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# # 6480004128 : MAJOR COMMUNICATION ARTS

KEYWORD: Consumer Behavior, Sex Appeal, Emotion, Attitude, Advertising
Kosol Sruamsri : RELATIONSHIP BETWEEN CONSUMER'S PERCEPTION OF
SEX APPEAL IN ADVERTISING AND EMOTION, ATTITUDE, AND INTENTION TO
SUBSCRIBE TO FITNESS CENTERS. Advisor: Assoc. Prof. SARAVUDH
ANANTACHART, Ph.D.

This survey research study has two research objectives: 1) to study
consumer’s perception of sex appeal in advertising, emotion, attitude, and
intention to subscribe to fitness centers, and 2) to study the relationship between
consumer’s perception of sex appeal in advertising and emotion, attitude, and
intention to subscribe to fitness centers. In order to achieve these objectives,
online questionnaires were distributed to 205 fitness goers, aged between 23 and
42 years old, who go to fitness centers at least twice a week. The results show
medium-to-high levels on perception of sex appeal, emotion, attitude, and
intention to subscribe to fitness centers. Furthermore, there are significant and
positive correlations between the perception of sex appeal and emotion, attitude,
and intention to subscribe to fitness centers. In other words, the more the
participants perceive sex appeal in the advertisement, the higher their emotion,
attitude, and intention to subscribe are. Lastly, the participants going to fitness
centers more than twice a week develop more positive emotion than those going

to fitness centers only twice a week.

Field of Study: ~ Communication Arts Student's Signature .......ccoecevvieennen

Academic Year: 2022 Advisor's Signature ..o
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2) ANURBINITAIUANNUABAAY (Safety Needs) Wuainusoanisilynuiaiig
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4) AUABINIINTENEDY (Esteem Needs) aunsauudlailuanangu lawn n1s
sngasludiies 1wy nMsUszauaudisa anudiuiyns [Wusu waranudesn1snisen
d0991ndu 1wy nmsiduiarsnangdu 1usu

5) ANABINTTMIRUUSEAUAIINESY (Self-actualization Needs) faiduaiiy
Feansssiugaian uyudiinudeanisiaziauimueuasfuaitussaunisaiiifing

NiAYEIEn

WHUAINT 2.1 Maslow’s Hierarchy of Needs

UPPER-LEVEL NEEDS

Relevant Products Example

Hobbies, travel, education U.S. Army—"Be all you can be.”

Cars, furniture, credit cards,
stores, country clubs, liquors

Royal Salute Scotch—"“What the
rich give the wealthy.”

Clothing, grooming products, Love, F ndship, Pepsi—"“You're in the
clubs, drinks Acceptance by Others Pepsi generation.”

Insurance, alarm systems,
retirement, investments

Alistate Insurance—"You're
in good hands with Allstate.”

Medicines, staple PHYSIOLOGICAL Quaker Oat Bran—"It's
items, generics Water, Sleep, Food the right thing to do.”

LOWER-LEVEL NEEDS

i Solomon, M. R. (2018). Consumer Behavior : buying, having, and being

(12th ed.). Pearson, p. 179.

U & om v ova v A a v o % A v a | v
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v
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Reichert et al. (2001) na1331 3agslamanalunislavan vangis nslvdeya
WNeafvaumuazuInsiiguslaalasui uazduasulvifinaiudeanislunsdeduiuag
U3n13 lngondenisinauedeyaideninuvuiaieiiusesnadiunluiigieasining

Wraulalunisianses vaue? Khan wag Sanchez-Munoz (2015) na1371 9agalaniane
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Solomon et al. (1992) lawusdnuyagvanufanisnieninesndu
6 Snumrldun Au@msLUURIAY (Classic Beauty) Aonrmasiianysaikuuiioniing
LAZNTLAINIY ANLUIEN (Cuteness) AoAuundug anla Amnudeau (Sex Kitten)
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N159199909L509 WA (Sexual References)

nsgnedatiageunany Wunsldayadelunanansenistdnnidaluluns
ALY Notaro (2013) na133n L‘ﬁuﬁﬂwmzm’ﬂ%’muﬁmgﬂﬁmwLWﬁﬁLﬂumﬂ%ﬁ’]m
o ' a v Ao o A 2 a ay v v
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nslduuumiiugUsdalursensidnginssuvesuraandelulumaneaiy azdanale
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Inedeuarlildsudasi warnisdunisiannduauinisvesiuilaalunisfaanuisadne
(Chuan, 2012)

Reichert (2003) na1371 Tuaulawan d9iauisatunltonedefasaanalauu
ansadulaludnuazawnsednainseauliguslaafinnuanluesnd dau 1599
wetuaglilausingegrddwdsluunulavanudazusingludnlavesusiaa Seanedl
PUYiuN13AANYeulna N15819dsiuTaamaluansainualafanisaeyiy

1919041 N1598NWUVIABUI NATBINABINLTIUNITANEVIN LASUNAT haY bad A99NA1IUN

Mnuailiinasianisusenavaisanuninglulaveuilnansdy
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Reichert (2003) l&finsasuunin Beanauuuusstusinasiisrtosiunmslimyn
visonslidwesiiidnvazadioadaiunsldoioizina lnsgausrasdvosainsassd
narulavanldldfanuliFumlavandusuildesaldudeindudosiieadesty
Feane snfegnatu gurulavanenaazainsnfaesnnsiiunmeinssiunau

o
[ VY]

AEVDUNATIENAINTI INTUSNWULNAd18ARIAUTBIINAB IS NANSIHIMTS LT uAY

nusazUsziiuiing1iundiediu vl Reichert (2003) agudnwaizgngalanig

wanUsngluanulawanlanuiaunIng 2.2

WNUANA 2.2 dnwazgngdbamanaiusinglunulaven

Type Description

Nudity/Dress Amount and style of clothing worn by models.
Examples include revealing displays of the body,
ranging from tight-fitting clothing, to underwear
and lingerie, to nudity.

Sexual Behavior Individual and interpersonal sexual behavior. In-
cludes flirting, eye contact, posturing, and move-
ment (body language, nonverbal and verbal
communication). Sexual interaction between two
or more people typically includes hugging, kiss-
ing, voyeurism, and more intimate forms of sex-
ual behavior.

Physical Attractiveness General level of model’s physical beauty. Often
incorporates facial beauty, complexion, hair, and
physique.

Sexual Referents Allusions and references to objects and events
that have sexual meaning by means of double
entendre and innuendo. Also includes facilitat-
ing factors that enhance or contribute to sexual
meaning, such as setting, music, lighting, design
elements, camera techniques, and editing.

Sexual Embeds Content interpreted as sexual at the subconscious
level. Includes words like sex, nonsexual percep-
tible objects that can connote sexual body parts
and sexual actions, and small images of genitalia,
body parts, and people.

fun: Reichert, T. (2003). Sex in advertising: Perspectives on the erotic appeal.

Lawrence Erlbaum Associates, p. 14.
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Shimp (2008) Na1331 gaglanmaneannsaidudiudAglunisiseus ns
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Y

1Al ula vty @1u1509liAnNIsnevaueIn1eisualla (Evoke Emotional
Response)

Reichert et al. (2001) na1391 lawanndnisldyagelamamaduiuuilduiiagi

¥ 1
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<@ a ¥ 4:1' a [ 1 a 1 a v}
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ngdlavmanaiuriligsusualalugagdlamanadandnduninly enavinligFu
Tawanduty q liawsadudemiusnglulavanld wilusgegdamanalulawanls

N
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lun1sAinwesedl sunvunmsiauedeyaiseanalunislavan vuneds nsiden
diaveilenvestunulavanldiuanawuuinayeniszdunsitamesaniguuuly
\Waesuaadu (Partially Nudity) iusinszduliAnainuidnmand uaswiulifnmnu

Sursilenn ihliiinensusl wagiiruaideuinitiludnisdnaulaadnsaundnla

2. wuIAnFRs TIAlLasTIAUARYBIYUSLAA

91538 (Emotion) wazsiruad (Attitude) vesfjuslandardudsuifuiiddalunis
Tawan mnudlaludseifudesensualazvirunivesiuslnnogredeausiaztaglitinnis
Tawaniuannsnimuanagrsuareeniuuiusilavanldogediuszaninm fewgua
711 ersuniuasiruaftuinansznunenssuaunisiadulavesfuslaalasnse

nnsAnyIAunfdosersual (Emotion) wagiiauaf (Attitude) Hu awnsauys

1%
v

pandu 2 wulfn sl

wunAniFasa1sual

Mnmsfuaagnudiininnsainvalsauiiedutefanguiitelfuensued
uaveaSuUNeNIzUINNITTRte AN RelUL

Kleinginna A. uag Kleinginna P. (1981) na1131 e1sualdunisesuienisil
Ufduitusvessnudsnelulazneusniidudeuvesyana degnimunlaeszuulszam
uazgesluuiifidmusznouiidiefulunszuiunsi Tasensuaiduiiauaninsodias
1) nsgRumNanviTeasszaun1sainigesual Wi Anuawseaulinela
AUAsEAvsenuNauAaty Wudu laensnseduensualanuisanseiuldluszauas
vded 2) aianszuunmsmsaiiygieadesiunisiuiuasyssifiudvesissing 4 7
Aerdesiuersusild 3) fnasensiasundasinluvesssneuazinla Jsenaaziinasie
sTUUADUALBIYRIT I TIiAETesean UM Talfinszduesunl uay 4) nszdungingsy
vosyana wildldvneaad nginssuiuazdunisuanseanauanunisalliogig
wngaunnads fadu aniuldesuaiiuazgnnsedudedensedu (Stimulus) denals
AnngAnssuludidusioun

Panksepp (1998) na1791 o1suaiifunszuiunismednlszamidnansznuse
ANINNTE RSO ULATLUURKNLNSNTE TN AN TNENINedalTin Taufangfnssuiiu

[ ' o w

danddgysionisnsatinee delu ansuniiudutadeddglunisuSunazaiuau

o
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wgAnssuluddiTin uazorsualiuaziidnuasalwidniiduendnualveawsasersual
Tngansualuuausanudlaidu 7 osualwdnidednduorsualduwuy lawn pnuesns

] . a cala a v Y] N Ny
RISMIAIN/)] (Seeklng) ADBNTHIUNUAIMULNYIVDINUAITUATEHABDIDIU LL@SM’]M&UIW@Q

'
a a v oa

yana A1lnss (Rage) Avensualiinainannenyanadafniudddadumile uazaiy

v
a = IS

yand (Fear) WuosunifiAniumszyanaiinnuesinagnanuiandunsie A
ovnmame (Lust) 1uensualfifianuddnlunivesnsausiug anugua (Care) 1iu
o1suaifAdesiunisquanudu Tasianzauluasounds amnunsenuniazaunnile
(Panic/Grief) iluosualfiAnduainniawdansin uaznisdeuiuivuy (Play) Wuersunl
ARgatestunsiuofuanaminoun

Juslin way Vastfjall (2008) na1271 NsEUIUNNTNEsHAIT Ui LR 6 Tunau
TauA 1) n1sUsefiuemnudn (Cognitive Appraisal) W nsuseifivdnantunisalifu

kY |

JuUAIIE 2) AUTANAIU (Subjective Feeling) 1Y AUTANNGD 3) N13NTEAUINNY

| Y a Yy 2 X ) | a v v
i WlasuwuEItU 4) n1suandean (Expression) LU N130305049 5) wualiunis
38911 (Action Tendency) 19U N1539uill kag 6) N13AIUAN (Regulation) LU N3
wereulaouleunuLes
Y o a e . . = @ v

Ekman (1999) lafinun nguforsualiiugiu (Basic Emotions) Fuduaiiudila
& v ¢ Y Y o & v <
Weoswrureiesual Inenunguliuszusznaunigosualiugiu 7 Uszan baun e1sual
nane (Neutral) A21udY (Happiness) AALATT (Sadness) AI1UNED (Fear) A

Usznainla (Surprise) ANS9LAYY (Disgust) wazA1UlNTs (Anger) Ing1sualfingn2sn

a [

PeRunmuatuannsasuilannmswanseennisdninvesyana lagliduieanu

Fausssu wavosualliinTuduy 9 AldunsnaunaIuYe e suAINUgIMaTT (Quaunw
#2.3)

Holbrook wag O’Shaughnessy (1984) ajunszuIunIsnIsesuallidn nssuiuns
MensuallusuAuTwielvony Jng visewmgnisalla q AilAAansUsEEiunALAn
TnenisUssiutiuazifunisussiliuihunseumnudeuazadonvesynaatiu 4 lneanude
& 2 a a A a @y A 1 gva a ‘:1'
UuenawludangnuiseRaild weneliinnsussdivanunsallagsid (QUEUAIMN 2.4)

IPNTEUIUNITNNDITUAAING1IITARAATOITUNG B NTAANTIMALNT VR NA1VRITIALAR

oA

(Expectancy-value Models of Attitude) dadunisnanifisnishinuafignegivdieninu

Y

[y

g viTomANTalsng 9
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¥

WHUNINT 2.3 gufa1sualiiugy (Basic Emotion)

Neutral Anger Disgust Fear

Joy Sadness Surprise

fiun: Mizgajski, J., & Morzy, M. (2019). Affective recommender systems in online news
industry: How emotions influence reading choices. User Modeling and User-

Adapted Interaction, p. 356.

UAUAINT 2.4 LUUTIaINTEUIUNITNIe0T1e

Personal
Values
Message, l
Object, Cognitive : Physiological .
or Em— Beliefs ——> Evaluation —» Changes —-—p Feelings
Event
. Expressive
Desires == pepavior

ﬁm: Holbrook, M. B., & O’Shaughnessy, J. (1984), The role of emotion in
advertising. Psychology & Marketing, 1(2), p. 50.
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213unilunislaian

p1sualtuidvdnalunsdndulavesiuilag fufy dniwnistadinsneinisly
a1suailusulavan Mizerski uaz White (1986) latinnsnanainisldeansuailunulavanly
Tumaneud 1w 1) orsuaifuansnsathaldifleatsimafvionmdnuaiiiAdenaudwie
Audnle sunisnszduensuaivesifuslnaiivainvans wu & Ausiu vie shila
2) nsunituiedulssloniddnyluilnaslisundmnimsldnunandusiviouins uay

3) AsteNsuAlTuANNNSvIsNUSEANS A luNsdREs uTaAUlawanle

uenaNuu Undnnislaiinisfneinanvesesualunslavanliunune
gnFeEY B13NalsEAUMuATa1TUalTERYaY (Lower-order and Higher-order
Emotions) 1ag Poels Way Dewitte (2019) na1271 150ads¥AUSN (Lower-order emotion)
Juersualiiinduwuuduuazlianansamuauliunniin Sensualszaumiulddndusiesd
a v [y a 1 G| a 1 P 3 [y o O IJ ¢
nsieIesiunIshAn NIstmeNa Msead natdlaitersualseauituluonsualilunis
v oa ada X oq vy a a = d' v i
novauIuAAnTwIIFANMARINGY (Pleasure) MSaANAULAY (Arousal) Wil
UNASY yaradiaunsansertinladn Inssusensualseaudimant Fannssusulaaniiun

a1u1savinliAneNsuIsE AU LA

o

dmsuensualszsiugs (High-order Emotions) Huduaausneonsuaifdudouds
Rendestunsuszsinananisersuaifenunseniing fogrswesersuaisziugs Wy Ay
naa (Fear) ANulngs (Anger) A3LNS9La (Awe) AT (Hope) annulasla (Relief) Aau
§uo1e (Shame) wagAuFanin (Guitt) Tumslawantudslilifinslivslovivesorsual
sefugeegnadiud wimsldorsuaissduguiuasnsodmaliinnisdoansosaiiussansnm

wazannsadaSungAnssuvewustaala (Poels & Dewitte, 2019)

d1%5U PAD Framework Wi Mehrabian way Russell (1974) na1171 913uaituy
1 [ aad a a e a

anTauUseantdu 3 4R AMILWAALNEY (Pleasure) N13NTeAY (Arousal) kagnI13yl
o = . a 1 a a [ s
g1u13mile (Dominance) lagaSuigdn AunaamaY (Pleasure) 1Wugnjslanisonsund
anusadantdlumslavauiewenlewdndusiiuussaunisaliie aeeiuaiy
AUNAUIY ANAUIENIITNNIE UsornulnaTanadenula dregraau nsldnmid
Audndlulavanuimvenaiuisanseaubiinosuainissumumdnnduld

n3nsesu (Arousal) LUugagdlanersualianunsauunldlunislavaniiie

v LY = v v

d' a v sw sa o aaa = o
LGU@NIENNa@ﬂm“ﬂﬂ‘UUi%ﬁ‘Uﬂqim‘WLﬂEJ'J?JE)\‘iﬂ‘Uﬂ'J’]llll‘ﬁ'JG\‘?j’ﬂ%ﬁ@ﬂ'ﬁllﬂ'] J9U1
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Mmegudu nisldauminaiuduuunenalulavavenisnauaunsanseuliiin
913uaIMNAUANUTTIRTN LA

A o P . I ¢l °
ANTUBIUNANUD (Dominance) L‘U‘U‘Ufﬂ‘U\ﬂf’ﬂWqﬁﬂqiumwaqﬂqiﬂuqﬂqlsﬂUﬂq5

9 Y

'
a Y v

lawaiiioweulyandnduaiuUseaunsaliliieatafuAuaInnTn Was ¥5en15U57a
Wnnngvesnues dsgrndu msldsaeudigaiuasiaussouzusegelulavaunvessa

Y Y a '3 v A o = 1% =
i’lmLL‘W\‘IW’HOﬂizG;‘uimﬂmaﬂimmmﬂmumimmmﬁ]L‘Vi‘ualﬂ (%LLN‘Nﬂ']‘W‘W 2.5)

BHUNIWT 2.5 89AUTENOUYDIB15UIANN PAD Framework

Positive Negative
Pleasure Joy Sadness
Friendliness Loneliness
Arousal Vitality Sluggishness
Liveliness Overstimulation
Dominance Competence Futility
Self-fulfillment Ennui

- Holbrook, M. B., & O’Shaughnessy, J. (1984), The role of emotion in
advertising. Psychology & Marketing, 1(2), p. 54.

wuaAnEasiruAR

PMNNTNUMILITIUNTTABITUTALAR WUl Tndunsinisfneiientu
runfnarliniuming §iil Freedman uay Fraser (1966) nd1an viruafivaneds ns
Uszifiuvizednaulavesynnasie Tng yana ngu Ussiiu viemanisal dsanunsniduls
wiludanuagludeau Inefruafduanunsaiinasongfinssuuaznszuiunisdnauls
YBIYARA LG ?NIUﬂdwﬁ?uLﬂ?isJuLLUaaﬁﬂuﬂamaﬂﬁﬂuﬁiawqamsmL‘ﬂmmamumiﬁw?ﬁ
A0 9 asnsadesaliiAnnuAsunlamgAnssuvunalvgfla

Hogg waz Vaughan (2005) na1131 siauaivianed Aauie ANNEN Uag

(%
&

wwaltungAnssuinaunauiudussuvuasiinuduiusiuegvaunaiu lneviauafty

Y a

a N v A =~ ¢ 4 = Yo a a o
aqmqﬁﬂmﬁlgl’ﬂaﬂu%ﬂaq‘lﬂLN@N‘U3Iﬂﬂﬂﬂﬁ%aUﬂqimﬂflﬂsUUW§@1@3U@‘V]ﬁwa"ﬂqﬂﬁﬂﬂll

Y

WirupAnudaliunumluIningrdausiuddinansenudennuduiussenitcyananas

dl 1 v
AMNLUAEULUAITVDINGUAIY
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Stanton wag Futrell (1987) T¥ANUNUNeu0iAuAR 171 NiAUARADLUI LU

[

navauadlunIuINUsentausiodsladwmila lnevinuafuuliosiusenauven1ssus

ANNIAN warNgAnsIY TiruaAtuaIunsaagIalivseusuasuliniunsdeasuasnis

Wudila deuaidudunumlungAnssuguslnauaznagnsnisnain

UNNBIATUIIAUAR (Theoretical Orientations of Attitudes)

suvesiuTimuafaftwIuyiLesissyesdUsenouiiinanszmudensussdiu
Uszillunagiinuaiveaduilaa lnedindunislafnwiuagyiinisudsauesiuinuai
sonuasyuues laun

1. yuNesaueInUsEnauveiALAf (Tripartite View of Attitude) Lutz (1991)
naNTImgudsesauesUsEnavewiRuARTUIAUDT TruaRusznaufieasiUTzney
wén 3 sadUszneauldun muAnuianImTe (Cognition) AIwdnvdeensual (Affect)
uazAURIlandengiinssa (Conation) Tasusazesiusynevannsainadefunayd

ansnadengAnssuLazn1sandulavesunnals (QUuUAING 2.6)

WHUN WA 2.6 3LBIANLAAYTENOUYRTTALAR (The Tripartite View of Attitude)

Attitude

l [
; I
Cognition | Affect | Conation
| I
u |

fiun: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian &
T. S. Robertson (Eds.), Perspectives in consumer behavior (dth ed).

Prentice Hall, p. 319.

2. QumaﬂaﬁﬁﬂizﬂauLaaaﬂaﬂﬁﬁuﬂa (Unidimensional View of Attitude) Lutz

J ' .3 a Y a « aa ! Y a £4
(1991) na13n l!llll@ﬂ’e]x‘iﬂﬂﬁSﬂE)UL@EJ’JSUEN‘V]?TUﬂG] LﬂUVIZ]'H{]VILﬁUE)'J'] NAUAGUTZNDUNIE

'
= aa

\igsdruUsznouienfe audn (Affect) wintlu Feamneaiudl feuafduiuundsd

LAZUTENAUAYDIAUTLNDULNEIAIULAYIN LAAIDITLAUNISTUSDUNI D LT U UADING

9

YouiAuaf uazrdlanarsanlinivesnisilio (Belief) wazngAnssu (Behavior) tlu
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druusznouresinuaflaense wigniinnsunduaimguasnansenuainnslvinuad lag
nsinruaRuuagldnsussiiuanuidnvesyaudediinedves uazidlatangAnssy

voaguslaalaetsaziden n1slinguilasunisiluldlunsiseninseaiaierdila

WOANTIUVRIUTIAA (QUAUAINT 2.7)

WNUAWT 2.7 Y3uesesAUsEnauLigIvessinuas (Unidimensional View of Attitude)

Beliefs Attitude Intentions A Behaviors
(Cognition) (Affect) (Conation) (Conation)
R ]

fu: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian &
T. S. Robertson (Eds.), Perspectives in consumer behavior (4th ed).

Prentice Hall, p. 320.

ngufesuleiienuiiAuAf (Attitude Theory)
Univinsvanevitulavinsfinymguf Nesuisiienuiiauafiiierinaudila
TUNBUNITNDMVBWIAUARYDIUTINA FITIANUTUTUSTENITIAUARLAE N ANTIUYD

Austna Tnefiilevnawioludl

‘quwjam@a (Balance Theory)

Heider (1946) na1111 nquijaunaidunguijdninerdauiioduiefiaisnissnw
ANUADAARRLUTALARLATNGANTTUVRIYAAR YAAAIZNEIEINATINAINANAANTBAIY

Y v o s wvA PN ' ady v ! a ¢ ‘:l'
a@@ﬂa@ﬂiu@ﬁqNaNWUﬁﬂUE_j@u%agiaﬂmLGU']EJEJ Vli]@{]uvL@Lau@'Jq q@ﬂaﬁ]gmaﬂﬂﬂigﬂ@‘Uﬂ

d1iny 3 Usenislulandanvesniniun laud aules ieunsaglviou 9 wazinguse

q
[

ANAR ALANAAIZAATULDIANUFUNUSITIUINTENINN 3 Usen1smanil 1oy a1
ypravilavaulilaulagiiouyauinginefuiuyuanatiu Megieianaifedninning
s o

auna 0g13bsinL wndaruduiusilsavle 9 seninsauesdussnaudangn wwu

yaranilsliveuingiieuvevasiliminaulidauna 1usu (Quaunini 2.8)
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wHun Wil 2.8 Nquijauna (Balance Theory)

O The Attitude Object

The Person P

X A Related Object, Person,
Arttribute, or Consequence

fu: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian &
T. S. Robertson (Eds.), Perspectives in consumer behavior (4th ed).

Prentice Hall, p. 321.

ngufaunaduauaiiuiudy WellauliaugaseninassUsenisludiegnves
a1uusens yamaaziantdaunglavselinels waziieanainulinelail yuarassneney
ilinaunalagnisidsuiuasanuduiusyeanilalussdusenoudngn 1w d1yaaa
wilsauiiiouwdliveuingioureuasiinauliaunadu lunisnagyinliinauna
] = (Y a I v = a Y a 1Y d" v
yanatuaunsallfsuiruaivesnulaieinguisidsuinuafvesnuesiey uiieuld

(Heider, 1946) (@Lmumwﬁ 2.9)

wrunwd 2.9 ansndululdvemauiauna (Balance Theory)

S S N

i Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian &

X

T. S. Robertson (Eds.), Perspectives in consumer behavior (4th ed).

Prentice Hall, p. 322.
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LUUTIRINAUAGBUUNAIEEA (Multiattribute Attitude Model)

Solomon (2018) a7 lumanaAuAGLuUaIsds (Multiattribute Attitude

Model) \ulunanldlaginidenisnisaainiieidnladn fuilnavszfiuuazidendu

vsensduegnals uilnaazilvinuafinedunvionsidua (Ao) agrals Jusgiuaiy

v
aadad

Foveamnunieifudnumgsng q uuudiaesiauafuuuatsffdiiuguusenaudae

auasAUsznaufil 1) andnuue (Attributes) Wuaudnuueiguilneldilunisusady
Audwitensaud 1wy Weduslnadesnssidentesanud andnunsiiguslnaldluns
UsziiuonarufeuszAnsninmsliidemas anuaenss uazaen Wudu 2) e

a

(Beliefs) un1ssuiuesiuslnadn uiazananvuzuuiusednsnmuiaeaunsoviining

9

laAvualvu wu fuslareasieinsasudvedales (Toyota) dautlietiouas

[

ansavenelalusaiigs way 3) dmtnvesalud1Asy (Importance Weights) uanadia

o

[y

auddnetutaraudnuuedoduilan wu fuilnaeaagliiminauddny iy

‘Uiz?ﬁ‘m%m‘wsuaﬂmﬂ%ﬁamaaqaﬂ’jﬂqmﬁﬂwmgé{mmmﬂaamﬁa Dudiu
MNNsHaNABIRUsENaUTE T fRnwiannsneenuuuLUUTIaDfiamnTa

vhungledn fuilanazidenndndusiviensdudlalaefiansanisnnuideuaznisls

ANNAAYIBILARzAMNANYMY (Solomon, 2018)

LUUINADIA1AUTUNBUNANTENULBINTSINATIAWAG (Hierarchies of Effects)

(%
°o v o a

Solomon (2018) NA1731 UVUITIABIAIAUIUABUNANTENUYDINITLAATIAUAR

(Hierarchies of Effects) ﬂmﬂumia‘%msﬁaﬁﬁﬁﬁu‘ﬂmﬁﬂumia%’wﬁﬁuﬂasiamﬁmﬁmsﬁ

[ '
Y a

W3anT1AuA1 wuuaeuansliiiiudl fuslaadvupeuniuuueulunisadivinuad lag
wuuaesdfuduneunanseuTesnaAnviruAR (Hierarchies of Effects) a13n30kUs
sanlidu 3 wuu fadl 1) ﬁﬂﬁu%mwummﬁmﬁuqﬂ (High Involvement Hierarchy)
osurpiduilnaazAni nmadenndnfuridudunssuiumauddam Taeduilnaaaiv
Aerdoyaiierfuauantfvewdnsust aniu fulnawUssdunmaudfmatuuas
a¥smuidnifeundadue Tuhefian szthduslaalugnsiiawginssuiiAeades
U nstenAnsnt WWudu euvudaesiiinasiAndunaidendondnsasiiidaan
Reaugs 2) S1fuAaABIusn (Low Involvement Hierarchies) a5une fuilaalu

1 I v v a v a v =% & a 1Y a v a & v a
L‘U@\‘imuuu‘lmlﬂﬁﬁa‘Umiqau@qiﬂﬁﬁqﬁUﬂ'}ﬁUQL‘UuWLﬂ‘U LLG]QUﬂﬂﬂ%mmﬁﬂ%‘damﬂ‘Uaiﬂam

[

#1911in vedeyaduA1d1y 9 WU 91A1 ¥SON1TUTTINRUME MAINEUTINATENER Tue

Y

a b % CY a ¥ A

wguslnadainaduianinedfuadndueiiu o lnewuudiassdinagifindunisidende
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HARAUNNTANARINUAT ey 3) arnuTuitelszaunisal (Experiential Hierarchy)
a5unedn fuilnavzdedurainanuidndendndueivionindun Juslnne19asiatsan

ndumndauaudRnaieny Wudu lunsdianuidnszandeungfnssuuazainude

(@Lmumwﬁ' 2.10)

BHUNINT 2.10 LUUINABIAIRUTUABUNANTENUVBINSNAVIAUAR (Hierarchies of Effects)

HIGH INVOLVEMENT ATTITUDE
Based on
Behavior === cognitive
information
processing
LOW INVOLVEMENT ATTITUDE
Based on
Behavior —P— behavioral
learning
processes
EXPERIENTIAL
ATTITUDE
. Based on
’—> Behavior —)'* hedonic
consumption

fiun: Solomon, M. R. (2018). Consumer Behavior: Buying, having, and being
(12th ed.). Pearson, p. 287.

VguANtNrewiAUAs (Functional Theory of Attitudes)

Katz (1960) na1231 nguinthiivesviruni (Functional Theory of Attitudes) Liu

= ! IS

NouRNIRNINeNesUIBARaIYIluiruaRTaed wasiiusvleviednls nafe viruad

Y

a i

ugnadumaeiruafiiussleviseynna vimupitieliyanaliumiudwindeuuazne
TvmgAnssumunzauiuaniunisal Inevguvtinvesiauas (Functional Theory of
Attitudes) seydn ViruaRiviihvan q 4 Ussinnlaun 1) vihferfuuseleviuasnisly
311 (Utilitarian Function) duiigadasiunannisiiugiuvasmsiiaauaslilng nanife
VA a o ad & ) < ! a o a ! a o ¢ J g t%
AuslamvziiaviruaRnduuInvselduausendnsdueilaefiatsandt nanduandainarduli
Usglevunseldlnuiunu 2) wihiilunistesiusiiies (Ego-defensive Function) 1unns
(Y a < <

A AUARTMIUUUINGDNANA UNNNAUININAN BIVDINULDY YF0ES19VIAUARTIL T UAUFD

a o ed ' o ¢ Y Ay I a
NAANUNNUUUATIANDANENYUUDIAULDY 3) RUIMAIUNITUEAIDDNNINATUE (Value-
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expressive Function) 8501891 fulamaziivirunfidedudvionsidufinueadoi
aonadosiuAouuazanuTovewu uaz 4) whillAsafunisianmsesdannug
(Knowledge Function) umsléiruadlunmsisouissuasdnnguieyaiiieliidnlaas
wdldieiu yarasinaziiviruaidedesiidudeunioliduinaiiiotiglinisussinanauay
henudladeya

Tnesauuds madnlameuaresnisiiyanadiviauaile q dududfiddydonisiae
Wasuuasiruaidang dnniseaieanansaldaudlanssiifieuiunisdeasnisaann
Timngauiuguilan waziitensedungnssuguilaasioly (Katz, 1960)

a

NHWANANTIUAUNWUULNY (Theory of Planned Behavior)

—

Ajzen (1991) Na1731 NGURNOANTTUAIUKUULKY (Theory of Planned
Behavior) tuiungquinisdninerdsauiiosuedaisivauafidongingsu (Attitude
toward the Behavior) Us3¥ing1umsdsa (Subjective Norm) waznns3ufiieadiunis
AUANNGRANTIL (Perceived Behavioral Control) Huilnasamusslauagnniingsu lng
urazesiUsznavdmoSunedweluil 1) NAUARAONGANTIU (Attitude toward the
Behavior) munefia msiivirunisionginssuiinainnisivivesyanaiierfunadnsiion

. ¥ By

ARTUAIINNGANTTULY MINYARATUERI1 N13NTEINgRNTTUAINaIaN Tl

Annaansnavuld yraatuszadivinuaffiiluuindengfinssuty usmnyaaatuiiiod

9

[ 1 | a

n13nseingAnTsufinavdmadslifiniy yanatulzasisiruafluniause

a & Aa o ad & ] a & Y o § Y a & =i
nAnssuLY lngnsniiviauaaniduuindenginssuiduwilduvilviina 1uaslanay
LaRsNgANIIUTY 2) UssTing un1edsan (Subjective Norm) nunedia n1siiyananiadiu
yaraludspuniaudndeioimgfnssula o Anw azdwaliyraatuiivuiliunaziin
ANUALANLUAAINGANTTUTY Wag 3) N155UNEINUNITAIUANNGANTSH (Perceived
Behavioral Control) #u1e9ls NM3NYARTUYITHEINIINGANTTUAING1IHY a13NTULaARS
panuladitensesntuaniunsaiiy 9 wndadenigluvesyrratiudesiuielinans

< | P2 Y o § Y a & = a 7 =
ganuNAzdwalrduwliii liiinaudslanazuanangfinssuidu (Quuunini 2.11)
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WHUATWT 2.11 NOBYNOFNTTUAUKUULKY (Theory of Planned Behavior)

Attitude
toward the
behavior

Subjective
norm

Perceived
behavioral
control

fiun: Ajzen, I. (1991). The theory of planned behavior. Organizational Behavior

and Human Decision Processes, 50(2), p. 182.
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a9AUszNaUYRINTEUUNTRRdula

Kotler uaz Keller (2016) na1in nsgvrumsdndulate vnefedunouns
nsgvhaesfuslnafinserindudidudeunistoduduazuinis fssenoude 5 duney
fail (queunmil 2.12)

1. manszniindatlym (Problem Recognition) iudunaudifuilnamsewiings
amudesnsvietamiidesnisuily Fseraiinaindansedunielu wWu Awdin A
nszwne wieanule wiedunseduniouen 1wy mslavan nsuugihainifiou wienns

I Y

Waguwlasaniunisal fregradu fuilnaenalisdnitsesnisinsdnilietiolny

'
T a 1 a

unsgranulawanvesnsdnisulnainiinuandfnaningy wasnseniniifneenisee
nsdniiounlotymiifntu detu Tudunsull dnn1snainaINIsangIeIuas1enis

v Ve Y & 1 a [ & A a gj % Y a
nsgntinitadymuazuansliiiiudl ndadunvseuinisuuaiunsaunlddymvesiusiag
1 89lUuni1Tu Ynn19nanndedu1sanmuINIsEeansN1snaa L iaUsEans AN a1u1se
Y = YV oa ¥ d' o Y al L4 1:’/ Y U a
wihdsusiaalmiedmguslaadiidiuneudnluveinseuiunisdndula

2. Miwarmdeya (Information Search) Lﬁuﬁumauwé’amﬂQ’U%‘[mmwﬁfﬂﬁq

Anuseenvisedann duilanazisurumdeyaiiveyielvduslnatuaiuisadaaulala
Inedoyafina1iiaiunsauianunadsiig 9 1w Ussaunisaldiud aseuaiiuaziiouss
mslawan vieninauvidudu Tutuseull fuslnaervvziimsdumdeyainaielu
wazneuen N1sArumngluranefs MsPEUsInARayan1INAIUNTITINTE
Uszaun1salvasnuedluedn luvnsiinsAumaieuenvanefs MsAuMItayaaInumas

[y

aeguen Belunitu Msdumdeyavesusianenaisukuununndaiuliduegivsedu

Y

[
%

ANULAEINU (Level of Involvement) wagAnuudestunisdnaula wu Tunisandulade
HandagnlaMuAgumMvseaIEsw fuslane1arumdeyaiinnielueges A5
' < v a & a o ¢ ala a Y = a Y a
agelsnnu Tunsindulatendnduginlinufeaiugaumseainudesgs duslaaay
AuMUayang 19aBunuInTu 1nge199in15AUMAINUNEIAIN 9 Wi Bumesiile
- v A & v
M3a15 AU NTeIYny usy
3. NsUsEiuNIRaen (Evaluation of Alternatives) Ludunaundsaini

[

AUTINALATIUTINTRYAIINUMAINT 9 ks JuslaaazisuduUssidiumiieniiliey lagwan
= = wa ¢ ' = A o =
wiaseuiisunuantivasUselovivasudasiiianienivundl ddenlawuigay
aan1uAUReINIsharaINYeaueIny Tuduneui guslane1aldinaeidig  Live
Useiliudiden W 5181 AN Yeldeaeansnausn anunseuldau wazvanlluy

dun Juslamevasilinaniusziiiuuaz Avuaaudidgyeusazinueiivedislunis
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Funoufiazarelifuilarannsnifadudenldesiivmmauaransndnaulald

a. madinaulade (Purchase Decision) Wutumeundaaniigusinaldvinnis
Useifiududenuda fuslnaaeindulatendnfasiviouimsiineulandanusioanisuay
anufanelavosnuies egslsfiniy Sultladevarsedfianunsofinadonisdaaulals
Y AUNToulUN1TIAMEUAT T1ANVBIFUAT NTDIVUTEUIUVBIHUILAALDY

wazanyiny 5. nsUszdundanisde (Post-purchase Evaluation) iuduneu
ndsnfuilaeinistedudmieuinisuds fuilanaznsraeuuazysuiliulszansnin
nsnAulavesmueazlsvaunisallunsldiududuiouinisiu msusaduiannen

a

lugaruianelavseanuldiisneladunisdndulageduls vinguslaafianelaiu

a v A a ) Y a &% o a v A a i Yo va 1 I
aupmleuInis sxdwmaliiinnisteruaziuzihduivseuinsdelulviugdu sgalsn
a1 vngusiaaldfaneladuiuavieuinis srdmaliiinnisiesseu vian1sAudud
< £ a & a [ & a v oo = ! v a &

sy Balundndu nisUssillundensdeduidaunsainasenisindulaveluouian
vaaguslaame aeiiu anduasaesiilaus duanIsuIn1sndauAINgs USN15gnAN

pgnsliusansnniazitetiold nagn1sRamunasnsteniiussdnsnimieunlatymii

o nnTulun1enaele

WAUATINT 2.12 Luudiasenisdndulade (Decision-making Model)

Problem Recognition

v

Information Search

v

Evaluation

v

Purchase

v

Post-purchase Behavior

i Kotler, P., & Keller, K. L. (2016). Marketing management (15th ed.).

Pearson, p. 195.
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Assael (2001) na1271 NeAnIsuMsTevesUslaaaunsauUseantadu 4 Ussian

(Four Types of Consumer Behavior) Inguusnuszauansifgdiuiaznsdnaula (g
WHUANT 2.13)

WHUAINT 2.13 WeRnTsun1sPevessusing 4 Ussan

HIGH LOW
INVOLVEMENT INVOLVEMENT
Decision process Decision process .
Complex decision making Limited decision making
Hierarchy of effects Hierarchy of effects
DECISION Beliefs Beliefs_
MAKING Evaluation Behavior
Behavior Evaluation
Theory Theqry )
Cognitive learning Passive learning
Decision process Deci§ion process
Brand loyalty Inertia
Hierarchy of effects Hie_rarchy of effects
(Beliefs) Beliefs
HABIT (Evaluation) Behavior
Behavior (Evaluation)
Theory Theow e
Instrumental conditioning Classical conditioning

A Assael, H. (1995). Consumer behavior and marketing action (5th ed.).

International Thompson Publishing, p. 100.

Uszanil 1) nssnaulafidudou (Complex Decision Making) Assael (2001)
na1vin nsdindulefidudiou (Complex Decision Making) L“f]uﬂizmmwﬁwquaﬂﬁm

Uslnanfidunsunisinauladuansu nszuiun1stosuislag TuaiauLuy "Annauyin”

e

| 2 Y a o a =~ P P = a v & & |
naame guslamazdndulalagnisiseusiazasiaanudelunmdunaadudiulseney

v a Y . S a a v =& & |
N19AUNISISEU3 (Cognitive) 310t fuslnavzUseliunsduadadudiulsznau

a v = &

n9sueITual (Affective) wazdsvinnissindaulateduradadudiuusznoununginssy

=

. ay a va a A v a a vy v
(Behavior) V]E]'UQ@’]uLTEJ‘UE'V]@ﬁUqﬂﬂiz‘UQUﬂqiu‘lﬂ@Wﬁﬂﬂ@ ﬂ’]iLifJuz@'JfJﬂ’J']ﬂJLqul"ﬂ

q

(Cognitive Learning) nan3fe HuslaailvimuafsensidumuazUseiliunsnduniagng
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azdgngau n1sandulandudeulaemluiintuleduslnadsyiuaueiiuaddunis

andulage (High Involvement) v3alunsiingusinadeinisAumdeyasteazidunuas

a &

Uz iumsaUALAaLAIIaUAINUNILAnauladnduad

'
Y a Y o a

dusulszLavauanuilanazliisnisdndulandudou (Complex Decision

Making) 1 saeud Uy wseaunsaldiannsedndiifinaung Aslutinnisnainiagiiu

Whmngluiinguiusinanidizmsdedulandudeussdedideyauaseazidenieiu

9 Y

NAnAuYI3aUINIg wazunslavanauaudivseussleriiluendnvelioads

wsepalalviguslnadndulate (Assael, 2001)

Uszlanii 2) nseindulasgrelinnudndlunsiduai (Brand Loyalty) Assael

(2001) nan3i1 Msdnaulasgraiinudnalunsdudi (Brand Loyalty) Wun1sdndulad

Anannisnguslaaiianuiisneladuasidud damalinginssuguslnauuialu

Y
14

<

nRnssuiigrdou vieidunsundedudiainasduidue 4 nsdndulasgredanusng
Tuns13UuAn (Brand Loyalty) asusnsinsfunissindulafidudou (Complex Decision
Making) fidasfinsadsmnudetunaznisusadiunsdudinoudnaula unnsdndulas
agefinuAnilunsidudn (Brand Loyalty) 1u Auslnaagdnduloegnesinsilag

fsanndszaumsaliuiaeiiiunsdua guslarazlirssiansuidudendu

]
Yal a

fawidneziiemnuuandreiulunsidudinnig ngufnisseuinesuienssuiunsiilaniign

q

[y

& a Y a & . . = @ = a v w

AN1TLSEUIUULATRe (Instrumental Conditioning) Fudunisieulesmsiduaiiiu

HATNELTIUIN
dmiuuszianduanguilaedinaeldisnsdeduleegadianudnalunsdu

(Brand Loyalty) 1u nansfaueiguagunindiusa 1m1suazin3ony vselderd 1lusiu

[y o

Unn1seanazeslinuddydunssnuseduanuiianelavesuslnaiiugunnyes

o

[y

HENSMI N15UINNTaNAN wardadedu o Ninalunisasislsvaunsalnaiunsidue
(Assael, 2001)

Uszlanii 3) nsenduladeluuiiveulaninia (Limited Decision Making) Assael

(2001) nana1 nssnduladeuvuiiveulwndnna (Limited Decision Making) agLAnTuiu

'
o [

a o  eda = A o o a v |
NARNUNNUAIIHLAYINUAT (Low Involvement) LN@ﬂJﬂ’]iLLuguqﬁu@qiﬁﬂJ 19

i I

WaguuUaslunsdudilley vieanudeinisanurainuate guilaaagliviueingm

Y

v
LY [ LY [

TayaiigInuNanduntu wiazilun1siseuiteyawuuilesyn (Passive Learning) uae
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X a VY o

suiiudayatuliluanumssdy deiupsdusiudnaswmils Juslaafvzszanfedudiiu

'
Y Ay a

19 wazaznelitinnginssunisdeduanietilunnass dusulszinnduanguslaagn

Y

1E38nsdnauladouvuiiveviundiin loun dudigulnauslaa 1luduy

uazaavny Usziand 4) msdindulanuuides (nertia) Assael (1995) a1 A3
dindulauuuides (nertia) un1sinduladevesiuslnaiiinistesnanasauduiulng
lailgfimsdnaulalminnads dusnnisdadulauwuuides (nertia) fuinannisduilna
fanaiAeaiush (Low Involvement) denisdndulate fuslnaazdnaulatelngl
finnsnogisenden warardsudiunsdudindnaintendadasiluuda vieduilnnenas

TuUsefiunsIaumaunInztonasn e lunaltgnss tnas1auAIaINIsaas19A U

1%
=

walaldluszaudfian Juslnanazdedudluisey 9 lnenszuiunisdndulationadents

Tduanusnauwuulasu (Spurious Loyalty)

v o

dmiudsunnduiiguilaadnldisnisdedulauuuiley (nertia) Wy nansdoe
ANazenlutIu nIoNanAMYINNA1ULABINUAT (Low Involvement) Bu9 tnn1s

Aa1nau ottt uslutunIedwmauwnueng anseAulviianisdedn (Assael, 2001)

a v a & PN a v Yy v & wa
‘uaﬂﬁ]’]ﬂ‘wqmﬂiimm’imaﬂwamm@Uﬂﬂﬂ 4 Uimﬂwﬂmﬂm’gu’m’mmuuu [INRY

v a a

tinivnsBnmanevituiiesuneimguivieuudniitanufndesiunsruiunisdnaule
Fasteldl

anﬂiiﬂm’liﬁ@au%%@@ﬂﬁi@Lﬁ@ﬂ (Continuum of Buying Decision Behavior)
Solomon et al. (2006) na13i1 Mssindulavesuslnainnuuandeiulunuszauai

wgre1unguslaaldlunisindula Imsmzmumiﬁmaﬂwaaﬁu‘%lmﬁfutﬂmmuL%ﬂ

=

soilesdasusumenisindulanduniatnsusysriu (Habitual Decision-making) wagly

duanasinisindulanidunisudlatgmegrsdudou (Extended Problem-solving)

q

nsanaulamduiainsused1Tu (Habitual Decision-making) #sngfia N3

v a

andulaveduslnailidedldnnunergiuuinin dnifertesiundnduginiisianlaigs

nselunsduafiauae drunsanaulasuuiveuiwninda (Limited Problem-solving)

wngds nsdindulavesuslnaildanunergutraiedndule waldlivinnisaum
eavdundeyastaziduaniofinsandudenatenals dmsunisdaaulaimdunis
uwnlvlgvieg1adudeu (Extended Problem-solving) Wumninefansandulavesguslaa

'
o

Ay v A U a o A v Y] & a v o4 v 4 & a v
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TGPRHIGEERGR mié’]’m%u’laﬁi"}L*‘ﬂuf\]zé\’aqﬁmiﬁum%’agaa&mazLﬁam ANsUSEEUNAY

MmiFeniaziin1siasuladesie o egreseunsy (QUaUAINT 2.14)

WHUNINT 2.14 WeRnssun1sdnduladeadewiaillod (Continuum of Buying Decision

Behavior)

Routine response behaviour j—» Limited problem-solving t—b Extensive problem-solving L
Low-cost products - More expensive products
Frequent purchasing - Infrequent purchasing
Low consumer involvement - High consumer involvement
Familiar product class and brands - Unfamiliar product class and brands
Little thought, search or - Extensive thought, search and time
time given to purchase given to purchase

fin: Stankevich, A. (2017). Explaining the consumer decision-making process:
Critical literature review. Journal of International Business Research and

Marketing, 2(6), p. 12.

Jadviifianswasienszurumsinaule
Yaduiiamansgnusenszuaunsiadulalasiamstuneunmnsningdatiym

wazAudeIn1s (Need Recognition) tuanunsauteeonldiiu 2 Snvazie svnna

wIndoy (Environmental Influences) wagdnsnadiuyana (Individual Influences) lag

fidafunedail (QuannIni 2.15)
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a |

BHUNIWT 2.15 TadeNTdnsnananssuiunisanaula

1’7{31’1: Engel, J. F., Blackwell, R. D., & Miniard, P. W. (1995). Consumer behavior (8th
ed.). Dryden Press, p. 148.

dnswawlnasy (Environmental Influences)

Engel et al. (1995) nan3i18nsnawInaounaniinananszuiun1sanaulaves

a

Auslaalaun Jausssu (Culture) vutumadanu (Social Class) yananddnsna

(Personal Influence) AsoUASY (Family) uaz @a1un15al (Situation) lnedisvaziden

[

D!

1. Taus353 (Culture) Engel et al. (1995) na1711 TausITutuinanoanis

v a

anduladendevewiuilaa Inglanized19ds Tausssuluinansenuseiauafuag

NORNTIUUINBEN LU N155UUTENIUDIMIST N15U1RTUALLEY NITIANINIE NTTUIUNTT

L I

NANNAR ANuFNTUSIEHItsuana Wusu Schiffman wag Kanuk (1997) w@3udn

ansnavesTausIuinasenginssuguilnatusindis ANuee Adley warlduguiRves

Auludinuiue
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Crotts wag Erdmann (2000) afunglituiindn Jausssududadinansenunenis
novaupvesruslaafineiuaufianeladneie nanfe Juslaafiegludauiilu

Tausssumavigaziinginssundula Waulemiuidnveddu lumenduiu §uslamsn

[ Y]

naunilsiogludsnuifmusssuiifesidesendoriuaziuuiliuiogliinndiansel
Wieuwhiuiausssuwsn dWudu

2. wudumadaen (Social Class) Ingsudumsdsautiuinalasnssiunissuda
Foensuarnginssunistovesdiuilna siwdsdalinadesuiuituiorldlunisduineld

aoulunALaYATIVEINITTRBNAIY 8NFIRE 1YY MNJUSLNARDINITILENTEAUTINAIY

a =3 1 I

Jueguotnu fuslanonvaedndulasouss Jansdndulaiseusetuisvdmansese

a & Y a a v | Y a = & a s A | Ql'
Wﬂmﬂiilmrﬁs(jasﬂENFSUiIﬂﬂE]ﬂ@’JEI LYU Q‘Uﬂ;ﬂﬂ@'ﬁ]f\]gLa@ﬂ%@ﬂaNW’JL@aﬁLﬂi@ﬂIWNLLWUVI

4

azdoimsessuingimiinsoslng 1Iudu (Assael. 1995: Solomon, 1996)

3. uﬂﬂaﬁﬁﬁm%wa (Personal Influences) Engel et al. (1995) na131 Qﬂﬂa‘ﬁﬁ

(% (% 1%

ansnwadeduslnaluazidnsnadenisdnduladoveuslnavaninsiuazniedey

Aaa a L 2 74

nanfie nslisudeyaanyananidnsnasediduilaaes visuaratuluauifuilnad

ee &

'
=

amnuAgtes agviliAnnudedeludoyatu dedemalilulufiansanlumsdnduls
YBIgUILNAMEY

4. asaUAT? (Family) Solomon (2018) na1271 AseUASIUTHANSENUABNTS
fndulatovesfuilne nande nansusivanssdafudunnfusidsnduasdoddsuty
Tuasounduieniu wu aflnssendrefudnduladendosalvl sruiandnluasounds
fuiidvinasenisinduladent endndusivesfuilaaduiu fogratu duilaaienie
gmsanuiiaindnluaseuasiruduiureu 1udu

5. @gunisal (Situation) Engel et al. (1995) na1in vdwavsnaniun1saity
anunsawuabdidu 3 Wadelug q Wud 1) anunisaliiunisdeals (Communication
Situation) Fsvsnefaanunisaififuilaededlunumeiunisdearshsiiiuynnauarlaly
yAra (Personal or Non-personal Communication) ms?ﬁlamiﬁlﬂuqﬂﬂa WU N1Y
aunwsznIguilaameiues wisnsaunundunidnauwedudy drun1sdeansi
laildyaaa 1y lawan viodosns 1 Wudu 2) anunsaivasde (Purchase Stuation)
e doyasine q vesduiiivsnglusneiifuilnatedud viousssnianisluity
redua LuAu 3) @01un1salanun1sideay (Usage Situation) vaneds amuﬁ'ﬁﬁﬁim
Suvmsuslandudiy o fregratu msuusemuesiudiuenms wiensury

5 v L

Amgunslulsanimeuns Juslnee1vagidneginasdainuiiauiu Weduslnadeoms
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wFuusgnunas Wudu 9 3 aaunisaliudiunduaidvsnanonisnseninddlam

LAEAUABINTT uarsinaulatiovesusinAnsdy

anawadiuyaaa (Individual Influences)

Engel et al. (1995) navin dnsnadiuyanadiinarenszuiunsinaulaves

¥

Auslaalawn ninensveuilaa (Consumer Resources) w3933la (Motivation) A31u3

54

(Knowledge) yndindnuway (Personality) uaz 3043 (Lifestyle) TneiisvaziBondad

1. n$nensvefuilna (Consumer Resources) Engel et al. (1995) Na1371
n¥nensvesfuilantuusznauludae 1) ninensdiunisiu (Economic Resources)
Faovanefs Fuitguslanadl 2) n¥wenssunan (Temporal Resources) emsneia 1andl

a

a [ 1% a ¥ ey =
Uslnall uag 3) nneInsaunsiseu; (Cognitive Resources) ningiis aduanunsaly

ey

N193euIVsoUsELliUNaTaY A1)

2. ussgsla (Motivation) Tneusegdlatuindulaeiifuslnatuiinusionis
Audiosniuasindudefimnuuwnnissgnivan e daguresfuilnauaraniozd
fuslnmesnandu neeuuandnsiaglunseduliiuslnaiAausegsle anve usedla
rdaalrianginssuveuilaasely (Engel et al., 1995)

3. Au3 (Knowledge) Engel et al. (1995) uuspuioandu 2 Ussunvde
1) A3y (Declarative Knowledge) ilumnaglunisandusoisondedudeig o
i fuslnadianudindudiluude ld dudluuoutls dudlvufeuh (Dusu uas
2) mu3ludadsnis (Procedural Knowledge) Wupriugindudnaunsauiluvieslsla
s 1wy fuilnadenuddn utl th wegls annsomududerliAndnld

4. yadnAw (Personality) Solomon (2018) na1vin UARNAINYBIUAARAINITAL
maﬁiami%’ui?iwhm e Imaqﬂﬂaﬁﬁqﬂﬁﬂmwﬁmesmﬁmzmauauaaﬁiammﬁmmi
uanensiu Bvlundndu yadnnmvesusazyaratiiazdamaneisnsiiyanaiuagldluns
MBUANDIAIINABINITVDINUBNAIEY

5. sUMUUNMIANELTIN (Lifestyle) Tnsguuuumssniiudintdumnefe 37

a

Auslamtuldtiauazldinanluivdniug lddesduluyguueves Aanssy (Activities)

aa [

Awaula (Interests) w3aAuAnLU (Opinions) laeguilnaniiadinmsiuazianiy

[ '
a1

v a a A a v o | Y a Aaadaa  a ) a
fﬂ@\‘iﬂ"liLLagﬂiﬂ"ﬁ@@aUIQ%E]aU?ﬂVIG]'Nﬂu bYU EﬂUiIﬂﬂVliJ'JﬂSU'JGWISU@Uﬂ']iﬁJQ@J gATUMINU

(%
[

Aosnsnvzdegunsaindndudmsunisnagde WWusu (Solomon, 2018)
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4. NFOULUIAANITILUATANNRFIUNIIY

INATTNUNIUITTUNTTUVINUA L¥U Assael (2001), Reichert (2001) uag

] o 12
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[

AbANg 1IN waztNgnTouLWIAANITIdEATL

215u8d

(%

yngslamananusinglulswan :
GG LRIl

YIANTUDDNNIFINTEY

ANUAlRATATALNTN

wanaNUU IFeanunsadianuigiu ielddmsummaaeulunuiduises
ANUFNTUSTENININITTUIANgalan e duaisual Viruad wazaunsladnsaudnves

AuslnAvasanueeniaIniy lansil

'
a Y a U

FUUAFIUVBN 1 N1TIY

<3

agdlamae danuduiusidsuinivensunivesiuilng
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Ui 3

a (%

= aa
TLUYUIFIY

MiAdeiFes “anuduiusseninmsiuiangslamandlulanun fuesual Visued
LLazmmé?ﬂaaﬁmam%ﬂsuaqéu%lmmaaamuaamﬁwé’mw” Dumsidedaluu
(Quantitative Research) &alglds108uU35398139d1579 (Survey Research Method) wuuin
afaifien (Cross-sectional Study) Tnennslduuvasuany (Questionnaire) Wupasiielunis
Aususndeyailinguiegadugneunuuasuamsmenuies uasiiseasidonlunis

AdunsIdenenalull

Uszvnsuasngudiageinldlunisidey

Uszmnanldlun1s3delunsell loua tauastuane (Gen Y) inavieiiiongsening

23-42 U \fissnnmseeniainigluaniuesndidinetulasuanudenduegrannlungy

¥

Auslan wwaistuae lealunquiiianudululiazeenidineduszeziian 45 wndl

Y

2

04 2 il Yuegfiuguwuuvedsaniaanigiiu q (bangkokbanksme, 2560)

Nndayansadanimmeloussyin Usssnsnavelulsemalneiliongsening
23-42 ViINsAU 9,592,495 au (@iinusmisnisngiden, 2566) laeidelaldnisAuiam
NANFIRENMNNEANYRY Yamane (1967) Bauandin mnUseynsddnuiuannnii 100,000

Auduly Nsgiuanueiufesas 93.0 muamandauliiiuieuay 7.0 dgnsAuludsil

N
"TTEN(e?)

118 n Mg YWINVBINGUFIBE

N A8 YU1PUe9UTEUINT

e A ANUARIALATEUIUNTAURIDENS

d‘ U Y1
mawumaﬂuqmaﬂmﬂ
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B 9,592,495
1+ (9,592,495) (0.07)2

n = 204.08

HIBNAITUIINNANTAUIUTIAU IUNquseeeilvangauegn 204.08 Aty

n

va o

Gy = o ! U ! dl a o 5 d‘lo
W EJ"Nﬂ'Wi‘L!WU‘U’]WU@\‘iﬂ%jllG]’J’e)EJ’NV]GL%IUW]TJQEJQNUQ’M’JU 205 AU

Bnsgusiegng

AI3ulanmuaIsnisdusiegne laglddsnsidenngudieg1auuunizas
(Purposive Sampling) lun1siivdeyamieuuuaeuniuesulal LazKINLUUAOUIIURIY
n1sdssor1uLAIaYIg (Network) uutesmnanadn wasdemislatlammuim lnagaudy
luiinguiiauladunisesnidenis maguasuss uaznguasndnilauasiis 9 1y nau
FUTUAUTNNITOBNAININIGY NHUAULAUNGIN WA N§U Member in Jetts Fitness
Thailand 1usiu iilelilsngusegsasumudnauiidons lagvinsfuteyaanng
Ao duguilaaauueisiune Gen Y) filmmdeslunisesnddsneluiiniue
Tnemualsidesiiniseantidsmslufinwastnaon 2 afs doduanst uasiluyanadi

a1fvagluiiunyussmalng

A15tAaNTUUTAYUILALASIAUAT TUIUIY

vy
v A &

n73dglupTaiidunisAinwmanuduiussenitgegdamanalulavanvesaniu
pondsnie o1sual aued uazanusidlaasinsaundnuesiuilng Iefesfimafmuatunu
vosanugenidmeiiotundng laedidelFoonuuntunulavansiu Tngldtuans
wuumaneTUdeeviouuy (Partially Nudity) WusnszdulifiAnnissuimane lugiued
Huusegdla (Motivation) dwsuguslaaiielsieaniidamelsiiljusivilouduans Tay
Fusnlawangniaulasnisléreufiinoinwiin uisnmuagmisesduszney uande
avauysalldfinsilunaaeudosufuduslaamanenuueisiunediuau 10 au e

anufenudnlaluilont uarguwuuresuulavan Tngdunulavanildlunuided

° o & P v 2 a 3 A v A a v N v
MUIUVNEAY 5 VU PN 5 FULNITINDIAUTZNDUNLNUDUNY AD Nﬂ"lW%}lLLﬁmﬂVﬁ@ﬁLﬁu@
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WNUAIWA 3.1 sUBuuvesduulavanlelunide

— A5IAUAN

—  AnElananiyngslaniene

Y vy
[ tY VA o ¥ a

dmfumsimuenaualuaidenseiliu {33 lorruadunsauaauyfingedn

£
1 a

“GOOD GYM” iiawun1suaniasaad (Bias) N9199znnumnlgns1auainilagas

Y

wrsasdianlglunisiae

Tumsideluadell {Adelduvuasuau (Questionnaire) uiaTeaiion153e Tay
TnounuuasuausinIsmeuLutaeuaies (Self-administration) Tngdanudldidu
dnwazdauuuuUaisln (Closed-ended Questions) uiaifudiuvesdamiitonis
ARLABNNAUAIBE19 (Screening Questions) wazA1a1uMEN (Main Questions) Fastolud

duil 1 Aouitenisdmdenngudedne fadeldvualiidaudanseaile
AnLdenngauaglidenndesiuIngUszatdnuide tnelAin1udansesdiuiu 3 e
oA 1) fasnAearfume Tnegneunuvasunudeadumans 2) maiuierturises
Tnegmeunuuasunuazdiosdiongszning 23-42 U uaz 3) Aawifafuanudlunisly
Uinsiiniua lnegneuluuasunmaziesdauilunisidilauinmsiiniuasdaes 2

AT REUAN
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dauil 2 AounAafudnuugmassnnsvesneuLUUaaUNY 1 5 T
leuA 019 szfuNIAnY 013w Teldseiiiou saudsteyafsrfumnudlunislduinig
niuasodUnv lnefiduoonuuudnuiludnuasilingumeeaudonneufnouaini
Amuald (Multiple Choices) uaztaanmaumnaulsiiiesolfen

v

dwdl 3 AowiAsafumsiuiangslamanaluaulavan (Sex Appeal in
Advertising) 914U 4 78

daudl 4 FouitldSaersual (Emotion) S1uau 7 4o
daudi 5 MouiildTavruadiifidenulavan (Attitude towards the Ad) S1uawu
4 99

dud 6 Anufeiuauealatevedusina (Purchase Intention) 311w 4

ANSINANAUTN I Iun1SAN®E

(%
[ /a

a v L vaw v 1 [y 1w < v 1 &5
IUﬂWi'JT\]EJﬂ’Nu Q’J‘\]EJI@LL‘UQﬂ’]i’N]ﬂ’WY]LLUi@@ﬂLUu@ﬂW@I‘Uu

1 I

dwud 1 msfuingdanana aunsadalaaindinuigideidendaulamnain
1u3T8ve3 Lin (1998) lnefmaudanwusidutoninu (Statement) inguéiegisnau
wananuAnLiy tnglduinsiauuy 5-pointed Likert Scale fiAAnudatuvasinindile

agluseAud Usenaumemaiunivun 4 9o Jailinaminislvinzuuudsseludl

WA USEDE198 9 5 AZLUU
=] v

RIS a AZLUU

128 9 3 AZLUU

Taiiugae 2 AZLUY

Taliuse 198 1 AZLUY

duil 2 AonAerfvensuaiveaduilae fidelsidendnuyasdaiuanain
sATevea Morris (1995) TaegfAdeldinisusumasiadaudwinnssdudiu 7 sz
(7-pointed Semantic Differential Scale) NTusnAsiadaudmifinsstufu 5 sedu
(5-pointed Semantic Differential Scale) lnainuali 5 wirdunsiiussiudonau

nedreuniige waz 1 wirdunisiiumedudeainunisauiniige daianuioiuves



a2

\3eailongil .96 Usgnaudemanuiiinun 8 Te uazutsnsiaensunioandu 2 44
lown
1. ansnndaidula (Pleasure) Usgnaudhe anugu/lifiaanugy, Juveu/
$1a10y, wela/ldwela, Wnuiula/laneifieauis
2. M3N3EAU (Arousal) Usenause AuLdu/aau, NIEAU/NOUAATY, AnTU/49
e, Saeau/ldde

| a{' ° d' YY) ada Ya o Y YA o °
#@79UN 3 ﬂ']ﬂ']ﬂiLﬂEJ'Jﬂ‘UV]WUﬂWWNWEN']UI‘QJUﬂJW 2»1]'3%81@La@ﬂ@@LLﬂaﬂﬂqﬂqﬂJﬂJqﬂqﬂ

o

91338049 Simpson Wag Horton (1996) lnegidelaminnisuivunasindaudniins

(Y % L3

F1ufiu 7 530U (7-pointed Semantic Differential Scale) unluunsindigudnyifias

¥ o

41ufiu 5 586U (5-pointed Semantic Differential Scale) Imariuualy 5 windunisiviu
mefudennuniedieuinign way 1 widuniswiusaeiudomuniswnuinian dan
ANuLBuYeLATeIload? .97 Usenaumemniuvianun 4 9o lasimuaguuselea

UDNLANANYULATITINAU TawA

(%
=]

- huiAnvuveulavanBuil/vuianlivuveulawaniuil

[
a

- yhureulawaIul/vnuldveulawanIul

(%
=2 1 =

- vihwddndselavanyuil/viuidnlifsdelavaniull

- Tawaduils/levanduilys

1 t:l' o t:ll U gj dgl’ YV al Va o Y A U o

dud 4 Aanufeiuauadateveuilan ielidendaudadiniuunnin
914399999 Rachbini (2018) Hdnuwuzidutaninu (Statement) Inslduinsinnuy 5

526U (5-pointed Likert Scale) dA1AULTRIUYDIATOMNBRYN .93 UsznaumiuA1nu

Y

1%
Y

Y = a ¢ v o &
MUUA 4 UD sZNlILﬂm%ﬂ'ﬁiﬂﬁguuu@@@@lﬂu

WUAIEDE1984 5 AZLUU
=] v

RIS i AZLUU

12y 9 3 AZLUU

Taiugae 2 AZLUY

Taliusieasnabs 1 AZLUY



a3

N13ATIVEBUAMNINYDIUATONND

Waanauideluassll dnrslduvvasuanuduasaadiondnluniside fatu
AI3elafnuwlaunsTnuneuide waznudrnsndanuifeitedunilseine g
\wsasilamaniliiuniseausu lnelinsnaaauainuiiesnss (Validity) uwazainuidesiu

(Reliability) 1udifeneglunueid wazanunsatiuidssendldlunuidetuila

=

wan i FIduladwuvasunuiseus e lUNAaUAUENITIAMIAl B
919159NUINWILATINTIVITN INBnTIVdUANNLTBINTIvaLlanT (Content Validity)
LaIF9UTUUTarLAlYI1AZIBYAYR IV UADUAUNE AN AL LavAIINYNADIVDS

PRENEYI v Y] D W ' ~ A o 9 a
mMwildiielviunzauiungudiege MudaiienssmuinguszasAlvlauinian

wa991ntu GRIFuladnuuasununiiunsuiluseuiesudy luvihnsneaeuneu

I3 2 a v vaa o = | Y] 1 o =
Nudayaass (Pre-test) AUgddnwazvilaungudiieg19d1uIU 15 AU LiOATIFEOUAIY
gnAevadilen Anu wagaudiladediaiy aufsanueindiigvesniwlunisie
Aumne Bnviadlanudeyassuiosund §Idulavinismageunimudey
(Reliability) ¥aeiaTosdlonuUanUA1N Fan1suiAmanuaenaaesnigly fideidennaaey
'mmmL%aﬁumﬂqmiﬂ’]iwwé’uﬂizﬁm%l,t,aaquummaumﬂ %30 Cronbach’s Alpha

Coefficient

nsuTIVTINTaYA N33R N1sUsEINA uasn1siauatoys

P

ARdevihnisiivdeyarunuuasuaueeulatuwivles (Google Form) lnangy
shegradufnsenuuuauniudenuesuasy 205 foga Tnsssezinailunafiudoyaiu
aglugrApuNguAIANDUFRUNgUEY W.A. 2566

Mnduifeldvinimsaaeuauauysaivesdmeuildnninfuuuaeuniu
Ladeinisassianasyszinanadeyamelusunsudnsagy SPSS (Statistical Package
for the Social Sciences) for Windows Tagldada fail

AARLATIMTINTIUUT (Descriptive Statistics) Inevnaniade (Means) Arsosay
(Percentage) LLazd’JuLﬁmLuummgm (Standard Deviation) Lﬁaﬂsznaumn%ma%’auﬂa

aulszans n133uiengdlamanaluaulavan ensual Veuad wazaundladasaundn



aq

AOALATIEVLTIDYNIU (Inferential Analysis) Iagldafiin1snaaauluunITIATIey

ANAVNEUNUS (Pearson’s Product Moment Correlation) sena@aUAMUEUNUSTL IS

Fusanpslamamaluanulavan AU onsual ieuad wazaundadnsaundn Ineivun

q

[y

BAAYNINENATIIZAU .05

N

yqo./fls/ aaa L3

wenanil {398 lHaliAIATIL t-test LOAWIUMTEAUAINILANANNTENINAILYS
ensudt anudlunislduinsiiawadedaminuansneiu silanisiuiangslamane

915uad Virupd warAuadlainsandnvesusiaauanmeiunsol



a5

NaN1578

MiAdeiFes “anuduiusseninmsiuiangslamandlulanun fuesual Visued
LLazmmé?ﬂaaﬁmam%ﬂsuaqéu%lmmaaamuaamﬁwé’mw” Dumsidedaluu
(Quantitative Research) Ingle3i5n1539818981573 (Survey Research Method) fensla
LuUaaua1Y (Questionnaire) Tun1sinudeyaainngusiegianayeaysening 23 - 42 U

Aa o w a ' 4 gj 1 [ € o 1 1
Afnseenmasneluiiniua eg19tes 2 A3 AEdUAR 91U 205 AL HIUTRINY

(% '
s A a 6

soulall vl WodweuarUssinanadoyaunds §Idulduumanisideeenilu 3 diu

[
a

lneiiseazidunnall
gl 1 AnwarnaUszrInTueanguiieeis
duil 2 namsianisiuiqngelamaine ensual iruad wazAudslaasiag
qunTn

AU 3 NANITNAADUNINEDS

]
L] [

dauil 1 ANYAENINUIEYVINTVINGUADENS

v q' Y

TayANgINUANYUENIUTEYINTVBINGUAIBENN UTENOUAIY 918 S2AUNITANY

=

N Yy a1 oA et Y a a | o ¢ = ] !
DIUYN 378VLWLQ@'EJG]@L®@U LL@%@T]@JOIUﬂ']iI%Uiﬂ’ﬁW@Lua@@aﬂ@qﬂ "?NIULLG]a saIUud

S188LLDUARIY

2918

9

INNGUAIDEUNAVIENIMUA 205 AL WU Nguieg1aulnyiiengsening
23 - 27 U d1uau 88 au Andudovay 42.9 sesasunde 01g5enIng 28 - 32 U §1uau

60 Au Antdudoray 29.3 MuNAIee1yIEnIe 33 - 37 U S1uau 33 au Andudeuay

16.1 waggnying 918381313 38 — 42 U 91u7u 24 au Anlufesay 11.7 (9an51991 4.1)
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A1319% 4.1 LA IUILLAESRUAYYRINGNAIRE NI UNALETY

a1 U Sowaz

23-27% 88 42.9

28 - 327 60 29.3

33 - 371 33 16.1

38 - 42 1 24 11.7

593 205 100.0
SZAUNISANE

AR50 4.2 TususgiunisAinenudn nqudtegwadulnginisAinwegluseau

a o

Sy n3unniige druau 123 au Asdudesay 60.0 amudiessiuaaninuiaggns S

a o

48 au AnduSesas 23.4 wavszaumniUSunns 31U 34 AU Anldusesay 16.6

A13199 4.2 KAAIIUILLAEBUAYYRINGNATBE T UNALTEAUNITANY

STAUNTISANEN U Sovay
ANIUSeyeyIn3 34 16.6
USgueyes 123 60.0
ganUSyan3 48 23.4

374 205 100.0
21N

Tuhuendn mussed 4.3 wuin danlngiusznovendnmiinauitnionvu dnou
94 AU (Segar 45.9) sedadunpe Udn/dnfinw) 31w 36 A (Sevay 17.6) uar 11519NY/
$53amNa 917U 33 AU (Fegay 16.1) ddusieunAs 1W1VBINANT/gINadIum MUY 22
Au (Govay 10.7) wagdudeily druau 13 au Govay 6.3) dudiiuaninede o1Tndu |

U 7 AU (Soay 3.4)



A13199 4.3 LA IUILLALSRUAYYRINGNAIBE T UNALB TN

a7

21N MUY Joway
Hdn/tnfAnw 36 17.6
U151YN13/35 307 33 16.1
WUNMUUTENLONYUY 94 45.9
LA1VBINAINTT/FINVE UG 22 10.7
Sudhaiily 13 6.3
Bu 7 3.4
39U 205 100.0
seldiadedoiou

Tususeliadesafiou nui nqudlegvadulngiisnelasewing 15,001 - 30,000

UM 974U 60 AU (588a% 29.3) 58109 30,001 — 45,000 U 31UIU 44 AU (5eeay 21.5)

srelesnimSewiniu 15,000 v s1uau 41 au Geway 20.0) 57eld 75,001 um Fuly

U 25 Au ($way 12.2) 5¥1Ine 45,001 — 60,000 U 311U 22 AU (5e8ay 10.7)

SEWIN 60,001 — 75,000 U U 13 AU 588y 6.3) auaisu (@mswﬁ 4.4)

M19197 4.4 LR IuLaYSeEAsYRINgNMBE Tk UNAuTEliRdud oY

selfindasaiiou MUY Soway
fnIvEewintu 15,000 U 41 20.0
15,001 - 30,000 U 60 29.3
30,001 - 45,000 um 44 21.5
45,001 - 60,000 U 22 10.7
60,001 — 75,000 U 13 6.3
75,001 v Sl 25 12.2
394 205 100.0
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arudlumadldusnisiiaua

Tushunralunsdlduinsiisiua wuin ngusedaulngdnlduinsiine 2
pdasiodUnni S1uau 103 au videAnlufesay 50.2 (g3 4.5) numdentndnld
U3msTinuua 3 adadeduani S1uau 38 au videAnudosay 18.5 daududufian ild
Uimsiiniua 4 adstedani Sy 30 au vieAmdudosay 16.6 Sruialy Wldusns
flowua 5 daoduani S1uau 20 au ieAmtuesas 9.8 rduanine WlduInsimua

6 ASIFRAUAINTOUINATT 31U 10 AU AnduSesas 4.9

M19197 4.5 LRI IuLaLIeEaZYRINaNRIBE T UNAUANHD U S IEUTNTnLUE

anudtunsnlduinng MUY Soway

2 adasteduni 103 50.2
3 aSareduam 38 18.5
4 psradandk 34 16.6
5 adwiodUni 20 9.8
6 ASasiodUng vidernnI 10 4.9
374 205 100.0

daunt 2 wan1sinn1siuiaagslamana a1sual viduad wazaunsleadasauntn

} %

dnsuAmnunldinn1ssuiangelamana e1sual vinuad uazauddleadns

% L3

aunTFnduunsinuuy 5-pointed Likert Scale waranasinAAuaninasetuiy 5

q

586U (5-pointed Semantic Differential Scale) lnguusnisinesnilu 4 d@iunieiu

v Y

Lo 1) nMsfuiangslaniana 91wy 4 e 2) ersusiveduilaa 91uIu 8 Yo
3) WimuARTdsenulawun 91w 4 9o 4) amnudslazevesduslan 91uiu 4 e lag

AU EUBNANTITINAILUS IULARLAIN ANUAPU febUT

o 4

Han133An153uFangelaniane

Y 9

Y o )

lun193deaadl luMsianissuiangelanmana FaRanisiingudiegraidasy

Y

a [

lawaniusenaulumenisld am visengdnssuvesdiansiuuimagennseauliinauan

a1 a o/

= Ve v (% o o v . = ¥ o
mammgaﬂmamumﬂ AILANNININUIU 4 UD UVBY Lin (1998) GIUARAYIIUATUNITIU

Y

b %

Ingalamamainiy 3.47 (913199 4.6) lusgazideanuin nsiuiangalanmane

Y



& A A

wAuksn lawa nqusiegednitunswuulunulavaniiainuiifgela SaiAwadeedi

Y

v v 1 1 a0 a0 d‘

g
3.60 duduaeslaun naudegeidnfdewsuuulunulavun FlAnadeegn 3.51

Y

v v o =

a [V Y | yee a < a a 1Al
@u@U‘Vla']@JlﬂLLﬂ ﬂﬁjﬂ@?@ﬂqﬁgﬁﬂqquqEJLLUUIUQ']UI?JUQJ']N?YJWNL“Uﬂ GUQN?’Y]LQ@EJE]%W 3.47

v

duavanyelaun ngudted1eianitusnuulunulavandrsiuiiaungdamane Fodl

q

ALaduegh 3.27

M13199 4.6 wanAdglarALdeLULLInsEINIUNNSTUIInglanane

n133u3yngelanmane M SD

usanareunsuuulunulayaninwu 3.52 0.94

yusaninneuuulunulavandisiudany 3.60 1.01

WRaga

viuiAniunsuuulusulavandhaduiiaudng 3.47 1.02

viudninnewuulunulavandrsiuludnuazun 3.27 1.10
lBVRNAITG

3 3.47 0.90

AAdnadadiy .90

Han13inasuaivasiuilan

L4 ¥ aa v

Tudusoun Wunisinersualveduslaa lnedunsialy 2 I8 laun SR
ANuaANEUla (Pleasure) wagdlAn uN1SNTEAU (Arousal) AIEAMNTIUIL 8 B VBd
Morris (1995) &awudn Aadeersualsinvianuawingu 3.52 Tngaiunsawanwasiaidu
1) Aadvesualludfsuanundamaulaveinguiiegniiiinainnssuguanulavan
fUszneumeuekuunvsngngelamana wirdu 3.57 lnelersuaiiiumunelady
Fudunsn (A1ade 3.65) auueansualinuaudnuiule (Aade 3.56) wagadu

o Y o ¢ v - o a @ ] a
gavine lauA esualauAIINgY wazmNTurauNliazLuafiy (ALady 3.53)
way 2) Anafeansuallulifin1unisnseduveInguiieg 19MAnaINNTTRTU LB
U5zNaufisunsuuuiusngangabaniane widu 3.47 Tnefensuaiamuaruandudu
YY) J = v 5% v l dl 5%
JUALLIN (ALY 3.61) MIUNIAILDITUNAUANUNTEAY (ARG 3.52) Lage1sualfy
o v i a ° v o w v v 5% Y J N

ANUAWAY (ALY 3.47) dmSudidugarine taun 9suaiauaNdlIsIy (Aade

3.29) mmmiwﬁ a7
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'
1 a

M19197 4.7 UansAnadeuazaosuuiinIgIuauifiuesunivesusing

dAduansunivasguslan M SD
faauanuwanwaula 3.57 0.89
ANLEY 3.53 1.00
ANLAuTRU 3.53 1.07
AMUNELY 3.65 0.98
AMdnuIula 3.56 1.02
AAfIUN1INIEAY 3.47 0.97
AUALY 3.47 1.11
ANUNTEHU 3.52 1.16
ANARTY 3.61 1.07
ANEEI 3.29 1.19
39U 3.52 0.86

ArAUTasty .92

Han13inviAuARvaEUILNA

o v o

avudall Wunsiavimuafivesdusina lneidunsinduauidnvesngudedng
deldiudunulawan mefn1uves Simpson way Horton (1996) §1uiu 4 48 daade
AU 3.73 FeanmsUszuanatoyaludiuinudi Teanududuwin Ae nay
megeianinlawanduild lnelid1afeegn 3.80 AuuIMmIgdufUNaDs A NURIBEN
Yo A =1 o | e A s & a a 1 &
Sandselavanduil uaznguiiegeidnduveulaivaniul lnvildafeegn 3.72 M@

U8 uarduruaanie laun ngudegyeulavandull lneldnaieeyi 3.68 (gn13199
4.8)
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A1319% 4.8 wansARGsLArANLTEIULLIATTIUMUTALARYBIEUSLAA

¥
a 1A

NAUARADYTUUL BN M SD
yiudFniuseulemaniul 3.72 1.32
vhuveulawantuil 3.68 1.07
yusAndrolawantuil 3.72 1.07
Tawanduiin 3.80 1.01

394 3.73 0.96
ArANLT RN .94

Han13inANUAslaadAsaNITnvagusLan
TudusianvesnAdeluasal unisinanussleadnsaundnveauilan ¥
= < a L < a o W A o Y o
et anaadlaazadasiuamninvesaniuesningaine laggidelaldmanuves
Rachbini (2018) 37U7U 4 98 F9LAMRAYTIUANUAIUAILAFTASAUNTAWNAY 3.39
(15199 4.9) TuswazBeanudy ALadUgean Ae NquAIeg1IfaININTIUToyaNeiu
@n1ueanMaInIe GOOD GYM wWikifiy ndsandildiulavan (Aede 3.52) auundiengy
fhagreaularzasdldusnisvataniuaaniidinie GOOD GYM nasanitlaiiulawan
(Fady 3.45) a1usiaun naudedgvaulanvzadaslduinsaniuesniidanie GOOD GYM
[ Ay = 1 a v | Y 1 2 Y] Y a

paINAbaiUlawa (ALREY 3.32) LASHANY ﬂqumammmmiamﬂwﬁmwmamu

20NM§IN18 GOOD GYM vdsandilaiiulewan (Aades 3.27)
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M19197 4.9 uansAnadeuazanlosuuinsgiusuanuaslaadasauninvesiusing

anslaadasaunBnvasiuilan M SD
WudpsnImMIIUTayangfivanIueaninaanig 3.52 1.02

GOOD GYM Wisfiss ndsaniileiulawandrediu
Muaulaazasslduinisvesaniueeninainiy GOOD 3.45 1.01
GYM w&saniildiiulawentediu
viuaulafiazaiaslduinisaausensidenie 3.32 1.03
GOOD GYM nasandilidiulavandisdiu
Mudeansadasldusn1svesEnIueanaInIY 3.27 1.04

GOOD GYM mdsanilaiiulawandady

374 3.39 0.94

ANANULY DY .94

d9uil 3 HANINAHBUNEDA
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way 2) [adAias1est test ofuimmsziuauuAnmssErIeiILYS ens1ui
audlumslduinmsedunivesiiuslnafiunnseiu fnsuiangslanana ensual
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Tudhuiiaes {idelimaaeumenuuansa tednwin awdlunislduinig
finuasiodanifiuansnatu asvhlinisfuiangdlamand o1sual faued uazaudila
afinsanBnvesuslaauandsiuniel neudsnquitegiadu gldusnmsdudsza

=
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Houaunndt 2 assadUav agelifiteddgvneadfisedu .05 na1ke nauegd
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1 v o w aad (% 1 A 1 U 1 Ao d' Y a a
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56

a3Una afiuse uazdalauauue

(% L3

AT “AnuduiusTEninamssuiangdlamanalulawan fueisual vinuad

[y

wazaundlaainsaudnvesiusinavesdaueaniidinie” \Wun1sivend

[

nOUsTAdALie

Anwinissuiangslamane o1sual iruad wazaundealinsanBnveuslaavesaniuy

b4

ganfdanie uagiefnwanuduiussyninanisiuiangelamand fueisual fiauad uaz

Y

¥

anusdlaainsaundnvesdusinavesaniusanmatnie laeilduds fAe n13suiangele

U

N [

e a15ual vimued wazanlslaadnsaundn uenant Hauufgiunsideae N133uIm

<9

[%
) v

galamana danuduiusidauiniueisual vinuad wazaunilagevesuilan
viail TumsidedanaruunisidedaUsua (Quantitative Research) dslaldszilou
1573981981923 (Survey Research Method) kuuinAsiAe (Cross-sectional Study) 1oy
9 . . I A I3 v 1Y) | )
nslduwuuaeuniy (Questionnaire) Llulsesilalun1sinuTiusmdayaiungy luesdy
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RadUalutRBuNg U IANTURBUTGUIEY W.A. 2566 91U 205 A taganuTaaTUNe

aAUTUNA warUalduawusle faralud

5.1 #3UNan15Y

INNFUFHIDENEADULULABUAINVIINLATINIY 205 Autiy wusduauidgiseny
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dnaue wavsiunduriruadludsuan audadunnuasladedumuarusnisiy 9 laglu
a v A Aaa a ¢ AV vee = v A v a =
AR SR AU (2543) NladnwiiedtuiTesgagslamane laesuieds
Y P v & ac a a a ° v
Auddgveinsliangilamenalunulavanlidn Wuisnsmedaingiaunsadunld
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BHUNTT 5.2 LUATNWEAIANNAUNUSTEMIN909AUSENaUlawMN 915U0] WaLiFUARKD

ulewan

Ad Emotional Attitude towards

\ 4

v

Content Response the ad

a

fan: Batra, R., & Holbrook, M. (1987). Assessing the Role of Emotions as
Mediators of Consumer Responses to Advertising. Journal of Consumer

Research. 14(3), p. 406.

ViFrUAREIaUNS0salinNgANTINBNAIY daARaBInU Stanton wag Futrell
(1987) finan1i1 Vieuadiiuanunsadies inldvieusudsuldiunsdoasuaznislia
tiala Heuaiduiunumlunginssufuilnauaznagninisnain tne Aizen (1991) 1§
osutluuddsinendsmilidn auddlauasnginssuvesyanaaziinain faundise

[%
&Y

NngANTINTU 9 (Attitude toward the Behavior) UT¥1R§1UN9H3AL (Subjective Norm)

v YV

d' L2 a . . a =
WAENITIVFINEINUNITAIUANNEANTIN (Perceived Behavioral Control) #1nWa13a4109

e

Usziuiliieadesiunginssunistis Solomon (2018) eduieliluluudiassafiuiuneu

NANTENUVDINISAANAUAR (Hierarchies of Effects) 1331 ViruaRaiu1sanalmie
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WeANIINNISTLlAtY 1) AduduiuuAUAgINugs Feesureliin guslanvsfinyim

¢ A

TayanednuananURvemdndue neunguslnaaziinvinuafsondndue Navaiunse

Qe

[ a

wludnsiianginssuiieddes wu nsdendndu Jusu wie 2) dduduids
Y Ao

Uszaunisal (Experiential Hierarchy) Ma5uelidn guilnaseilvinuadseduaig

AuantRniansny waznelmindungfinssy wazanuiliornoduAitu 1

215Ul

9151IADNTEUIUNIINTAUSEAmM T NaNSENUADNTUTURAEATUANNG ANTTU Y

'
a adaa

dadldn (Panksepp, 1998) lngorsuaiduannsauanysuldineasisiruaiveuilan

(%
o a

lngviruaRazgnassiunsnszquensuaivesuilan Bnnsersualiudelidvinalunis

Andulavefuslan (Mizerski & White, 1986) lngnszuiun1snise1sualiy agisusuLiied

Y

Taa11u 0y visaiwgn1salle o AnseAulmAnnITUTEEIUN9ANAR HIUNTEUAIINLYE

wazAfienveIyAnaty 9 dwaviiiiaviauafseaniunisallaesiy deasvinliiinaiy

A93N15 WazngAnssuludAudaly (QuuuaIng 5.3)

LAUAINT 5.3 LUUTIADINTEUIUNITNNDIIHE

Personal
Values
Message,
Object, Cognitive . Physiological .
or — Beliefs —— Evaluation —» Changes ——p Feelings
Event
. Expressive
Desires = pBephayior

‘1‘7@1: Holbrook, M. B., & O’Shaughnessy, J. (1984), The role of emotion in
advertising. Psychology & Marketing, 1(2), p. 50.
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wantulianunsadwaliiiniiruafiselavanlaenss lneseauauldidostulilansedu

o w

Iinensualvaanguiiegsegeiideddny Tudiuvesanidesisseina Simpsom et al.

(1996) wuin sesuANUlUiuGeevasuanauuunayie dnaseorsualiasyiauniveuslan

IS o w

RIANHEERENRRERE
dmiunan15ideil WeRansansuensualveauilaanudl Tanadesiuminiu
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1Y ]
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VY a

ansanseulviuslnafine suallaase BeaenndediululIAnves Poels Way Dewitte

Y

(2019) #Ind1331 ANUFANNEANGY (Pleasure) WagAusAnNTEAU (Arousal) @11750

AnTulaannisiUadulavan laslunsaliife Junulavaiusingangdanane g

1%
v A

a ! 6 U ° . = " al v (% a
asualluszAuilisendt ensualsedum (Lower-order emotion) &sliifgitaaiun1san N3
Wiviena viead aenrreinstunulavaniiusngangslamananlifesorduauda

wisna vizead Tun1ssus Baluniniu wanmsidelusnueisualdsaenadosiuwuifn PAD

= ! 1

Framework 989 Mehrabian Wag Russell (1974) find1291 ensualfuanumannduy
(Pleasure) aAntulutunulavaniideulsswdnfariuionisuinmsiutss aunisaii
Aeatestuauaynauy Seaenndasiunisesnidaneluiinuaiiigunsaivainvane
yiinliideniau Tnsusazadaiinnurmelussfuiunandneiu Tnonisldgunsali

wannuanglufinuaiuiusingeguuduaulavansae Mehrabian uaz Russell (1974) €4

aa Yy 4

AATWAULALIN DRAIUNSNTZAU (Arousal) zsRaTUluTUI LAWY DU eHAN A DU

9

[ YY)

2 a ) cal v Y] ada = A o = 19
N99N1TUINITNVUTLAUNITUNNYIVDINUAIMULAINTINNTONITUNIGNYT YIFDAARDY

a o0 v W

funiseeanmaneluiiauanaiunsaibiguilnaidnandulasidmaesien ndwinnis
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wananil lun1sieuisusuaiuwnna1eseninangudtegailuglduinig
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Y

nanfe nguimediilugldusnisdudsedn (Heavy users) forsualludauanuinndn

Y
[

! Y ! g Y < [ = a ¥ a d{' a
nauiieg 19 udlilunsensn Bau1sadnTenilaaniulAnse nseuIunIsiin
9713181709 Holbrook Waz O’Shaughnessy (1984) Nina1111 9150AlUUALLARTUNIUAIT
nseAuINtenw Jng vsewnnisalla lneduslanazusediuinuanusuasAlleuves

& 2 1A S | a o w 4 9w oA oA
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Tingusegaidugliusnmsdulszdninesualiviunulavannduuumaneiusingyn
ydlamananinfgala Feaenndesiuauideve Prichard way Tiggemann (2008) 11
aud wanildlunisesniiainie Ingangluiinuaiuiimnuieitesiunsfuisusaves

AuLes (Body image) v3on15L5Us1MveInulun1sAnduAMAT (Self-objectification)
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Weuinuarlugeau Inevinuitduatunsanelnfanginssuvesuslaale (Freedman et
al,, 1970) Tuyhusadelniu Stanton way Futrell (1987) nan1in NAuARABLUILENNNT
AOUANDILUNIUINYS aN9aUADRslnFuTe Fuwiruaftwdudaiunsainvse
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(Unidimensional View of Attitude) 18431 YifupfusznoUmBIiesdIuUsEnOULRYIAD
Yo ) ' ) a & =& aa 1Y

ANNIAN (Affect) Wiy Favaneanudt siauafiduluunildiiuasUsenausie

12 ~ ! a PN = ) = d 1 W a
99AUTENAUINEIE LR INUARIT TEAUN 13T YR UNI B i TWYaUda TR Lnafiansan
AuAansenuliaduaguesinuaf wazfiansumginssudunansenuresiaunf
(Lutz, 1991)
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Y a YA | 1% A v @ AV Yo { a 1% ' s
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n1533eluasell Amuadlunisuiniinaingagdananalunulavan Jeaenades
U WUUTIRBIEAUTURBUNANTENUYBINISIARYTIAUAR (Hierarchies of Effects) Tu

Uszinnanauduidsusgaunisal (Experiential Hierarchy) 909 Solomon (2018) 91nd1211
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(Kotler & Keller, 2016) wag Assael (2001) a5urgmuAslagor UG ANTIUNTTRVRY

¥

KUSlaA 4 Usziam (Four Types of Consumer Behavior) laun 1) nisdndulandudou

Y

(Complex Decision Making) 71318431 nsanaulazevesguslaatuiianisaniguslaa
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Aeafuaauesniaanie GOOD GYM widy wasnndildiulavandsdu (Aeds 3.52)
sosaanie Muaulasvasdldusmsvesanueantdenis GOOD GYM waandildiiiu
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YINUABINITATATITUSNNSVBIANIUDDNNANFIN1Y GOOD GYM 1adsannilaiulawantadu
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(Awade 3.27) nednutudenndosfunssuiunsindulaiores Kotler uaz Keller
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(Problem Recognition) N154&3M190ya (Information Search) n15Usgiliuniaiien
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AUFURUSIEnIINsTuiangslanand fuansual fiAuaf wazadnunsla
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YoaiEuAR (Unidimensional View of Attitude) Mtauain yiruadduiiesdiulsenausmen
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