
4 4 o o4 o4 a4 oA ' « Ao a . v v
wrasiieReansaTasiialarTasiianii laoudasnquiiuiarausegnAtastsznaudion

fauadaluwnin (Media Generalist) §FURATALAIINANAT19453A (Creative Generalist)

a

o/ oo . e‘l ° L7 e‘l dl =y 1 :l/ :l/ e’l’ 9 ol
waztindse (Research Generalist) NasnulinfigualAsasiafaasiavum viainAusedd
¥ ¥ d‘ a‘l dl ;4 ¥ M Yyo o o o ] o 1 :’/
pusaLauai b inaedecdiny ldlddninacaiuiarauualugausessioearinti
InedguaBelawanarannusudeyason daudiuiatauninuAngineassAnnaassias

fuiegeulunisindeluruniemns deulassinafanssufiide WioannuULILTIITU

v
o a o o o o VY a

dnninddaienasiesnddeiedusinauazguas sdasagtdeyaaannisidauasingudaya
3 v o v 2 o @ o o v
e Al TaseafuuutideRuiuseseduuaainsniinanndaa oy lunane ) A

8/

(Generalist) IntTasag el innaulunguiiasmlnddaiuuan uaziuisutadalanui

q

futiarevhilufaniaieaiu s linslfiReuliaeuasaadaaiu uazauduenld

atineg2mL39 (QNWA 2.18)

<l ¥ s el' o =
WEUNINA 2.18; LaAITATIAT1NBIANINANEIHITHILILING NN AL

Creative

Research

generalists

generalists

Strategic

generalists

Ann Gronstedt, A., & Thorson, E. (1996). Five approaches to organize an integrated

marketing communications agency. Journal of Advertising Research, 36(2), p. 50.
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1ANANT Gronstedt WA Thorson (1996) flawu4n SaLFEvsunulnsniinig
wnusuiurasusazeaduniudainyinle AuainiralunisraueATeaiedns
mamnanazaglussiuigainuing wilunnduiuaudiung lumsldirseiiedaans

nssarausiasyszinazeg IussALREMUNIIY (QuannIni 2.19)

< . |
wEUNWH 2.19: wansnsulBaufiruanuansalunisannaiuiuasiugidaanoy

aa9tiFEnmunuiasanuiazlazaaiie

High |
e )
N e % ~ooie
avh 0
w\\\w 200
comm
© Ler lise -
om, N q
mlln Ore
Cap )
cet,o,, ™~ 71
c’pllhes
Low -
Decentralized agency network ' Centralized agency
1. Consortium 2. Consortium with a 3. Corporation 4. Matrix 5. Integrated
dominant agency with autonomous  organization  organization

divisions

=b.
p =
)

: Gronstedt, A., & Thorson, E. (1996). Five approaches to organize an integrated
marketing communications agency. Journal of Advertising Research, 36(2), p. 52.

L4 o

dwuluuszmalng Aimaduineludasuuunlassaieasadsnsun
lawaunisiugsialaglfunAnnisdeasnismaipiuiiaanmgns i on goum au
nAu (2543) 1 AnmTanmsduneiiniansaniudiimemensifaunulnsanilad
nMathuwRanisiaatsmatalutindinans i unssaidiugsia Taedagliuulasesing
13 s unulasn189 Gronstedt WA Thorson (1996) fafinanaundnesufiunsayl
nsAnn SenudndEmmunulasantulssmalneiassairaiios 2 vy Addnwoe
mmﬁugﬂunuﬁ Gronstedt waz Thorson (1996) lanuuald sulsun (1) 29ANsTINIzANE
gn1tuan (The Consortium) LAz (2) aadnsRTimineumdnmiaeaen (The Consortium
with One Dominant Agency) HENANIIENLGY LIRS ADANINIARN ALLILHENNAY

:‘/ aa o ] a o o [ o [ a o <
dulansnasausEnsunulnean ludunsUfulazaa¥1eism ludiuaasnisaeewse
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ANTAATUIALTEN LA ZTINANINAFABN1TUFUATANTAN NI UTEMININMUE T WaN e Tl

LAZNNLUBNLSENANGaE

AINRANITANEY Haum AuadY (2543) Tinnisutisgluuulaseairereaiism
o o o o X d d
paunulsandmiudlsuinalnely 5 gluun el gluvun (1) asAnsfinszaiaeug
meuan (The Consortium) Tasea¥alugtuuuiimilaniulasiaineaas Gronstedt Uaz

Thorson (1996) AlAna1anuds Telaseairegruuuil iflulassa¥elmunzaniuanny

=

o o 4 a4 4 d A 3 Py ,
Lﬁi‘ﬂsn'QluﬂQ'ﬂuu Lu@\iqqnLﬂi‘ﬂ\ﬁ“ﬂaﬂﬁ'ﬁ“ﬂqqn']i‘m@']muqqLﬂi‘ﬂ\i“ﬂ“ﬂ']i‘l’ﬂqquwuﬂﬂ 1“
4 °

1 X o J 1 i P 5 = o
nAazaatwmduuaun sz lisumuArl4a1ansdl (Fixed Cost) 47U Tneinidtv
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=

WALL3EM Saatchi & Saatchi 1A 111U
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sUuuu (2) avAnsnRuaunsauT IV lulASaUANIATEINENINSARIA
Wusn1slainsua9as (The Consortium with One Dominant Agency) \Wlulasegieihsl
AnsroueadnaiuiaseafaasAnI NN UMANNULLALY (The Consortium With One
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Dominant Agency) 184 Gronstedt Waz Thorson (1996) wiRnaunlAsaai1easdnstl asll

a 4 A o ! A a ¢ ol o
UTNM9LATRINARRANININNIARIANINNGT 2 1ATR9NE IatueRRIAn TN Hniaeaunan
mienRe2129 Gronstedt Wz Thorson (1996) HiATaINENIINNTAATALHLIINITNEY 1-2
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\raaiiawiny wiluiubu asfianeusmiiauiununldnaianiuda Taddmmuny
Inwonndansuclasiafesinsaliuuidasifudwaunnn i 131 Big Head 411,
138 CVT Advertising 371M, 138 SC Matchbox A719, 1555 Grey (Thailand) /019,
13 Chuo Senko (Thailand) a1fif, 131 TBWA Next & Triplet Advertising 21118, U31%

Flagship 1110 uazLFEW Thai Hakuhodo 417 (HWsU (gaum AuNEY, 2543)

AU gduuuﬁ (3) avPnsnuuainysaLssnluiaTe uazdiAsadlaniv
N19aa1A IULUIN1SATLINGS (The Integrated Agency with Business Units) U3tMAauNY
lugﬂLmuf':%ﬂmhﬂgsﬁqmwwm vaanmitgsiavatasinsasiinainlsramues u
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1 luAsarendEvusinnalug A4 afmmumwmLmu'[mﬂwﬁﬁ‘[ﬂma%wlugﬂLmuf':
i 138 Spa Advertising 91119, 1i38W Fereast Advertising a111R (W119Y), 1T Fame
Line R11®, 131w Bates (Thailand) ’111@, 134" Lowe Lintas & Partner /11, Lf#w J.
Walter Thompson a1, 131 Olgilvy & Mather a1119, Was LTEW Prakit Publicis A1

dlwsiu (aum AuRaw, 2543)
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NAT

fain adverfising

/ ODP agenc

DM-ageney

RHM-agency

CP-agency

Package design

PR-agency
agency

DM = Direct Marketing, PR = Public Relations, CP = Consumer Promotion, RM = Retail Marketing
ODP = Others Disciplines

A : Qaum AuRAW. (2543). sluvulaseainsesuFnsaunlumaniandugsialag 1y

uIAANs®aarsnisaaInuLLANEa lussmAlng . Aneniinus T 0

AR A111391N9 TR BRI ARIRINTRENNINENRE, Wi 89,

al s shl v a 1o
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wiazgsnanisanilsiilugasnuias (The integrated Agency) 3w ANKNAY (2543)
wudn Tassa¥ragtuundd asflununildivinasesesianmmainagyniAiasiie atfiy
WHRN TR WRNUNUTZ I ANAUS WUNAANIIHALARNINNIZARIA WHNRNEULETHNITTE
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138 Siam Ad. Net a11im, U3 Century Advertising 9111#, 13 Brain Asia 9119, WA

131 Better Impact Communication a771e (fusi

=
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REUNAN 2.21; BIANTA WILTNITNNNITARIALLLATLINAT Iﬂﬂ'ﬂflllNuf|1NNHUQﬂ§TﬂQﬂN

uan1lsiflurainues

Team Leader

Package design

dept.

DM = Direct Marketing, PR = Public Relations, CP = Consumer Promotion, RM = Retail Marketing
QDP = Others Disciplines

A a o o s /o - P-3
11 1 9w AuRAY. (2543). prluuulassainaauFEmaounulssaniiauidugsialae 1y
uuIAnn1sAea 1IN IR IALLLAANEATU L s zmA Tne. AnenTinus T

anoudin grendeinislamni aaasnsaiiwanede, wi 105.

<l <l ' a
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14
unzdinanilsitluaaemuiay (The Brand Team Agency) Tasaairelimilauiiasdnaian
'3 ' a o 1 ' D:’/ a o ' 1 a o
waner asAnsaglunievmlvg laelildsadussmuanaansn wiazmisagsiaariinnladu
1a9meY Uazardiasasiafiliiinamaanasaanaanazarulasn uazsrusIung
[ 3 d‘ = J d‘ [} [ -]
MNUNUNAENS FIATAINARDANTNITARIARY 111 NIFUSTINANRUS N1TRAIANIIATY 1D
msdagiunise aylfusnnnidudounansreniimlngsauiu lnedauagnAusas
v ] 1
whegiiaaniludaus uazauauuAcAnTesAINT (@UUunnd 2.22) 1RERY
13
TassaFnasansuuuildniuiidsmiunulasounana g suldin 13 Duntsu Young &

Rubicam 4111m LAZLFEM Leo Burnett 317 (flusiu (noum aun@uy, 2543)
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nlsilurenuiad

Brand tearn 2

Brand team 3

7

Brand team 1

Supporting unit /
Marketing Senvice

DM = Direct Marketing, PR = Public Relations, CP = Consumer Promotion, RM = Retail Marketing

QODP = Others Disciplines

A : Dawn AuRAW. (2543). guvuianaiveeesisndaunulasaniauiugsialag1f

uLIAANIRRAINITAAIMLLLHANEA S UL sz A ne. Anenfinus S oy

W Tudin 19131701 aaInsaiNuIInenay. u 115.

UANANT YU AUNRY (2543) ANV WEIAANITRAANTNNTARIAULILILANNATY
:l« ala o ] o o o } ar ¥ o o 4
TunansnasneusEvmunulneanluaunistiulazeaiianizen ludaueeanisranausean
AL denalidensunulasaniinaiianulnsnnienatameadninddsuulas
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nanarauLunanaau InagnAantlugimmuauuame Waoudauie sontisdoniuialy
N9991Y ﬁaqxﬁﬂﬁumﬁmﬁﬁﬂnﬁw'ﬁmwgaqm (D. Schultz & H. Shultz, 2004) latins

AiunsfearsnisnaauuunaunanaielAndsrAng iingagauda snfludasdnileds
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1 % a o o

NMIARIALLLHANAATUEY LiEgnAuazLFEmfunulasonasiaeagingLszasd

a

v =

oy soutssiasiiyuuanasunaimsnuianiy asansu iR lunsauANiiY
AUAlULNLINNBNTY (Stephen, Andreas, & Dawn, 1999) AMNANRUSTININNNIFR

'3 o d’d 1 ' [ Y = A o a ¥
asdnsasniuludnwoeiinassmrauunusoniy viau Bauiaiauiusinmian1sen

anndnsiasaLTEmFawnuaiaugliuiniswinty (Duncan & Moriarty, 1997)

'Luﬁ’muwu'mmmﬁuﬁuﬁ’?wdqqqnﬁ’]LLazu‘?ﬁwﬁTfJLmuﬁﬁﬁiﬂmﬁammwmmm
wuLransaiy Gould, Green, ua Lerman (1999) agUilssiudnAeyReatusedune
MaudaniuaasdEngniusstimsiounu 19 7 dssisundn Aa (1) szAueean1sinnu
équﬁummqnﬁ'\LLa:u?ﬁm»‘Tmmw?;ﬁ'uLm?\mn'\s‘%‘@m?m?mmmuuunmunmuml"ﬁmn
wirls azBlainlinsdaansmenanailss@nsnngetu fesandansfiding wlene

MASNAENS ARDARUULINIIIUNIZITUNY LasnTUssliuuaTaNfusae

(2) FEAUTDININNUFINAULDIGNATLAZLTENFIIUN azdanana liununns
1 a a ' :’z 3 (. ¥ g d’ L%

faansnseaaiindss@ninnanninlatiy auagiulassa¥ieresesdnsnasiau uaz
Auiusgeiunaziudan (3) seAurenisinnuiuiuaaignAuasi s unuasdas ity
UszAnininaesununisdaaisnisaaaninay didEmsaunulasuiussisdngniiinig
aaansfiuuuintla (Open/ Collaborative Communications) Iaeminnsuanit/deudaya
11913 uardayan1sidesend ey (4) sTAU18InIINNIUIINAUIRIGNATLALLTEN
AaunMAz AN AsBLNUNT AR AT NSRRI ANNLEENE NN Walin1siTauTaedayatiaans

uazunalulaginianisdagnsdundqenasu (Gould et al., 1999)

dstifui (5) szAvasmMetnuiasasIgnAariiEiinuasinliununig
feansaaadlilsr@ninn frwngnAnldunsanuitmsiaunuies sy inevauauLim
g d‘ ° v 1 4&‘ d’l v o | A 4"
AaununuInazitiin1snszanednsanfiiaay avdanalinnslszainnuiugnAtduTauay
(6) sEALTBINITINNNTINTUIRIgNATLALLEEVSIU WA TN TN uRaa sl 2 RnEnn
dl 1% Gl' a o o 2/ d' dl a e ] ] dl
WagnAlasuidsmsaunulias asinnisulfeuisinasdinasanausieiiiamanig
deans uazANAuuERuRssudgnAtuLBEmsauny Nallaauaunsnlunislssany

1 [ 9 :‘/ s nﬂl 1% [ 1 ] d' o ¥ o eany

FININTRUETTNTBIARIBIANSINEAT A NSNS Rt gsialies axin IRy
daasnnsmanalUssAnEnaNInEiaTusat (Eagle & Kitchen, 2000) WaY (7) $£AUTRINNT

MuaNiuLeIgnALesTENFauNUAs I IR LEUNSRRANS N IRANALLILIN AN KA U
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UszAnEna WaAnuduiustiuiaainanlinnela uazdanialunimiauuinnga s

mmudarnds viiatladanienisaarafiiaeiunanils (Gould et al., 1999)
navuafinaunil fauiluiladadrdgyfisflfiiansdearsnismaiautunanaay

. a o y a 4 v

nflLlszAnBnn asanmieannsaaIauLLNaNaaw NAANTINNIINIAATATIAES

21A8N1PUNY VFRNAENTlUTTEYeN LU uANNANTUTEuRsEHI g AuazLTEN
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Faunu apnudnRudaun lusraranaiiiag asi inaanuiitsrdninmlunisinanu

maluaaAng (Hameroff, 1998)

- ! i [ 4 a y i = ; a o

aziuladn ienaUFuMIAANITREANTNITARIALLLKANNA LR ATY LT
aunulnwanlafinisdagluuulasaisiuansraiuly wenaani fadenasiaguuunis
° ] a’ J & o e a e e 1 A’ ]
MauimiussndsiEvsunuuesiEEngna liin s uuuugAnaniu daannu

dl v ell 1 o d‘ll ¥ © !

wasuulas wazlanainuansieiuitianginaiagliiuunisniaueesyAaInsE s
TuesAng vinlsiaafinsvinaufinsiatszaeu uasinsusaniusendineesineuiniy

v o [ v £ \ - 2
yaansdiaeilanusauindneenlunaiesinuninau (Generalist) idleiangauasonnanig

MUaF A uln e gaiarsAd T ug ML FEsaunlas e

a al ')
3, WUANAALNEINUNISHS19ATIANLIH=

]
o’ al

ArAnaFsassAiuiunuaansaiid Ay sesed dasannidundadidoyd
duguliAnn s denn Ainsdsedin reasauanmuandanatnsiaiiamaanun
e nAna¥nassdiidoudsndudinliiaauaiyionirluidnganissusne u
WAIEAT iy Aalls ausd Anenmans n1sLEuseanag saute ud N sTuwundan
(E-Murad & West, 2004) 1tsii pasAsaiassAiuduieaidussen iesmnduine:
ﬁﬁmwﬁuﬁuﬂﬁ'm‘ﬁmﬁmzuumammﬁm‘l.uamwmwwﬂ' usiatinalafinan ANAN

} 4

afwassdnaludnanmfinysdusiazyrnsaiunsoduaduimun I9aauls (Coon, 1998)

d‘l -~ ¥ &aar I Q as N Al d} =
WANANT ANARATasI AR ITuasALsenavdr Anyaenetialuanulaisoun Bel

. [ o X
doutan I aulamn LasueuNITNIITUNAIRRMN (Advertising Campaign) a8 59T
Uszauanudnialil (Reid, King, & DeLorme, 1998) TaaAduAna¥9assANUNLANANALY

Tunslsiwain (Arens, 2004) sisipa (1) dosdadinlidayaluarsinnaniiauiiaula
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dasomagn uaznszfuligislnaRanisiuians (Message) Tulsiaunlddu (2) donlsh
ilsananansagala (Persuade) Gulnaldunntu (3) daunideu (Remind) 13lna
andrlamoniuldadu war (4) anansoinlfendsimon visusunisnssauseAlsmanty
fulszannnudga uazlaes (Boom) aufhufingnnield suazdeualinmAudiivnns
tamantulszanpaudiiamuluUdaegui (Helgen, 1994) FanTinnsdTe9L3m
Fareast DDB (2547, $1afieln “na34e....” 2548) wudn guilnalaaiudndny uaziuTeL
lawanifanAnakassd Taula iy nmeusflasnnaesylin nidufl ga Tinaoe §
Wiuponaidugauanniige Tugialnaiug dulawaniiinisitauefiguiaayn
wAaAY faouAnaireassd dhlaldinn uazernamnglédany o’hﬂmqﬁ 1T
gnirglsmninaslinnd Ay sannuAnainassAaeLsEMsuN Ul IA19 Tt
auAnafeassdieduiladuudndrdnylszmavilsiiisngndrazldfiarsontunis
wanlfinsusdvsaunulawnn sessauldidunneilunislsafiunasuee it

funulumninadnsae (Batra et al., 1996: Helgen, 1994; Moriarty, 1991)

a e o’ é q a a é (73 e“e‘
ludouresvFEnsunulawnngutiuasdAnsgifaasyaslssnausieypaaiiiany
3

451948797 (Arens, 2004; Russell & Lane, 2002) Hutin l1n1785 1985 AT RN L I Was

'
= a o o

dqmﬂu‘imwm%u‘lﬂﬁqnziuL{Iwmﬂ fardu nsntsEmsaunulsonazlszauaudse
Wt TuagfuanuAnaiaassAiflunan (Hameroff, 1998) Udtmfunulmnsine 3914
WenndrAtyatinannnsanuAnasaassAlun1sa5aHaulamn ¥Ean1:99uN
sl TaonesdnmnaAnainassdamtsadiduameuaendsviimianiduas
(Competitive Advantage) 14 (Batra et al.,1996; Polonsky & Walter, 1995) iU 1i3%n
Publicis Tlfuanenaemiluailul w.a. 2548 § Taauudaansqauiurenidnludupauan
afassAaasnwtiunan (Tanlud " 2548)

ar

:’/ n=’l’ aar ar a’ L% o d. dl a ar 1
(NP ‘U‘i"i‘.‘mﬁl')LLﬂNIﬂIHm‘]ﬂﬂIﬂﬂ’)’]Nﬂ’]ﬂﬂJI’uL‘i‘ﬂQﬂ’]ﬁ‘ﬂﬁ‘tﬂQﬂLWﬂ‘Nﬁ‘qﬂ'}ﬂﬁl’N'] u
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1 ]
al &

fumnnRnaineassd TatedudumihidnAgyuitfinilaesiiFev (Polonsky & Walter,
11995) Al santevFeEnsunularandaldlfaudrAydunsinuaiassAeas
yransusunainassd wassndudiwihivanlunisaireassdlsimnn (Arens, 2004) 39
o ol a 1 4 a 1 3/ e"d [l o e‘l a e
Infimaimunyaaanslusudiinanaiifluyasinshiiaauninetiane Aty nasnssm
 Leo Burnett iinazdnlilinnsausuyasng iNaWamAnan s uAsAngiasAees

ypansluLiFEmagiane (lwasiuniifingu...,” 2547)
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AIAINLAYY ANARAFNaTIATANNAAtyatinadasianisTaiman Tadlu
dl <A o [ d; 4 d’ 1 :l/ ¥ a a e ¥ a8 o
wiraeledAnyATalienilneaanisiaasnsania Taeiaduslng L3smgnAn uazLsen
AUl UNANAITIRAINANATY 109ANNAREFINATIA LUN TN TR Y Aetiuin
TnranAeasRnniAaudi laiiaa U FadAuARAFI98I A WAL WRIMNEENTAR
a¥1arsAn e ursotulsslamilunimvnadldatinadivse@nsnin uazneWinanasu
afwarsanianinsalyl all nshienAasiwassAiduGasfeafussuunisfnaes
aned AnduFasndudaulunisdnm
Taglunts@neuuAaiienfuAuAnaF1NaseA Ul ATl aznatafialy
4‘ ] v ] a ¥ o a ¥
Faasin9 1l ANUMNIET89AINARATNATIALAZATTNNNILIDIANANRTNATTA
maslsro nrzuaunsAnaiassdnulamEa nagnslun1saiassAUlaNN HaNY
TawniiAuaFieassd uwartladu RiNafAan13a519877A% 204N AREAIUNITWRIUN

ANNANAFIIaTIA luN sl
ATNRNIELDIAMTNANAT9A5TTA LU U TR

pnuAnaFassAiluAnaIsanaresiisyiBuaseuraIymt Auluiauhiaz
o 4 < a a 4% QI 1 %
AnudlatieanuuunausrasmlsznatraspNAnaiwarsAlu Ul AzFusiy

¥ o 3 dl [ a v o
FatunavinAauidr e fuANUNNIEIaNANARAF 1A AN
ANNNE LA BIALTENAUNBIATNANATIIATTA

U MN17 ISeRLItAINMNNLIIIAINARGF9AITA (Creativity) LInainuane usif
funmnganadadl lumaaftnfudn anndnaiagssmiluauannsaluniseieni
Hauudaniny (Novel) Ae Hansnilusuiuy (Original) waza1alan (Unexpected) Tae
Fhanadiiaumunzaniidasmungesen flslamfamisoin g FeaT wasfeady
qm’v"{ﬁammwé’qu (Moriarty, 1991; Sternberg & Ben-Zeev, 2001; Sternberg & Lubart,
1999) uazprNARI AR MINERe NsyTansAuazsE AL AR et
Pl luantunisallui viatlym Indetramunzan nadluuaaiudnudanaeuulan
TNTR AN HUzIaNY (Dradahl, 1960; Wescott & Smith, 1963 Torrance, 1972, 8190y

YA Wagalsad, 2546)



72

a8l Guilford (1950, as cited in Sternberg & Lubart, 1999) laidufiAumuieaed
ANAnaiarsA L luduANa NNsnIasANBI BRIy Tatna1adn ANNARATNaTTA
WluaaugunroassanaslunisAnldndrelnananaudyn narafianaviaFandt Aawuui
aLunilel (Divergent Thinking) %qLﬂum:mumsﬁﬂ‘lﬂémTﬁmﬂszaﬁﬁﬁqLLﬂanlmi 9N
nsAuwLLLanialunisuitlgmn FanreduiuauAnenie (Convergent Thinking) il
m'mﬁmquzwmmmgﬂmmﬁmLﬁﬂmﬁuﬁmmniﬂ:ﬂaﬁmq FaArNMIE99Y Guilford
a2mAReaiU De Bono (1990) HlauaUIAINNAR NNTAAUBNNTEL (Lateral Thinking) WAZ
NMTARTBUATUULL Six Thinking Hat findnaLadugn puAnaseassA hiaoaunsoly
MIARBLINNTBLATY Tmﬂﬂ?ﬂmquﬁﬂmmn%auazuuaﬁn \udnuznsAnAuImate

nden eaiauuaAnudy lunisudilgmn

14 1 ] U
uananiiude AmslirnunanarasnnuRnaieassd iNaaiunistenleagesing
Y v e < g & o o . y aly P o co
Wiy Tnanunatanisueaiutsn N AR us1e9Re 2 Aan litradi Ao nduiusiuun
rew uazthsnaialiinauassduiusugUuuulue Tluntsudiloymwalé (Gruber &
Wallach, 1999 cited in EI-Murad & West, 2004; Marra, 1990; Sterberg & Lubart, 1999)
13 ] 1
uaNAINLT F09189ANARAFINATTALUAIINUNIELTDI N1TAUAUINIT (Imagination) T4
hdneruzdrdnyaesnnudnainassrduatithlgnislssfudAnAuviontsudn@eulan

s (Osborn, 1957, #natialu ToyousA wagalsand, 2546)

TntanAnfieudndnasniame azdiuindinmsWifafiaiivainuant usianansa
apUldi9n mnuRaaFeassAnIetie MmN esanaslunisAalindrelnanainuane
ISV, RO U R Era) ST G PPRTU AT Lm:v‘fi‘ﬂuiﬂqmmﬁuﬁuﬁmma’qmqq (Connection)
fanfunisdRumunag (Imagination) WAza1M13aUszen1¥Rasn97 lagardunisysosnis
(Integration) Gnnﬂsmummiua:mm%jﬁmumﬁmum danaaia A auananTiL
KARAUT viauuaAafiuaniTino Tl (Original) LazA1alide (Unexpected)

feamnsmihuszland (Useful) Tunasinh W lunasufdgmuasines (Problem Solving) i

o A’ 1] [}
Msrnlsetinavunzansaly

Wanlaamununaaasaudnaieassaudn lugousalilasifluFesesdlsenen

1ENANNARAFINAITA AnRANNAREFsasTATuANANNTan1edNalunsAR ATy

[

] ! &
18 Gednwuzdt lunshauidywiGessineg i annsasuun1éiflu 2 dnsou (Guilford,
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1950, #atielu 813 Wufud, 2540) An Anwaziiusn utlyifigunsomAiseungnsies
IR eeL@es 1y Toywineadindrans nsAaudtywludneuciGundy 3805
AauvLianiel (Convergent Thinking) dautiymidnseush 2 Wutlywhilldnasfmnay
i Aanadn Srazidunieannnganwy ldeslwiduneadnals Galunsudilogunly

4 ]
anwauriifasendy aoug wiedeys Weldusslenilsznaunisufiiym Ussneududanis
a ac A v o 4 adg a v a oo | o a
AavaeAsnalfldAmauna st 4938nsAsudtlymaiiaiiFand 3EnsAauuy

) v ]
atuNe (Divergent Thinking) TaAuAAludnriRagluLLT8INsARATETsATIMEY

AmiuesAlseneuresaNAALLLalUN g (Divergent Thinking) ¥38ANNAR
a¥aassd arunsadnuunloitly 4 asflseneu (Guiford, 1950, #etialy 817 Wusud,
2540) 6wl (1) A2INARSIS N (Originality) wanei FneuranuAssEuulanluidasinaly
AINAMNABLAL B1AUAAIRAN TUFLANHEUENNAKAR WFNTTUAUNTAAN LA Bty
Lﬁmﬁugﬂ [0 msfnrumuanuiasiufasiufindunl@mao uimndnlfuans
ﬂﬂn‘lﬂfmﬁwjﬁgﬂf‘:ﬂwL{Iuamqumn, Hudunsedidu vieilunsBosiniuresails 3
Fumsnsadiupoudniuive atirdlsimn aumeiGrlisufugaatudadmifbiveg
Usngunriew usensenAunisazan uavsaUTINAAEANInAauag WhaseynliETy i

o & o

se@AnBATWNINTY (Guilford, 1950, gnafialy @13 Wusuel, 2540)

(2) AruARaAaaluNI5AA (Fluency) Aa AINNAINTAIUNTNARAITNAAT

wAnsinuaznanuatenelinsauaniarasastiuaua i sailesudainlignisha
1 =l o d' 1% 1 = a o ] ]

ataliaNIn Lazn1shaanIsuitlywettaiidss@nsnwsialyl Tasutiadly Ao
ARBALARISUTRLAT (Word Fluency) Ae manainisalunislddesAnetnerdaacunsa,
AMNARBILARLFNIUNTTENEGUAUS (Associational Fluency) A9 nausalunism
¥ (3 Ael = | 7 g o 7 1 (-1 1 ' b %
fauAniAuvintmleuvieasuadaiulieeinegniia, ANAREILARIAIUNNS
wanaan (Expressional Fluency) A NaIxasnlumstinauGeaeiuflunfuailseluaiing
wamaaayanNnalatinamineay, uarAmnuAseIwAadlun1sAn (Ideational Fluency)
ANANNTAlUNARRINFIRINTT LATHARAINNARTARtINaMaINVaNE (Guilford, 1950, 814

[N =

falu @17 Wusudl, 2540)

(3) Anrndaugiulunishia (Flexibility) \huanuanansalunisAnuannsay Litin

Qs

a e | 2 a a i ] 12 o s as 2 &
Aafiunguneudt doaldianuisoneaiu@esine luwdynlud aniufluiladeaduayuling
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AmAsaLARI LRI AT ARLANUIN U AN RuANsng Taidaden nlignsAnatin
fiaounm uaznasaieassAdeluel avdavguldauduiusiuaudnlunsdaulauas
ANdasslunshn uas (4) AnaziaenaaalunisAn (Elaboration) \Dun1sAnlugiu
MtendaaieraauAnndnauysol Muasdanasaduiusiuanuaiunsaluns
&g Wiaziat lumeaz@oadng teu fdauenauesinlil nadrfantensdnnuising
raveAuannAalustazidaady lunmaasanidingnmanisedaauAnsuLluay
fadafiRgdacetaduen nmzauRamaaiedntiaganana (Guilford, 1950, 4198

o ¢

14 217 Wusuel, 2540)
dl = d‘ ar (.3 “a v .2 ar ; Yo ar
FuwANARN s ALeAlsznauANNARaFNa TR 4 anwausillaFunisaeniu
atnaunINane uananinig AN EoiENsARLLLALLANELEY De Bono (1992) lsiaue
nqufiRuaiunisAalalaasuunnishaeanidy 2 4la fe (1) n1sAaUWITN (Lateral
Thinking) ¥iaAreanuannsal WunnsAaiinisafeninaninainuant (Generative)
5] v S d' d; = ‘3' <4 d’ as a d; a ‘ﬂld
WraafannufeniiAfeuesnaNLUl AaavTauuI Nl lduueAnay WunisAnni
= a = = as 5 ar 4 a‘ =l ]
NIANANUUIAMNAAANNTARA N Uz A saszmintenasud ladloyvn i laiieana s
ad aa | a )i . o ° v
WENENNWIEBNNINANTY Taazlinenenaigad@esing, usaziilunisdnsaauazain
anuAavanuane aziluuansiiilunisdanasiunszuaunisrasdayatinaanssngg
WaligmsAaideaieassd wanieh (2) n1sAaLEean (Vertical Thinking) \innsanda
prssnzuLLaAdN Tnaadumuiianisainnazsasteyaniisliliidnnaesuiiadusisu
Tmumnssiaiinsaesdeyafinnls GausnseainansdsuudasiflunsAnludneoey

iwaaulwviauReuwlasetpanaiaan feazdagliiianauAna¥eassdldandn (De

v
o =lo

Bono, 1992) Svasdilsznaumpnudnainassiiniihumdsaauauasolunisin
afnarsArIyAAsfiae 1y wAdnAnuAna319893A194 Torrance (1969, 813t luans
Wusiedl, 2540) FahestlszneumnAnemnitassnimunueiedielunisia
pPRa1eaTIRRARaT G T A finnat1eE Ay Anudnladeesdlsznatuas

suuvresnisAaiidaudenfianunsanmuianuAnaiassalnaauls

mwummmmwﬁma%ﬁqmsﬁlmm’[mumﬂ

v

AMFuANARSTNaTTA LN TN (Advertising Creativity) W1 HAumNNe

AREAUAMNARATINRITALUANLAYL Uariiminaanndasllunnafeadu Tae Jewler LAz
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Drewiany (1998) N&1291 ANARaF1assAluulnsng nslawnnassaiininiu

1Thufis (Entertain) wazA11qla (Motivate) 393En1snafigane nisideniaelueiinaliins

]
<

(Matching Unexpected) seuinamnuduiusndslifinneudaaunsannlalnefidanles
sewdqnmaivundesinguithvane iaieAndnaifiandes Teaanadasiuanumue
284 Marra (1990) Aina1991 ANARdFeassAluNIslarnRaaInn1saFeANEanieg

gasmulsn ldira A uduiusiuuinau

Tuatue Fletcher (1990) n@1291 AINAARIAsTALWN s IR sasilaa sy
v . . o ' 4 ) =l o
prunuL (Originality) wazmansiiludanasuluu (innovation) duimeniuAumuneee
ANARAFIIATIATUAMBYY WilAINUANGATIT uanaInazFasiasmEufuLLLILAE
winliseRumuinis (Imagination) wia 4iiFas89n1sn IH&1Famutimung (Goal) 1
wunaadasdon InsiAnuRnaiassAlunslasuiassiesnaudualuinglssasd

v

(Objective) ursatinanlagneald i Tawnnieaimunsewing (Awareness), I

L1}

¥

gLiFlnARiANBBINIT (Needs), HAruaula (Attention) luduAivsaiiznig viailuns
nevsiuduslnaliiRangAnssu IaednguszasAmaniisinunann asansiaeniseasgndn doe
MURUNTRa1e viadheddy TelawaniianuAaaiassdiesussqingUssadls (E-

Murad & West, 2004)

uaNANE G. Belch Lax M. Belch (2004) (@317 TamuiifiannuRnaeassd o
fisnmussiiae nel¥iRanansen (Impact), 1AMNIW (Quality), ﬁgﬂuuu*?'{ﬁ (Style), Wag
naaUsEiAu (Relevance) munzaniulssinn@udAuasiunguiliwmune (E-Murad & West,
2004: Sternberg & Lubart, 1999) 34 Arens (2004) fiflanuAainllunaidaaiug
mnuAnainassAlulnsunAidnEacideanssusefiitng (Resonance) uag
ﬂﬂnu'\mqﬁunaqwéﬁéyfq‘lf?ﬁw (Strategic Relevance) ieliflunnsdeansnnanasnanadild

} 4

Ysrlumdlunisufidoymidnsmndnguszasansald

be

%193 Reid uazAny (1998) liagUdnuzdrdnyrasnnuiaaiisassdluaulaman
Wdnaiu 4 anmoue A (1) BAnududuwuy (Originality) (2) #AumuInIg (Imagination)
(3) ravauasingUssasrmnmualy uas (4) ansnsodaaudtioymlédae Tasanulasani

o oal a v ' =l o o ' Aj ] ¥
DRIMUAIMNAARTNATTIAAITHANBUCANNANIUBL ATUNIU
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snfinaraniudadsagladn anudnainassdlunislasnniuiidouniniauiu
AINARATINATTARUAUARRaAmNuAuLLIL (Originality) utlanlua (Novelty) Tad
& . -3 1% = . . 1 < 1 [
wmiaulas (Unique) uazisinlddaadunuinis (Imagination) mnusasiannuuansnaiu
pranANNARaFassAlunsinansasasaeuAueIIRgssasAlunsTawn uay
nagninsaldle (Goal-direction) ivaudiloyuldgnAnls (Problem Solving) sanfiasiasdl
ANLUNIZANTUAIRWAN (Appropriate) Warasanguillnuunagaslamn (Relevance) Wi

y A& < v Ao
231} ’N’Q:ﬂmﬂmﬂuﬂ ?q\iﬂ??mm‘lﬂmq'ﬂu Qmmw

Telunisazinnsneuuadnianisaireassflunsiamon Rhodes (1961, as
cited in EI-Murad & West, 2004) Na1291 ANAR&F9dssAa1N1saAnesunelalu 4
Fnwniz Faiim 1szne?t 1 NITLAUMITINLAAREIATIA (Creative Process)
AuananzalumsAniientoeduig NFAALLLLSOINT WFRANHIzNITAALLLBLMNTE
s Usenasii 2 dnwnizaaayanaiidaswAnaieassA (Creative Person) Tntwwdn
qﬂﬂaﬁ'ﬁmwﬁma’?’Nai‘i‘ﬁqqﬁnfaxﬁﬁnwmzvawq:mhaLmnﬁmmnqﬂﬂaqu‘lﬂ v
ardaifuforasiainage Telunsdnmaniaaaunsalunsdnaisassfasyans a1adn
Wasldunumagaumisaauinadnadssd uasilsznasi 3 hudnensaeendnuanse
e (Creative Product) LU NAIIUTHBUN Ei'\nlsxawg' WIANIAUNLLWIAANANNIIUTE
wqufsi fludu Usemsil 4 anmuasdausienisanasnsasse (Creative Press) viu
avflsznatwanden vieglassaraanisairaassd deanunsatinanldifuuuantely
nsAnmiieniudesiifuatesiuauAnaiassdlunastawanlidon Fanisazldon
Tawoun il danpanadnaioassAaananty fedunssuaunisinairsdssians

:’/ [ 1 =3 o v ]
UAUFNU ﬂ\iqxﬂ@q')ﬂq.tu“qmﬂﬂﬂ‘lﬂ
NFSUIUNITANAITIIATTA (Creative Process)

NELANNNTAREREsIA LTI Nse LI TURRUN TN LI AN R AR 1A T8
syet] fianansareliAancuAneieassdly Bdninnsdnmiauenssuaunsda
AuAnaiaassAlinanauuada feflanuuansnsuasadeaiaiuly ity Wallas
(1962, §r98elu ol qsnFand, 2546) utisnszuaumshnareassieanidlu 4 umeu Thun

:’/ e‘ =l o . G 4 1 dl e‘ o .4
UM 1 NaETENFa (Preparation) iunnssausandayasie nneaiudgymuinigmiaaiu

v ]
ar as

[y > 3 d o 4 4 al o a . -
L‘I]ql’QﬂlU“q ?'JNVNnq?l‘nﬂquWﬂ']ﬂqNLU@Qﬂulwrﬂﬂqzuﬁ‘lﬂlﬂn&l“qwnqﬂﬂLN‘HQ;J'I’)%! PUN 2
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) v
msauAavian1singa (Incubation) iusrarideyasine Malwinaziialinnesdaszunlm

a

L4 ]
< o’

Teanaafesnfupaluseiuin stuzilyppanisidennn wiewiliinAansmuatihatuaiion
fudnildanladesd fuil 3 madatsznieuunfs (Ilumination of Insight) Hhusash
ausaAnmaeueenldluiud nszansRaduauluduiinnasgndanisifussuy
uaedlpanunsyanatatu Lm:zgmﬁw%uﬁ 4 Mangaivisanaaay (Verification) hnng
prageuANuARAItnIRasnlasamary sifenasesimane pfafieliTaRanauhs

% - eal v
‘Ilﬂﬂi:ﬂ NIANJINUNNYNADN

Tl A.A. 1965 Torrance was Myers (80914 T0yusA wegalsad, 2546) 14
NRUIUASLAUDNTELIUNNT ARG FNAITA LUA NI IR9nTvIauN ATy uIneanenAtans
LazAIIadn nsAauiTiyueenaaieassd (Creative Problem Solving) lasifingzuaunisa)
5 dumey sadelu 447 1 waramAaNa (Fact-finding) Lilu%ummmsﬁumﬂmm da4di 2
maudilatleynn (Problem-finding) {Tuduiideamensan vaudnla wanaumng
ummalqﬁlﬂuﬂmmﬂcym doufi 3 fé?muuﬁgﬂu (Idea-finding) Lﬂu%uﬁﬁmgaﬁmﬁmzuu

v v e o

Wnsneiu inleaing Gededanuduiusinaalasiuasting luduilifluduresnis

o v ¥ [l Ll 4 1 dll o a o
AANITAING TBYAR 1147 tszaunisal Waduszunlng me'mumwﬂmqmﬁ‘wwmiu

U

v 1
o}

¥ v v
dusialyl 4ui 4 AunuAmey (Solution-finding) TudutidlunisladaaviAmesldias

v ay 8 o

:" 4 o a ) e o [} o/
wmumnmnwumuumg*m’lﬁ ﬁ'\“’\ﬂ’)’\ﬂ\l“'\ﬂ’\ﬂﬂﬂlﬁﬂﬂ NABNLAUNR ludmszuu

o ¥ o o a X = o Y
ﬂ’)’mﬁuwuﬂu‘nuﬂmu LL@:ﬂq“uﬂﬂNNﬂqu'ﬂuuqiﬂN A4UN 5 UANTUNAFINNITAUNL

(Acceptance-finding) (lunastiarAmaauiAuwuunlasasacyfian s iwatien luld

waNa Nk Osborn (1957, #19Tialu Bcyused wegalsand, 2546) wianszuaung
afnassAihuilu 7 funau e 4uil 1 nasAuwudlgwn U0 2 nasanuassusndays
:l' dl ) (s :l/ G‘ o 1 74 :l' d‘ = :’z e‘
Ui 3 N15ATEd dun 4 nsdalendeya duil 5 naslsruaannuAa 4uh 6 Ng

v v 1
ATz uasdugaving 4uW 7. Ansussidiung dau Jungs (1963, 819falu 273 Wugud,
v 1 4 H v ] 1 4 ]

2540) w1 5 dunau Ae 44 1 mausandeys Tuh 2 Anszideys 4uh 3 nasdaey

o’ a o

> dl } 4 :" dl a = L a
9N U 4 AnAmeuld uazdui 5 InnFansaiuazilsziiiv

WanRanranatasdtasziiulaidn nssuaunsARaFaassANaae Wallas (1926)
Torrance Wag Myers (1965) Osborn (1963) Wae Jungs (1963) aznudn JaNBUZARAARE

174 as 2’/ =l ] o = R - = v o
mmnulunnmumﬂu NLLC?'IﬂFI'Nﬂuiui"]ﬂﬂ:L’ﬂﬂﬂ’ﬂgUNLﬂﬂu’ﬂﬂ Toes 1C°W]ﬂﬂ’15‘ﬁﬂ‘l‘:r’1ﬁ")1_li"l§~l



78

wnAaRaafuNszuIuN1aFNassAld seuanslumise 2.1 Teudnszuounisaumn
1% = ] 17 a0 o :'a dl ] o Y oo b o
a519895A LUUWNIAAF1 ulariaduduneuiuansaiuting udfiiiannusanadasiuiu
L4 v !

doulug uanannil oy oused wealsad (2546) daldtlszurauazagliunauntidneoe
HANNAUTENINUIANARAING1D Taedautialwiifly 7 Suneu fesaliil

r X o « ve v v A

dui 1 nsalymvEasaplsnduiyuilidaay 4ui 2 nssudeyainanda
atiwsaudu e lfiflugrwluntsfaudifoymt 4ui 3 nsiiased iuduAafansan uan

2/ d. } %4 = = <4 1 @ &

uaddiayanld usnuazRAnuazFELTIEL AMMEEY ATTNAN uATAINANRUTTES
13 :a dl 174 = =S 3/ ' = = Qs :’/ a; =
Faya 1u¥ 4 nsldacuAnaendaya san@nAnuARaNbe 4un 5 n1slssinanuAn

= ’,’ d‘ ¥ a :’; 1 [ =i = s 'g
TaanisAanunauguieliacnAaunegliasimun usaaziBan auliaudaauuinay
ANAIAL TUT 6 NsdaAs e WaRINNITARRENAZIBEATALARLILEY ATFARITILTINYGD
ﬂ! ] .3 2/ 1 v v s 4 <
viansieasAsznavrasyun dayasiie] iinseiu auldnimmnseilyui via

rell t o/ - b = (3 v <4 ellel J :

anmnisaiiudndn inaadudrlauazAnfAisataaniuil virenFandn “Th” (Aha) uas

v 1 v v
aaving 4ui 7 nMadssifiungs illudunadauviengaidannuaniuiluaiuasgniesitaly

o :’/ o 'A 1 A (.3 ] «
uaztianFuaanisiunLty dlllduidogmnnaaulungs @ wsgalsad, 2546)

< o 2
M19719N 2.1 LLﬂﬂdﬂ’]i‘I.‘LE“EI'IJLﬁﬂ‘l_lﬂi‘t‘l_l'luﬂ’]i‘ﬂﬂﬂg"ﬁdﬂi‘i‘ﬂ

Wallas & Hutchison Torance & Myer Osborn Jungs
(1962) (1965) (1963) (1963)
1. MAGTNG 1. MIAUANMNARN 1. nMaAuwuilm 1. 9ausandiaya
2. MIAuAn 2. maAunutlogm 2. NMIFTHNUAY 2. inmnvidaya
susandaya
3. mafisdszmeuwsdn 3. m?ﬁmuqﬁjm 3. mMsimae 3. msldanaa
4. mMagad 4. MsAuwLAREL 4. nsdniRandeaxya 4. mepanaulA
5. NFUANFUNAAN 5.mMsUstanamnndn - 5. N1sTwinERansal
N9AUWY uazsuiiiv

6. NFRUATIET

7. nsUsuiiiuea

i ;. gncyousad wagalsand. (2546). AMARATNATIA. NFUMNAUMIUAT: 9NaaNsal

=@ ar L
ANINEN[E. YU 10.
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atlsfinn nnianuAnaisassAludines ldsdlusaudusunseuounig
' dv ] ' o 1 Y o o L4 ] d‘ = Y ¥ 4 2/ dl
wantethauaseaia arateunduldnduunfld du illedinsmsideyauda wudn deysh
musnFlinsudiuviedalinalafienadaunsuliduiusuie susudeyaluian
dsziaunihaularasanuanaiassaanlszniswils Ae AmupAraFassAasidneaznig
a A’ ] [ o L [ % ] 1 [ YN oy L
Miaausnaiule 2 Anre Ae ansususniduuuudssdusealy wdadunsiiassi
1} = i 1 z [ 4 = o Q’ ] :” ) z
lnsnsaspnuAnazdann fegliy funmsfiaauAnaiwassdandnwaswiiniuiatuy
atBsunauiud ulasiudunisafudndumnn iy wissazniaiaiuiaiaasnnuan
v - o @ al o4 oA v Y v Vo ad
afarrAluisetarnspes naoae Weanullguiud uazsurndeyaudd wsidmis
Wity lile aasaeeaetigyuidanma lasszwdnaiunalnanlsdniin (Subconscious)

= ° a a A&/ X ]
Az tunumlunisAauazAuriAainay wWuninRalsenienunAnai ¥ea Aha A a4

v

wrAatifgmirunlflunssuaunisafaassAulnwnig iy (El-Murad & West, 2004)

U

- t 74
NSEUIUNITARAIIIATTA LUNTTINBIUT

n1sAnaFassAulaisun (Advertising Creativity) 1iunisAnduaieassaia
lawoniilsznaudrnanstaman Walddnasannsalithalaldngudiwng lidae
Fhadfan §is sidadenu iamuenanld uazesinnasesliAudniilsman (G. Belch & M.
Belch, 2004) dwiunszuaunisAnainarsdlasnntaiufisenfuettaunsvane
AR RN LT Young (1974/1991) ldngatienszuauniasaiemauanlunis
afnasAnulnedley 5 Funan \un 7 1 w"uamué’mqﬁu (The Gathering of
Materials) hifunanuusnaasnisainenanun dlunasmndieya dailuingAuespauds

[ & =

mpAvutisaaniily 2 dssuinn Ae FagAulanie (Particular Materials) FafluiFaufaafiudadn

—

< Y

afluizaindaen Mazsesaranagiane

=Sh

arluwonuasingaunalil (General Materials)

wiauaMFialyl

E oo & . N [ | 4 g a
YUN 2 vuunede (The Process of Masticating Materials) TudupauiininuAnay
° - - | v a P v & y o o o

gmnFeuFeeu Teyaasgniiansid uaziin1sueInudNRLE1R9R 96N Mnaaiy
ey fnvssansialugtuun v wenennuiilgw leanisaireguiuumnuduiugliud
H L1 ° ' o a ' g o & al & a N
dunautianeaziniminanuatramin [adudnetinadiun aun 3 9uWnsa (Incubation)
dl ] (% :” L% v [ 3 L4 [ d‘ ] a ] Qe
daruuninunaasdunay inafeasranass@unduasiviias luaunsaraselyléen

<4 " @ - a ! o 1 9 4 {', P al a
umum‘mmuuumm@:ﬂmm uuﬂﬂn']a‘ﬂ']m‘n']zjmumu Tmﬂlu'nuuﬂo'mwa'm'lumzﬂm
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v U
o a ]

Tnemsaazunalil Young (1974/1991) uuznliianaa fiayndenatneanainaned Uane

WARnlsidiinauanuse uasmAsiauaaiafiazdeanseuiuauinisuazatsunl iunail

Wluduantly wazasfastinunauiauinaiaassALiasaziie

Eod & oo oo - , AN W A
YUN 4 TUniianIINAR (The Actual Birth of the Idea) Tumauiiiludumnoun
AMNARAZIAATUNIeY viialuntsuediullyyuinFandt neansg AvuAanTIngaaNNN
& o & v ' . . o v a Y
WATYUN 5 YULTLIUAN (The Final Shaping and Development) NAIN IARNAANILED
TupautiaziflunisinanuAaniglanaasnainas dnasdiuusialfivansaniuaniunisnd

189n15 19U wazinndilunageu Inuraa1aninRansniangauy

wananil Duncan (2005) dal¥aoununaaasnssuaunisa¥eassadn uguuy
o dll A' a o vl a dl
TBANITUIUNINUNET RN EENENIWN3YIN9U DA nanisalunisa@nanum
- o o) ] 4 Y =y
§97u Aaanawin IAansmluguutwlaniusl Genszusunist anunsldAauitiom
Wiuns@easnasnanals lidnaziunisa¥sassAnlamng sanuuuussqine nag
duainnisene nseanuuudles wramsasnuuugtauan iuniswuuednalui Taeld
' a v V- - R - ,
uwnszuaunsAna¥sassAnanidly 4 Tunau Al 9N 1 9uN1541599 (Exploration) \flu

v v Y PR I =< a o a . )
n’l‘j‘ﬂum’mﬁ‘ﬂﬂuuﬂﬂLﬂEI’J‘II’N'VN‘Muﬂ FANINNNTIAE] LATANTTCANAINNAAN (Bramstormlng)

$Uf 2 Msdaasazidaya (Insight) videyarne Iduad 1 aneunszioums
lunsRnakeassAiieAadlunuAauan (Big Idea) Tnematiafifes 1t ludunewiiléu
nﬁitﬂﬁﬂugﬂLLuumaqﬁqﬁﬂ@q, nwuaﬁﬁmq Iuagu%"umnsifm, nsUlfulae (Adaptation),
M3RUALINIT (Imagining), msumlu:guﬁmqﬁm”nu (Reversal), NMadanAMNFNRLE
ra9d R liAeadearu (Connection), nsufFainitey (Comparison), NMSAIALWTBUMNNY
(Elimination), uazn1sdaideuvianesliifluiasindu (Parody) sy 91 3 nsth
anuAnllE (Execution) SeeninmnAanandléluadsassdaslamun naanaunns
deansnnsmanaduiug Weanufunae unzaud 4 Surlszifiuss (Evaluation and
Copytesting) Lﬂunqsﬁmsmqﬂmﬂuumquﬁié’ﬁﬂﬂdqmmmum«ﬁundmﬂwmﬂ uazll

UszAninwaudavielu

Arens (2004) Al@uansTUNNIAANARAAAENTU NAN9AR 1inaF1NaTsAsiassy

)
1 o

Uiy 4 ununasasilutinAnairarsdlasonia Geldun (1) §d179a (The Explorer) §
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wihidumdaya (2) Aatlu (The Artist) g1 AtyaaesunuIniiia n1sAumANAANAN

U

(Big Idea) (3) gjin#Aw (The Judge) unumlunmsilszifiunaniudn Rldeanuuuenliine
AunanuAeiiullifuazminzaniige uazuminmaaing (4) Winsu (The Warrior)

o i ° o a -y ] o/ o/ 1 i a z ] ¢
vinmhiin e udani aiunanuaiald deddnnisiugilassasina Minau Gadunisiu

a

:” i =y z o [ %
UNUMATHTUAR RN AT IUNTLUIBNFRF AT IABNNAAL

wananil Marra (1990) Ianawmaiialunisfnaieassadn nnsanainassmiuilu
dl o ¥ o 6 o/ [ d‘ ] ]
nszuaunsiliaaInnsrUIUNITaTeAINdNRTIaMuLsaesaT ladiaelsangdni

[ 4 LY 1 -] - ) H lz § U oy : \ i
AUFNAUS TN faw M RN AR Indau e lFReuledn AnuAstTugadlueludh

Linedinnneu Tnaanansndsmaflugnslaniidie A+B=C

Taudaulsusnia A Falusulstauua (Specific Variation) \{usa wlsfiaetunn
Anmsidayanismnann (Marketing Brief) @1aazFunsauls A lfdniunagminig
4319693 (Creative Strategy) WiaReiiFean13az 1A (What to say) @17 qauAuzasdudn
sz Tmirnadudn sau dausouls B hudhuiaulsialyl enaazfudeyaiiiaadeaiel
Rendaatumensiudeefild fulstaesiiegnidenluimudmiugiu fazda
ANAsEF AR Nl fwlsaeasini Bundd 33n1adanlaananuduiug
(Connection) WWasauanel + AEansianlenuANRLE Fahidanisluntsais
AuRNTuSTassuLs S muafusawlsvialyl uaz C Ae AnnuRaa¥1dassAR Léeantnann

na@an Tl (Marra, 1990)

¥a% Marra (1990) l¥ui3anna@anlepuduiug (Connection) aanifhs 14 53
1un (1) nsidnsan (Association) HhimsainananpsaniiagssmannRelliniieniuswing
Faulzinmue (A) uazsaudlsviall (B) (2) Maienliananafin (Sense Connection) 1l
maAaaiassAaInANiAnTedLzing (3) nMaiRNAuNUNNe (Closure) Hunsain
ANARSTaTIAGRENENANMLTY IuTeed N ANRUmMINNT 89T UANT (4) AN
naiudan (Opposite) WunnssdamuAnaiasdiuadinsiudnuiuatufhues
dUsnglanialil (5) MaiduAn (Verbal Plays) nsdnafreassffannim wu Aadasans
(Rhyme) AWa1Rel (Alliteration) AMLaLdeN (Onomatopoeic) AMNAEIATNUNAE
(Multiple Meaning) (6) MsanyaIiiduyanauazn1sinlilisianu (Personalization &

Personification) ThiEnsainassAnanuAnsaunisauyd Wlnwonduidluyaas viain i
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Aadusanu ddinisa¥eanudadanisldauantBsiy aain dseland viiawgRnssy
g1i3tnA (7) naswAnugaanan (Clock & Calendar) 8519AMNARAFIIATIAFIEINTANH Y

Wuiuuazinatranaluads viieauram

1
aca

Ath (8) Aeydnwad (Symbol) nslddeydnwalialusunuddifluuusssuiall
ndeaniflugilsssn dresianisadnla wu wRnfludoydneadunuiaan (9) nseu (Frame)
mm‘?wmmﬁuﬁuﬁ'fafmaqmuq 57 (10) NBULAZUAY (From This to That) N134514
anuduiusantiyuideuvrendanislddud unnsuansnareanislddudn i
AIHLANGINA (11) netlaAuAINENTiuE (Forced Relationship) TieAulwiAndn@asina
Auvusiunanlull afeassalunnadanls (12) wuumigaslad (Grid) nsldmisuaniag
oA . ] [l v - oA A. :’o dl 1 = o do
AnaNLR Y8R9 azdeeIiaquasniaenAnanFeasdaig Gelinafinauduiugiu
wneunnanilsiu (13) giiRwauazmanIsnidea (Accident & Negative) nasidiloymn
o Pe v a o o a v P % !
viragulassAaasdLilnalluqaiEnansannAnaineassd uazqainn (14) nsnanalaenss
(Straight Show & Tell) NsaieAINAAATNATTARIEINITNAR DAL IREIAFY IMME

dwiulunsdiguasiuliirel3snistinanen (Marra, 1990)

< 1 ada dl' s r:o Add" aa] e“ )
siwdndEnadanlaapud iy 14 380 dhasnisenisifuaizaddunig
thhlseegnldlunisaieassAnulawan aenglsima lunelfiimasnismeanid Tila
o 1 s £ $aaad el o o v
ueneanaIniuetiadman Asgunsalisnamanedtuinannaiui ldlunisaig
ANNARAFINATIA AetuAaiiaaNEavew vanusiatxnsatin lldssensldldmuadn

wrzanuazn Wilanunainmanslunisaieassmanulnmon 1§

Tnlsznalng wesonadny muasana (2539) laMnisAnmagnasaiamnuan
afnassAlunmeun s ingiad inslduuanuAnaiassdnelasonaes
Marra (1990) lunsauuunAalunisAne nan1sisawidn dnafwassAlasanlinagns
maadassAalusulsnmualunisairianufna¥aasd usilasaannagnsnng
afNaTIAIAAAINNTAIATI TR RNAINNNIARIATBINARSTUTT (Market Analysis) At
<4 ) | 2K a e o o v = v v
eananaladn pindmesnsnaadlusaulsimmualunisa¥wanuana¥eassild uas

d o ag v a vy I ] a v
nMsAns RN fABnnraiANAnaiad nudn AmnuAraiearsAluntsTannn

Usmnalnadaulugiiu iaannisafeanuduiussewdnaiaud sianuafusiaudialu
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AsugUuuuanuduiuiuinieaiindey lnagUuuuamnnduiuiiuassiasianng

nedasiugfindanisnaineean@niomiae

anmsAnnszusunslunsAna¥raassAnnanaundasuiu wudnlddnazifly
nMaAnaieasAudale nszuaumslunisninfidunauiiadnedu Tnedaduitetiguiuda
fifuannisdumisausindays nssideyaun Miiuuwamislunisuitigu Wald
a Yy & - a P a o 4 & W
ANNAALAT Amsinsdiasasiia NI EaNBNATIMLY Tanszuquniamaniilaiingg
wnndszgnaldlunszuaumsaiwassfanulawansen lastiwansaaanssuauns

afassAlaranniiuive W ldnanulasnnntauainassd

uana Nl Reid uazauz (1998) ldanlifludamasdnflafalunsyusunsaiwassd

Nularunly 4 4a fa (1) Andidnyesiayafignsiasuaznistirenananslarnniigniag

I
o Fo o e A

Wgnquiialnadimane lnalieandadniumidaiiasaniduangnuiignedals 2)

9 U

s lauarlimud Ay fumsimunnagnilunasafiasssdnulamson fnsWamnnas

a = [ # : 2 ° o o o g 1 2 = o
Anludanagnininau WanudrAtyduddayas1aq aingiudeyapenfiamesindlunis

o el

a¥9assAanslnm (3) siasfannasvinenuiduny asiivineelunisinnusaniuday

i

o

] o o = L | &’
iasannnisinnuaiuassAlutiaaiiv fesinisiinsadesimmissudeyaiugauniniy

U

< b %

maﬂmun'mnﬂmm?\mﬁﬂlﬁlﬁummLﬁwmumnu?ﬁquﬁ'\ (4) wmmmmuﬁdqu
Lta:ﬁm?ﬂ:*uﬁomuimumﬁﬂlﬁﬁwﬁummLﬂ&"ﬂuuﬂawmd’aﬂu waluladl uszAududeu
yasgramnsnlnranluaatiuegmaannan fmsinatuladilalg delumiq fayaninn
wtuwlasranguiiitng meaaauinnisEmsdanaslugluunivy ualdluns

abassdamilarandan Samnnlunszununsa¥assflawanlsfinsdalagAilededay
e meniletamnzanuds asiwlfumanultranifinunwld (Reid et al., 1998)
Tatludausialaznanaia m?ﬁmnaqwﬁum?‘[mumﬁaLﬂm?umuufidumm?ﬁamsﬁmu

Tamoun
nagnslunsasassAUlumUn (Advertising Strategy)

nuainassanlaaududuiinnesanugiiarenat AsauANY Hran

a v e al . . o oaa o P aal
AMUARATINATTIAVILRELAN (Cuttlng Edge Creat|V|ty) ﬂulﬂuNaVIanlu'ﬁﬂm?unaqwﬁ‘w

L& o/

Anuwwa (Breakthrough Strategic Thinking) waznagminangaudAglunnsa¥eassAay
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o WHasananuiradenalfifinauina¥nassdlanau daiy lunisAnnagninig
aFassanularundafludauisadldanufnaieassAatinaunnsion (“Strategy...,”

2544)

Arens (2004) nd1291 nagmin1sainassAculne o Whidgnisidnlawanld
d o . . 4 X o
Wweliussquanininguscasdraanisiumn Tanagnitaziiuuaaindautlszanns
@519435A (Creative Mix) 199n15T1mun Ferlsznausian nsidannguitlusng (Target
Audience) WHIAMNAATBIAWAN (Product Concept) Aalunsinsiadeans (Media) Uaz
dannlunsiasoun (Advertising Message) viraidlunasnanuasiaazidas vy n1g

AMUUARTWIALNAUA (Product Positioning) Lilwumu

d9% Taylor (1999) 1HafLngAnuune18InaLMa luN19a519857AlsHN Aa
msuEuIulsmanasyadnazls (What To Say) Wanisfinada lunistinauasny
lswnun (Creative Tactics) wiagiluunlunisinauasulaison (Execution) Aa n1s
asnuutinelzmanasyamuieine i ifetagls wieazgninauasenlilainals (How
It Is Said) (Taylor, 1999) @2 Frazer (1983) lAaaLnenasy Reaulszdu 4140 NRgE LY
mMra¥eassAaulne (Creative Strategy) iWFauialauuluune virandnlun1sinau

Wiauuamananlun1saeassAtenn NN A LIAUAIAITNABINITTR

¢

a

Wwlnanguithunnals Inelisiasniunraslsznavludoiuaasdann niedsinaus

e a2

Fannuiniy widunsinlddaanunlasaniuainisaiuanufanudrlalusiagum

Wituguatnals

Tuaousi Moriarty (1991) $94113 Wells WazAnE (2000) 81391 nagnsnsiemn
sifushinminiguszassusniumstasan synguihwinaifesnisazdeansi ta
_‘ azaadh ladnguidhmneiuiianwan aaudBnedndlsneduin Uasneitnaaassd
.; Tmmm'l.ﬁnzimﬂwmwﬁﬁhLﬁamuﬁnﬁﬁﬁm??ﬂmmﬁnﬁqm Taawenenuaamumiang

gumaelulanguiihwneatnadniau e lilawaninadssdninmunniian

k: Tnalusrunisutisnagndlunisdeansaulumwaniiu Davies (1993, d1aialu yniiy
qamarias) tiutanagnilunistnenneaniu 2 Ussinnlugjq Aa (1) nagmansldmsne

viansldfeyadudniluqagela (Rational or Informative) Wlunnsa¥raassAlaaiuiis
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WemasafaAudnifhumdn uazdssand (2) nagninisldensnninaufinidugagela
(Emotional) WL TnATeAUAN K ¥iail Frazer (1983) Iiauenagmintsdaansanulamanty
Fail 1un naqwﬁ'ﬁq‘lﬂ (Generic Strategy) wilun1suanpnaniFeasduAeting
asdlimsaan, nagman1sfinATaIqAeEriauAudy (Pre-Emptive Strategy) 817 nsmandnlu
qofiguiveraaziluslaiinuen, nagndnisuenqarneflnauiuiiaaqaiies (Unique Seling
Proposition) 1éurl nsuenAnasTBnimdandnguds msadanwanuenlldfunmaud, ne
VN1 NAIUMIAUA (Positioning Strategy) 16 wenauTazaieAN AR ST NS
aAudiuanlagiidlng uaznagninisldninaanadas (Resonance Strategy) nagng
mniiaueyrefilanauiieaqaifin (USP Strategy) UaSNAENEN1919A UM

(Positioning Strategy) \Hlugu

uBnaNt anmsAnsAgafunagninnsiamenn 483 Taylor (1999) Yinlkaunsa
wianagnflumsieasaulamanld 11 nagms muamummimsﬁmaulﬁmm@fu?fm
6 g‘ﬂtu_l'u (Six-Segment Message Strategy Wheel) fﬁaﬁswamﬁamﬁaﬁ (1) nﬁif;m’w’qamﬁlua
Wuri nagnialyl (Generic) nagninasiuftuiiien (Comparative) nagninisinanyaniay
(Pre-emptive) NAEMEN1TLUAUMINAZIAWAT (Positioning) (2) N3teRatANFBINg
deumay Tiun nagnsnisa¥aanuduaesiens duAn (Brand Familiarity) (3) nsaedat
ATHLALITY naqwﬁ‘?’i'l‘ﬁﬁa nisaFangAnssunis i iiilulide (Hyperoole) (4) P LT
ABLAUDILUTEAME N lﬁnaﬂ,wﬁmsnszﬁuﬂszmwﬁuﬁa';Tq 5 (Sensory Gratification) (5)
msTefantstesiLmnadeAx nagmiTdAa nagninisaiepnuaenadas
(Resonance)uaznagninisairalanialunisld (Use Occasion) (6) M53aANAIY
Faan1sveamued nagmaTidAe niansziuaudan (Affective) uaznisaienandnun

Wiugl4AuAn (User Image)

Tatsnn1sAnN®1199 Punyapiroje, Morrison Was Hoy (2002) $9u89 §N#x 48
WABS (2544) WLHA nmmEmm%mmsﬁmwﬁﬁﬂm‘ﬁ’ uazimNnzaniulszwmalng As na
gnfludunisldensunimnaginflungala (Emotional) snndn iflesannaulnedidnmns
gauAaine aung Faduinlzmaninedaintinagndluguuuiintlunisnaieasss
slason fsazdunadiundadn nagnflunstusaniieguainuan fravhuiinlaiman

auusiaaldaauanansalunsdnafassAlunisivuanaensuaznadalunisismon
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)
o=

waliiAadlunsnuaiassanianninsalll ludausialifasasnainiiaFas Anwuenaey

TnwaNnANaFIaassd
[ %3
HRINUATI9ATT AL

NuaFuassAlarunlsznaufaaasslssnoudnAny 3 dau (Arens, 2004) laun (1)
daudearnvizaanm (Verbal) 114 wiawa (Headline) 4aAanuisimnin (Copy) alawny
(Slogan) «{lusiu d2uf (2) dauitlilddenau (Nonverbal) lugnuiliRenfunn uazides
Tl uazdaud (3) wAlANTTNAR (Tactical) WA UTDIANNATHITO LUNTHER
aulamonldnsamniinaairassdld uasivllauimuanan uazalszanaldunsm@n
o 3 aAsznaudruiinudtAny lwulasuiuasinasanuAnaieassAluvnu

Tumnindas

drufunisiansnndnnaenladeasiedn dunaeulasaniifiaauanaisassd
s Marra (1990) 1#1auads UeTing MIBIANNARATINATIALUI TR W
(ADNORMS)Iel Marra nanadn sndlaisainiiienndnanaassdnnsiiansordfny 7
\symsdadl Ae (1) mmmﬁul"ﬁﬁuﬁwha'] I¥naneda (Adaptability) (2) HAMNAINY

(Durability) 1l ilusrazinanuiu (3) Ruwadaudanlus (Newness) ludwmianlas (Unique)

1 =l

. a_ a aal A = v
LLﬂnﬂq\iqqﬂLLuQﬂﬂLﬂN'I nuag (4) NﬂquLﬂuﬂuQLﬂﬂq (Oneness) Imﬂ\iqutmﬂmqﬁﬂ\i

Y

v
o 2

v o o - v = = v . v a
ﬂﬂﬂﬂﬂﬂ\iﬂuﬂ\iﬂﬂﬂnnﬂ\iﬂﬂi‘xﬂﬂU'ﬂ\iﬂqunqw A1BAITN i"mmd’mﬂu'] ﬂﬂ\iﬂqn']ﬂlﬁuqu\m

Wwenfiu (5) TAnumunzan (Relevance) Aududn ngauithmune uazudilguldma
Fanusrasrnealy () vinl¥auananla (Memorability) AaanslduunAaiudaniud laula

=) OIDDA

vizain WiLatnafidausanlunnsdananinlsisn (7). AaaanEeaudan (Simplicity) Tawnsn
paaiianndaiau wazidnlalidne e ldduiinaauisadala@eilawundainisardeans
14 Taulnwnaifianudsairassdrasiisnmnrmuananitisengia sfaifluneam
aa a |y - = v v cala
larnnnianArainassruacinnnm inalunsacldungansanuaassanignnan

Yy o - e ,
WwAasINANNENagNE LN TN ATE Ny
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o « ' a
tlaseniinasiananAnas198ssAluaulasm

nsvnanuaieassAamron uidsmsunlaraniudeidoulseneuiifhulade
WAt taamansdaudanii Tag Kiebba uas Tierney (1995) IHutinedlsznaudifanana
AeAuAnaFassAluaulnrunly 4 dausiaeiu Ae Anwoureesnsdng (Organizational
Characteristics), anwoszdaanlunisviieu (Social / Group Characteristics), WATANBUY
1991AAALEN (Individual Characteristics) Fefladtmaniidaudanaranszuaunslunisia
a6 sudeiinasanauaiardnLaReanun Ao (@uuumwﬁ' 2.23) NTeaiRea

faralLlil

A 1 o «a e o/
WHUNINN 2.23: Lmm‘iﬂ?m%?’Nﬁugqum?mmua'?"]qm?ﬁ'l,uumwmmmu‘imwmq

Organizational Characteristics
[EG. Agency Structure (Hierarchy,
Centralization, Account Assigrniment),
Procedures, Resource/ Task
Technology)}

Social/Group Characteristics Creative Creative

{EG., Agency/ Client Cohesiveness, Task/Process Quiput
Evaluation, Conflict, Norms, Peer (Development of 1 (Advertisement
Influerces, Supervision) the Advertising and/ or Campaign)
Message)

Individual Characteristics

(EG., Intrinwic Motivation, Knowledge,
Personality, Cognitive Abilities,
Cognitiva Style, Experierce and
Background)}

o
Y1 : Klebba, J. M., & Tierney, P. (1995). Advertising creativity: A review and empirical
investigation of external evaluation, cognitive style and self-perceptions of

creativity. Journal of Current Issues and Research in Advertising, 17(2), p. 35.

ANHUEYBIBIANS (Organizational Characteristics) AN LANA1INIUA1 UFEN
paunulawaniilaseaine (Agency Structure) wanegluuyAsdana Wiz uuuyinauy
UANFINNAUA9E edumaun1Neune luLFEmsunuinen (Procedure) Wazningnns

#ne7 (Resource) Mlutidtm santamatulanldlunisinam Afldiudadiunimnnu
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a¥aassAiduiy Wallsantedasadnsingeg lunsinanu iy K uazaulszinumidnia
nanuatiduiutladeifinasansruiunisaieassAanulnsnniaduy (Kiebba & Tierney,

1995)

Tt ludadnrurtee8eAngs Reid WALANLE (1998) laMn1sAnEANAALITULA
fiwisthuaraassd wudn nawlAsuulastaseaisreadsmfaunulamnnieaieutius
u?ﬁwgnﬁﬂuqiﬁqﬁ arAeANIENUsansTUIMNSNIsaFass A ulamnNIn "’ﬁch”,u?m?
dhua¥wassAdoulnnifianuiiuin taqtiunismieulunssuaunisa¥eassfanuliammn
wlasuulasliann Bumsidasinnidayasesduslnandudiwinadnnfasundon
Itumumeasmsdduduilnadumifizesdrnansuaunagms (Strategic Planner) deil
wihilunsaraumagiayanisaiieassd (Creative brief) dusiasilsznaudn dayaed
cﬁu?'[nﬂnzimﬂwmﬂLﬂuﬁugméﬁﬁaﬁﬁnm?qmﬁﬁﬁmﬁm?mﬂumM?qqm:‘ﬁmu

Tnwon WessndasativayulimanfaaiassaluiRailiiassudansanduas

anszdianlunsvingu (Social / Group Characteristics) anmascguuulunig
vt ssmiefuiadedduitinasenisaianssfonlamonld felugn
AMNANRUT NS R AusTn I U U iR LazgnAn viagUuuulunig
UssIliuna9Y (Evaluation) ;Twmu?’ﬁwﬁqLmu‘imrcmmua:u?‘ﬁquﬁq ARDAAY
faussnlunsinaursdimiauntason dadedniufipndenamit fazinmsiimua
ussiagulumsinnueniinien’d uenaini auteu uazieutinuifoudina
'Lum?ﬁﬁmuﬁ'mmm?qqmiﬁ'ﬁaﬂLﬁfmmnﬁmﬁwméwﬁu&ﬂmammm (Klebba &
Tierney, 1995) Tnadauluginasvinnudaniuseudndeiisnugniuasdasinased
Wutloymdndtytegwnuiilunsinnulunszununnsdnaieassd (Reid etal., 1998) a9
aamARBINUANEY8Y West Uas Farr (1989, as cited in Johar, Holbrook, & Stern, 2001) "71l
wuin dnmauslanaiunaiiuresesdnsiiauduiufiAadasiulus iugaiunadny
ANHARATINATIAANE]

@’

ansuzuavAAA (Individual Characteristics) ﬁn*l:rmzmmuoiazqﬂﬂaﬁéquﬁﬁmu
v y ¥ v

Tnenntutdandenasianszusunisaiwassdulnennsin velldu WiFasaeansiuf

= a e a v - . L yaial
LAENITAAITNINLINLAMINANATINATTA, LLTQ%QI@ﬂqﬂI‘U (Intrinsic Motivation), AANHNINNDE

U

(Knowledge), qﬂanmw (Personality), AMNATNITONINANDY (Cognitive Ability), gﬂLL‘LI‘LI
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]
«

n3An vieuinseiatlszaunisadsines Neinuan (Experience & Background) #auinendag

v
o

fuANaIN1T0luN1TaF19879AUNIAY (Klebba & Tierney, 1995)

TnenyanafiddausanlunszuunisAnauassdudng ufafide thaaiansed
(Creative Department) lagiutiiaaniiy 2 a1e91uAe a8 usudanq I (Verbal) wazant
audunw (Visual) Jetlszneudaayaainadell siamisheauasse (Creative Director)
udeanuuuauAn RN LATAMMUAKIAAUAN (Theme Message) 1931 W
W nguaiassA (Creative Group Head) Lﬂué"]’]\ﬁﬂi‘dlg:ﬂ\} LATNATEN1TAFINATTAINU
Tawon Taeiuuafia a1 AW uae (@B AWFT asA) untdszantszatuiuiesns
Wevhauesaguitnangautihmnld gifaudanan iz (Copy wWiter) Thugiinilam
e Fidfasntsdeansundeuilufendnaazana santhehedall (At Director) i
HALGAINAIENIN UATAINIMNNZANTBININ FREUANTBIBIALZNALAMLAILALRRN
(Arens, 2004) wanani faflauivaminfiinasuAnuna i aiunw (Visualizer) 919Aa1]
(Artist) Wiawtinauna AN (Graphic) TnauflaenRameaos Inedaaiaassdfiaagst
snwauzie anunsodelingudihmnadlanmeunflasanld uazanansoinaua
uuaAuATfa sl Tan I usngn (Arens, 2004)

i Hackley (2003) na1941 wananndaafnassauds dhaanununagsii
ypaadrfyifidausanlunssuaumaaiteassdanulamnndan nanodeiludindayanes
fustnatimsneandanlunsstaumsianaieassAlaman Taaduainnisndeyaras
naniimane (Consumer Insight) wdatidayadanananninau asasdl iivedusaden u
nsainassAnulaean Astadifnusunagniidaudanddnlunsruauniswemnn
a¥nassdnagnidamezannsotanannanadeslunnsaiassdld Inedluumumiidesd

e 1 17 ) P
ANazIRgAsauLazidn 1A lunInsaNtaInssuun STl uatiNaA

Tnaindmnisuanavinu (Koslow, Sasser, & Riordan, 2003; Kover, Goldberg, &
James, 1995; White & Smith, 2001) Wud1 nsRAMAEaTuAMAAREEsasTA NS
Tmﬂnm‘nmLwia:qﬂﬂaﬁuﬁmm,l,mnﬁmﬁ'u TaenefufanudnaFraassdlunisiasand
ANLANAN AU Ngainassfnuuardiizing Tae White waz Smith (2001) wudn 1
‘[ﬂﬂmﬁﬂmﬁmLﬁuLﬁﬂoﬁummﬁmm%qm?ﬂumﬁmﬁmannﬁiqqmné’u?hﬂ Tneiazly

ANAATY fuszauANARaZNassAluaulnraniInngt lansiaafuilanesda
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ANHARATNassAluns e iadnlawanuasfuslnasealiaud Ay duanutii
uwuL (Originality) warANmunzanaaslnsuniiu Fadadludedrdylunisainassd
laran fuilnascliinudrAnyivaularaniinsiuanumanisaedauuinndim
dl v e‘l‘ o ' ] } 4 .
fisfremuuanlaning uananid fanudiaanuuansinmasulssans (Demographic)
o ol 9 o dl o Y o & a ¥ n: = o ' L %
faiidandrAgy i lisnduanAnainassdluularanduauafuuansieiudeg uas
fawudr dnlawanluilaqiivsasdrtediiilnaninndudianesuluniseenuuuyngslalunig
Tuwoun (Appeal) wazanstsuwanudanil Wilaqiudsindudianudnlunisaiassdanu
Taraufluatinlsinihuinturaesddiaufauansdsaingi3dlna faduuds dy

o o o o a :
afnassAaulnwunslinud AniuAnAIAsTe A TnAnn Ty

Tunziiguinsesiagnéninummmiudnaireassdlull uduamdan
Usz@vaninuazilsraninasesnulssaniunnnng laeuszfuainnisiassiunane
mezwinfrasdrislnaviasanans (Kover et al., 1995; White & Smith, 2001) usiatinalsfiniy
qﬂﬂaluﬂmm?N@ﬁﬁﬂnqzazmamsﬂmﬁunaluﬁmﬁlﬂ WmazinaiassAlarLIna

WanudrAgyyjadulufgursaawaesanulasansinndd (Koslow et al., 2003)

L4 ¥ ]
wananil mnAnaieassAlunsisenNiy HANLANA ALY
vizasiumdlutddnsaunularandan laaainnisAneaes Hirschman (1989) fan19suf

ANNARAFNasT Al ularNsEndinNIgAaIn (Marketing) HeniFuisarugnAn

¥

(Account executive) &

Director) gf81uaan1sai1aaulasnin (Producer) wazgnniuanulaismua (Commercial

aFnassAAluE (Copywriter) fafaassAniniamoun (Art

N 3 e Y dl [ % o ¥ <l 1 [ ]
Director) Wud1 nsfufinenfiuanuanginassAluaulssanaziaonunnsniuluusiaz
winnmeineu IaediaifasiunsmaawaznadimnssngnindnlirandrAtydnanu
lawnnfifianudnafnassAsiasamnsoneuauesnanseniseaagnA L Tael
ANATATYANALNS (Strategy) Tavandndinisannatnsnatauainguscasirngni
15 AtediuaiianuAnaiiiassdg (Koslow et al., 2003) usiludauaaslie
afnarsAndunesdn anuAsainassdlunulnenfulanialunisugansaanninany

v
afnassdreayrragiieulnr ity tauaniaingenisa¥aassd uazitiuauAI1e99
L4
AURUYITENIN (Aesthetic) AadlanuiiluAathy (Artist) nn9n wananiiuda nede

v To 8y ° o o @ v Ay & o

afnassAdalimudrdnyiuanuiiviuwuuredsunninndignsoe Taatiadnaunianiy

dhussuuugaiilueuniaaudnaiaassAge (Koslow et al., 2003) uaziinszialudae
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v 4 [ o pt a v - ] [ =l | [
afassdnulnranesidilinisiuinanudnainassduansinaii Tnadacnuansinaiu
sEMINANARIANEARAN TR (Copywriter) UagAANW IO (Art Director) (El-

Murad & West, 2004)

ar a al o a .
qmanumzuazqnanmwwmynnanumwnmm“mmsﬁ (Creative Person)
nislidanluGasnuanrusiiuviaiaresypaafifinuAnaieassd uGeaniany
: s s i = o o 1 Y
avigundnTuazadufuda yarafillmnAna¥assdlussiuge dnasiiuetniuan
‘w 4 o dadda a1 G Yy
eanunativdniaw Aedniandaan kidullaunssuaresdinnuaranmiandan HAny

aulafminludulasuniiadlufivar (Coon, 1998; Klebba & Tierney, 1995) Tad 11T

yal o

apdnwouzyadnninaasdniaenAnaisassAlila asellil Aa dnifludnsiacnsniiuso
1895918994, HAnuula, (Kiebba & Tierney, 1995) iiluyarahiiiaanaiuisalunisan
wanuwawitleyuasine 165, lrauiainasnedau, dannglunasinanuge, dwing

b % 3 ] e al ar v o d‘ o ]
tandudnerlslaedne, Haunuiniagq, dansnizaailudin, luausuie, uedlanluwd
= v o o W = 4 o =
A, reumdeyaifuineadssauntsailna, dudemues uarilaudeiulunuesgs (@73
Wusuil, 2540) Hmnupngarcuastiongu, saniunaraulalulaniv, fanududauy
Wnefug, néwdeymonnad, indsaiaiussitiouuunuea, ldtniuliad, uazdnd
219u0dd s (Feist, 1999) NdAtUyAARTUSRIAATIAMEIN A NANNs0 IMNNS

a59a59A15 (Klebba & Tierney, 1995)

1.4 1
ar o/ <

faduaziulédn ArudneuzsanAnaiANAnsNasIARatuaLlszng
'qﬂﬂa'7‘1'53‘mwﬁmm?qqmﬁﬁwmﬂr»'iwﬁﬁ@mﬁnﬁm:ﬁqnmomﬂuﬁoﬁwﬁu-ﬁqéu WsiEAY
WnsuamsaantaInuanRLsasAuaIauaANFNNTY Tmﬂ“ﬁyuafgﬁuqﬂﬂa 1987 0T
maamwmﬁﬂnnan%‘luq gatl (Feist, 1999) aeinalsfisny anuamizalun1sAnasaasss
Hhuinezfiannsoduadunauniull faznsiath EnasdadiuuasWannanuaa

a¥aassAludqusiall

)

= <4 s - ¥ (4
nmsdudsy LRSIFTNITHAUIAIMNAAFATINATTA

a v L8 1 = ] ) b = v L 4'
pnAnainansdiluaglwdnlaresas nanhanuAnaivassAiudauming
sasantloyyrrasnystfianuanatluwanlidiin (Unconscious) 1aausiazats Tangouiiti
WFFunsnseguadnagnas aftlyqafaclasunmlaslaateanuialdluntsuiymls

(Sternberg & Ben-Zeev, 2001) 3an1sviazinliranAnaiassdlsngaanuiasfasendt
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v [ a ] a ° [ % y ] J a o
nenszsiuetinagnis uiu niadialaldindedmsudadmin ddesanudneessiaeshiy
BasvanauAnin Rtiatientu Wienswntiewtedhdinssduaudnairiassdlaa

ac] A' a as - 1 Ll 1 o [ =
8 Tnunan 1 FI98789 110y uaad wegaleail (2546) wudn muaivassminiainiialy

any dl a’l’ a ¥ o a 1% P o <
ATUIUANITUBUNIANAA, UBNRINY FI‘J’]JJﬂﬂﬂi"]dﬂi‘i‘ﬂﬂdLTNiﬂ"I’]ﬂd’mﬂﬂul"lLﬂuWLﬂ‘lﬂ’ nIe

q

o alaia ni

nmeaeaatuulad iFannignanaring viananeenunes@asingeg anyunesh

wanseiuing sausianasinaniaeutisiiunuanieialunisnsegunufnaiassAlsd

gl (Nickerson, 1999)

uananil ﬁqﬁG'm‘umLLmqh‘?{ﬁmwﬁqamLzﬁuﬂq'\uﬁma%qmiﬁlﬁmnﬁxu‘lﬁ o
usealanieludayaaa (Internal Motivation) Q:Lﬁ"mﬁumqmiﬁnuaztmnizﬁumﬂluﬁq
R TeilaudiusTaansafunisanaineassd Tma‘?‘ingahmﬂlufimqqnmz[ﬁulﬁ
Lﬁmﬁu‘lﬁqmmgql@nwuﬂn (Extemal Motivation) Miiluiiasnsseiaviienanatunl
Aedana WiaunsadangausiumuAngieassdla (Nickerson, 1999) anyagiaiiinaiia

8196197 NaansadduaT i A INARA T8 73R L6

o a ] ¥ s =Y s @ ¥ r:i
Tneindsnnissnane e uAN AU EN19dUETNLAT AL AN ARG F19AT9A T4
aal ] :’/ o d’l 0 o’ Ada‘l o A’ dl
Aansinedouluniu gniamnaulusinisgagivnssuney InasniihEsnvmunauie
[ [y} ° ' =l o o = d'd o ¥ L2 al a
nezsfuldiypannsvinauetinafidss@ninan ManaudaniaanAnainnssd sasbaaiu
] i = 3 : o o [ -1 L]
dhinsdanufidloyuisine Afatusdes Ganatindanismantiainsainluyszgyneliluau
a¥nassdsudu 10 saufenasaiiassAanulamandey Taeluil a.a. 1991 Lefrancois 18
apsausaumaiiasinaly daslelulil Thun Bnsszaunaasnes (Brainstorming) 38n19709
nafaau (The Gordon Technique) inATiATULARA (Synectics Technique) ABALATIEI
ANNENRuSeRI8IAUsENaL (Morphological Analysis) 38n13Taull (CNB Method) 38n1s
3011 (CBB Method) wuNAMNAA (Mind Mapping) Wa3s 1@ 1o @ (AIC Method) Tausias

aa :’/ = <l o 1 a’l’
MWNITUUNTILRSLIAELAN AN m'a‘lﬂu

[ Y] . . H . A’
ABNTTZAUNRIANRS (Brainstorming) 1138n15% Osborn Hasawlull a.A.1957
Inefidnquseasd Aa fasnislfind@inuiilyumaten Filaaidalifinnslszfivvte
o aa :’/ AI add‘ @ Y a o ¥ s :’« a’l’ =Y A’d
FaguAnuianzaneel s sufhaiamnsodliiiaanufnaiasAge idinaliall
mMa Nl luaanslawanatinaunivane Taeinun lludunanasanisdrsoanidunis

Auadrsausandayaniiulsclami (Arens, 2004; Duncan, 2005)
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Tnelunnsseaundsanasiinannisat) 4 4a (Lefrancois, 1991) Aa (1) Hw
a o= Ly a d‘ o d’l 0 4 ] 1 % 3 - 1 a v
nnEiasniannAaiiiaay ildaulungunduanianuAaivetnsBase (2) fiaanis
- o 3/ ell £ 74 a d‘ 9 A ell
ANNAAUANET ANARALTNNINTAA WiuFNNaeInNAs e lFiAan1aRanunTign (3)
anuAamAatwiulidazulanualue nnaulunqusiaseniu iy uas (4) awwnsa
Fuusevidanannaiuaaudnsing Mnaaudseiuld desaniduuuanielife

= 1 A’ =t i:d] [ dl d’l dl’l dl dl’l o ] =3 =3
ﬂ')’]“ﬂﬂlﬂ“"l mu@n‘lm BINANNITNNATTINTU Lﬂuwuﬂ’]u‘ﬂ‘mﬂLﬂ‘ﬂ’ﬂ’]‘l«!’)ﬂﬂ’ﬂﬂﬁi‘mﬂﬂ'}’]uﬂﬂ

a¥narsAuazAuaung andrAnyfisesanilaiede dasinliyaralunguidniiaanaui

8a7eNNAMNAA LAzl ARINAINIANNAIIA (Nickerson, 1999)

Afn1suRInainau (The Gordon Technique) %ia FENdNANNARAF19dTTALT

\I711% (Operational Creativity) 3R E AL IR AN NAIANEY WALANFNUR
acl as =t L7374 ;7 = as v v ] ] s
AEnsszanndianesaziinslidayadiumeasiBanrasiymiugidrsnetineiniay
s Mannsrasnafaauniu azldldduasiinmatredmiay ualfuwRau@ssating

v as o dl o v a o ell ]
n¥19 WwdnwoizAandununsssu (Abstract) wnu sinligmeuaransnAnAmauiaaly
N 1 aursaiusaldlnanisasuaiu MamavitaudasflupuAanulanusilanng
dldldduaenfu faiu 3ansiRafunalianasdosE nlunmunanuAnaiaassa Lom

=l

8naEui Mefaduuua e TanaRAANIIANARETINAT A 1M (Lefrancois, 1991)

WAUABULUARA (Synectics Technique) watlaifhudaaednisuReudion vie
811191578 (Analogy) uANdn s ARRsTiinsisnalimedsmnealunsiemet
toywndinlal 2 Jumeu Ae miﬁqﬁcgm'ﬁuﬂanlﬁﬁjumﬂ LLa:nqiﬁqﬁcgmﬁﬁutﬂﬂlﬁuﬂan
ot 2 fumerdiifunalnnedsinenlaesssuand lnanuAnaiaassdazifatuluiuney
fiaaq Aansviniloguniiduen Wutlan Sufuneuiiszfsnslfathanaysaiazdiasldvinns
By vieguingiiedndan taafineduuanisgUunguiild 4 dnwos fdeddy
W ladnAtyean1siinAIRna19a IR (Lefrancois, 1991) faly

(1) N3 gt lness (Direct Analogy) HunalnnanuAadiuiudae
uitlywmnasdreassd Teduitiymasfeafoudiaudentasszwinadefinudanmiiuiy
ﬁqﬁtﬂuﬁmu1*71'6”1fa\1ms@z|,|.r'ﬂﬁ‘1c31’ (2) nsgungUNE Inedesates (Personal Analogy) \lu

a

nsauysilisyarafluddu viamuniellfiau dunsinldyasaldugaiuainnsey

qQ

pwnAnuLLGN lglanuiedunuinaslé (39) nmrguuguielaegednydneal (Symbolic
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Analogy) unsufitioymrlaeerdelszaunisairasyanagu] Wuwwanwlunisudtoymn
ldaunsonntlymidueeldudanlddends waelasinfyanaaciintindscaunasnl
wihessmuasndansiutlyuniiwdoyes (4 n1sengUielaedentsAnii (Fantasy
Analogy) Baflunnsanylfaumnnislumusnudniu udarinumalfiduainsda wu
v ol o o v A a o a 4 o Y ava
nisafanmeuafingaiuednia iusiu RnsUjisaumatiatiaclidautaensesuliiig

k4

- 3
ANARAFassARIula (Lefrancois, 1991)

eAAseiAanudNRus1aasAlsEnau (Morphological Analysis) (fumaTied
MnsuisliymlngjesniluasAlsznaudess) lwdnwoizaasiausanes| 5o dsndey
udnwoicgtnsasunadisn 3 §7 saatadu tseinisaienuwanusaiialuad fatanso
fsanuiiasaulslidifu 3 dufe THarastnumiune NEWLRLY wasdunnfignuas
Fupaelyl (@Lmumwﬁ 2.24) Faslafananmis 3 B ludnmnusina¥eauduiusi
arunpadiiuiineguda v Seldwdsiiewndeuiiuuiui usasinliannse
npaiup AR U A s TR U s lunnsaaassmingula 1 asald
wdruliidudeyilluvie dhidu faanudiiudludnsnsanadeliiannudad

wdanlunluniea¥aassdls (Lefrancois, 1991)

<l a 3 o s
WHUNNN 2.24: LLAAILLIUQLATIEU ﬂqquﬁuwuﬁﬂl'ﬂ\]ﬂ\] ﬂﬂ?:ﬂﬂu‘ﬂﬂ\]ﬂ'\uwf\“u:
MEDIUM

' Water
Qil

5

Air
§ Tube

Sling
TYPE OF Cart
VEHICLE Rocket

Box
Wheeled
Boat

Air

POWER Water

SOURSCE Electric

Horse
Man

Atomic

#iun: Lefrancois, G. R. (1991). Psychology for teaching. (3rd ed.). Belmont, CA:
Wadsworth, 261.
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38n197iauil (CNB Method) winnniiuanmiuyin (Collective Notebook Method)
MWasmadsuiigwiuaAsnisiasudlaidulyldunlsznisasluaysiuin Guainnis
d" d' k% L 4' 1 2 o LY a o’
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21U 1AWLAY 1IWNEau (Lefrancois, 1991)

38n1591011 (CBB Method) 381134 Lefrancois (1991) oWmu1aInnIsuaNpanys
asl o o aca e Y @ aa Y a
M rrraundtanes MuAdteut laelindnnisiaa nassusudsnisufitlywusiazau
Anlaalunrinthelsenaa (Collective Bulletin Board) annauatsnsaxaiuldunuinas
Wusazauiuinadluayaiuinanuds Gleul asldnaianiuds asainidadivdiaseseed
a ol oA @ v R ad Y ay o . 4 a
Aansdiautl Ausazausinefamiuindinisuitiyul laeilifiTannansudinyanadudna
azlstig douqsdianradiBrsaunasanaii widamnauliuaiuanuAneeirunu usy
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anrna e nAnresutuin idlae 1dannAnvasdeuidunuguinin uilideddnlu
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dl Add”° 9 ala a‘ - ¥ )
LIANLIAN ')ﬁu'ﬂﬁlﬂnﬂﬂuu’r]ﬂTZWQZLLM’NﬂQWNﬂﬂIuﬂ’]i‘LLﬂﬂtyﬂﬁ‘ﬂﬂﬂﬂuLﬂQ waatiunnaglu

the lunalaildlaglitiadassaluiFasea

Tmel Lefrancois (1991) TanaaaaninisAnnisldimatiavmun A nAnai19assd
v ad Sadd o o o ] e v ay val = Y Y
paeREnsdddusuInAneatuay 2 agu wudninAnmnguilainnsilnudtlowisae
719l azamsoinaziulunIRaLLLLNAsE AN ARATIAIsA LA gandinAnmEn
nquvilsdaflunguauaunlilaiunsinat it dnAny Aviudsuanddiiininignstias
({luandsmmiisiiaannsadieimundudsuauAnafassald uazatunsadssansldly
Tunangmiagaula

<

< a o X d
UHUNAIINAR (Mind Mapping) wallatiWmunulng Buzan Wil A.A. 1970 T4
atunedn daysnadududauannsaiinndndussuuliieaulddansaFraduglnw
lnafindnnisdnazseadiasmsiiviiiuin esAdszneuladluasdlsznaundn asdlsznaula

uasilsznevdan udadaindayamaiunidnFeadunguainaudnwazvisantinnges
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fuleafraduunugivegnin Fundt unuiiaau@a (Mind Map) alunsinuuui

U
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v v
ANAnanTai laudumayana wietiaiuAsdisduinialungy Taefiddudunay

o d. a a0 ﬂ’l’ o o o v <4 a s 1 %4
103N uRuANNARTResallil (1) Avuasion Fadatigud wiemuAaudan1ing

a ' 1 ala l 1 a
naN (2) neneuAeesAlsznautaanAsdifesfaseanumataau@a (3) aanidu
o ' a ¥ o e v <4 < as a ao o ' <A
denltnraausiazanuAadinuiadetigwivieadiudauan laaaiuAsidrdtyndvie
Waindrazaglndiadatiyniviaanaudnatsuinndd mnudaidrAgeafiazagineain
] 1 [ LI
yagudnaeaniyFen lauArsineg M lddeu asdeadudiduusfinondaay il
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virauas Iiiudn aaftlsznausine faonatientueinadaalsls (Boden, 2004)

4 d' o ] L4 :‘l o ¥ dl 14 H
mMamunuiauAsasds yaratuainsadnsruuaniiiuizes Idatrady

szuy annsaaianudeniasdesingg Idatraduaidudu daliifannuAniduasy
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puAnainassd dosliiuanansudtogui i etheiissuuiaauldetanyraluay
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nadanlaaiulud Nz vilauunud (Boden, 2004)

d o/ () i -
LAUNTINN 2.25: 1AM ﬂQﬂﬁl’NEﬂ LUL BN URANAR

animal

can

has-part

s Boden, M. A. (2004). The creative mind: Myths and mechanisms. London :

Routledge. p. 108.
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3818187 (AIC Method) Tlungeiuasiinistivissuiidanisauiiiaauein
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