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Kitchen wag D. Schultz (2001) 8311841 AsRUABIANsToaldiTaLsem
(Company Name) Lﬂuws«an mmmwunﬁm‘w NudeteluanlazesgnAn
(Customers), cguﬁnﬂ Consumgm.,mmdfa / gnlﬂqmﬁn? (Stakeholders)
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1A ANUNIEINI9AT (Trade ymbols) i (Names ), lapaw (Icon)

a a o Y
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)
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AuduAnAtuT (Product Brand) wanelsennsdndty (Hatch & M. Schultz, 2003) A3l 1)

Bun fnadwam"amwﬂ'ﬂf’n’ga‘hmmmﬁm. il

ANuANEIN e U liauaula (Focus Attention on) lunnsaiansAuAnaAng
Tantiulifsassdnsuazaindniiegiuesdng lwansfinsairmmduAnaningiazidy
LNNTRUANVERLENNTYIN 2) ATINKANANNNAINNITSUHAATDUNITUTUITITY
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d- ‘J s e ar
yARA AN EITRINUATIAUAT IUFUUULUIBINITAGAUANITAWLIAYY (Attract
Attention and Gain Support of) As&uABeANsgNaFeNIwan=ad (Corporate Image) Wax
= o a o < al'd 1 l/al'd v o
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Focus Attention on Prod A ~ The Company

Managed by

Attract Attention and Gain

Support of
Delivered by hole Company
Communication Mix Total Corporate

S — Communication

_irj_
.'I

i)\ 2 N _
Time Horizon ,:l Short™ (f:ifé-'Of Product) Long (Life of Company)
i

Importance to Compa 5 B E—

n
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Stakeholders) A® é’"‘?‘;ﬁmquﬁnﬁuéﬁumﬁnﬂuﬁnﬁmzmﬂL‘r";mé'imﬁum?%'amﬂauﬁﬁ WA
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U
|
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Schultz, 2003) J
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(Function) 91%4% (Hatch & M. Schultz, 2003)
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(Macro Model) Faifinauluneqsssil 1980 waz 1990 UATUULANGBIITAUANIA (Micro
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HULRIRBINISASNATIAUAIBANANSTEALNUMA IRFunsWmunlne Abratt
waz Dowling (1989; 1993, cited in Knox & Bickerton, 2003) daldadunedn nsadane
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f /
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5 2 | g \ . o a
(Communicated Identity), 1an naug, d Identity), tanansoilugauAR

- H S . ] .
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- p ] o : ot
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ar s a "_1 ” — g : . o y X
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e e AR Ty ftnds
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1
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¥
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U9
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mouth), NMFININEIANTadaIn@e (Media Commentary) 1usiy (Balmer & Greyser, 2002)
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suauiusiRanuiuunfignnuuresesing (Hertage) LATADANTAINNNNNY
wantalyfasundnaesesdng (Hatch & M. Schultz, 2003) lael Aaker (1996) 8511897
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WAUNINT 2.4 LAAI9AINTZUIRNNTAFIIATNRBANBIANT

Vision

Corporate
Branding

Culture

N: Hatch, M. J., & Schul ration into corporate

branding. European J

s o 14
LANANHIUAIANT

& Fill, 1997) mﬂfafmnm X inme U RIUNEENSTIn DA NHOIINATEIDIANT

(Rekom, 1997) Lﬁmﬁumnmwaqmﬁnﬂa‘mﬂuamwmmq aaAnaiiulas
(Balmer & Gray,éi m&m j N&L'{Jﬂﬁox stluuuresesAng
(Compa ﬁ House Style) warsluuurad@yaneoadaw nn'l."ﬂmmmnnﬂzan Riel, 1995)
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Leaders), Qmﬁ'\maé’ﬁu{muﬁ?suLmzm'\”n@"‘a‘ﬁﬁﬁ‘u (Iits Ethical and Cultural Values), Na
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van Riel (1995) a51U18191 AIANTANNNTOLAAIPAUNIURIUNANTIDUBNAN AL
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L] Advancement

Company Business Conduct
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Sales Force
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Product

L] Features
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®  Competence Availab Pa . Customer Training ° Rebates

‘ DAl € i =
J ‘ i ultation i ]O Financial Terms

5 " o o/
s crdhol A Sl et . Ao

managing brand equity (2nd ed.). Upper Saddle River, NJ: Prentice Hall, p. 539.

- o

-‘l‘ o L3 L3 o [ o aa
wananni aMnanenizesasdnsdaudutladananniananas
z 4 d o
pefaluFuuanuazdius Wesndederesesdnsluyamesrasiiidoulégowds

o - 1 - o ai - "
ABDIBNANT anummnm?ﬂmuumwanrrm"imﬂmuwmmmnms’&'\mumtﬂuswmm

- g ] 1 1 =i - ' o -y
gnaununeluanlareanguidhnmineusiazyaaa Sathyaaaiinislsufiuiiesinsd

v 1 ]
musneoilagsanludauan wnfasfadudnessnsiuidedaadia uidndseiuen

-
AN NATaIR e84



64

o ) < o 1 o U { H 1 1 :
ananeailaesudlull Gy wnfanaasfinduinesdnssananaiiteidean laim wiui

vilusu

(4
Fo1Re9u0303ANS

19188999999AN7 (Corporate Reputation) Aa NsARANaIANTAINNISFLFINEATL

ﬁ@nsmﬁmummaﬂma“"ﬂvmméuﬂfnmwmmﬂ'm (Kowalczyk & Pawlish, 2002) ¥38

Li’]uma‘m'ﬁmﬂmmmnauqumulmdv\ wanwairasesAnstagniivly

aeluanla (Stored in their Mmd%wﬂer #9009) vizaAanisUsranainienl
; - 5 #

Inei993 (Overall EstnmatxonWm eng HaAL12993ANS 1ng)

TOIAE99909ANTHAIAINIG A OerlW’ﬂ’ﬂdﬂﬂﬁ‘LW?’\ viufluded

FINFDNISALWILIL FI3T4D WA 1 neauLL (Replicate) ARIANEUHIANIZ

Aananquasdnlatansruaunas e ' wmﬂmns‘lﬁ favie Anuiideidea
sesnsAnsastafludalfiizaulughsidedsl (Competit Ahyantage (Fombrun, 1996)
LPANANT TALRENTDIDIAT K] (S'I'nancia! Worth), ansoueiide

(Traits) waz/vsadnyansnd

:;..—1.-.-

Ja1@er (Reputation Expectations), ula.,ﬁﬁwm rms) 189B9ANT FINDIRUNTNELAA
f«mnmmﬁﬂq (Reputation ﬁssets) wﬁ%ﬁ'ﬁﬁéh}ncmﬁﬂs% 7§ﬂuuﬂm (Mobility Barriers)
g (Balmer, 2001) T = ' fj

E-l A
e

Fombrun (1996) uay ;Virgin Uaz Qoronfleh (1998) nana9s Tasdaeh

ﬂﬂlﬂlﬂﬂﬂi‘ztﬂmﬁﬂuﬂq%ﬁ%ﬁl%ﬁﬁﬂ]@ﬂﬂﬂﬁauﬂ?ﬂﬂﬁmﬂﬁ

(Price Premium), a#nldae (Reduced EOStS) lum?-nmmnmwsﬂdouﬂsvn@mmaum
o L A LA £5) G AL g
9 luading (The Pick of Recruits), 'ihﬂdmqumnssuuﬂvmmnnm'aqwunmulu
B9ANsuazgnAI, naliiiaaiasninnisinusA1eedu (Stock Prices) LATAAANIIAEY
(Reduce Risk) 8unanaann19anga (Crisis) Futlunansenuanniladsnieluuay

o Il :’l -’i’ y = o o v
NIEUBNAIANT LTIUAN NIRN5RAANTDITRIUGITNTIRIDIANST IUNILINLAZNNTAFN
Fyanmalifeduawdnenirasimuassuasansillunnsfianssusuiutay ava¥eld

WNananssnunIsudadelunnauanuiaiAnsaaeduny (Kowalczyk & Pawlish, 2002)



65

Tatagilanananaléidn Gadasesednsie nstlsniivesdnslansadaaiauda

' ’
a

RTEAUNDI9NR9ANINY “F (Good)” ¥Wea “1aa (Bad)” IntiesAnsnideidesinas Léfumau

“

1%2191a (Trust) uazmausTula (Confidence) annnganiiusneresnsdng Gsraniidaides

< )

fagnieludnlaresyraaiu Usznevlisaenguansaanuidaineiuesdnsuay
A4 & ¥ oo a £ a a4 P | o 1 <
AAAIMNITUNBIANTHUANTUNNTRE TeaaFENRANUARADITOLALNTBIBIANIINAD
AnansnlasAnsuasiandneniaAnsiuas (Dowling, 2004b) ¥iail TaidesresasAnsie
uslagelunsaiuayinmdeldi Baulunnsuddiulifuesinssuileanan
@mmuni‘?uua”ﬁumummmmmnumh%&l ,7‘ mmoditization of Industries and
Their Products) @aLﬂmmmnﬂMﬂnﬁ‘wm Nm'mumnmamlummm
wlgune, n1ensen, uﬂvnﬂwﬂ?’mw fm1 #90999ANT (Gardberg &

Fombrun, 2002) gaeinisas % amﬂnﬁ‘tfﬁm@mbrun WAz van Riel (2004)

NUAIANS ﬂﬂ ﬁ@LﬁﬂﬂﬂﬂQ@Qﬂﬂ?Lﬂqu

' y oA o & ‘.’;
NAN3IN TRALALNYBIRIANT *9

¥ < o Vv U VA
mﬂﬂumm%‘fmg‘nmnqug ﬂ'ﬁ'ﬂumﬂﬂﬂﬂﬂm'ﬂﬂu’ﬂﬂ’\ﬁi? LAY
4 o s ad a
FALALNTRIAIANTNALNAANN

NAANNLANFIANALIY

Dowling (2004bfinentasiunssraunasdsiiaainesnid iins it dsenaudae 3
) [ o d [ = a s '
dou laurn daun 1 A2 aﬁﬂszni)umvm NANHNIBIANT

'
< ‘il o’
=

(Components of CorporateJmage and ldentlty) Tﬂﬂﬂﬂmqwﬁ Ngﬂuuum“mﬁ Waeny

qmnsmummﬂ%ﬁ’}%ﬂ\wﬁ W’Mﬂ@ (Character) 34

ﬂs.,n@ummmuﬁ%nmﬂnmaxmﬂm}u Competmveness) mwmmm (Ability) 184
:I/ v A

YRR RINNI AN T
ABNTN mﬂm annU (Range), WaLnwganssn (Behavior) 18984ANT i mwmﬂuumuav
narnls iy Tneaanudamaililuiasiendernuiaadesty dauf 2 Ao nqugnu
AouladruAeunyasAnsg (Stakeholder Groups) laslugdauilaniilugiuaeinnsRansnn

0 ide ¥ o o o ' v v all o a o
1aenguinRdulidaudnaesedng lngasinneiagudn mefufifeaiuypdindnoe
199839407 (Organization’s Character) AU UAN TN A UANUNNNE R NTDY
= o <4 [ x; d' ﬂll o s =2 -ﬂl

woRnssuresasAnsvsell Al Arudaieaivesdnsasnaiiudananstnsyamaalunis

-J ! - ! 1 1
a597a3e9ra9a9ansnaluanla Gadatliudiurnnindenlnsyninainsadrasnunig



66

fufnmdneniasdnsliglassairanissnuensuniresdadasasdnssuilndaugaineans

NITUINNITAFITDLRL9DIANST

] - | 7 ]
A2uN 3 A TRIANVRIRIANS (Corporate Reputation) Farsznaudas 2 49w Ap
= ot a4 o A A4 o o al a Y
‘IIELHENTI@J‘E)\MHT‘W@ LL@Z‘ﬂﬂLﬂﬂdﬂﬂdﬂdﬂni‘Wiﬂﬁ tﬂﬂ‘ﬁﬂL’&EN‘VIﬂﬂﬂﬂﬁ?ﬂ“ﬂﬂﬂﬂ’ﬂ’]’a‘mﬁu@']

91 mMwanEniedaIAnITeYARNANHLEYRIRIANsunnA LA e a1 YTaIlaneANs

aa o

= o o-al'd o :Ir ;i d' i = ¥
HANMUAUNUTNANLUAARALIYL UBNAINT °n'amﬂwmmmms‘ulmnﬂm'miq'm'l.'mz

yalal i

m'mﬁulfwmnzg'uqumuimz&qumﬂ

a9

1/

] o v -3 £ 73
/? 714 mmuul@lumumﬂﬂuu, ng
a1imraulueIAng, n1saaauAn 3y

i u (Boycotting) FlansAnaidiawia

nagaAngR (Crisis) iwsu ( FeadAuazaansoldunie

radsrlamiimilandngud s uaentas

WwavEnE AN UFURUETA
ﬁundnﬁﬁﬁmu‘lﬁmmﬁmmﬂ ﬁnﬁg‘?_ﬁéuﬁ, ARNENATZ94m (Key Constituents) e

. inaanu (Investor), gnén
(Customers), Lm.,ﬂul URES ) MAERIS AN IR IR 989ANTANNNITAFN

rﬂh“_

X
interest) ’VN‘H 'lummﬁmmwé’uwuﬁnunaumﬂ mqummumnmmwuﬂﬂnumw

mmmma"mwﬁ% @:Wﬁ%ﬁ wgmﬁﬁmmdumumwm

1%’1@1@ (Customerg| Expect Reliability), nanunmwuu@vwmummmnmummmsmw

.Y ORI PR L

mqmﬂﬁmq mployees Expect ess), WATNGNINTUAIANIIAMUTURATDY

I" ¥ (Enlightened Self-

(Communities Expect Responsibility) anasans laaiisneazidennisafranasinm

o o o i\ ' or :
mmd’uwuﬁnuumaznqumu



67

o o
WHUNNN 2.6 uamn'\m%a‘nmﬁﬂwm@m’ns
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L Resou/

Products ' '

® Quality

® Value

® Range Good Bad
© S

Behavior

® | eadership

® Profi
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InsRuduazidnisitiiaueiu sxsasanansafigailadn deemauauasanusainiglsas

a | S v <y - ' i alldd’ 9 ' 5
uazur)mmwm'laumvxs'anﬁ‘n')s‘mﬂe@umw-ﬁmamuﬂﬂn'm (Lesser-known Competitors)

wiidnsanresdudviasinisresguisindnanaarliunnseiu



68
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mzl'lunauunmuuuazmwmmmnmumﬁmwvmh Tnsasdnsazdasuanisaanadesd

X &) 2 :
araiindy, Weudilguniiindsania feingiy (Material) Fafavanasia

9
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Fdarudnreeiing laanisd EH ﬁmwmmuﬂmuwmmymm@mm
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mn Barer% G., & van Riel, C. B. M. (2004). Corporate associations in the academic
literature: Three main streams of thought in the reputation measurement literature.

Corporate Reputation Review, 7(2), p. 171.
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29A152NDUAIN
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n’rmm&‘:uu"ng"l UATIA UABNANS (Corporate Brand Awareness) Tunnswmiwn
wmsinanuRszinFlumnsndudnesdngiu enavininlszgnaananuinsinaay
mszmindluma@uén (Brand Awareness) HEANENDIANLTINNFITDINTRUAIDIANT
warnsiTanlaensAlsynaunsauAneasAns 1y JensauA1e9Ans (Corporate Brand
Name), Tal, &oydnwal, A1ty (Slogan) “a¢ uszuuAuanregaiidaulidiudeaaa

o o’ o v o v aa < [ o 2

23fns Wen1sdnnumszminfanunsodaldann 2 38013 Aa FA9NN129997A778UA
a4Ans 14 (Corporate Brand Recognition) Seazifiunisanuggnisemse] 41 iaewivvzaine

989An7 A (Corporate Brand Recall)

1msumm§ummansnusah LLﬂ"ﬁ’)?Kl

£ ¥

‘N"Jﬁﬂ’ﬁu Nﬂﬂ’]'ﬁtl"l lﬂﬂ\'il‘liﬂ']’]

AONHIANTTUUAINNA TBW} ‘ Wmn'wé’:yanﬁm Tald A0

1ty viraeulnEnn 1au s eller, 2003) laamsiAnns

& "
etneve) NENUATIRRAIDIANT

vl

sywinfazdanldinsuna ' _ shianlasesdfiildaulddaudarna

24AN7 (Aaker, 1996)

al -
LAUNINN 2.7 LEAAIDIA

= f‘xon Product Attributes,

Benef ts or Attitudes

Corporate

¢ o L7
. AN € |‘
[

3 RE 3 W—B ’ﬂeﬂlﬁnd Relationships
TW'] AN IERTIN ﬁééﬂ ﬁ'ﬁsagﬂbgrams

Corporate Credibility

Brand Equity

L)

N

Crporate mage
¢

msidanleamwansniaeAns (Comorate Image Associations) Tauiian153m
aanilu 4 asdsznau léun anusantd Anssslemd viavAunmAfiisadud, minnuuas

maa¥reanafuiug, ansduarlilsunsy, uazarnaninidieaiaresnsdng aail
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Py ar acia . e
anaNLR Arlselaad uFeviAuARNAHBAUAT (Product Attributes, Benefits,
v [ v o g i/ni-l v o = o d'd '
or Attitudes) \flunnsAnmnisiuiresduilnauasnguiiidaulidiudavacasdnsiiise
AnsgnIRT29BRAN viaanseiamiansdudn TngazinlidnlanvidusRaainguypraiiil
AeAuARaIENT Sannsinen luesdlssneuil snansoutiseanidly 2 esflsynevdeniia
o o ' o YR ¥ <4 - b4 i " o/
ununanAgsianisiuftiadusvretiinisluninsa 1aun Ansnw (Quality) wazuinnssy
(Innovation)

= v

1) ALIMA (Quality) A8 mﬁm‘nﬂ&nq& w)mmuiﬁmummq DIANTHANAUANAE

-

ADUNTINGIGA mmﬂumﬁmmmmmwhm"m @Wﬂﬂ’ﬂﬂﬂﬁ@i‘m’m?ﬂU?ﬂ’]? oel
mu,ﬂ:mnnmml%lummww;wmm%ﬁmmﬂumﬂﬂﬁvn'aumﬂ ANANLIR

(Performance) 194AUANITA ‘ ,__qlm fle, Snmouansdudn (Feature) Ty

ot m’mﬂmn’mmmuﬂm (Conformance

v
o

'hﬁ’ﬂﬂﬁ‘QﬂNaN’\LﬂNﬂﬂl’t}ﬁﬁm&NUﬂﬂu#ﬂ’ﬂ%ﬂﬂﬂ?\iﬁ
%@, ANAINUDNIT (Durabili ) | iﬂﬂ?%ﬂym'}ﬂ LLﬁ"ﬂ’]?Nﬁ“ﬂLLUUﬂﬁ"Bﬂ"I?’E)@ﬂLL‘UUﬁ

mumw L‘ﬁimu (Keller, 2003)

 J
Al 'h*jl.-
ar . ¥ "':"7'" o ’ f- g om '\ o o
2) 4ImnNg34 (Innovative) ﬁ:&n’mu:ﬁl@mfmﬁnﬂflua;immqﬁﬁummmm

o 4 1 o o’ -.-7‘ -—J‘-' a o/ ' Qs o’
Taeflaseifinnuiieadasiuudansetlssnonman annduasdnsadeln, fanuiuade

gt soludunsuanfian

(Up-to-date), umsmw‘p '
wik, umsu.u.vmﬂmanﬁﬁmmaumﬂuqum ua.,tﬂuﬁwmq‘iﬂmmumqmmmmw

usinarilianansadianny (Unique) Tmamm.,'Lumummuvmaumm@mswmmﬂmﬂm
Bkl (Keller (2003) 544 GlndraTad il S sz @a@ssin vl uanilugfinlu

Aa"@ (Cohen, 1968 cited in Barens & van Riel, 2004)

~
WUNNTUUAZNTASINATINANNE (People and Relationship) lun1sAn®ing
denTaafgaiuminanuuaznisaFrsnnudiiudivenautieandu 2 nguAe nalfia

14

saninau (Employee Treatment) uaznsianlaldsiagnAn (Customer Orientation) Aol
1) msUP1iAsawIneIu (Employee Treatment) lagignunsndaldannsauds
failpe WussdnsiiiieTasinsuazginsafivuade, dnsindia (Training) uaznia@an

AuwMii (Advancing) Wunwinanuumangay, laamulusiunisienlaléasennulasndis

]



111

Tunsinny, Weadsslambianinam uazilaaugRsssuialudunisueugiunaniini
uazN1FaNtAANa Lius (Cohen, 1963, cited in Barens & van Riel, 2004)

2) msianlaldsagnai (Customer Orientation) tagdaldannislfjiRsagnén

warFrudlan 1w Fudnlaniipanufianalafasingsiiasaniuasdns, faugFsssuly
mamaAduAiTaa diiEnng, danunenanuiasiufsannudainisanignan uay
ﬂgummﬂm?i‘mwﬂwmqnmﬂmqqmﬁu (Cohen, 1963, cited in Barens & van Riel,

2004) sautliAanuienlald uay 'an &%’ lag03gnAn (Keller, 2003)

qmn'quazfzhunsw

I's =) - 97 o/ %
23NN LiNga a9t URUAN YT a8

’]?Qﬂﬂ’li‘L‘ﬁ’ﬂNIﬂdLﬂﬂ')ﬂU

mauiseenidlulsfufidndty 2

dsznag ldun nmsienlaldsiaddiinatas with Environment) Wa¥AMNTURATEL

= P N
ent) WNNENA NTNBIANT
nsWa i suNsNNNINIRATALE Nl ek e nwaaden uazldninenns

‘ - a o < '
@uﬂ An% fagaunanisien laldsia

\ w o ;
Fawndeunnaluaedng QWorkplacé—E”ﬁvFron FsTUUNMIAANTTAR, AU

J,J-,;

NN95991T7R LAatin sz Ansn wa%‘égeue

mmmlﬂumumunum" N7, WHTHANI NI 1) ' Ombrun, Gardberg, &
Sever, 2000) ‘Mi‘mﬂuﬂm LULTDIE, AP Evmronmentally Sensitive)
(Dowling, 2004a)

ﬂummmwmﬂi .

2) AN URA T UADFIAN (Soc a?lal RespOHSIbIIIfy) An ummunauu‘iﬂ?umum@
L LT LTI
mmﬂu'luﬁ’qmumuum N19AULAYUNANITUNAIATY" (Support Good Cause), WaTN1e
‘Iifmmaﬂq?n'iﬂman 1flusiu (Cohen, 1963, cited in Barens & van Riel, 2004; Fombrun et

al., 2000; Keller, 2003)

: -’l’ o/ 4 -‘ k3 o v a o < dl d. k74 o
AU RINUAFRUAIBIANT LB NINTNALTINUSUAUNN 89TDINUNNS

) : o o o i) o o J A’ a‘ °
Lmlq'l.dmaamm\’@unumwmnm‘nﬂumd’mun’hﬁfaﬂnu InannsiaNaF 9 awNeINNg

o =3 o U A‘ 1 J . . e
Sadsuiaumananquaniduniiesiluasnann l¥un Corporate Social Responsibility Scale
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Waa CSR scale fautivunmeineaniilu 6 asftlsznausail aanuiinnan (Workplace),

1 4 . L v Ad' a v
ANTNWIARDN (Environment), AHUABAABIRIRUANMALHANTTNLNAIINEA
(Product Safety and Impact), n1ganfinanunieluuar@nsuysesu (International
Operations and Human Right), Angaasauluviesfiunai@s (Indigenous Peoples’ Rights),

uazANANRUSI LGN (Community Relations) (Marquez & Fombrun, 2005)

AT R aUBIRANg (Comporate Credibility) lun123nAN@ata19

23AnTaNNsadalaann 3 asAlszne "ﬁq
131914 (Trustworthiness), AN

wazlasannssus

(Dependable)

:_f;;;.;.:.__;__' _____ AL N-(Prestigious), LAY "E)FEI:{:N

R LA LA i i
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s e AN TRy
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