= ' o a a ¢=II¢=I 1 Y a
ANNARBLLARY LA lula s AUiAUAR kAT N ANssun i fe Tn N eeLTin

W1E ANFEN INNTARY 0 BYTEN

Ingntnusiiiudiuniiarain1sAnemuuangas sy AR ansurN T A

v

ANWNVTINIFINEEUN NIAITINTLTZTINFNNUS
AMTIMAFAIART WNAINIINNNINENAE
Tln13Fn®1 2551

s

A1AN 1299 NAINIINMNINENAE



ADVERTISING SKEPTICISM ON CONSUMER’S ATTITUDE

AND BEHAVIOR TOWARDS ADVERTISING

Mr. Dean Deeprom Devahastin

A Thesis Submitted in Partial Fulfillment of the Requirements
for the Degree of Master of Arts Program in Advertising
Department of Public Relations
Faculty of Communication Arts
Chulalongkorn University
Academic Year 2008

Copyright of Chulalongkorn University



vindaaneniinug adiAdeLLAadla lulnENALTALAR LA e ANsINTHe

Twnunaeedistng
Tne w1e AnFon WNWIARY 04 agj5e
A127377 nslaEan

1%

o—all a a o v
mmmwﬂ?ﬂmqwmuwuﬁwm i

2EIANARNTIANTE TReN ThAaiasl

AEHMAAIART aNaINsalNmINede aylR ITiAnadnusatiuiiy

ANUNTNUDINTANEN ANHUANGRIUTTY NN TUTIA

.................................................. ALLLAAETINAARRS

(389ANAMN31A13¢E] A9, EUA LeyaseAna)

ATUZNTINNITADLINYN NS

................................................... 1U9281UNITHNNG

(HraA1ansnansed a3, 1.8, 309199 A9UsLiR)

................................................... 213138 MLEN AN TN UTUAN

(Haemans1anssd nen Tnaqalad)

................................................... N77UN1TNNEUANNWIINENAL

(HHaeANan31An9el AT UN99IDL FURLITNA)



AnFan wmwiiaRw o4 agsen : AnuduLAslalulnsniLiAuARLAY
woAnssnfiselneune9LiFina. (Advertising Skepticism on Consumer’s
Attitude and Behavior towards Advertising) a. N5nEn: (A, Sen Inaoiad,
137 wth.
a o %’/ -eil/-e:lo/ & dll =2 v o o ! dll oI/
N33R ANNNdRgUsasAiNeAnE (1) ANANRUsITndeA Tl umnues
o N [ ' % o
AuAdpaauuaadlalulnen (2) prnduiudszndenisuasianlundideiuaay
=~ v o o ' LA A 4‘4‘ o
wagubAaslalulawn  (3) AnNduiuiIzndeaNLTeneaesde i uAIN
A o o G ' N o
waauuAadlalulnmon uay (4) Anuduiugrendeanuipaauuaadlaluluwandy
WrupRkazngAnssNselamm  Ineldn1saeiTednsaiLNg AN INAT I LAT IS

[ ]

21g) 20 — 49 T N AragluaANFUNNNIILAT AMUILIAAY 400 AU

NANTTARENLAN (1) AT U IUAWEIH A NANAUS TR LA LAINNLARDL

aa Yy

waaslaluluenneseldadnAynieatis lu 4 ARdoaiu 1dun anudadulunifuuas
dszunadays avudaiulunisnisiiuuaniaden Audesiuluaaudiviniunsliy

fnla waranumadulunasninedianaasnissinaula  doupinudesiulunisidnan

o

AUAAIALAZ AR U UN AN

AALAYIRINTTAR AR AN AN ANRUS I TILINAUAIN
A | a o o o aa
waaLuwAag e lulusun el Aty NISans

(2) nsnaslanluwielpnuduius iU niuANIARaLILAAS 1a Tt Tns

1 o o

ase N T A AUN9a DA

o

(3) ANUNTED0 18938 I T AN NENRUS I TIauAUAMNIPALLARY AL
Taenned 1 liad AN Naia
WAL (4) AxLPAaLLAAY Al InE N R AN EURUS I TIa LT LT LA R LAY

o [

woAnsINsie lamN el AT NATA



# # 5084780028 : MAJOR: ADVERTISING

KEYWORDS: ADVERTISING SKEPTICISM / CONSUMER'S SELF-CONFIDENCE / CYNICISM /
ADVERTISING MEDIA CREDIBILITY/ ATTITUDE TOWARD ADVERTISING/ BEHAVIOR TOWARD
ADVERTISING

DEAN DEEPROM DEVAHASTIN: CONSUMER'S ADVERTISING SKEPTICISM.
THESIS ADVISOR: ASST. PROF. Rataya Tokavanich, 137 pp.

This research aimed to study: (1) the relationship between consumer’s self-confidence
and consumer’s advertising skepticism (2) the relationship between consumer’s cynicism and
consumer’s advertising skepticism (3) the relationship of advertising media credibility and
consumer’s advertising skepticism and (4) the relationship of advertising skepticism and attitude
and behavior toward advertising. The survey research was used to collect data from 400

samples of males and females, 20-49 years old, living in Bangkok.

The results found that (1) consumer’s self-confidence was negatively correlated with
consumer’s advertising skepticism at significant level in 4 aspects — information acquisition and
processing, confidence-set formation, persuasion knowledge, and social outcomes decision-
making While 2 other aspects: marketplace interfaces and personal outcomes decision-
making, was positively correlated with consumer’s advertising skepticism at significant level.

(2) Consumer’s cynicism was positively correlated with consumer’s advertising skepticism,
but not at significant level.

(3) Advertising media credibility was negatively correlated with consumer’s advertising
skepticism at significant level.

(4) Advertising skepticism was negatively correlated with consumer’s attitude and behavior

towards advertising at significant level.
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NAURINARAR (Dimensions of attitudes)
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1) WWIARYVIALARTN 3 89ALs2naL (The tripartite view of attitude)

WUIARTAUARNH 3 avAtlsrnau TeatunadeidueaRnUsznaulilfan asflsznay

sfnuanuidila (Cognition) AMNEAN (Affect) UaFNUNgANIIN (Conation) Teiseazi@en

Lnﬂ
Zhe

WHLNINT 2.4 uunsnasangudiruaanlsznavlldae 3 asdilsznay

(The tripartite view of attitude)

Attitude

Cogni tion Af f ect Conati on

11: Lutz, R. J. (1991). The role of attitude theory in marketing. In H.H. Kassarjian & T.
S. Robertson (Eds.), Perspective in consumer behavior. 6"ed. Englewood Cliffs, NJ:

Prentice Hall, p. 319.
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2) WWIARRYIALARBNALTEnaLIAEY (The unidimensional view of attitude)
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LNUWNTIAN 2.5 LLUUWQHQVIWHQWWN@QQﬂ?gﬂﬂULﬂﬁl’)

(The unidimensional view of attitude)

Beliefs Attitude Intention Behavior
(Cognition) (Affect) (Conation) (Conation)

A 4

A 4
A 4

P Lutz, R. J. (1991). The role of attitude theory in marketing. In H.H. Kassarjian & T.
S. Robertson (Eds.), Perspective in consumer behavior. 6"ed. Englewood Cliffs, NJ:
Prentice Hall, p. 320.
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WifiaaeiAuAR (The Functions of Attitudes)

Katz (1960; as cited in Lutz, 1991) lfasunedusazymrain swmun iAuas
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iszaunisnlnsanyaradsndslad@eily (Personal Experience with objects)
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beliefs, attitudes, and behavior)
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1) NOBJNITTNHIANARUDY Heider (Heider's Balance Theory)

{unn9eBUN8DIANNNENENNNAZ N ENANAATEUINNANNLITE (beliefs) UAY

ANNAN (feeling) 2evfLdlng  TnsyArsazlfuilaswdenAfuinnieainsaouduiug

U
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1991)

WHUNINT 2.6 NEN1TiNEIaNnaTes Heider

@)

The attitude objects

P

The person

X

A related object, person,

attribute or consequence

P Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian, &

T. S. Robertson (Eds.), Perspectives in Consumer Behavior (4th ed.). Englewood Cliffs,

NJ: Prentice Hall. p. 321.
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anszAUNIWANEIFENIUARANT99 Halston 11108 wilANELFInARWINNINFANgn
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= o el = = o =iy 1o A 0
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A9iAUARLTEAL (Imbalance when JCPenney carries Halston) Tanefiannuiclaes
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Balance) LRI AT UAT (Actual Balance) A% JustnafanainunviAuaAiTeaLse

o s
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WEWNINA 2.7 LLUU%W@@&WQE@M?%HMN@@ (lllustration of Balance Theory)

Imbalance when Intended Balance Actual Balance

JCPenney carries Halston

Consumer Consumer Consumer

Halston + Penney Halston + Penney Halston + Penney

P Assael, H. (2004). Consumer behavior: A strategic approach. Houghton Mifflin,

London, p. 224.
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2) N u)AMNANLTANANLU5EN15224 Fishbein (Fishbein’s Multiattribute Theory)

Fishbein (1963, as cited in Assael, 2004) l#asune97 Tudusmilaazilsznay
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WHWAINA 2.8 Fishbein’s Multiattribute Model
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R Assael, H. (2004). Consumer behavior: A strategic approach. Houghton Mifflin,

London, p. 225.
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WEUNINT 2.9 nountsnszinlaeldinnate Ajzen uay Fishbein (1980)

(Schematic diagram of Ajzen and Fishbein’s Theory of reasoned action)

Belief about Evaluative Normative beliefs Motivation to
consequences of aspects of belief about what others comply with
engaging in the about expect (bi) normative belief

behavior (bi) consequence (ei) (mi)

\ 4 \ 4
Attitude toward the behavior (AB) W1 Subjective norm (SN) w2

A\ 4

Intention to perform the behavior (1)

A\ 4

Overt behavior (B)

P Lutz, R. J. (1991). The role of attribute theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspective in consumer behavior (4th ed.). Englewood Cliffs, NJ:

Prentice Hall, p. 332.

4) NOYBHANNTALEINIIAMNARA (Cognitive Dissonance Theory)

nouAudauionsanAaiunisesufadingAnssfiainsndanasieiAuas
Y a % . Y a 1 dl % a
104513 nAld  Tne Hanna uaz Wozniak (2001) Tdagunedn e HAuAR uaz

a a o ¥ é( dl a an/ [~ tzll Y a o
WEFNTINANNAAITNUALLENTU LummﬂNmm‘wqmm?uuﬂuLﬂuvl,ﬂmwgmimmmmﬂ

'
A vy oa a vy a

13 =] -ilj ] ¥ ¥ 1 QIIQ
1Q NaNIAR N‘]_I?Iﬂﬂﬂq’ﬂgﬁﬂ’)q@uﬁ’]mﬂusﬁﬂN’]VLN@qu?ﬂﬂ@u@uﬂﬂﬁ’)qﬂlﬂﬂ\?ﬂqﬁiﬂﬂﬂ’]ﬂﬂﬂﬂ

a

Y a

o v oan W v 4 = A o 92
LL@:5@1&?1’11/]11]1@%@1]']@q@@qﬂq?ﬂm'ﬂﬂ@u@\ﬂﬁﬁﬂ')’] Gﬁ\TNU?Iﬂﬂ@:ﬁWﬂqﬁqNqugﬁ"H@ﬁﬂqqﬂJgﬂﬂ

a

v
a ¥ o

o 9 o Ao Sa a9 X D v o a =
panaNAfENIUFULLAsW AUAR NN AR UAINTAN LA Iﬂ@ﬂﬁﬁ@’ﬂﬂﬂﬂv\lqmﬂ??ﬂm

¥
A ¥

a g 1 ¥ a a ¥ QII a a ¥ QII 1 9./:&1 ¥
NAAY LY NNTUNLRAUBIAUAINANT R mim*u@Lzﬁﬂ‘ﬂ@muﬁ’mmuhim@ Wi



49

NAUARALARUI2RUTLNA (Attitude toward the ad)
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(Attitude toward the ad model)

River, NJ: Prentice Hall, p. 242.

Exposure to
the Ad
A 4 \ 4
Judgments Feelings
about the ad from the Ad
(Cognition) (Affect)
Beliefs Attitude
about the toward the
Brand Ad
| Attitude
”1 toward the
Brand

#i11: Schiffman, L.G. & Kanuk, L.L. (2007). Consumer Behavior. 5"ed. Upper Saddle
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(Basic Communication Model)

Sender Channel Receiver
Message :
(Source) - g (Medium) .| (Consumer)
T Feedback

#i11: Schiffman, L.G. & Kanuk, L.L. (2007). Consumer Behavior. 5"ed. Upper Saddle
River, NJ: Prentice Hall, p. 268.
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(Persuasive Capabilities and Limitations of Major Advertising Media)
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AN Adapted from Schiffman, L.G. & Kanuk, L.L. (2007). Consumer Behavior. 5"ed.

Upper Saddle River, NJ: Prentice Hall, p. 286.
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LUIRALASNE HILNEINUNEANTIH (Consumer Behavior)
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WHUNTNT 2,13 uULAaednszuaunnsdndulaesgising

(A basic model of consumer decision making)

A. Stages in the Consumer Decision-Making Process

Problem »| Information Alternative ,| Purchase | Postpurchase
recognition search evaluation decision evaluation
B. Relevant Internal Psychological Processes
Motivation »| Perception > Att|tu(je »| Integration > Learning
formation

111: G. Belch & M. Belch (2007) Advertising and Promotion: An Integrated Marketing

Communications Perspective 7" ed. Boston, McGraw-Hill lIrwin. p.105
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P Assael, H. (2004). Consumer behavior: A strategic approach. Houghton Mifflin,
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Y o A ~ A v e voa y vy Ao

Ao A 1) HAonaneadesiugusina (personally relevant) i ns g uans NNy
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Asudanla (surprising) Kk N3 ldaeindanludlunislamon waz 4) Jaanudnase

n3dlnfu (easy to process) i nslidayainidugsssudnlalaine s

Ao . . . ¥ a p " Iy -
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(Obermiller & Spangenberg, 1998)
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HLTLNARZNINITAAINN T9H 2 NFELIUNIT ‘]Ji‘:iﬂ’r]‘l.liﬂﬁﬂ]%l 1) N1TPUNINUY
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(categorization) tfunisutsdaFliidnldeg lunnannsfszuuanindn aauanfuay
dszaunisnizewsiazau uay 2) naien e (Inference) HiunnsaF1emnnuidenleaszdng

&aLF1p197) indneiu auiialunngInsedelaReanila (Solomon, 2007) TIN1HANNAL
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uwansieAuuetiiuanswasesiladan e ludouyans suisananaaIngluuLa998es
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iy T liqaqelaniedeyaasin iguslnalimnupas uwaaslaninndn luwonin b

9 a U

v

qna3lan1eansund lusu (Obermiller & Spangenberg, 2005)
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NAUAR (Attitudes)

wAuARNAMNAATYfennIAane nszdnazyinlfidnlatsnnstssifiuluningu
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ada A

@A (Solomon, 2007) Tmﬂimwmmﬂhmﬂmwmﬂu ANARAAUAIUTALTNNT NN TN

o o

szfuiAuARTITey uazilfuiAnuiAunfideay mqﬂz@wﬁmﬂmmﬁfmﬁuﬁ%wdwﬁﬂuﬁﬁ

Aunisiindulate AnanengudaeldnanlludaluindeiesuuiRnuaznguneaiy

VIAUAR
n'\%‘@ﬂué (Learning)

nsANE N ANTIELTINA BenanazinNIsANEIAIUNITLAUNNIRARLAuAY 93
= )y PR A a o = o vy
nsAnwFuNIsiEeug dailunszuounisiyarailaiuuasidszaunisalienanisiunig
nsL3ina waztidszaunisainanadlliuldiungAinssuniselueniam (G. Belch & M.
Belch, 2007) tnanisaauiisznavllfasaeangududn fe 1) nouinisGauifig
a . . = = vy a .
WEAN3TH (Behavioral learning theory) Warng)N17L3eIUgA1LANNARA (Cognitive
. = = o X
learning theory) HT18AZLALIANIL
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= = Py a , . & <3
1) N BYNITTEIUTAVUNEFANTIN (Behavioral learning theory) lungAne LYY
U
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ununaesdiiiondennisuaniiansnasenaianganesn uazazlilinandrAnyiu
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nsAnENszuaunsneluNntin . nnEinesdinsGauasiinTuaNnIIReLiUseds

a

Fnnauan (stimulus-response orientation) TaavilaluuuaAnNd1Aty A8 WwaAA Classical
V. . tﬁl a 1 = % a é’ zﬂl tal % tﬂl 1 v a o o I o -QI %

conditioning @@L NI FHUTAinTUIHeFV  naliAANNIRaLsy gnALARLANE
d oiav My gya . 4 . S Caya .
Auspnldlsnelfiansneusy wasiianantiull dasRaesaznaldfiinnispeusy

1 a o QI % o 1 1 2 o o ¢=II o 2 o sg Azll
duReaiUgLiuen ansatingey nslienmsiugiaasiingiiaiianelina Tuanei
nsdunszisay i atiufianginssusanans sexlieninisiianmenianiudu
nazhailuseazinatunudi Aaginligiainansuaerinnisdunszha ulalalals

ANWITRIAAIN (Solomon, 2007)
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IretinN1IMAIAAINNTOINLIIAR Classical conditioning N1UFUIE 1A wu n13dua

a

a v

AuAviTaLENIs1eIAU NUAHN waAnEalludsuaniudusing wunisdugladuniiaiy
Q/dl v % PG dl =3 o Y Y a v K dl ql/ 3| 4 del
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AzgafuAIan N B NNNaILsTnauNaNTuTe Y N1nndiannin e nEnastszneui
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a a dl alld ] o al = vy a A a
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o o a d’l o Yy £ VY a =R 1 v o/ 6 Aa
tnnispataamnsniiuuaAnt inliulglafanmnssgulidisinaidndiacldnadns i
-cil/ va v 1 -cil/ a ¥ tﬂl v [3 o Yy a a v
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answavasiladauinaansangfnssuguslna (Environmental Influences on

Consumer Behavior)
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a
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©>°

a !

AsenNNansnanani1sfndulaanaae (G. Belch & M. Belch, 2007) l@ua Smuass

1 % a

(Culture) Tmua9sNeiRgl (Subculture) T2AUNINAIAN (Social class) NANANEN (Reference

q

o Y & . . . = = [ % -eilj
groups) kaztladaauaniunignl (Situational determinants) InaNsaazlBe AR
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ABUGSTN (Culture)
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nnasiuazAfisanadmusssnasiudanmuaiiAnseedied udian uynudyuaes
aa =2 a a dl L% o | tzll ¥ o ¥ =2
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APUGSTNEDY (Subculture)
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STLAUNIIRIAN (Social class)
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1laqeng rﬁ'ﬂu’dmun'\ﬁ‘tﬁ (Situational determinants)
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1 o 1 -QII a o ff/ 45 = o Z// : 1
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ATUIUFIDEING VIDUWATBINGHFIDEIN

(1 + Ne?)

AUNALBNLIZEINT (2,798,750 AL)

I [~1 a A:II vV a Ag ¥
mmm%mummmmwmwmmm@ﬂmﬂmuim

Aunilltdasas 5 aviiudn e = 0.05)

HARINNIIAUIUAINGAINN IR LATUIATBINGNAIDEIN (n) AIUIUWINTL 400 AU

F1979% 3.1 wanemnsnsitlniudetiinsnejresduslnaluanngannaiung

Totals TV RADIO CINEMA INTERNET OUToF NEWSPAPER MAGAZINE
HOME
Totals | 54060 | 50997 | 21079 132 4835 16101 15838 5893
100% | 100% 100% 100% 100% 100% 100% 100%
12-14 329 325 187 3 144 206 157 111
0.6% 0% 0% 2% 2% 1% 0% 1%
15-19 630 622 411 8 273 426 349 189
‘yl% 1% 1% 6% 5% 2% 2% 3%
20-24 839 820 502 13 297 570 531 192
1.6%\\ 1% 2% 9% 6% 3% 3% 3%
25-29 | 1144 1103 661 13 349 773 725 272
2.1% 2% 3% 9% 7% 4% 4% 4%
30-34|| 1225 1187 615 14 284 802 770 216
2.3% 2% 2% 10% 5% 4% 4% 3%
35-39|| 1067 1048 512 0 206 672 708 175
2.0% 2% 2% 0% 4% 4% 4% 2%
40-44 894 870 477 0 175 586 562 126
1.7% 1% 2% 0% 3% 3% 3% 2%
45-49 771 , 755 357 0 143 473 474 79
1.4% / 1% 1% 0% 2% 2% 2% 1%
50-54 W 603 296 0 68 380 365 44
1.1% 1% 1% 0% 1% 2% 2% 0%
55-59 441 436 186 0 39 226 235 31
0.8% 0% 0% 0% 0% 1% 1% 0%
60-64 321 309 130 0 19 128 157 9
0.6% 0% 0% 0% 0% 0% 0% 0%
65-69 202 191 94 2 6 66 101 6
0.4% 0% 0% 1% 0% 0% 0% 0%
70+ 363 342 125 0 0 66 133 10
0.7% 0% 0% 0% 0% 0% 0% 0%

Aun: 13190 Davdu Hine 71851 dsswnalng andm (w.A. 2551)
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Tun999nTa fRdumanngusitetne Iaaldisnisqusnetauuuaadunan
(Multi-stage sampling) Tneiduneusssalili
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TrNuNNIImMNNIUATIINNA 50 IRAINATY gRuLieaniilu 2 ngu 12 Auiiam
v o 4 Ao o A o v o X
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(GRIGPE 1189 NINWANIUAT, 2548)
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5. ANLARALLARY LA b uTasnaslu3TnA (Ad Skepticism)
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Anlufasas 25.5 uazngueiad19nNseld 20,001 - 30,000 LW Aun 64 AU AR
% o o ! 1 o 1 Ad o ¥ dl A 1 dld % 1
Faeaz 16.0 MNAIAL  daunguineteiiduaulieaige Ae nguniselAninnan

40,000 U Tagidanuou 32 Ay AsLiludasay 8.0

AAIUN 2 HANITIRNANNLTANY L UBALLDS

Tusddadaut Iaansaaunungudetinsiamnumedulunues Inelszens
UIMITANIAINGUAAEUDY Bearden WarAY (2001) B91senaudaaAnniy 6 491 1aun
dll nlx [ b dll qI/ o A
pnsIaNulunszUIuNNFUAT A taya AT lUNNIATMUANINASN AN
TasuluNa AN AaAULeaIn1sAnARla AuEeTuluNadNEN 1A ANTIRINITRARAW]A
4 4 - v 5 4 4 v e
Pesauied AN uluAnivniunfslduinla uazarnmedulunislineuiunas

29T UANDNNINAY 25 AN ANAHITATUIBNHIATT ALFAAZ AR 1IN 0.73, 0.77, 0.83,
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0.84, 0.80 WAY 0.78 ANAAU NANANIT AWM ATALTINWINAL 0.83 TANANIT

o

il
o -dl uI/ al é’
f;mmmmﬂuﬂumum AU

A15199 4.6 UAAIALRRE (MEAN) uazALdeauunInsgIu (S.0.) aa9ANuTaNy
lunuiasrainguAlacig

ANnNdatulunszuIumsiuLasilsznIatays MEAN S.D.
o dl ¥ dlo i 1 o a dgl
1. dullpnanunsaiiazdeyandnduneunissingulage 4.08 0.65
a 2 tﬂld o o
AuANHANNETATY

2, fﬁuﬁfaﬁuslummmmimmI?TQLm‘Lum?m%’mg@ 4.03 0.61

A a %

u/ a k4 dld o o
AR Iﬁuﬁﬁ@mummmmmmm

3. ”u;i’fjwwﬁmg@ﬁﬁ@qmﬁ%’mﬂmﬁ@uﬁﬂmi%auﬁ’ﬁ 4.00 0.72
4. guiinmnnuas lamunzanaznunatedun 3.87 0.64
I d
ALRaAE 3.99 0.48
ANNLTRNULUNITANUUANIILAAN
1. svaasiilumANauiTnaadsaeslun1aantia 4.0 0.66
.
AAMHIMNNT AN
2. dugnunsouan e ta R UALeIANABINI UG 4.00 0.70
3. SUFUNANTORUAN 3.88 0.69
o o A -QIIS/ tzll
4. SuaunsnAndenieRifeinisaeldeteianns 3.67 0.77

Alans 3.89 0.54

AMNLEANUIUAMNSYITNUNISTUNY A

1. gugnNnsuenugzANaseananauauInIslulaemnlsd 3.92 0.67
2. Sufuiviudeisuefimiusieresinnianann 3.72 0.68
3. dugnrsndlafaanssasasaswiine g 3.70 0.72
4, fefu;'fwhﬁumwmﬂ@'mmﬁﬂmmmmﬁﬁﬂﬁﬁ’iﬁimmﬁmma‘%@ 3.68 0.72
5. duanunsaleiundndesuevasinnisnaiaideyndavsald  3.62 0.72

AN 3.72 0.52
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AN TN UL UNARNEN NAIANARINITARAULA

MEAN S.D.
1, Lﬁ'fauﬁmuiuﬂ'3ﬁ34@ﬂm@m'ﬁfmmﬂﬁ@ﬂ%@auﬁwmﬁu 3.46 0.66
2. puanauTn lunsinAulatareqdu 3.44 0.66
3. miﬁmausl@%mmiuﬁﬂié’?uﬁww\mnﬁ’gﬁlu 3.44 0.62
4. Fuilpuaunsalunisdendeseadny 3.41 0.75
AnaRe 3.43 0.55
AnNidaulunaaNE AanuasaInIsindula
1. Surndedenldmansfunuies 3.62 0.88
2. tatnfafisuTaganaulifianela 3.37 0.89
3. dusinasiamiaiudeizenn 3.33 0.77
4. §usinazaedednnisindulateressumanyanvsell 3.11 0.90
AnaRg 3.35 0.70
anaidasulumstanauiunan
1. Lﬂuﬁ;mmﬂz‘imﬁ%fiﬁ%ﬂﬁLaﬁmimmmwﬁﬂmmw 3.36 0.92
2. duRuafazsadmisulunsdinAndaln Ao itedudn 3.35 0.97
3. SuFAnN4n Slefatiymiunededudn 3.25 0.90
4. §liraumenniinauanededamaUnanAna g 3.05 0.95
AnaRe 3.25 0.72
ALRAlAgFINTBIA TR Ul UANLE 3.60 0.33

MR N1MTRAMNTeTlumUeaRLseendlL 5 sv Brann liiusaaasneda HAwndu 1

AYLUL AUDN TIUAN8LN9EN HAWINAL 5 Az 7193 Hn13nduaiaziuuluAanusuaan Nl

NAANEFDA1LE9T99N19FRANlALAT A uANITe W lLN T IFRe UTURaR Taad 1 AzuuundUATY 5

AZWEU 2 AZLUUNALANTYN 4 AZLLY 4 AZWUUNALANTIY 2 AZLUYE LAY 5 AZWUUNALANLTIY 1

AZLLLU

WINAU 3.60 BaraNNNInEeNaNsUARAtIaIANTaT W lunuwesluLAasdau e

AINANIT 4.6 uansARALTeIA MmN U IuAWeY It sINTBINgN e Eng

©

o a A

PNU AR

anedulunIzuaunsfukazlszinateyaiiA1afngegn (3.99) saeaaunliun AN

dasiulunisninueanieiaen (3.89) Anuidasiuluanudiviniunisidutiinla (3.72) A
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1
o

derulunadanin19daanae9In1sfndula (3.43) ANHLTRNUILHAANS AR ALLE9URINNT

%

Fndula (3.35) wazAnudasilunisifnauiunana (3.25) AMNAIAL

1 q' [ %4 1B
AAUN 3 NANTIFIANITNAILAN bULLISE

Tusddadout Iadnsaauniungudetneiaszaunisuasianluniie lag
3L NANINITANIAININUIAEIIBY Kanter WAz Mirvis (1989) TINANDINIIRY 7 A1DIN

LATHAIANNN TR UARINIATIALYINAL 0.85

A15199 4.7 L@RIALRAY (MEAN) Ltazﬁhtﬁmmummgﬁu (S.D.) 1R9N15NRALAN LU

WS EURINYNAIBLY

nsNadlanluwdss MEAN S.D.

T
| v &

1. AuAngd AN T ARTUaT ATUESTH 3.68 0.89

% 2 A o oA ad o a9
LAUBDEAUASHANDNULNDNETAIN NN ETUDN

2. fpudnazinunuinnisinuninldanlddselemd 3.65 0.87
3. AuAIU i nLEuLNEN 3.54 0.88
4. i luurftnazgnienFay 3.46 0.98
5. pusTniaugfeinduinandulefEunnndfidusde 3.40 0.86
6. pudaulvnyliredasiviediu 3.13 0.90
7. andanlvnlsidednd 3.1 0.89

Anadslngsaunsuastanluudde 3.42 0.65

peue NmrdanisnealanluwiFeanieanidu 5 s2sy Brannlddiuaaeasinagie HAwint 1

AYLUL AUDN WIUANLREN9EN HANYINAL 5 AT

ANAN99N 4.7 wansAedsaninisnadianluliiataasonaengusinasig
1 o 17 t:ll ¥ t:ll [ A v v 1 =
winiu 342 lnedamnuildpzunuaangega 3 duduun Aa Auindednauesay

= - v 2 A o A ad o a9 Yy o
TRAALLACATUTTINIALUBLAUITLANDNULNDNTDINUN NIV (3.68) Eﬁullﬂ@fﬁﬂﬂﬂ

winnatnunin e lddszTand (3.65) uazaudaulunjsiniiunnsa (3.54) AuaIAL



AUl 4 nan13inANUTadaaasAaluLaN

luemidfadouit ldfinnsaauonungusesinedenuidetesasdelamnn 5
dszinm laun wika@eiunw evird any Gnaans way sumasiis NMITIA 20 ANDH
TneilszenAnIn?dnnIA NS89 Huh, DeLorme, Uaz Reid (2004) fAAuEesiu
Jaun AT ALAaTARIYINAL 0.87, 0.79, 0.89, 0.87, 0.88 llaz 0.88 MNANAL Fanansin

[ %

LA A - o X
ﬂQWNHqLeﬂ@ﬂﬂﬂlﬂQ@@I@qu HAU

A15199 4.8 UAAIAILRRE (MEAN) LazALdeauunInggIu (S.D.) 1a9ANN

UnTadaras@alasan

AN Eadarasdalusannamisda i MEAN S.D.
1 flannanindeiie 3.09 0.73
2. AAnugnAeauugn 3.11 0.67
3. Hmuiflunans 2.90 0.72
4. §ANIANZAN 3.13 0.80
ANAE 3.05 0.62

AU TadarasRalasanneiineans
1 flannanindeie 3.09 0.69
2. A0ugNAagusugn 3.03 0.65
3. {muiflunans 2.91 0.69
4. YANIANZAN 3.04 0.74
AR 3.02 0.60

ANMNUTadarasRalausannensvid
1 flannanindeiie 3.05 0.71
2. AAnugnAeausugn 3.01 0.67
3. Hmuiflunans 2.83 0.72
4. §ANIANZAN 2.79 0.80

ANane 2.96 0.57
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AnNUEadarasdalasnnmedunasiin MEAN S.D.
1 flannanindeie 2.91 0.83
2. ApugnAeauugn 2.93 0.78
3. {muitlunans 2.84 0.80
4. YANIANZAN 3.07 0.85
AR 2.93 0.70
pnudatarnsdalunnnieing
1 flannanindeie 2.90 0.62
2. A0ugNFAagusugn 2.92 0.68
3. {muitlunans 2.84 0.71
4. YANIANZAN 2.82 0.72
AnRAg 2.86 0.58
AadzlngsanANLLTadarasdalawon 2.96 0.49

PUNELUR NIMITAANNLN TR DA IR mauLLaaniTlu 5 35U BRann ldiusnaatinggs HaAnwindu

1 ALLLU AU LTIUAYERENIE HANINTU 5 AZLLL

AINA9N9T 4.8 wansARALIRIANNENTmaDaTeAs TN TntsNTaIngH

3
% ] I o

~ o o Yo N A o A a e
FALINININU 2.96 LL@TJZQ"]N']?QL?ﬂ\?ﬁ]"lllﬂ"lﬂﬂﬂzuuui@ﬂﬂu AR @@I@qumqﬁﬁuﬂ@@WNWN

ANRALANEA (3.05) Favasnnlaun Aeluwainmisiineans (3.02) Aaluwnimieneviel

(2.96) AalaHUINNBUNATIIA (2.93) uazAalNBHUNNININY (2.86) ANNATAL

PINAATIZHANITINEANNUTLLAUEBEUDIAIDIN HANTIFIENLIN UL TELALIDS

=

ANNUNITANE A0 TN NIUTRAANNW LA A TR N9 TIALIANTH AL UL AL YN ALLAY

4949E[79xA1 3.09 3098 Aun AeTumounialngiieid (3.05) Aalumaunig

a

Buwefidn (2.91) uardalunising (2.90) ANAIAL

Tutlszifuaesmnugnsiasudugn dalusnmenhdeRuiiAeasgqaat
526 3.11 989N lanA deluwninnieaiinedns (3.03) Aalaumaunnieingiend (3.01) da

Tawnmeumnesiin (2.93) uarAalusumieang (2.92) AMNATAL
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|
=

Tuilsziauanspnnuiilunas ynaedAedae uszAuaingi 3 Azuul Na9Ae @e
Tamunstinaansiidede indipasivdelawnmiemldenun agised 2.91 uay
o o dll a o dll a o & dl = dl 1 o dl
2.90 muf1dy Aelamuiniadangiudelnsnnmisdunesidatil azuulaaeminiun

2.84 uazalnEM N AR AN QAN 2.83 AuaNgL

o

Tutlseifuieafunanuanzan ?éﬂimwmﬂmwﬁﬁﬂﬁuﬁﬁmmﬁ'ﬂzgazgmgﬁ?: U
3.13 7a9a9N tauA e luwunn19dumesfian (3.07) daluuinieingans (3.04) A

Tawnnnedng (2.82) uaz@alumuiniaingieid (2.79) muansu

AN519% 4.9 UAAIARAELAzdITENIUIUNIAT NIRRT N BsAe TrE I IsAL

Uszian
Aalawon ALaAE Post-hoc
whazlsLiAn P F P Analysis
(1) MR NUN 3.05 62 1>5
(2) Unsdans 3.02 60 2>5
3) InaviFud 2.96 57
(4) BUADFLIIA 2.93 70
(5) Ine 2.86 .58 552 00" 5<1uay2
AU TR R aasEe
Tasanlngsan 2.96 49

o o o

TledrAtyneadian Ti3<#L 0.05

AINNNIMAFBLAMNLANAWNIIAIRAY TuusazAe Wud HNede TwnmIeing
1 alld 1 4ﬂl o A a g 4ﬂl a 1 =
Wit ARAMwANANaInAe e definiuasAe lumun1atinganseened

ARNATYN AT AN Flsv#L 0.05 (AN319914.9)

AU 5 nansInANNARaLLARI LA lularMraELInA

[ 7
v a A

TueAdsau Iednsaeunungusteteisauauadauuaaslalulusnn

o

Tnaitlszeneiunmsdnnnainguddaaes Obermiller Az Spangenberg (1998) TAAIAN

931 9 ANDIN WANANINUNTRD AUBINIATTAWINAL 0.89
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A15199 4.10 UAAIALRAE (MEAN) LazALlsNiLUaNAgg 1Y (S.D.) 1B9ANNLAREL

uAaslalulasanrainguaiadiig

AMNLARBLILARG LA lulamun MEAN S.D.
1. TaNLaNAIINATS 3.38 0.79
2. §uFAninléFudeyafigniemasannglaman 3.18 0.73
3. Inevinluudn SasnnuansliiudenmilufiasaRaa iy 3.10 0.89

a ¥ tﬂl )
AUANUILAUD

4. Tneialludn Tawanlidayaniiuagiuass 3.09 0.81
5. duannnsoiendayaniduanuasslulawandaulug)ld  3.06 0.81
6. Tnmouiuunasdayafaaiuauninuazdss@nsnm 3.03 0.81

a v nzll v v
1a9AUAME N0 159 1a 16

7. Tmmondaulvn) ey afisn duudguslne 2.90 0.81
8. suidedin lawunWdeyatingns 2.63 0.79
9. drnlszasFedinmnnpanislideyaundusine 2.57 0.91

AadslngsanraInMuARaLLAaslalulas 2.99 0.59

MR N1MTRAMNAARLLARY A lulnwuUseanidlu 5 sviu Annsnduriazuslasizuann

G v A 2 A N e 2 & v \ = 2 9
UGB EINEN (LV’]@@ULLV’]@\?FHNqﬂ‘W@‘m) HANINU 5 AZLUU AUDILNLAILIREINNEN (Lﬂ@ﬂULLﬂ@\{L@uﬂﬂ

A N e
‘V]@‘m) AANNINU 1 AZLLUU

AINANI9N 4.10 UAAIANLRALTEIANIARBLILARY lA luln DN TnasaNaBINg N

! o 1 =

Fnaeinaviniy 2.99 WarWLINNANFatinal AR LLARS lafalls I GUNIN lHHNLan

Qq

1
3

a A A a A o Y 1 e vR U ve A o
ﬂ’)qN@?\‘iNqﬂVl@]ﬁ IﬁﬂﬂﬂqL'ﬁ@ﬂ@%Vl?ﬁfﬁu 3.38 ?@\Tﬂﬂﬂ"l‘lﬂl,m ﬁug@ﬂqqiﬁiu"ﬂ’m&@wgﬂm’ﬂﬂ

%

wasang e (3.18) uaz Tnavinluudalansnnuasslimiudaniniuiasanaaiugudy

1aue (3.10) dautlsvifunngusnatnailannunaauuasslalulasuntesiign 3 asu

A [ %

Ao dngiszasAnesTuwanaenisidayaundiding (2.57) sudadnTuwanlideya

q

119819 (2.63) waz Tnwandaulnnlideyananiuungizine (2.90) suaisu
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AAUN 6 NANIFIANABARFADINBUN

©

o a

TueRdsau lednsaaunungusiettaeiruaandseluwon Tnatlsyens
NIAITANINNIUIALUDY Soh, Reid, WAL King (2007) R1UAUTINTNA 16 AN WLK
° \ A o Ay , oA A ~ A4 o e
ANDINBANLTIY 3 491 AR NTAUARAIKANNUNETENAUad lH U HATAINITRNWYINAL
0.93 fiauARsuLlszlagiraalnmn FAAnN@etuwingy 0.89 wazsiAUARAW
v ~ A4 & e < A o o
ANNIANGS N HANANNTBNULYINAL 0.85 TAIANITaULaIN AT tRL 9N

Winfiu 0.94

A1919% 4.11 ugAIALRAE (MEAN) wazALiauunInggIu (S.D.) 2129ANNTURY

NAUAR DA HUIURINGNADEN

RAuARMUAMNUITaIaadlasN MEAN S.D.
1wl 3.11 0.75
2. fpLau 3.09 0.83
3. idede 3.00 0.73
4. ylals 3.00 0.74
5. Wugin 2.97 0.77
6. d0dnt 2.97 0.72
7. 1{luAsa 2.93 0.78
8.4391a 2.92 0.72
9. anysnl 2.91 0.82

ANRAE 2.98 0.61
nAuARmulszlariaaslaman MEAN S.D.

10. {1lgeTeened 3.38 0.75
11. doelungsindula 3.31 0.79
12. A 3.29 0.73
13. HRnuA 3.24 0.75

AR 3.30 0.65
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L a v VeQ 1
wﬁuﬂmmummgan A LA LN

14, A5194997 3.79 0.77
15. INAALNAL 3.77 0.72
16. WNTUTaL 3.63 0.72
ALaRg 3.73 0.65

AR lALsINURINAUARAB LN HUN 3.34 0.53

PUNELUR NRITATIAUARFS I eantl 5 221 Buainiueasasineiie HANWnTL 5 Azuu

AU Tuiiudaeaeinge HAwindu 1 Azwuu

ANAN9INN 4.11 uassARAT TN ALARFe H N At sINTINgNADtinawinAL
3.34 uaznudnsiAuARAuANIANselu A RANgEA (3.73) 70981 U ViAUAR

sutlszlamiivaalamnin (3.30) WAZHALARGIUANNLNTAD 2RI lHEUN (2.98) ANAAL

AUN 7 NANNTIANOHNTTHAD RN

¥
o = o

Tuen1ddeauil lanssauniunguinetnatianganssuseluen Inadssyns
NUIRTIANIANNANUANEURa Soh, Reid, Waz King (2007) a711ausaNy9du 4 AN Taadan

AR UIRINIATIALYINAL 0.84

AINANTIN 4.12 UAAIALRAETIBINGANTTHAR ln TN TR sINTRINgNATRENg

Wiy 3.45 TaedeAnnu duannsafiazivenndeyaainiasnnlunisdndulatedudiise

1 1
= o

1313 AANRALANEABLTNIZAL 3.54 T99AINIAD AUATNIIDNALUULUNAUANYTDLTNIN

wululawonldiuieulazasauaia (3.52) duaunsniaslddayaainlummnlunig

k4
o 4 a

a ;i/ a v A a o QII o a v = a ¢=II¢=I
FinAulaTaduAVTaLENg (3.42) LAYBUANNNIDNALANAU AT RUAIYTALITNNINH

ANANATyaINdayan lFFuanTumn (3.34) muanau
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A15199 4.12 UAAIALRAE (MEAN) WazANLEalLIUNIATEIY (S.D.) TBIANNDUAY

WOANSTNABINHMUNIBINGNAIDENS

NOFANTTNAD LA LN MEAN S.D.

1. FUANMNIDNATNINITaYAAN TR ETUN 3.54 0.68
Tunssindulazedudvzassnig
o QII o a ¥ A a Q;

2. duanunsafaziuziduAvzatsnisiny lulnmwon 3.52 0.69

WTUINaULAZATRLIASY

3. duannsnazlifeyaaniamanlunissindula 3.42 0.71
d’l a % = a
BoAUANYTELITNNT
o QII v a A&I a ¥ A a

4. SudIN1IINATARAUlATRUAYTELTNNG 3.34 0.73

-e:ll-e:l o o 17 -e:ll Yo
‘vmmmmmﬁymﬂmmﬂﬂﬂmmm‘imwmq

ANLRALTAATINTDIN ANTTHAD TN HUN 3.45 0.58

wunemn wAnssnselamnnuieaniiu 5 szAy Guaindiudaaetnege iy 5 Azuuy audeld

WilGaeagingEie HAWnAL 1 Az

/IUN 8 HANITNARDLANNAFIUNGINE

De

1
| = a o o

Tuenddedauil iludaunagiuanimeasuanungiunddy daidelinime

¥ |

annmguly 5 4a
A o . e o &a o =
H1: AN TN B LA eH A NANAUS IS LN LA NP AR LIWAAT 1A Ll trtn
H2: nsuaslanluiddredanuduiusizsuoniuaiuiaaauLaadlallasnn

1 dll A dll = v A o A
3: ANUNTeNe A TR NN A NANA RS T ALALAMNUARALLAAS 1A b1

T

To1E10
A =l o & a o o a
H4: AN AR LLAAY 1A L I MU N AN N A NA LS N AL AU ALA R A TN

H5: mmﬁﬁ@ume%lu‘lmwmﬁﬁmmﬁuﬁuﬁﬁjmuﬁquﬁmmﬁiﬂiﬁmmm
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a =i y O P o o ¢ % =
ﬂNNﬁlﬂ"luVI 1 V"I’J']NL%’E‘JN‘H’L‘HM‘HL@QNﬂ’J']NﬂNW‘uﬁL%QU'Jﬂﬂ'LIﬂ’J']NLﬂﬂ’fJULLﬂﬂﬂdl"ﬂ.u

s

De

=

Tuanuadedudl 1NNt AaN1ANEN AL AN TR W IUALEILAZANLARSL
weaslaluluwnaesnguaaetnaiinsansmauduiussyndeiu e ldatfanas
Wuﬁ(Pearson’s product moment correlation coefficient) Lﬁﬂwmmumuuaﬂ’mﬁ 1 wazle

AvuAA T ATy eatiAlinszAn0.05 Teainuanismaasy wudd iillauannmgi

Psaliunedan (9mn3199 4.13)

AN519N 4.13 WAAYAMNANNUETEUINNAMNL TN U IUAULAINLANNLARDLILARSLA

Tulaisraun
Aauils AMNLARALILARY LA lulummn
r P
AuF e luNa N AL -0.266 0.000*
ngsinaula
AmEeslun st vuAnaEen -0.265 0.000*
Auidesulunuiviniunns el -0.174 0.000*
AmFeslunEIIun TS LLA L lsEa0a -0.154 0.002*
faya
AnuidesiilunnTdneLiunan s 0.240 0.000*
AnuEeslunas R aRULe 8 0.145 0.004*
n9ndula
anaidasulunualngsan - 0.089 0.074

* PezsuladnArynieadia = 0.05

Tpepn e uluNadnsn19dIANaIaIn1TfnALla ANEaulunITAILe

A -dl oI/ P-4 L2 -dl oI/ o
NN mmWﬂuu‘lummgm’mumﬂummﬂ@ uazANmadulunszUAUN19F LAY

v v A o N a o

dszunadays HanuduiusidauiuaumasuuasslalulnwnnasnaliodAnymnig

o
' '
A o

405 lurnusannudesiulunisidnauiunaiaiazAanu e u I UNAANS AR AULEIAINT

% o o

finaula HauduiusizesuoniumudauLaadla iR T A AN AT A

o

(AR19197 4.13)
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a =i | o o & o a
ﬂﬂ\luﬂﬂquw 2 ﬂ']iﬂ\l’r]\ﬁ@ﬂclull\'lﬁ"lﬁluﬂ'J']NﬂNW'uﬁL%QU'JﬂﬂUﬂ'J']NLﬂ@@ULLﬂ@inqnlu
Taioun

Tudouil (RdelenIN1ImAzaLANNANTLTIzrIan1ruaalan LR e LAz AN

u

waaUwAaslalulnsnnveangusnetg Tnaldatinananiug (Pearson’s product moment

o o o

correlation coefficient) wazlAnuUAANIEANATUN NADRA LINT2AL0.05 T9aINNANIg

o

nagaaL Nudn szaunisuaslanluiiiedanuduiusidsauiuaueaaunaaelaly

L%

Tawoned e lTTedAnymeadial (9n13199 4.14)

AN519N 4.14 WAAIAMNANNUETEUINNNITHAILAN LULIS1ENLANNLARALILARS LA

Tl
IRIE ANMNLARDULARY LA LT UN
' P
nsuaslanluwiss - 0.046 0.358

o 2'/ =2 a a QII -QII 1 1 5% = v v TAa
ANUL ’Q\‘iﬂ{]mﬁ@ﬁﬂ\lﬁ]ﬂ’]u‘l’] 2 Mnanq91 nrsuaslan luldiataudunus i mauan

o A
AUAMNAABLILAR 1A T la 0N

a d ] J = 4' = [ % [ % o Qs =
ANNAFIUN 3 ANNUTatarasFalaruINANNANAUSITRLALAMNIAREY
ARG LA L1 TH = auN
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