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AIS
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(Value Added Service)
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(Call Centre)

DTAC
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(Top of Mind Brand Awareness)

(Spontaneous Brand Awareness)

ALS

DTAC AS
TA Orange

!
2.2)
1
Sumsung
2 (Brand
Awareness) (Brand Regognition)
(Brand Recall) sumsung

Sumsung
Sumsung Nokia  Motorola



TA Orange

30

AIS

AIS

Balance Scorecard

DTAC

Balance Scorecard
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MP3

14,

16.

i

19

2.

21

22.

23

24,

2.

2.

21.

28.

2.

30.
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3.

34,
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42.

44,
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48.

49,
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61.

62.
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Call Centre
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68.

69.

10.
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12
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14,

15.

16.

Call Centre

Call Centre

Call Centre

Call Centre

Call Centre
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92.
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Call Centre

Call Centre

Call Centre

Call Centre

Call Centre
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%.

)

100.
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103
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105.
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107.
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110.

111..

112

113.

114

115

116.

117.

118.

119.

121
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4.2

4.2
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11.
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21.
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21.
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3.
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82

46.



41,
48,

49,

ol

52

9.
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(Factor Analysis)
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(Service Brand)

l
(Brand Scorecard Indicators)
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Indicators)’

(Brand
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(Factor Analysis)

2.1

120
(Factor Analysis)
(The Kaiser Varimax Method) !
123
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1 (Call Centre)

(%)

0.863 4.82
/
0.883 4.93
0.901 5.03
0.895 5.00
0.888 4.96
0.834 466
0.856 4.78
0.881 4.92
0.878 491
0.880 4.92
0.803 4.49
0.826 4.62
0.852 4.76
0.837 4.68
0.836 4.67
0.833 4.65
0.814 4.55
0.846 4.73
0.843 471
0.831 4.64
0.820 4.58

Eigenvalue = 39.999

= 32.258



4.3
(Call Center)

105

39.999
21
0.901
0.603



106

44 2
(%)
0.759 6.41
0.761 6,42
0.823 6.95
/ 0.819 6.91
/ 0.803 6.78
(Market Share ) 0.772 6.52
0.721 6.09
0.770 6.50
| 0.858 7.24
0.796 6.72
0.791 6.68
0.780 6.58
0.782 6.60
0.812 6.85
0.800 6.75
Eigenvalue = 16.034
= 12931
4.4 !
16.034
2 15

0.858

0.721



107

45 3: /

(%)

1 0.408 4.90
2 0.598 7.19
3 / /

0.670 8.05
4 0.669 8.04
5 0.695 8.35
6 0.780 9.38
7. 0.726 8.73
8 0.762 9.16
9 / 1 0.769 9.24
10. 0.744 8.94
11 [ 0.784 9.42
12. 0.715 8§.59

Eigenvalue = 7.838

= 6.321

4.5 3
[ 7.838

I 0.784

0.408



108

456 4

(%)
/ 0.543 9.49
0.737 12.88
MP3 0.775 13.54
0.754 13.17
0.693 12.11
0.723 12.63
0.808 14,12
0.691 12.07
Eigenvalue = 6.535
= 5270
4.6 4
6.535 4
§
0.808

[ 0.543



AT 5!

Eigenvalue = 4.993

= 4.026

109

(%)
0.786 16.50
0.807 16.94
0.781 16.39
0.766 16.08
0.813 17.06
0.812 17.04
4.993
0.813

0.766



48

Eigenvalue = 3.749

(Dol

0.633

3.023

3.749

0.683

0.705

0.694

0.741

0.757

0.772

0.740

0.633

11.93

12.31

12.12

12.94

13.22

13.48

12.93

11.06

(%)

110



49 T:

(%)

0.656 11.33

0.703 12.14

0.739 12.77

/ 0.762 13.16

0.791 13.66

0.768 13.27

0.691 11.94

/ 0.679 11.73

Eigenvalue = 3.043
= 2.454
4.9 7

3.043 7

0.791

0.656

111



410

10

Eigenvalue = 2.446

= 1.973

2.446

0.750

0.721

0.756

0.780

0.556

0.556

21.05

20.24

21.22

21.89

15.60

0.780

(%)



411 9:
0.499
0.621
0.694
/ 0.674
0.723

Eigenvalue = 2.186

= 1.763
(.11 §
2.186

0.723
0.499

15.54

19.34

21.61

20.99

22.52

113



114

412 10:
(%)
1. 0.851 26.64
2. 0.818 25.61
3. 0.772 24.17
4, 0.382 11.96
5. | 0.371 11.62
Eigenvalue = 1.783
= 1438
£.12 10
1.783 10

0.851

0.371



11

115

413 u:
(%)

/ 0.588 17.55
0.538 16.05
0.523 15.61
0.486 14.50
0.633 18.89
0.583 17.40

Eigenvalue = 1.553

= 1.253
413 1
1.553
b
I 0.633

0.466



116

2.2

420 I (Factor
Analysis)
(The Kaiser Varimax Method) 1
106



10.

11.

12.

13.

14.

15.

16.

17.

18.

19.

20.

21,

22.

4.14

Eigenvalue = 32.585

30.454

0.862

0.859

0.877

(Call Centre)

4

4

46

58

48

54

13

57

57

417

45

54

(%)
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32.585

0.912 |

0.858
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10.

11.

12.

13.

14.

15.

4.15 2

/ 0.801

(Market Share) 0.849

Eigenvalue = 15.508

= 14494

4.15 2

15.508

0.875

0.749

6.51

6.46

6.49

(%)



120

4.16 3 '
(%)
1 0.783 8.65
2 0.785 8.68
3 0.776 8.58
4 | 0.783 8.65
5 0.810 8.95
6 MP3 0.726 8.02
7 0.756 8.36
g 0.710 7.85
9 0.737 8.75
10. 0.760 8.40
11. 0.749 8.28
12. l 0.672 7.43

Eigenvalue = 7.084

= 6.621

416 3
1.084

0.810
/ 0.672



4.17 4. /

0.672
0.682
0.750

0.727

0.793
0.798
0.821
0.843
0.797
0.787
1 0.763

Eigenvalue = 5.666

= 5.295

417 4
5.666

0.843
/ 0.672

(%)

2



10.

11.

12.

13.

418 5:

Eigenvalue = 3.856

= 3.604

418 5
! 3.856

7.63
7.57
8.14
4.77
3.68
4.86

8.59

10.09

10.30

0.786
0.281

122



123

419 6
(%)
0.734 14.06
0.760 14.56
0.752 14.41
0.732 14.02
0.760 14.56
/ 0.743 14.23
0.739 14.16
Eigenvalue = 2.724
= 2.546
4.19 6
2.724
7
/ /

0.760

0.732



124

420 T:
(%)
L 0.494 17.55
2. 0.541 19.22
3, 0.589 20.92
4 / 0.608 21.60
5. 0.583 20.71

Eigenvalue = 2.610

= 2.439

4.20 7

2.610

0.608 0.494



125

421 8 :

(%)
0.278 23.76
0.664 56.75
0.228 19.49
Eigenvalue = 1.591
= 1.487
4.21 8
1.591
/ 0.664

/ 0.228
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420
(Factor Analysis)

31

32



31

1.)

1)

11)

1)

11)

1)

10

9

127



41411

41

Factor 1. Customer Service
Weight Target Actual

Call Center Performance

1. 4.82
2. / 493
3. 5.03
4 5.00
/ 4.96
6 4.66
1. ) 4.78
8. I 4.92
9 491
Employee Training & Caring
10. 4.92
11. 4.49
12. 4.62
13. 4.76
14. / 4.68
15. 4.67
16. / 4.65
17. 4.55
18. / 4.73
19. ! 471
20. 4.64

21. 4.58



129

42

Factor 2. Corporate Performance

Weight Target Actual

Tangible Asset & Performance

1 / 6.41
2. 6.42
3. 6.95
4. / 6.91
5. , 6.78
6. 6.52
1. 6.09
8. 3 6.50
9. / / 7.24
10. / 6.72
Intangible Asset

11 6.68
12. 6.58
13. 6.60
14. 6.85
15. ' 6.75

4.3
3 /

Factor 3. Branches/O utlets
Weight Target Actual

Service

4.90
7.19

/ 8.05

8.04

8.35

9.3

8.73

9.16

/ 9.24
) 8.94

' / 9.42
8.59

= = © 00 N oUW N

—_
o



44

4
Factor 4. Handset
Weight Target Actual

Accessory

1 / 9.49
2. ! 12.88
3. MP3 13.54
4 13.17

. 12.11
6. 12.63
1. 14.12
8. 12.07

4.5

Factor 5. Customer Relationship

Weight Target Actual
Retention A ctivity

1. I 16.50
2. 16.94
3. 16.39
Billing statement

4. 16.08
5. 17.06

6. 17.04



46

Factor 6. Payment

Weight Target Actual

Convention

1 ! 11.93
2. 12.31
3. , 12.12
4 12.94
. 13.22
6. 13.48
1. / 12.93
8. 11.06
4.7
7

Factor 7. Value Added Service

Weight Target Actual

Application
11.33
12.14

12.17

I, 13.16
13.66

13.27

11.94

/ e 11.73

O~ o Ul AW N



48

Factor 8. Corporate Image

Weight Target Actual

Personality

1 Lo 21.05
2. l 20.24
3. 21.22
4, l / / / 21.85
5, 13.60
4.9
9

Factor 9. Network

Weight Target Actual

Performance

1. 15.54
2. 19.34
3. ) 2161
4 I 20.99

22.52



4.10

Factor 10.

anagement

M
L.
2.
3.
4
5

411

Factor 11.

Management

o O B W N

10

Communicati

on

Weight

11

Process

26.64
25.61
2417
11.9(
11,62

Weight

(Brand Scorecard  Indicators)"

(Balanced Scorecard)

17.55
16.05
15.61
14.50
18.89
17.40

Target Actual

Target Actual

133



10

412

A

10

134



135

4.12

(Brand Scorecard Indicators)"

Service Brand Scorecard Indicators

Financial Perspective

Cor or ePerforma 21(5Ind|cators
orm 1

rAsset 3 0 Indicator
e Asset (5 Indicators
Cor orate Image 5I51 Icators

- Personality n cators

Customer Perspective Process Perspectwe
C er Ser ice (FL 21 Indi tors% '
(Ujf ntre Pey orma dpél anch

ee f In lcaors Elanch é rs Indmators
nnf{)enr ee“ﬂltl%ns GAP |cators (:]md ment%mg?ca
statemen ? C??{Sﬁators nvenu 81n §ators

cess N
mc
A anagemen -J3L anage

ication
andset 8I |cat0
ACcesso tors§S

’\ﬁe}%rr cé&

Development Perspective J
V u Adde&?e({wce iﬁ , 8 Indicators)




3.2

1.1)

1)

1.1)

1)

11)

1)

2

14

136



4.13-4.20

4,13

Factor 1. Customer Service

Weight Target Actual

Call Center Performance

1 4.49
2. / 4.55
3. 4.62
4. 4.60
5. I 4.48
6. 4.53
1. 4.63
8. / 4.59
9. ) 4.45
10. / 4.54
11. 4.54
12. / ; 4.46
Employee Training & Caring

13. 4.58
14, 4.48
15. 4.54
16. 4.61
17. / 4.13
18. 4.57
19. / 4.57
20. 4.47
21, / 4.45

22. 4.54



4.14

Factor 2. Corporate Performance

Weight Target Actual

Tangible Asset & Performance

1 l 6.64
2. 6.83
3. 1.17
4 I 7.16

6.82
6 6.44
1. 6.14
8. 6.57
9. I | 6.96
10. / 6.92
1 6.51

Intangible Asset

12. 6.46

13. 6.49
14. ' 6.48
15. 6.42

4.15

Factor 3. Handset
Weight Target Actual

Application

1 8.65
2. 8.68
3. 8.58
4, I 8.65
5. 8.95
6. MP3 8.02

: 8.36
8. 7.85
9. 8.75
10. 8.40
11. 8.28

12. / i 743



4.16

Factor 4. Outlets/Service Centre

Weight Target Actual

Service
1. 8.89
2. 8.62
3. / 9.40
4 9.46
9.74
6 10.00
1. 9.45
8. 9.33
9, / 9.05
10. / 7.97
11. &) 8.09

4.17

Factor 5. Customer Relationship

Weight Target Actual
etention A ctivity

R
1 « 7.57
2 8.14
3 4,77
4, [ , 6.98
5. / 7.63
Communication

6

7

8

9

) 3.68

) 10.30

10.09

. ) 4.86
10. ) 8.59
1. ) 8.67
1. 9.64
13, ) | P3 928



4.18

Factor 6. Value A

A ttrib u tion
1. ! !
2.
3.
4
6.
7.
4.19

Factor 7.

Performance

[ I ORYICRE NCRN

4.20

Factor 8.

Performance
1

2. /
3.

N etwork

R eputation

Weight

14.41
14.02
14.56
14.23
14.16
14.06
14.56

Weight

17.55
19.22

20.92
21.60
20.71

Weight

23.76
56.75
19.49

dded Service

Target Actual

Target Actual

Target Actual
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(Brand Scorecard Indicators)'
(Balanced Scorecard) 4

10



142

4.21

11 ) (Brand
Scorecard Indicators)"

Product Brand Scorecard Indicators

Financial Perspective

Cprg ePerfo&marqce F2 Ind| tors

e Asset &Perform nc 11 Incl cato
it e 0
Br%rmang (3n catorsg 0

Customer Perspective Process Perspective
f Cu?tomer Seryice (R, 22 Indicators)

ntre Pg ormance utIe F4

Branch/ Indicators)
H]qu}’e q[r ining &Caring -Service (111 n ators
Brand
Ive}nonshlp
etentlon di to

mmunlcatlon n ICal TS ->

DevelopmentPerspective

Handset SFB 12 Indicators)

ication (8 Indlicators
Aﬂﬁ)eA dde Ser\%ce , 7 Indicators)
-Aftrib |0£ gators

'\Eet 0rmal céES |ca?or
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