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midnwiSeder  “dedudhunmafamameminmaseuinasdniuaswgdngsy
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maBeRuddnivhanuivarn sedlssnugammniruawnsuazedesdufiléiuanasgn
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o d . : .
1. WIANIeININMAIENINENEnI ¥iB MINMARATINATIN( Business ~to-
Business or Industrial marketing) ‘
- J L) - . .
2. umnﬂumnﬁamimmmmzmwmﬁmqma (Business-to-Business

Marketing Communications )

3. umﬁm%qwqﬁnﬂumﬁanmam’mqsﬁﬁ:(ausiness Buying Behaviour)

4, u.mﬁﬂﬁ'auzuumuquqmmwua:mm&wuaqqmawmwmm'l (Quality
Control Systems and Standards for Food Industry)

5. wnAnidesdudgammnaax(industrial Product Classifications)ussRue

ANMUEEDIN(Cleaning Supplies)
6.  TMIVWAN qﬂtﬁmﬁ'q ( Other Related Research)

1. - o e i ( - o
( Business ~to— Business or Industrial marketing)

1.1 MIABIG

ANENTINMIVIFNHUMIANOUIENTgaIIN (THE AMERICAN MARKETING
ASSOCIATION) lalWiiliutiesdvih #e maufidmsdiuniewesmadnilugituduniy
Sudusuimuhunngudaluiiguiloaniegls visnsndmisnils masmedunazuu
mamgsne fawdadaresdesmuglufumsama Swsmbitianidemnuuancidey anen
aumslounssuanivassdnfusii(detlulsawisa wunmandund,2541:10 )
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- v o ' & - '
manma mnei senmsRuguiihuhalugniussusssmsdidugsio aul
& v - » w
sansousnnnduaeulaldias dumwineagsisnnyuusmasgeddadugimuanny
ﬁﬁﬁ'wm!ﬁﬁﬂ (Peter Drucker,E'l"Nﬁsl‘lu Kotler,1997:1)

ovama idsnssuiifefasiunssumeusnaey sswingBauszdny du
anammenaiiesih IgumurhiugUsed Fedeflorrhnsuanudeu mansadhdud uwims
naluTad SUUNMINANMIMNIGINY UTHIY UASUWIAMAN ) Tmuﬂnﬁtﬁaﬁnnmuﬁ«j’u‘i'[nn
Frluidonsnniuduan wia das wie Falanmsemngudin udiivaensd ddetu
goJu(institution)W38  UIHN(company) Swuisatesiumsdnniseluadel nenie rjﬁa
uaztimuﬁﬁ‘m'nuanLﬂéuuﬁuﬂtﬂumﬁm (Organizations) Fwa U 1ra3en Mnmage
VN334 (Industrial marketing) Y38 Alemamana@etuiy MINDINTENINGINT
(Business-to-business marketing) W30 NIANAILNINBIANT (Organizational marketing)

] 2 [ : - | o ] .

1.2.1 ANUMNLYBIMINIAGATINNITY |
1.2.2 mabssgndummmInsan iy InmagammMn Iy
1.2.3 SNHULYBININNIAYNTINNII

1.2.4 ngugnén luammgasmn Iy

1.2.5 I InmagATMN TN
Feornemitanpazdvaddalui Ao

1.2.1 ANUMINENNNIIANARATINAIIY

MINDIARATINNTIN MR HINTINAN APidwtasumatauazns
wedudusuinslunmegasmnise use sewingmedituduiaazgieiiuaedng &
UOUYBININNAGATINNITY Tuiidaundandnussminmafimiy misinaudwedu
uszyiniliastuamudniiu (Needs) uasSagusvasdnisle (objectives) uasefdioiii
BAANIIULBY( Frankudz Bamey,1990:4)

' FATINUANANTBINIANIATNINBIANIgIR T IBgATNNI TSN
amaguilng mansoAnwldnnmmd 5
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J .
M 5 ( T.Yeshin,1993)
aReufisuanuuanarmIsmaniadnigsiviagasmnsa
uazmsamaguilng

MIAEINTENTNBIANILIAY mananiuilon
APUANAW
~ ofuituveseadng fgolF3unuies
ﬁnﬂhmuﬁaun‘h géaﬂhmumnn'h
Mnsaefuleduny | yananientouniudugddniule
*p I MBI Snelutiarcuzianting

4 » o

1.2.2 ol aegnduunNn1 e oun InaaANINATIY

B. Charles Ames(1870:93-102) nah7h nouslumalsegnduwnda
mimsamadhiumIamagasmnsad 4 Uszms fe

1.2.2.1 ﬂ’a’aqﬂszmd’tﬁaufum'nl’iuﬂﬁuaﬁﬂ:ilqﬂm'mumnei’n'lﬂmn
amarasuilnafiniumsfinsannneeanisusziuuimee

1.2.2.2 wyprudssmaesguilnale Fadpsduanuuhlaiisiy
an‘nsmLﬁwgﬁwihqaﬁvuas’[nﬂaﬁwmqwmumsuﬁqnﬁ"whui'lmugj

1.2:2.3 o'fa«ﬁannq'uqnﬁw’[ﬂmamsmzmﬁamiuthdwmmﬂﬁi'mml

1.2.2.4 MIsanuuuussydariiadasasiviamvimsiianuhany
snn  isnnldfianuuandesirdaiamauia dniumssenuuuusiyiuriezns
wimadaiiuishany
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» . (Market CI istics)

-~ J -l -
NNUINARTNATINYAMNNTIN UIDMIADIAGINTVD Kotler
& 'y oy o ' -
(1997:204~208 ) Thuukinwazuasmmagamunsnmildnvuzuandnnasaguilng
pthatimsunaedizmadieiy Aa

1.2.3.1 dugdoiddnnuiaenh

1.2.3.2 dugdenelngind

1.2.3.3_a'J'm'mé’uﬁuﬁ"s:winu’:inri'd'lmi“mauﬁw-gnﬁ'w*rlna'i‘m

1.2.3.4 WugdeRsudmmusmmngiimand

1.2.3.6 (uguasdiiaaiins nanade Lﬂumjuﬁmmﬁﬂoimdmm
nngumalududguinevilnaidy wnmangegistieiy Bid  milsnuszdaeams
mmﬁmmuazqﬂmn‘lu’imqﬁuuaza'q'ﬁ'lﬁ'lum'mﬁﬂ szanamuluing

1.2.3.6 0 ugumdndenudanduioy nanfe Lildfunansznunnms
Wasuwssdmennniin Tauwsingauiliflumssdatuiszimsaanasan Al
e Uhnamstesdivann il iWasnn Mdimndenedlsny mnagly
amefinslaudsi ( Full Capacity) uanidnlussesty nneduinlugremmnasalai
manTawsuutadigmndaresauldathime®

1.2.3.7 Mumafialanein mnea fudgsheszgnielandaumuthy
Sadeflasumtlneunanatheduszdanljiamy ulnnemsiade dahia usvdouloves
Wi iseilelumefonms 4 ety dwelulauenatawus wasfygnmde Lildd
Fwuiwihlunsferesfuilnagielasardnldnmlumssznouningaseu lumsde
Fhezmansedelianhldetwls wsemngdafianumaniolumatsaiuiaysludunaila
snnduohlalemefesiemsBefigunaieshinnduduiu Famnsanuininnmmadas
'lﬁimgamnﬁntﬁmﬁ'uuﬁmﬁmﬁummuua:nnu'leftﬂ'iuumﬁanﬁmﬁmﬁﬂmojuﬂqmnﬁu

1.2.3.8 ﬁqﬂﬂaﬁﬂd‘mﬁu'lumﬁmﬁua‘m‘nud"mﬁu MNETY ARE
nTsumIvasessUsznaumedidmngyduimadauacuiudguimsmrdug FaiiuBemaln
wuiiildlumsSadadumBuhidy ﬁ"mmo]ﬂ'ﬁnmmmﬂﬁwuﬁuﬁmdw‘f'zunuﬂwmuﬁ"la'i’u
mﬂlnduathqﬁua:ﬁummﬁaquaﬂnﬁ"uﬂqa‘imwdmmtu'lm%'mnw‘a’mﬁE\' wihmslaean
madueBumame uszmadrnduiudeiumumbdgluhudzsaunsdusivamagiie
uimmntlaryarefifuedsdensamaidn
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1.2.3.9 Sunsdslasan gRefdiussdnagsininesdonnduinlay
anunuinsBorhuaunanlasamzetsisaumtianuudoumamaile uaz/viallnm
um

1.2.3.10 Humsdauvuuaniideu glemusdnigsdulinexden
unmgéwmuBumnﬁaaumqnnnuuhmu

1.2.3.118umsehds wnuds mmg‘ﬂluna.mﬁqﬂmdmu unyd
wfoma {esmndudnaszam wu ininsreuRaeed onudidudr qunsaiusyins
unzdu 1fimAnge unztanndemmdamhyeadifentudsTemlundhdawaems o
masniaduqu maldfuuinaildetdailes ms'loﬂuuannmqu'lwumm T
Uselsmidumbens daugliidhiesilnoldgniannnh uneilTomaneziinyldnngndi
Limnsotione

nquusnﬂa Ongma] Equlpmcnt Manufacturer {OEM) nqugds.nlum'sﬂm
Fodumuszuimaieih lndndudBu afashmhedaludfuilnalasasviomuliiugudn
Bumqmmnmwnuamﬂuguamiuehuqﬂnm"[mnml'nmuaumma'lﬂmgnaw'[mnﬂﬁ

nqunaaqna User Customer nquguﬂnnmv{ﬁummmgﬂmnm'amﬂ‘mﬁ
uamaumvﬂﬁmdwna'hlmgus'[nn'[mumqmamuma'lﬂnurduamaumqmmumwﬂuam’dunﬁ
doshurasfuilne

ngufienaAB Industrial Distributor nfugmsdsiitoduimnuihnmnudeld
fugiadmbeneteswie nel¥ OEM Tadumnguihnsdadmherinminnuneges
13%n*( Robert D.Hisrich,1880: 80 )

- w o
mIemagasmnTIN_fdlszay 4 Muaiiine
P v W | - -
1.2.5.18u#1 (product) duideasudaRudil Mngmeszdpidilita
v ') o - o~ W Y v v o1 w sy - -
Toun qudnvaziawzifimiudmauana Taur m3ussg madudsziu mIuinrmm

“mamy Mauushm3lERud MR ussbu

1.2.5.2 MIRanM(pricing) SuATastuMINE MIsaTM
(discounts) @HuanAuMls(rebate) muhaudiiuandudni(trade-ins) nagmismums
ﬂizga (Bidding strategies)uaz'i‘mﬁ\'\mﬂﬁlﬂ’lﬁ (financing)
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H . A - - (Y
1.2.5.3 taanissmhe(distibution)Hudaaneaiu Snm uas
w . ol v - Y -
qUuuUBRIEINS (middle man) fiesly Nudand@adiumiome HNaIMINadEUM
- ulugalsvsimunemitud

. ad v W w
1.2.5.4 M13AuENMIAMA(promotion)esifintasiy mnelavly

'qnﬂa (personal selling) MIVIMINUMINY (sales management) mﬂmunnﬁamuuan
uJaem (trade advertising) m1'ln'§ummam~1(ﬁu samples) MINAUFIAITUM (trade shows)
mmiemiladum (demonsu-auons)msiiwwmﬂ(duect mail campaigns) ua-mﬂ.ﬁ'ﬁaau 1
(publicity) FrerldninilasandenluuniadaimBemiminmarniieedng
(Micheal H.Morris,1988:7)

Markating Mix
Product Price Pramotion Distribytion
Mix Mix Mix Mix
Adverlising Personal Sales Publicity
Mix Selling Mix Promotion Mix Mix
Radio Selection Coupans News relaases
Totevision Training Premiyms Product
Newspapers Compensation Sampies - releeses
Magazines Territories Trade Shows Spesaches
Direct Mall Control Contests Feature
Outdoor Sweopsiskes stariss
Transit Price-off Packs
Message Point-of-purchase
Budget - matarial
Cooperative _ Promotion
Advartising allowances
mwilaznaui 7 :

uessanuiiiudseninsulszsumIsusiumInmae (promotions mix)

frudiuuizaun1Ieae (marketing mix)( Robert D.Hisrich,1990:196 )
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2. ‘ | o ' 3 -
(Business-to-Business Marketing Communications)

wvadlu 2 dhu Ao

2.1m3fagIminma ( Masketing Communications) Usznauaay

2.1.1 ATIIMIILYBIMTHOENINIASIN
2.1.2d’auﬂszawmmsﬁamsmwma

2.1.1 pnamnEmeImMEnMnIMInme

msdamnInsama mnsfy madmdudsnssmemanmaluduiivzieans
winy shermadilsaiunieesduisringanenuguilaelajimieiliiangdnasy
asvauRIMIIanUszsATasgIRei mafanamany duemameeumasgsnsluduiie:
n"lunaﬁm“nuﬁmﬂmﬁuauﬁ'mﬁzu’in‘nﬂmutﬂuaaan'ldmuaq‘lummmﬂa“z’mqﬂumn"lums
a'i'um'luLt'l'ﬂwazns:ﬁu'lﬁﬁu?'[nnuaui’u‘luﬁw'huazu'im'nfu 1 AHDAIUUEINNGA
nrsumstieluilge

e 2dnzwud( 2530:55) TWinuasmsdomInnaa (Marketing
. Vi o . - | a v w
Communication) i maddiufisnsmmamamaluduiasiannuming sfuamudn
10 shamaweniurswingidenuguilee lassimibidangdnsunavausiniing
- & .
Uszadrasgfiouu

Saudey 3. ieead (William G. Nickels,1984: 18 ) tanah mMIRpEIMInTIA
Usznaudanaatinile(Listening is half of Marketing Communication) neMfA® NIxuM
mafamIminea 1zwh~u§"§aua=r§muL"i'um'umnm'sﬂerui'uﬂqmwﬁaqmmmujﬂa fib
sinuBasdiutheiuiisafu Sudwlavinaineuushhutuiudainmlumsbiy
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e - - 5
dodhinnnye TNWUINNYTI NS
. P
LT Y.
'.nmmmum oy

& al ] Y < > -
vlagia ussnveethesxIuinIeINdeIBeiy UNIRINIEIUMITUGaa Tamfinns
4 aF b
usnu/deuihiuuasiu

Tndla 0. sumer uaz Tava 1o, iniaes (Thomas A. Staudt & Donald A.
Taylor,1965:353) dnsntenudrFmamsemah fuaﬂﬁumsﬁamsﬂﬂszﬁnﬁmwmhﬁ
ann dasmnlumalfiFudnenssuee g mamsamadiiululd iwnziinslvadeunes
nm3 FAgEoe Ny Wefududmrieuimmesdnemnindngilavishiinilely
hidald Teansfdinaidenldniie uanfinawaninmsldethgndsuszinainzen

L4 o 1 1 Lrd - - J‘ - .
winmanmasdtlmidasmannnrhminannsdadoia Inemdsgalausxdude
J L) N J - - - - »
fgnfthmnemmsadhisldhe Sividnvieduindashnae m3dematugnérdegiu
usrlupwnan Waduin vidmgémbeiud gy ussmosaey  UIENWRABIULEA
' - & ) '
unrmuesgaemauasgaasiuathavananslildussviuuiendnlngud dgywmlila
val 1 a - ‘l ' PR, | a 1 - 1 & 1 !
agftheninSommisli udsginaasezieasls GulasusxUaeasualmannnh

hulsssumsiesnImama viaondundnathanileh dudszanypimsdudy
: ¢ : -
MIam@ (Promotional Mix) Taemluusznaudae mslauvan (Advertising)msmalay
WnaW(Personal Seliing) N13aLEIUNI T (Sales Promotion) MIWBUWS (Publicity) Uz
MU AUWUS (Public Relations) UREMIASIANNARN (Direct marketing) dpailad
] [ A -y W v & - a » » “
WunInanudazdesnisnenuzan: saisehiiudanhamudinledneaiarnzes
- y Y

iwIasiladha Mailne

2.1.2.1 malemen Suguuuvrsansindedomsnliliyaraiidoshudulany
guudidehiauauasdusiuamuda fud is vims msdudiumamne {huedesile
szuzé’utﬂgd«ﬁ%u‘lﬁﬂnﬁﬁﬂmmﬁaﬁnﬁmﬁ'mfﬁw’:ms

2.1.2.2 matlsnfuiufussmaemuns Suueunsfignimuathaniodata
was/viainmnmwaneaiuandsn vlendadnriudarduaiuien

2.1.2.3 mamelasldwineme dumsdedefomamanuuudgmi

v ol Y v . ¥ W om
sewhafineussgndfimeniudamanbiausdud asudmen Wigndifiaanudeimauas
madaduleds



22
2.1.2.4 MINMANNAT ti'lugduuumwa*mi‘q’lﬁ'ﬁLﬂuaﬂﬁmu Tnsdwd

dnsTnamns B-wd uss ispsilalunidesafibiliyaae Wadamstavdansquliioms
> -l v
ﬁausma«nnqnmti’hnmuuasnmamq'[muom(xotler:1997:604)

AITI4H.8 : ( Kotler,1997:605 )

3duuun11§am1uuur‘|'1'ld
nvlemnn medastunyne ‘nresnusiug menalamyaes Indndurdiings
+ Tnwmnfleenennia * nnleznon - * wnfra - * mMaauenininy * Aaitusamafien
uny iuAsAnd * mnswny mrfuean * nysuamalgnm ¢ mndisguninw ¢ dndaenany
+ sdouutndhonn * dnnlufenised * mirkaduaun T wumtdugts omnsfifinRs
« soilpuruunannmuund ssondilnnnvaesfindn ¢ numaledsl s ghetdudbn + Sulomredrdeniis
* urdofusswibfesudin  + mmdudradt *» nirhndiana * uuaniiuin . Waﬂﬁx
* Wawmefunzushnlfio * mrkanuusasiuin * narilimagqudig - * mzsaurind
* PN * nardnilpssanis - * pruddufluguoy * nrdee-ud
* nuAffiuee * manign « mrfeui * ndnsedand
¢ flwTuran * ntuangued ¢ mrlddmamz
* fhuuansfuéd * nsAud * muArsaeaihin
* maamwadiubudn * nrisudarzaaniduin * dprums
* Ianiinudng * ppefamn g -
* fyfmenluaciain + prsunnwdvy
*JRTam * 1T

nnmmef 6 uwsabifiupluuunsiadadamsfivaanee lasdrwanuimh
ginmmsimhilssmaumansadomshudadudn (i wilideRun Iny Tnsdne Tns
vienl) uex Haflnsinin (W eaxRaeed edadlnsens Tnadwiadoud ues Ingdaenuda)
walulafilmi 9 smansanszqulvuisnedn 1 Wasunnigmidemunenunldmsdeni
mznq‘uti’l’mmuuazmsﬁamwuuo‘fwiaﬁ'":mnilru Fauumenndunulunsdemsiignas
ot anfure wuagiy Wiadunalin “dodndennu” nenide dosensznudnilamlu
%0A1N (Kotler,1997: 605) '

] - 0 W v 1 J
uamsdomuesudtndedes Winanhgluwumsdemsiinngeglumse ms
fmuagiuuy warnamewdndu dnunsuazdduuscussgias nsemniudinees

+
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winnumy amumh.nnuqm @NETTBNUIEN nnmammuummuﬁamqmmanmd
) dhutlszaunIamanng FeliAnaudchuszaumsdudiumameniniy dedddu
masznuiuiedewpunazafumumbidenagnilasemnuonism

2.2.1 ﬂ'nunmwmn'n'iiamsn‘lma'mqmmumsu
2.2.2 Ussumupemaioms
2.2.2.1 n‘l‘saamﬂﬂﬂmﬂuqﬂﬂa (Personal Communication)

2.2.2.2 n‘l'.iamﬂml‘lﬂmﬁ'uqﬁﬁaNon—personal Communication)
2.2.3 SuizauyaIMINeMNINIANINGATNNIIN
2.2.4 tednlumsdszaudszanainsdudtumane
2.2.4.1 ﬂszmnumm@uﬁmﬁmﬂ'
2.2.4.2 NAYNEMILANUAEH
2.2.4.3 SunauanuWioNIBagEe
2.2.4.4 $rouduneesHinuan el
2.2.5 (AIRTIENIRNEEUMINAGATINN I
2.2.5.1 nanglasldwinnume
2.2.5.1.1 mhflvpawinaumney
2.2.5.1.2 taTomizpamslowinnume
2.2.5.2 MIdugsumMIMe
2.2.5.2.1 Unlamlepamsdausiumame
2.2.5.2.2 Shennidenlasubninannmssusiumang
2.2.5.2.3 magusummaluasingasmmnisy
2.2.6.3 M3lguan
2.2.5.3,1 Avivnem luysamslasan
2.2.5.3.2 MalanengaTINnITy
2.2.5.3.3 anudhdguasnsiavanluamagasmmnssuluanisy
2.2.5.4 MIwouniuazmalsnausiug
2.2.5.4.1 MIHYUNS
2.2.5.4.2 MaUsnduiug
2.2.6 MITNNAYNEMIMIADIS
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2.2.6.1 nagmimsdndadoms

2.2.6.2 nagneie

2.2.6.3 nagndidomas

2.2.6.4 nagnimyIndunilandasios

2.2.]1 ANANMANAYENMIAAMNINIONARANNATIN

mssesIMInMamneds  masandszmumstemsildpiuuuniionsloe
ﬂ‘lﬁﬂqﬂﬁa(personal Communications) uazd'.izm‘n‘lﬂﬂ‘lﬂ'ﬂqﬂﬂa(nonpersonal
communications) Hpdemalutigdnlungugsnvingammnssu TavAimsdamesans
Vazimiineandealulsznmuasnisdams da

2.2.2 ssnnAenIAamIRemMAITH(Type of Industrial Communications)
Ussimuaamsaams maiiMorrs (1988:335) 1auta1y wuth Ysziomues
nnémsqmmﬂnsm uwvspenifi 2 Yszom Ae msdemalasaduyaes uas mydemI

Teuldnnduyana

v &
2.2.2.1mafemslenmduyens Whimsomstoyslauaseaiyanadiud 2 ey

W dsznousme nmwlawyaaa(personal selling)fmiithmsmnen i Insdwel (Sales
Calls) mmﬂmmhnviﬂ‘m(wOrd of mouth from colleague) NMINANNIIANII(Trade Show)
wazaavanudiuyaaa(Personal Letter)

2.2.2.2mifamslanlimdnyaas Wumsdemsdeyarndefifiumanis(Formal

medium) U3EnauMit N1ILEMINEMIBUM (catalogues)n‘l'.itaual.nm'.il.ﬁltl‘.lﬁuauﬁ"l
(product literatures¥3® product descriptions) m3luwan(advertising) laSawd (direct mails)
NUUARIAUA(trade shows) MIKBUNILBEMTUIENFNWUS(publicity and public relations)
Wavlu Wy MITENNMemAla(Technical report) 13873g3AN1IA(Trade Journal)

Torly dmsdnmmwuh lutuneumsnasdudud(product adoption process) Wy
unsa sz lailayaas(impersonal source) Yufhumumahdelutaawsn(earlier stages)uos
funsumsauiy 'lwm:fluwa'qmsﬂszmnqﬂﬂa(personal source) nSuFuMUMh g luty
189 MIUssilunn(evaluation) NARBY (trial)uazn1¥wouFu(adoption)
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- - v P » - -
qmﬂsszfﬂmmsamsmmma Ap m':'lwuaqamanszqmﬁanﬁﬁnummﬂmnm
w v - -
fudufmuazudnangdnssiluige

Snmsfessniamarinasemindh mefemnimmasiady msdamnIsIIum
washldrnnt desnnlumsdemanemadudiu sxdaslimsdemsludadymuus:
Tohnm3nle (Persuasive Communication) Tunniumeuzasnmiasmeshiidminems
mIamesugniuala

2.2.3 huihwaanaymIdamImMIemageMmvnIay

(Industrial Marketing Communications Mix or Industrial Promotion Mix)

hutlscansaansiamsmIamagasvnIsy AszAnamm sxuandnmnedesde
MAunadamnsluamaguilng lasnndnuazawmzuasdium uszimnuYBdaiioy
nh ndnsnIumBeitien uexdudauraeadng Fnfudutszanpesnsiomn
amagasnnIsuTallnnuuand ndnfe sldmamelaswiinnume(personal Selling)iilu
dnszamdnideyiidadunsfamalasldfynaaa personal communications)

uansnnd th‘utlENn‘I1aam1'[ﬂﬂ'lu"lﬁqﬂﬂa(impersonal Communications)ﬁﬂm‘m
dagludasusassaly Tounnisluwan(advenising) galaur mslfaEawd (direct mails)
UAEMIUFMIAUM (trade shows) NEMIRUA (catalogues )uaERBIAMN N UBUM
(product literatures) U8 MIFAATUNINY (sales promotion)ﬂﬁmﬂum'sﬁammqﬁqamgﬂ

WuuTINY(personal and impersonal communications)

[ J o~ o]

TumswanndmssaumsdasBuminmanme 1 38uhdeiuiuiiledefide
Avsenmmzdsznsdaniy Aa Ussanspemaniasusifuisndasmahmhe sldnagnd
wSnwdads gnirllamsmioufissihmstawinle udnsasiiu 9 efluthawiinudados
talaum wszgulunssvesvisndudy

22 IIU - W

milfuslminnintesilodisiumsamastuandatusninemaguilnaua:
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anagIne t{nﬁméu&qﬂhnu&bms‘lﬁﬁuﬁmﬂmsd«eﬁumww malwwan maneley
yran uszmalrsndunusanday huritnihwheduddmivgsiie exldheduluiv
mamnelatyans madusumamne mlewonuasmadsenduiudodiey Undusely
nmnelaryaradmivaumiiianududou nmuw ussflanuiiisageioutann uarls
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Advertising relatively important | Personal selling relatively
Important

No. Of customers Large Small
Buyer information needs Low High
Size and importance of purchase Smalil Large
Post-purchase service required littie A lot
Product complexity Low High
Distribution strategy Pull Push
Pricing policy Set Negotiate
Resources available for promotion Many Few
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9 8:

uamunmnuazuﬁ'lﬁ'umﬁm‘mﬂ‘m (Tasks of personal selling)(Kotler,1988)

Prospecting: Finding new customers.

Communicating: Inform various stakeholders and feed back informs
about the market.

Selling: The art of leading a prospect to a success close.

Information gathering: Reporting information about the market and reporting

on their individual activities

Servicing: Consulting arranging counselling fixing and solving a

multitude of customer”problem”.

Allocating: Placing scarce products and resources at times of
shortage.
Shaping: Building and sustaining relationships with major
customers.
- | )
2.2,6.1,1 MUMWMUNWHONUIIN
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&ﬂaﬂﬂqan"nﬁﬂmua1ﬁ'un11m6m( demonstrations) WarMIBY MU persuasions)
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®  Order collectors ti'.l'uqﬂﬂaqﬂ'mm'n-nunummﬁaﬂmvdwmﬂmnwﬁ d
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2.2.5.2.1 dsslenfyasmasusiunismn § 3 Usemadail de
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2.2.5.2.3 misufiumansluasegasmngay
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qugﬂuuuﬁﬁqnﬂauaﬂﬁﬁthnﬂal.ﬂnszofumﬁﬁuﬁ'ﬂﬂauﬂ'w'ﬂq Tauedy m3dams
USRBUAN (Trade shows) MIIHAUAIAIDLIN(samples)MIUINUBIFNUIAN (premiums) N3
Wehuan(rebates) matialemaliihudadasiuinnuanioudafasilnlld(iade-in-
allowance) M3usnVffivi(calendars)unznai8Bu quu mamgndlumanaiudis(customer



v - s »
entertainment) FamslEmsdadBumanieil ti’luaunﬂuu‘lm{lmzummgu 1 dainmma-pl
nuauBualdailan

(1) malvisuddapgha(Samples)

(2) MmIuenyaauIfn (Premiums)

(3) m3lvduaa(Rebates)

(4)msﬁlﬂ'[ma'lvTﬂ‘luﬁmﬁm'rf'iul.ﬁ’nmuanﬁau§ﬂﬁm11‘lau"lﬁ'(Trade-in-
allowance)

(6) mIuenunu(Calendars)

(6) marngnm limANTuLT(Customer entertainment)

(7) MIVAMIUENIBUA (Trade shows)lumsdaiinssanathatiums
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ohumwﬂamﬁuﬂqlt‘ﬂumsmuqumzmumwﬁm'lw"lﬁ'mwﬁﬂﬂﬂmnﬁumwmmiaqﬁ
un3d saedl ussds ulandaaws 9 07 wsum Tows Wunu deqiv HACCP ety
wnasmsmnafldaianusiilslugamvnssuermnanilosgranuscguilng warlaiums
goySuathuwinene  lullepiulasemanasguens FAO 7/ WHO (Codex alimentarius
Commission) Rlddamdaimuandnmivassvuy HACCP uaxdauusihlummhluly e
isznashs 1 Iahldilumawanngammnssonsussusvmdlneldhanssmalilu
UsznAud '

gustnpunaduemNUssLm uasynue mshizuu HACCPWFszuY
HACCP eilummmédglunsanseuguesmbsnuiidetesludamsdieenussh
whelinduams Taswwelulsemadihthady afi anigandm disnauglnl uwims
dunlfusamagasmnssunninagsns sdheliiionaddequmweuniivoesiuilon ™
meluthzmauargndashauszmg uennnihiguilnalduemsfianunlaeadusonts
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1ilna Sxheaamaemagydeluduasgindmumliholunsinymemnagihenn
amssmudiuiy ssdnsfhnasguHacce Wgiadiminsavelinhenuiusedli
m33uTes 32Uy HACCP Bohisdnsifummnsnbuansiuseslulilumslawon uss
ﬂszmﬁuﬁuﬁtﬂadmﬁuaﬁ'uaqumwé’nuduaznnmﬂaﬁa'luuﬁmﬁruﬁummn’ns‘lﬁﬁﬂu

4.3.2 dalumlupsmnljiia dn

1. vimsamsmuanmnapadtyaseimsadnilszuu

2. Wamwnliadesdns ueswBanoni

3. samaamlshelumsudeihidulyaudeimus Tosawnzqumwdy
arwlaeaiy

4. Wideamusnsnlumsudidusmuniieme

5. tﬂuszuuqmnmd"mn‘nuﬂaaaﬁuﬂmmmsﬂmmmﬂai’umsi’usm‘lm’

6. Whuupuiaglunmswanngszuuqunin IS0 8000

| o &
4.3.3 Yiula 5 #u gazuy HACCP

anAIgIu HACCP dhunaspuszuumsdamsmuanintasanuuesda
Fanfors flaseuaguiuaingdu (a3l manda mafudne msdeeuusznsld
wanAwN :,iqufu'lﬁman'sﬂmsﬁmummmmsmuququanssummmﬁmﬁ"aﬂqﬁ'uﬁ'lﬁl.ﬁn
flgmdinansenudeamuasaitrasndniulunsResanszuy HACCP uapuitls
aueeResiamhmindsinluil

Funoudt 1 Anvunmgu uumAiensiiuansuesqeingafidenu
qulumandasmiakazduuzhlummihllfues Codex ma 48N, 7000-2640 Annex to
CAC/RCP-1(1968) Rev:3(1897) ¥iaUszmadhiinnuanenIsunssmIuace visnes
UTEUU HACCP vasdasinage

Funoudt 2 Ussyudheudws Waranssivayulumsdahszuy HACCP
Sadafunuimhizuy HACCP usrmuqugualiiilumauanildhmualy

fuanud sdenudafuminesiundahsruy HACCP dahmussBuauss
3EmsuURmunanmIseuy HACCPameRgusw HACCP HamduneuhWUUA uay
sviipufidmuunuildfmuauscanoigniud

fumeudt 4 imaasausruy Weamegauhruu I lumuusy uaxts
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sashiinnuinasusdasaigamms wsshinnuanenIsumIam ez Hufudy
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4.4 wndadsunasguasuuguaN ISO 9000

(s9.,2542)

4.4.1uAechAnYBIIEYY

4.4.2 DYNIUINATYIY MDN.

4.4.3 FuapumadahssuuAMNIW
4.4.4 Ustlamilumadarh

ANAIPIUTTVLRUNIN 1SO 2000 WUy Ussqgiladeauaznisnaniu Hhaedas
mnefutugumwesdns ilssnndiugennmagum ussllamsui dogsfemnequ
mwﬂ'muoiéqﬂﬁ'ﬂum-mtﬂuq:ﬁmfu‘ld'hv:L?Juq-sﬁwszmn'lmu?aw'm'lm QzUssauany
hidsuncdunia sflavosldfumasnniusandaiennnguihwnaviedgsfisathanh
1N

Tusmunsaillegiuiimsutedussdutszmafionuquussgs usslussiuunmnndnd
MIMMLMNATMIY 1 aENEIn qumwresduvisuinsifissetnidnildaady
n‘;m"'lui’nuni\mlﬂm‘lﬁ'viad'luwnq'sﬁaﬁnoil‘lﬂ wamalutlegiuifamsianussenisau -
qmmwn'nmtﬂuﬂwmmﬂn's'luﬂﬂmaml.ﬂunﬂammwﬂﬂ's..anumwmmmmuqu‘lamu
2993meldNITuTasmasNAIIUNAS - UAz ISO 5000 Ap NAITNIIVUAUMNTBWNT
g lan@enlfifeTuses ssuumsudmimsdudunuresssdns  esensldih IS0
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4.4.1undasAgy

uwAndhAg 283 ISO 8000 Aemasarszuumauimaiemalseivqu
-l
mwihnsoasssulalasdhuszuuienms

M I INUIINANMIEMINAI§IU(International Organization or
Standardization: ISO) 1A MuaINAIgIM ISO 9000 Series: Quality System ﬁm#a‘lﬁﬂssmﬁ
aindomlamblWfidunegudnn uesdhinnuinasguudesasigasmnisu (sue.)
Tohhnvazmalsludsznalneludaeyniunasgurzuuuimanuqumn uen. IS0 9000
Toafifawnfloudunnusems Wil aup.daldhmbidudanelsdudslimiuies

:uuu%mmuqmmwﬂm"fumﬁmﬁﬂuuamsi’mmEnﬁ"m

] J L L L ]
4.4.2 AYNTNAIIU HBN. ISO 9000 wikuiipmaaniiu 5 afuwan laun 150

9000 ISO 9001 ISO 8002 ISO 9003 LAY 1SO 8004 TasusnzativilidamTauayUde

4.4.2.1 IS0 9000 dhuwmnlumadan uaznssu mudanuazmald
nasgngaiimnzsulasinsuentoedy
150 9000 - 1 Wwdibunzthmadenly
150 9000 - 2 Huwwameh lWlumaFanussmszyndlfinagn
Tugaillianeay | |
150 9000 - 3 Wuuwamnlunmnh 150 9001 luveseyndlyd
1S0 9000 - 4 {fiudpuushludsmstansihidiede

4.4.2.2 150.9001 Whanmspuszuuguawiiifuguenimsesnuuy
UBNRIWY MIIHEA MIAA LAEMILINS
44231509002 fhanaspussuuqunmiimduguawnznine
MIBAR UoEMILIM?
4.4.2.4150 2003 Shanasgusruvquanishiuguaidaiminns
unzmsnaraugahe
4.4.2.5 1509004 WhiuwnmelumadmsauaumwieliidaUszand
amigege Todhfouushlumsdanslussuugunmdsimstmundesuudasuszam
gInie
ISO 9004 - 1 dpuuzthmsltnasgu
ISO 9004 - 2 Hauumthmsldthniugsfisuims
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I1SO 9004 - 3 Hauusshnszurumsnan 1Wudu

- v ¥ » v o 4w - & aw

nnneszBuatndussituldd nasuszuquawilsidelimsfussniuiidy
A 3 1NIILRD ISO 9001ISO 9002 Use ISO 9003 & ISO 9000 Hudbuusnh
Wiusznaumadenheshinasgulalililimnzauiumidniunusaasdnsuae
Taeld 150 9004 Fhuwwamslumsdndumsliiussangnm dudomlasaguineu 3.
o o ol w & & -l v ' v v
Hudasennfesthlainesgum 3 sankmniszusnliifiuanuuandnld Jevhmen 9e

y . X

e luseuuqgumu anusasszneude Wiiunwiaan

ISO 9001
9002 9003
LenniubiayaudunIsuings X X X
2. TTUUAMNIN X X X
3.mMIMUMINTEAN X X X
4.MIMIVANMIDBNUUY X
5.MIMUANBNEITURTDND X X X
6.m¥nde X X
7.mImnuquudasusiiidusulaagnd X X X
8.mstuauazmIsaunsulanesndndins X X X
9.MIMUANNTELINMS X X
10.MINTINFIUUREM INATOY X X X
11.MIAIQNIATEINTINEDY (ATBTIAuAE X X X
wisamasy '
12, 401MEMIATINTDUURENM INATDY X X X
13.msmuguuiasnsinliiulumuge X X X
fimue
14.mujudnsunlauaslosiu X X X
15.maAdeute mafiu mauTsy mudy X X X
Fnwn
uazmIsaseY
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16.m3muqulufingumwn X X X
17.nanediamaquawaaty X X X
18.m3Enau X X X
19.M3UIM3 X X

20.n8 TN NEDA X X X

Dnmreeuihildh msiahsuugumwemnasgy 150 8001 Yusdaahis
fmuan 20 Soanls shusnasgu 150 8002 sxliaseunguludamssanuuy hiide
fmuaiiiss 19 fausy 150 9003 szlinsauaguiFasmIaanuuy Mmidate MImuY
I IINMILBEMIUIMIRNIuTatmualy IS0 9003 4l 16 T

mMahIsuuimINRuaHEeNa I 150 8000 W diilaniutledady
[N - y & 3 - -
aghsnimhluldldiawnzgamunisunsudnoiny udanuswrgsimndssnnn
nna snsedamhuugumwlahudeinuy dlansmliualunaudy

& Y
4.4.3 AUADUNTINAM UMW

& v &
Huunaudty 4 sunaufe

4.4.3.1mmumuanummimstegiu: dewBuszdasiimsdnwmayna
ANAIPUISO9000 fiay usMsanghismsfiana  nzauiiezihiso 9001 9002
v3n 9003 anld mmfuuimsssdugsedmuailovsauainusy Sansanmhouite
AnvuFsuifsusmumwisqiududanmuahiilaviatadmuai biseandasiy teee
doafudavialai vszmila

| 4.4.3.2 mavmhusumIduilunuuszssuuenms : aanhnudaiarh

wumisidunudahszuuienms Salsznsudeglalumsthanilu funsuss 1 UMY
fiaqounn edhdgresmadahienssde eumaihusshmud@ey ufiinausuh
anuhlefuwiineu hmbiinssduidentediiilensiy sedasmumuiulaudly
naidahiudielinsiniadainuusstilaldhoussaansoh iy juald

4.4.3.3 mahenmszvuuimsnuqumnlddjid demnhenmsmy
sumaudt 2 WUGTR Badutuneniifanuddgannwmzdiummaseuinenmsfiniam
Fuldlavielaiiels Tunsdifienmsfi bimuysalvdah WuFualilafdaiupudly use
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mnﬁw:mué’au‘iu:hnwﬂﬁﬁﬁﬁ'ﬂﬁﬁwaﬁﬁmmm‘luu‘u’w‘lvﬁuwﬁ'nnudqawﬁmﬂnu-m
b 'd:
uszUulgpalvidnu
& v
4.4.3.4 maemesausrUuVImMINuqamn (Huussugahelumsiah
a. & & ' ol o o - 'l ' 'l
suugumwdiutursumiamessuzuuRuiahuuiahtumsnzauvialal atls
K ' w & d o '
mnuhilsaunwissdasfulpudlatdieliiulehzuusesesdnigndsunanzay uax
fuszansmw

4.4.4 Uszlrnflumadar
mahsruugemwnuna g 180 8000 Tldateuninany sld
dacTomfurinnehemdaadsi
gusznaums
-aeAnIuazYAIINIHMINGND
-Bususzuimalasumasesiuieionsaululsmauazsdunn
i
-anAuUNUMINER luTzEEEN
dsumaeunitedsailuwazalssmaluiandamaunsoes aue.
guilnmiaseduyanaussisdunsdng
~feriulslududuaims
_Usmfinnmuszeitsing uarhidaamInTnssuqumnh
-lafumfuatpsiugmuan
_famuszenntumadandodenlfiwnsivisionedadhumnms

sinndededudpenvnnuasiudhanaszane (Industrial Product Classifications)

5.1 FuAmgammnizy
5.1.1 ATINMINEYDIRUMRATINNTTY
5.1.2 UsslanusfumgasmnTsu
5.2 fuAwhenuszen
5.2.1 anuMInuyRRudhANEED N
5.2.2 Yssinmuadudhanuezene
5.1 SumpammnyIn
Bufgamuniy (Industrial Goods) HundaSasiignlflumandadudiu
wipliusmaiemsisustedely |
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5.1.1 enymneuasSuAIRATINNTIY

v - ¥ o
fuMATMNI3 (Industrial Goods) WINYEN Bufuszuimsnimadedadiuiny
ann TougBefiliuasdns Saudgmamnasuszgniaudsludnemstaantathgsuuussdu
nuSsuifisu(Kotler,1997:434)

5.1.2 azianmssdumqasmnysy wiady 6 Ussnn(McCarthy,1984:296-306)

Mudnwazyesu loun
5.1.2.1 n'ra's"a'mqua:m%aqﬁ'n':na (Installation)
5.1.2.2 1n3peilatsunau (Accessory Equipment)
5.1.2.3 TnqAy (Raw Material)
5.1.2.4 i’aquaza:'laéﬂwnau (Component Parts and Material)
5.1.2.6 'Tﬁq'éun]ﬁm (Supplies)
5.1.2.6 U3 (Service)

Tududgammnsaluudasdssion SilnesxBuandes Fezndndsludidude

Wil 4o

w o >
5.1.2.1 ANTIAGUBTIATANNNING (Installation) L?Juaumﬁ"lﬁ'lumsmnu

dinfimmum Fanuamuuavilemmslfnun wasdasimsfesdarna Weenndledul
w9 U Ussindnmendeussld uuiiu 2 ndu de
1) PIAIUBLNTINANB LuAN (Buildings and land rights)
1.1) 219 18ud? (Buildings and land (Used))
1.2) :9@19lny (Buildings (New))
2) m%'aﬁmna‘ {Major equipment)
2.1) miiahonziansay (Custom-made) m’:'mﬁ'n'maﬂgnﬁqmﬁumunﬂu
Faansveegialosavn:
2.2) #1laaIgIU (Standard) winadnsnanflaNudatiumuninisudouns
yengne temnsliugiamiq W |
Tumamedudnlssimnmusseissdninsniiadimznzes dasndoms
windasassswingdauazdnunnniy memueiadnsnarilmnasgu sdnlsfa duigaem
n13y Adluonsiaquasipiasinsnadananil Adalsannulumarasedemedy Tunenansd
mnnuidudoudhtiasfifien
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5.1.2.2 (Anailavlsznay (Accessory Equipment)

! - w
\#39ilavsenau (Accessory Equipment) tfjuaqmnuuﬁﬂnﬂmqmﬂmugu iy
1 - W W . ) w o W v & o W
ghy @dnsaniaa Wudu Snausragmelinuhnhomsiaquasedssdnina duiu mafiy
v o, ' - v o - v
neaaslHislusTam (Promote) Tmi q iReWifiamsde Sulamuduihnios

- - L} J
Tushuseangdnssuguilnadaniasiiovsznau Ao
1) singuiilwsneduiuinn (More Target Market)
o fgfoann dudumAlafuill (General) Anfiamuamznzenisenh
o d W
MTINQUAEIATENINING
r [l L4 z L] .
* fnunn guinn dudy gdacienudasmailifongu (nelestic
' v v . &
Demands) wihmmaufmezaney (anlildfanudaamsludufmandninanniy dewmgil
' P add o« '
Burneni] Selrevmeneiuenatiinh Wudgde
ol
o dudszumpiesiorsznavil dasmatutszaummsama
. + J 1 L) H
(Marketing Mix) nﬂgﬂuuuﬁluuswm uamﬂawmﬂqummn TapadEum e (Promote)
- vg ' ‘g - a v
wissanmlideulaadu fdateiiaanudams
2) HUIMINAY (Special Services)
a v d’ v - ¥ - -y
uAdsznil @IailuImIRAsnIngne Wesniniigutiainn

5.1.2.3 3aQ@u (Raw Material)

TnQAY (Raw Material) Apdudm S lildgmhluusamm Wy ga, syqwdn, i

o dudu Tantingaudulng dnexgnifaiebluliuusamwiliuvaudiens  Snaeni Se¥ag
du Taomluudr Snduedasaviildunnn 2 avdslvgq fo edafasinuctsumd (Natural
Product) ussHENAUAINYNINIIN (Agricultural or Farm Product)

1) siiefoniaunssuna (Natural Product) atuieamusssimi wh Um, uid
e, iy, dhwiiy, wesdesinth, wihusense Wiy

wodnsruguilnandadavimussanmnd i fe

o femmmmnvay Maummuaztiine mniiguawi Alnmeituguilan

Tovass (Qugnuzdudnilng) usdquamlid Adnmelilsan Qupuzdudmgammnia) e
hlulspuiududdudely etwlafid wdafusimusinmnddnedanuggme dnfu madu
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Snwuazmanud Suludihdy wasdudlsand Ainllldmelidugdelanase uddinmneshy
aunsaisdelTssnusnneanils @k Place and Promotion (2 W 4Ps) Saflumumlumem
UM It muad I sENNIAMA (Marketing Mix)

o Houdnfardmusinmndil meflanumnlumidania ussmadmuaiou
fidems dafu Fafa ‘Contract Farming’ Befidle mmﬁmlﬁ:ﬁﬁ'ﬂ‘mﬁmmﬂ'fh Wandnaiou
sfudednnunils usslunmonhls ﬂﬁﬁ'ﬂtﬂuuaﬁdmjmu ) lwudnaunsond
nnamafdmIuditugald ifwneilfyaniudeiuiuey

o c-muoTnmmmrj’uwﬂé’numzﬁﬁﬂmjﬁlﬂ' (Elastic Demands) namae (flanm
tﬁu'vfun‘nummn*nmvmu Aflnniudas

2) winfslneasnian (Agrcultural or Farm Product) iunSadasinidann
manzUgnuendsedad i §1, dnuszkalal, igy, wdadusinnded dudu Tashluuds i
| gnuam'[mum'un'lmuuauﬁguamuamwaﬂummﬂ (Oligopoly Market) Beasefiuthufiundefus
musTNnd Agsaadawen duiusmarewwdasasinuainsail wmiln11\l1uﬂ1wauam
WemmmBwieswhmaiumaa dnluimsifuing dudhdeutislifidgm e
ondudlungui] Sleeriafdnld dethudy wimg Lide Wudude wodnssuduilnande
Favfinuasnssn 3ol Ao glentlngwomuaugu Welilduandaludnnuiidems Tnudu
dyanly visapinsnvenaniald

5.1.2.4 vay p

Juquoazasindusznay (Component Parts and Material) Hhududrmaun 3a
[] . ' - W - ]
mssnruIunsulasitl (Processing) 30N uazdpsmsuwumIamamnnnhingduimn wih
& - ' -
™ 2 Budh (Taquazeclvslsznou) Aesnmeliudhuniivweduddiiogld

1) ﬂﬂﬂﬁﬂﬂﬂﬂﬂmﬂkﬂleﬂnﬁﬁﬁﬂssnavmwﬁm fathatu
uBLand, MeT0nud, wwuawedsooud dusu wheenldiiy 2 Ussum dadl
1.1),  dsznmdFaztusswandmivmatssnaulunssuiumandndue
ﬁ'lﬁﬁlj'l.l (Finished Products)
1.2)  UssamifipudiIagd (Merely Finished) uddeninidoszlu msding
aniln 9 neuferlhhmadssnauld

2) aquaznay (Component Materials) Jaaitldussnauntsuiin 1dus

» W y J - »
Baud, :a, o, man (WUudy tﬂuﬁmgnnam11JLﬂuauﬁ'mﬁagﬂum'lufwdq
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5.1.2.5 Jaqaun/ane (Supplies)

'?ﬂqa"uulﬁq (Supplies) Fi"J'aqﬁ'ld'lﬁnmﬂud‘muﬂwqaufﬁﬂuﬁm aundl
pgmsiinuduuscinagn wu nssualuih, duse, nazay, Linne, wardun 8ndthoz 7o
FinnsaalflusfiGoutmmedie Tashluudy dududitlildnamiiudunilmsdumsde:
1u e bidetlamuhaguhaudigammnsa 4 slouin Aldnsanud Joqiun/Faeuvaidu
3 Ustum oail

1) SaqdunFaasznlilummhpinwiedacding gunianisndnliaesmm
1#(Maintenance Supplies) Wy n=y, wdsmd, vasald, Linne, nInsfiohanuszana
Wuu

2) ’J’ﬂqﬁmﬂﬁqﬂﬁhmsﬂuuwm%ﬁns/qﬂnuﬂmmam (RepairsSupplies)
W 1adaanses, adugnthy, (flee vy

3) ’:’aqﬁvmﬂﬁqﬁﬁ'lumsﬁﬂﬁméﬁanﬂnuﬁmmﬁm Fnnsadjuanmsee
Tlé3en (Operating Supplies) \gu dhumdedy, dusaumaue, nszameRuWde, ninfiad,
fudp, adunilunszany Wudu

JPedenudasmstumeiled Dudmousn

Tuweenad fudszani Insesndereduihdyonidelildnmas
o danuadwedsiududnilon Yssmdudazainda

gelituludesiimanszqulWidanstfainn

n1313984378uf (Brand Name) wilualNANMUANANINGULN szt
LG |

o anudaamavesgde AsnwueiliBavegu (Inelastic Demands) naNAD
ey §lofeetnsiong |

o uiinlmlluama Ainmedudnlssnniagdunises Tesmedes
Usziamlavszinnmile @ssdssomdn (tem @) sinsziduTnlden filinnzgde finldthe
Uszdhagud FoinlaiAnuleanlgEvedy (Switch Brand)

o ne Snlilatleduwdn AgEnhanlflumsdaduledadudmeni

o JuindudusELmanTinquaziaiesining (Installation) uszeiaaile
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o A T | d o
Uszndu (Accessory Equipment) unLﬂuquamaqamﬂamﬁﬂumﬁauuﬁmmawm/qﬂnml'
M36an (Repairs Supplies) ¢t

5.1.2.6 u5n3 (Service)

Vi3 (Service) Whidaatusyumsdniunuresisn THiReuingn Tasms
fusumAmsluuisnes wisudsnmsdaidvnuen amavimgnézasmilanams wu m3
Samwinnuseesluliudgndtedt wiamserinmenudseasitlaswinnuinnanusoasis
Fuasmldndannnuisnuendndanil Waudnrdegndnsudeivinelanasady iy
uannnienudoimvesgde feldnvaslifiongu (Inelestic Demands) nende uinMeERY
$u udduinisd gnefdule

mautismnnsasdudhenusena Sliwuhiglaldhmsudminamiyie
UszionBiedntanu Sihiudasodunsuialssamdudhenuszaaluyuusiein
msameffideldmhnadumuel usznmatadssnmpiniasluvenlusambindes Y
sansousseenidiu 1d 2 nanelngjq deilds

ad - d  w v o v
5.2.1mnaueTneiln winedng us: gunsahhenyazma laud Sudnhany

semateinniiduadasile wisedng dmiumahenuszmelugammunislaaems 1d

FumssanuuusndiuRiemds Windasneiflamaumumudemslsaumin (Heavy Duty) 16

dlasnndnvasyasmilinilugasmnssuudazgasmnsuiianauandniewe gedudh
amuazerngasmnsslumnaiiineysie Slasduinneeiinmaoutags uasiiogms

1w ldud

‘ d - T - a1
5.2:1. Liadnsdmbundugs IWRavudnhenuszmamllulen
- w [ v ) w
5.2.1.2ia%astaAy Iaudnalsnulyezeinninmsldusnuau

o : ] od_ o o
5.2.1.319303geh-gatugamunsiy Dwalasiimnsivgammnisulay

v ” v o~ & o
e dashuuntfinvosaiosmutsslsnilunaly uazdnvaisyasiunesiianuesoe

| d & v -
5.2.1. 49 3anhenussmarialiy Wueisandesltiaivszoninalums

$sedn Tasmsdanuuuiagiidosmahenuszen udadesndanh

o o
5.2.1.5ipTahenuszmaluszunile wnetuedsdlamhanuazaefioen
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wuusitahanuazaalilssnuitiinssuiumssdnlussuutiaes q wilunladu(Broiler)

5.2.1.6qunsahhenuasmernlyl wh wusniendad 9 wdiluda LWinna
fu dagqunsaledadinaliuminn useTuriiadmdugunssimanuazaanly f
ansamdalarhql

L 4

5.2.2 H H b
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